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KARTHIK JEROME

Thereisbuzzaroundthemulti-assetallo-
cation (MAA) fund category. Kotak
Mutual Fund’s new fund offer (NFO) for
an MAA Fund is underway and the one
byShriramAssetManagementCompany
has just ended. Bank of India and
Quantum’s NFOs are in the pipeline. As
manyas13fundsinthiscategorymanage
~35,601crore.Thesefundsgarneredonly
6.8 per cent average return in 2022 but
areup 11.9 per cent year-to-date.

Investmentapproach
According to the Securities and
Exchange Board of India (Sebi), these
fundsmust invest inaminimumofthree
assetclasses,withat least10percentallo-
cation to each. MAA funds generally
invest in equities, debt, commodities
(gold and silver) and real estate, and
sometimes also hold real estate invest-
ment trusts (REITs) and infrastructure
investment trusts (InvITs).

Most funds invest 10-20 per cent in
commodities andallocate the rest of the
portfoliotoequitiesanddebt.“Eachfund
house has its own model for allocating
to equities and debt, which usually
depends on earnings, valuation, and so
on,” says Alekh Yadav, head of invest-
mentproducts, SanctumWealth.Equity
allocation can be as low as 20-
30 per cent and go as high as
70-80 per cent. An MAA Fund
providesinvestorswiththecon-
venience of a diversified and
professionally managed port-
folio. “The fund house decides
theassetallocationandhandles
the rebalancing,” says Gautam
Kalia, seniorvicepresidentand
head–super investors,
SharekhanbyBNPParibas.

Investorsaresavedfrompotential tax
liabilities and exit load when the fund
house carries out the rebalancing.

Yadav says the portfolios of these
funds are less volatile and suffer limited
drawdownsduringmarket slumps.

One-size-fits-allportfolios
InanMAAFund, investorsdelegatecon-

trol over asset allocation to a fund man-
ager. This can be problematic for those
who want greater control over invest-
mentdecisions, saysKalia.

Theassetallocationof these
funds can be dynamic. “Since
these funds’ equity and debt
allocation keeps changing, the
investor’s task of sticking to a
specific asset allocation at the
overall portfolio level becomes
difficult,” saysYadav.

In these funds, the investor
reliesononefundhousetogen-
erate alpha in multiple asset
classes. “By investing in three

separate funds, she could choose a good
fundmanagerfromeachassetclass,”says
Yadav.

These funds offer a one-size-fits-all
solution. A customer owning a lot of
physical gold may not want the yellow
metal in her portfolio. An aggressive
investor may want high exposure to
equities while a conservative one may

not want. These funds can’t offer tailor-
madeportfolios to eachof them.

Targetinvestor
If youhave amoderate risk profile,want
along-termanddiversifiedportfolio,and
are comfortable delegating decisions to
the fund house, MAA funds are worth
considering. “New entrants in equity
funds,whoarenot familiarwith thevol-
atilityofequities,ornon-savvy investors
who can’t decide their asset allocation,
maygoforthesefunds,”saysNehalMota,
co-founder, Finnovate.

The funds are also suitable for inves-
torswhodon’twanttomanagetheirport-
foliosactively,don’twanttoquitequities
entirely, and are looking for capital pro-
tectionwithsomeamountofgrowth,she
says. Investors who don’t have access to
a financial advisor or can’t make their
asset allocation decisions themselves
mayalso opt for these funds.

According to Mota, aggressive inves-
tors who want their capital to grow rap-
idly should avoid these funds.

Understandportfoliocomposition
Don't pick a fund from this category by
just comparing rolling returns and risk
parameters asone fundmayhave70per
cent allocation to equitieswhile another
may have only 40 per cent. The two are
notdirectlycomparable. “Doananalysis
of the fund’s portfolio and see if its com-
position is suited toyour riskprofile and
goal,” saysMota.

When a particular asset class, espe-
ciallyequities,doeswell, thesefundswill
lagbehindduetotheirdiversifiednature.
Avoidquitting this fund inahuff insuch
anenvironment.

Multi-assetallocationfund:For
diversified, low-volatilityportfolio

YOUR
MONEY
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Butsteerclearof these
ifyoudesire full control
overassetallocation

RAM PRASAD SAHU
Mumbai, 5 September

T he stock of consumer goods
major Emami has corrected
nearly 3.5 per cent since its 52-

week high of ~546.25. On Tuesday, the
stock closed at ~521.90 on the BSE.

After underperforming the Nifty
FMCG index for a long time, the stock is
now doing a catch up and surged over
13 per cent in the past one month. It has
beenonanuptrend since itsMarch lows,
gaining about 54 per cent during this
period. This hashelped the stocknarrow
its underperformance vis-a-vis the sec-
tor index seen over the past one year.

The recent gains in the stock have
been on the back of robust June quarter
numbers, expectations of revenue
growth, margin expansion and reduc-
tion in promoter share pledge.

Overall, growth for the company in
the June quarter came in at 7 per cent
year-on-year (Y-o-Y), and this was
broadly in line with estimates.

This is despite sales being dragged
down by the sluggish performance of
the summer portfolio. Excluding this,
domestic business growth was a robust
16 per cent.

The summer portfolio declined by 5
per cent on account of unseasonal rains
with the Navratna range witnessing a
fall of 8 per cent.

Emami was, however, able to
improve sales growth of Dermicool by 9
per cent on the back of distribution ini-
tiatives.

Growth in the quarterwas ledbypain
management (up 13 per cent YoY),
healthcare (up 11 per cent) and antisep-
tic cream BoroPlus (up 19 per cent).

On a low base, modern trade and e-
commerce channels, which account for
about 10 per cent of sales, posted a
growth of 45 per cent and 47 per cent,
respectively, during the first quarter.
Contribution to revenues increased by
510 basis points (bps) Y-o-Y.

The company expects the two chan-
nels to growby 15-20 per cent. For FY24,
the company sees a revenue growth of
8-10 per cent with an operating profit
margin expansion of 200-250 bps. This

is led by double digit growth in interna-
tional business, male grooming and
healthcare segments. Easing input costs
are expected to help boost profitability.

Most brokerages haveupgraded their
operating profit estimates over the next
two-three years due to expectations of a
margin recovery.

Analysts led by Percy Panthaki of
IIFL Research, said, “With a higher
salience of rural and mass-end discre-
tionary products, Emami has been
impacteddisproportionately in thehigh
inflationary times. Moderation in the
overall price index should bode well for
demand recovery for Emami.”

The brokerage, which has a buy rat-
ing, increased its operating profit esti-
mates by 4-7 per cent over FY24-26. This
is because it sees a margin recovery.

Nirmal Bang Research, too, has
revised its operating profit margin by 7
per cent for FY24 for Emami. This is due
to the continued sales momentum and
the management guidance of 200-250
bps margin expansion for the ongoing
financial year.

Further, the brokerage believes that
the stock, which is trading at 21 times

its FY25 earnings estimates, is
inexpensive. Therefore, it has
maintained a ‘buy’ rating.

Another positive for the stock is the
reduction in promoter pledge.

The promoters expect to complete
the sale of promoter group hospital
(AMRI Hospitals) by the end of this
month. They will use part of the pro-
ceeds to bring down their share pledge
from 33 per cent to 18 per cent.

Robust Q1 numbers set
to drive Emami stock
Expectationsof revenuegrowth,marginexpansionamong triggers

EXPECT LONG-TERM RETURNS
TO BE IN EARLY TEENS
Categoryaveragetrailingreturns(in%)

YTD 11.9
6-month 13.4
1-year 16.0
2-year 11.2
3-year 18.1
5-year 14.4
7-year 12.5
10-YEAR 13.0

SOUND PERFORMANCE
EXCEPT IN 2015 AND 2018
Categoryaveragecalendar-year
returns(in%)

Returns are for direct plans
Source: NGENMarkets

Change(%Y-o-Y) 6.9 11.7 10.0

Netsales>

GOOD TIMES
AHEAD (in~cr)

3,405 3,803 4,183

FY23 FY24E FY25E

Operatingprofit 862 1057 1242

Change(%Y-o-Y) -9.4 22.6 17.5

Margin(%) 25.3 27.8 29.7

Netprofit 639 781 917

Change(%Y-o-Y) -24.2 22.2 17.4

UP 23% IN Q2
Emamistock

Source: BSE
Compiled by BS Research Bureau

M.P. MADHYA KsHeTRA ViDYUT ViTARAn Co. LTD.
Motijheel, A.B. Road, Gwalior-474010

Phone : 0751-2448200, Fax : 0751-2448280
No. CGM/GR/11-A/2023-24/9144 Gwalior, Dated : 04.09.2023

noTiCe inViTinG e-TenDeR (oPen TenDeR)
MPMKVVCL invites online bids under “Semi-Turn Key Contract” from eligible bidders for following work.

name of The Works & services Contract estimated cost
(if required)

Tender
Document fees

eMD
(in Rs.)

scheduled Time
of Completion

“Conversion from HVDS system to LT network of
11KV padav feeder and 11KV MPT feeder under
phoolbagh zone under city circle Gwalior “

2.04 Cr. Rs. 11800/- 408900/- 90 days

Bid documents shall be on sale from 04.09.2023, 17:30 Hrs Online and shall be received up to 15:00 hrs. of
25.09.2023 and shall be opened on 26.09.2023 and after technical/inancial evaluation necessary price Bid
will be opened. Relevant details of full tender would be available on our Company weibsite : portal.mpcz.in
and on e-portal : https://mptenders.gov.in from the dates as mentioned above.
M.P. Madhyam/111832/2023 Chief GeNeRAl MANAGeR (GR)


