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US President Donald
Trump’s announcement to
impose a 25 per cent tari�,
plus a penalty, on India, ef-
fective August 1, will be a big
blow to Apple’s iPhone cus-
tomers in the US, analysts
said on Wednesday.

“This likely means
iPhones will become more
expensive for Americans.
Even if India gains more pro-
duction volume, the cost dif-
ference between China and
India is narrowing,” Tarun
Pathak, Research Director at
Counterpoint Research, told
businessline.

SHIFT IN DYNAMICS 

Since iPhones are not yet
manufactured in Vietnam,
which still has a 20 per cent
tari�, the main implication is
that unless Apple decides to
absorb the extra cost or gets
an exemption, it will likely be
passed on to consumers, he
said. “India has been gaining
significant production
volume, which is shifting the
global dynamics,” he added.

Analysts also said that the
scope of the penalties could
widen, but one has to wait
and watch until the details
come in the Order.

According to the India
Cellular and Electronics As-
sociation (ICEA), the overall
smartphone manufacturing
in India has reached $64 bil-
lion in production in FY25,
with exports accounting for
38 per cent to around $24.1
billion. Smartphone exports
have propelled electronics
from the seventh-largest ex-
port in FY20 to reach the
third-largest export in FY25,
reaching $38.6 billion - only
behind engineering goods

and petroleum, it added.

THE BIG FROG 

Major chunk of the total ex-
ports goes to the US now, es-
pecially through Apple. For
instance, in the first five
months of 2025, Foxconn has
already shipped iPhones
worth $4.4 billion to the US,
compared to $3.7 billion for
the entire year of 2024.

Meanwhile, some analysts
also said that there won’t be
much impact since US tari�
on Chinese imports is 30 per
cent, which is just a 5 per
cent di�erence from India’s
25 per cent now.

“It is not a significant gap
between the two though the
prices will go up for iPhones,
whether imported from In-
dia or China. It might slow
down a bit initially, but there
is no other option. Earlier
the risk was, since there was
probably a good di�erential,
so it (Apple) could go to any
country, but now it is kind of
harmonised. So, its unlikely
that it would move out of
China or India for that mat-
ter,” Faisal Kawoosa, Chief
Analyst and Founder of Te-
charc, told businessline.

S Ronendra Singh
New Delhi

‘Amid tariffs, Made-in-India iPhones to
become more expensive for Americans’

Tari� threats from US Pres-
ident Donald Trump have re-
ignited uncertainty around
India–US trade talks,
prompting Jindal Stainless
MD, Abhyuday Jindal, to call
for urgent anti-dumping du-
ties to protect the domestic
stainless steel sector from
low-grade imports and
mounting global headwinds. 

A potential shift in the US
trade posture, coupled with
weakening demand in
Europe and a steady inflow of
low-grade, non-standard im-
ports into India, has put
pressure on margins, with
export prospects continuing
to be subdued. 

“There is uncertainty at
the moment on the US....and
Europe is subdued until en-
ergy issues and UK–Russia
tensions subside,” Jindal
told businessline. The search
for new markets such as

West Asia, Japan and South
American countries is under-
way. On Wednesday evening
(India time), Trump im-
posed an additional 25 per
cent ad valorem duty, over
and above the reciprocal tar-
i� of 50 per cent. 

DOMESTIC FOCUS

However, Jindal Stainless –
India’s largest stainless steel
maker – continues to service
“long-standing” US clients,
without taking an immediate
hit on margins. However, de-
mand in the European re-
gion, including key markets,

remains “slow”. As a counter
measure, the company is
maintaining its focus on do-
mestic markets, where it is
expanding its presence
across sectors including in-
frastructure, automobiles,
defence and aerospace. 

The company’s domestic-
to-export mix stood at 91 to
9 per cent in Q1FY26; in the
year-ago period it stood at
90–to–10 per cent. 

Jindal said, on the export
front, geopolitical uncertain-
ties and protectionist meas-
ures in key geographies such
as the EU and the US contin-

ued to weigh on sentiments.
As against this, the domestic
market demonstrated steady
growth, with improved de-
mand from sectors such as
automotive, metro, white
goods, and lifts and elevat-
ors. 

For the April–June period
(Q1FY26), Jindal Stainless
reported an over 10 per cent
increase in profit after tax
(consolidated) to ₹715
crore. PAT in the year-ago-
period was ₹646 crore. Rev-
enue was at ₹10,207 crore,
up 8 per cent y-o-y (₹9,430
crore in Q1FY25). Earnings
before interest, tax, depreci-
ation and amortisation
(EBITDA) increased 8 per
cent y-o-y to ₹1,310 crore. 

ANTI–DUMPING PROBE

Calling for an urgent need to
impose anti-dumping duty
on imports from China, Viet-
nam, Korea and Indonesia,
Jindal said there was a need
to protect domestic markets
and private sector invest-

ments in the stainless steel
sector. 

Complaints have been
filed with the DGTR and the
sector is “working closely on
many areas of concerns”.
The complaints were made
through the stainless steel
industry body, Indian Stain-
less Steel Development As-
sociation (SSDA).

Questions raised by the
DGTR have been duly
answered, and in all likeli-
hood the probe should start
in “another two to three
months”. 

“Protecting our borders is
the need of the hour.... the
situation is urgent,” Jindal
said. 

There has been some
moderation in imports with
India strengthening BIS
standards (or quality control
mechanism). 

“In the short term,
strengthening quality con-
trol norms has been a posit-
ive towards reducing im-
ports,” he added. 

As Trump raises tariffs, Jindal Stainless
seeks dumping duty to protect domestic cos 
URGENT ACTION. Low grade imports, global headwinds putting pressure on margins, says MD

Abhishek Law
New Delhi

The search for new
markets such as West
Asia, Japan and South
American countries is
underway
ABHYUDAY JINDAL

MD, Jindal Stainless

Tata group owned Trent
Ltd’s net profit growth in the
first quarter of FY26 slowed
to its lowest in two years as
subdued demand bit into its
topline.

The retailer, which oper-
ates apparel chains such as
Westside and Zudio, repor-
ted a net profit of ₹430 crore,
up 9.5 per cent on year while
revenue was 19 per cent
higher at ₹4,884 crore. 

During the quarter like-
for-like growth, a key per-
formance metric, for its fash-
ion portfolio was in low
single digits, it said, adding
that despite the onset of
early monsoons and geopol-
itical disruptions, the growth
in revenues across micro
markets was healthy. 

It opened 12 stores during
the quarter, ending with a
store count of 1,043, it said. 

It is also expanding its
presence across tier-2 and -3
cities. “Many of these mar-
kets are still emerging in
terms of adoption of fashion
trends and density of con-
sumption,” but they a�orded
substantial opportunities,
though they would evolve to
maturity over di�erent time
horizons. 

Margin profiles of West-
side and Zudio were consist-
ent, it said while emerging
categories such as including
beauty & personal care, in-
nerwear and footwear con-
tributed to over a fifth of its
revenues. 

Online revenues grew 35
per cent and contributed to
over 6 per cent of Westside
revenues.

Its hypermarket chain
Star Bazaar added 2 new
stores in the quarter while
three stores were closed. 

“We are pursuing multiple
interventions including on
the technology front aimed
at driving di�erentiation and
convenience of our customer
proposition,” it said. 

“The opportunity in the
food space for the Star pro-
position is exciting while be-
ing competitive. We remain
convinced that this business
is well poised to deliver
much consumer value and
growth in the years ahead,”
said Chairman Noel Tata. 

Subdued demand
slows down
Trent’s Q1 growth 

Our Bureau
Mumbai

Strong performance of Hindi
and Hollywood flicks at the
box o�ce enabled PVR
INOX to sharply narrow
down consolidated net loss
to ₹54 crore in the June
quarter compared to ₹179
crore in the corresponding
quarter in the previous fiscal.
Consolidated revenue from
operations grew 23.3 per
cent to ₹1,469.1 crore. The
quarter saw 10 films crossing
the ₹100 crore-mark and
three films crossing the ₹200

crore mark in box o�ce
collections.

NEW SCREENS 

Ajay Bijli, Managing Dir-
ector, PVR INOX, told busi-
nessline that multiple films
doing well at the box o�ce
signals a healthier theatrical
environment. “The consist-
ent performance of movies
across genres and languages
during the June quarter sig-
nals healthier theatrical en-
vironment, where perform-
ance is less skewed by mega
blockbusters and more
anchored in the sustained

strength of mid-to-high per-
forming titles. It also dispels
the myth that consumers
will only come to see the big
budget movies,” Bijli added.

In line with its capital-
light strategy, the leading
multiplex chain has opened
20 new screens during the
quarter of which 14 were un-
der FOCO (Franchise-
owned company operated)
model. 

“We have signed 127
screens under the capital
light models across 29
cinemas. Of this 55 screens
in 14 cinemas will be under

FOCO model, while 72
screens across 15 cinemas
will be set up under asset-
light model. Most of these
cinemas will come up in the
next 12-24 months,” Bijli ex-
plained. In FY26, it plans to
add 90-100 new screens, of
which 24 screens have
already been launched.

CONSUMER CHOICES

“The content pipeline for Q2
and the remainder of FY26 is
looking very strong with a
strong mix of Hindi, regional
and Hollywood releases. We
are optimistic that this mo-

mentum will continue
driven by high consumer de-
mand, strong content slate,
and continued recovery in
urban and tier 2/3 markets,”
Bijli added. 

He added that the com-
pany is strongly focusing on
strengthening its bottom
line through various cost ef-
ficiency initiatives. Bijli said
that the company is also fo-
cusing on revenue maximisa-
tion strategy by o�ering
movies at various price
points and screening altern-
ate content to boost
admissions.

Meenakshi Verma Ambwani
New Delhi

PVR INOX narrows net loss to ₹54 cr in June aided by box office hits

Bharat Forge Ltd, a global
leader in engineering and
manufacturing, announced
its unaudited financial res-
ults for the first quarter
ended June 30, 2025 (Q1
FY26), demonstrating resili-
ence despite challenging
conditions in the export
markets. 

The performance was sup-
ported by robust domestic
demand and strategic order
wins. On a standalone basis,
the company reported rev-

enue of ₹2,105 crore, mark-
ing a 2.7 per cent decline
quarter-on-quarter. EBITDA
stood at ₹588 crore, with a
healthy margin of 27.9 per
cent. Profit before tax (be-
fore exceptional items) came
in at ₹465 crore, while profit
after tax was at ₹339 crore.

During the quarter, Bharat
Forge secured new orders
worth ₹847 crore, including
₹269 crore in the defence
sector. The company’s de-
fence order book now stands
at ₹9,463 crore. On a consol-
idated basis, the company re-
ported revenue of ₹3,909

crore. EBITDA was ₹682
crore, reflecting a margin of
17.5 per cent, and profit be-
fore tax (before exceptional
items) was ₹423 crore.

In domestic business, pas-
senger vehicle and industrial
segments performed
strongly while defence exe-
cution remained robust.

Exports declined 12.7 per
cent q-o-q; North America
was impacted by emission
norm rollback and policy
flux. Europe showed early
signs of recovery. CV exports
to Europe saw some revival
post the lows seen last year. 

Bharat Forge Q1 results resilient amidst export headwinds 

Our Bureau
Pune
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d£ÀgÀÄ PÁ£ÀÆ£ÀÄ 
PÉÊUÉwÛPÉÆ¼Àî¨ÁgÀzÀÄ

¨ÉAUÀ¼ÀÆgÀÄ, D.7- zsÀªÀÄð¸ÀÜ¼À 
¥ÀæPÀgÀtzÀ°è d£ÀgÀÄ PÁ£ÀÆ£ÀÄ 
PÉÊUÉwÛPÉÆ¼Àî¨ÁgÀzÀÄ JAzÀÄ 
UÁæ«ÄÃuÁ©üªÀÈ¢Ý ̧ ÀaªÀ ¦æAiÀiÁAPï 
RUÉð EA¢°è ºÉÃ½zÁÝgÉ.

zsÀªÀÄð¸ÀÜ¼ÀzÀ°è DUÀÄwÛgÀÄªÀ UÀ¯ÁmÉ 
«ZÁgÀªÁV «zsÁ£À¸ËzsÀzÀ°è 
¥ÀæwQæAiÉÄ ¤ÃrzÀ CªÀgÀÄ, AiÀiÁgÀÄ 
PÁ£ÀÆ£ÀÄ PÉÊUÉwÛPÉÆ¼Àî¨ÁgÀzÀÄ. 
¸ÀjAiÀiÁzÀ ¸ÀÄ¢Ý, ¸ÀÄ¼ÀÄî ¸ÀÄ¢Ý 
JAzÀÄ d£ÀgÉÃ »A¸ÁZÁgÀ 
ªÀiÁqÉÆÃzÀÄ ̧ ÀjAiÀÄ®è JA¢zÁÝgÉ.

zsÀªÀÄð¸ÀÜ¼À PÉÃ¸ï£À°è FUÁUÀ¯ÉÃ 
J¸ïLn vÀ¤SÉ DUÀÄwÛzÉ. ªÉÆzÀ®Ä 
vÀ¤SÉ DUÀ°.£ÁåAiÀiÁ®AiÀÄzÀ°è 
¥ÀæPÀgÀt«zÉ. vÀ¤SÉ £ÀqÉAiÀÄÄªÁUÀ 
AiÀiÁgÀÆ »ÃUÉ ªÀiÁqÀ¨ÁgÀzÀÄ 
JAzÀÄ w½¹zÁÝgÉ.

£ÀPÀ° ̧ ÀÄ¢Ý vÀqÉUÉ gÁdå ̧ ÀPÁðgÀ¢AzÀ 
ªÀÄÄ¸ÀÆzÉ vÀgÀÄwÛzÉÝÃªÉ. CzÀÄ 
§AzÀ ªÉÄÃ¯É EªÉ¯Áè PÀrªÉÄ 
DUÀÄvÀÛzÉ. »ÃUÁV K£ÉÃ£ÉÆÃ 
CxÉÊð¹PÉÆAqÀÄ d£ÀgÀÄ AiÀiÁgÀÄ 
PÁ£ÀÆ£ÀÄ PÉÊUÉ vÉUÉzÀÄPÉÆ¼Àî¨ÁgÀzÀÄ 
JAzÀÄ ºÉÃ½zÁÝgÉ.

©J£ï J¸ï ¸ÉPÀë£ï C£ÀéAiÀÄ  
115(2), 189(2), 191(2), 351(2), 
352, 190 Cr J¥sïLDgï 
zÁR¯ÁVzÉ. J¥sïLDgï£À°è 
VjÃ±ï ªÀÄmÉÖtÚªÀgï (J1), 
ªÀÄºÉÃ±ï ±ÉnÖ wªÀÄgÉÆÃr (J2), 
AiÀÄÆlÆå§gï ̧ À«ÄÃgï(J3), 
dAiÀÄAvï(J4) EvÀgÀgÀ ºÉ¸ÀgÀ£ÀÄß 
G¯ÉèÃT¸À¯ÁVzÉ.

¸ÀAeÉ ªÀÄÆªÀgÀÄ 
AiÀÄÆlÆå§gïUÀ¼À£ÀÄß £ÉÃvÁæªÀwAiÀÄ 
¥ÁAUÀ¼À JA§°è vÀqÉAiÀÄ¯ÁVvÀÄÛ. 
E°è G¢éUÀß ¹Üw GAmÁVzÀÄÝ, 
vÀqÀgÁwæ ¥ÉÇ°Ã¸ï oÁuÉAiÀÄ 
JzÀÄgÀÄ ¥ÀgÀ-«gÉÆÃzsÀ §tzÀªÀgÀÄ 
¥Àæw¨sÀl£É £ÀqÉ¹zÁÝgÉ. GfgÉAiÀÄ°è 
AiÀÄÆlÆå§¸ïð ¨ÉA§°UÀgÀÄ 

PÀvÀðªÀåzÀ°èzÀÝ ¥ÀvÀæPÀvÀðgÀ 
ªÉÄÃ¯ÉAiÉÄÃ ºÀ¯Éè ªÀiÁrzÁÝgÉ. 
ºÀ®ªÁgÀÄ ¥ÀvÀæPÀvÀðgÀÄ ̧ ÀÜ½ÃAiÀÄ 
¨É¼ÀªÀtÂUÉAiÀÄ£ÀÄß ¤gÀAvÀgÀ ªÀgÀ¢ 
ªÀiÁqÀÄwÛzÀÄÝ, JgÀqÀÄ UÀÄA¥ÀÅUÀ¼À 
£ÀqÀÄ«£À dUÀ¼ÀPÉÌ E¢ÃUÀ ¥ÀvÀæPÀvÀðgÀÄ 
UÀÄjAiÀiÁVzÁÝgÉ. ªÀgÀ¢ ªÀiÁqÀ®Ä 
vÉgÀ½zÁÝUÀ¯ÉÃ AiÀÄÆlÆå§¸ïð 
¨ÉA§°UÀgÀÄ SÁ¸ÀV ªÁ»¤AiÀÄ 
ªÀgÀ¢UÁgÀ ªÀÄvÀÄÛ PÁåªÉÄgÁªÀiÁå£ï 
ªÉÄÃ¯É ªÀÄ£À §AzÀAvÉ zÁ½ 
£ÀqÉ¹zÁÝgÉ.

zsÀªÀÄð¸ÀÜ¼ÀzÀ°è £ÀqÉzÀ 
AiÀÄÄlÆå§gïUÀ¼À ªÉÄÃ°£À ºÀ¯Éè 
ºÁUÀÄ GfgÉAiÀÄ°è SÁ¸ÀV ZÁ£É¯ï 
ªÀgÀ¢UÁgÀ£À ªÉÄÃ¯É ºÀ¯Éè £ÀqÉ¹zÀ 
¥ÀæPÀgÀtPÉÌ ̧ ÀA§A¢ü¹zÀAvÉ JgÀqÀÄ 

zÀÆgÀÄUÀ¼À£ÀÄß ¹éÃPÀj¹zÀÄÝ, F 
§UÉÎ ¥ÀæPÀgÀt zÁR°¸À¯ÁVzÉ 
JAzÀÄ zÀQët PÀ£ÀßqÀ f¯Áè 
¥ÉÇ°Ã¸ï ªÀjµÁ×¢üPÁj qÁ 
CgÀÄuï PÉ. w½¹zÁgÉ.

CzÉÃ jÃw zsÀªÀÄð¸ÀÜ¼ÀzÀ 
¥ÁAUÀ¼ÀzÀ°è ºÁUÀÆ ¥ÉÇÃ°¸ï 
oÁuÁ DªÀgÀtzÀ°è ºÁUÀÆ 
GfgÉAiÀÄ SÁ¸ÀV D¸ÀàvÉæAiÀÄ 
ªÀÄÄAzÉ PÁ£ÀÆ£ÀÄ ̈ Á»gÀªÁV 
UÀÄA¥ÀÅ ̧ ÉÃjzÀªÀgÀ «gÀÄzÀÞ ¥ÀæPÀgÀt 
zÁR°¸À¯ÁVzÉ JAzÀgÀÄ,

(ªÀÄÆgÀ£ÉÃ ¥ÀÄl¢AzÀ)
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WANTED OFFICE BOY
 DELIVERY BOY

Age 18-60 years
"WANTED MARKETING & 
COLLECTION EXECUTIVE”

CONTACT
KAMADHENU SALES CORPORATION

K.G.Road, Bangalore, opp to ICICI Bank
Ph : 22204196, Mob : 98441 35216,

læA¥ï «gÀÄzÀÞ ªÉÆÃ¢ UÀÄqÀÄUÀÄ
gÀ¦üÛ£À ªÉÄÃ°£À MlÄÖ ̧ ÀÄAPÀUÀ¼ÀÄ 

±ÉÃPÀqÁ 50 PÉÌ KjzÀ £ÀAvÀgÀ, 
gÀµÁåzÀ vÉÊ® DªÀÄ¢£À 
ªÉÄÃ¯É CªÉÄjPÀ ¨sÁgÀvÀªÀ£ÀÄß 
UÀÄjAiÀiÁV¹PÉÆArgÀÄªÀÅzÀÄ 
“C£ÁåAiÀÄ, £ÁåAiÀÄ¸ÀªÀÄävÀªÀ®èzÀ ªÀÄvÀÄÛ 
C¸ÀªÀÄAd¸À” JAzÀÄ «zÉÃ±ÁAUÀ 
¸ÀaªÁ®AiÀÄ ¥ÀæwQæ¬Ä¹zÉ.

“£ÀªÀÄä DªÀÄzÀÄUÀ¼ÀÄ ªÀiÁgÀÄPÀmÉÖ 
CA±ÀUÀ¼À£ÀÄß DzsÀj¹ªÉ ªÀÄvÀÄÛ ̈ sÁgÀvÀzÀ 
1.4 ±ÀvÀPÉÆÃn d£ÀgÀ EAzsÀ£À 
¸ÀÄgÀPÀëvÉ SÁvÀj¥Àr¸ÀÄªÀ MmÁÖgÉ 
GzÉÝÃ±À¢AzÀ ªÀiÁqÀ®ànÖªÉ JA§ 
CA±À ̧ ÉÃjzÀAvÉ F «µÀAiÀÄUÀ¼À 
§UÉÎ £ÀªÀÄä ¤®ÄªÀ£ÀÄß FUÁUÀ¯ÉÃ 

¸ÀàµÀÖ¥Àr¹zÉÝÃªÉ JAzÀÄ w½¹zÉ.

ºÀ¹gÀÄPÁæAwAiÀÄ ²°à: ¥ÀæzsÁ¤ 
§tÚ£É

ºÀ¹gÀÄ PÁæAwAiÀÄ ²°à JA.J¸ï. 
¸Áé«Ä£ÁxÀ£ï JAzÀÄ ¥ÀæzsÁ¤ 
£ÀgÉÃAzÀæ ªÉÆÃ¢  §tÂÚ¹zÁÝgÉ.

zÉÃ±ÀzÀ “DºÁgÀ ¨sÀzÀævÉUÉ 
DzÀåvÉ ¤ÃqÀÄªÀ ªÀÄÆ®PÀ PÀÈ¶ 
«eÁÕ¤UÀ¼À ªÀÄÄA¢£À UÀr 
J®èjUÀÆ ¥Ë¶ÖPÁA±À ¨sÀzÀævÉ 
RavÀ¥Àr¸ÀÄªÀÅzÀÄ” ̧ ÀPÁðgÀzÀ 
DzÀåvÉ DVzÉ JA¢zÁÝgÉ.

dªÀÄÄä ªÀÄvÀÄÛ PÁ²äÃgÀzÀ 
¥ÀºÀ¯ÁÎªÀiï£À°è £ÀqÉzÀ ¥ÀºÀ¯ÁÎªÀiï 

¨sÀAiÉÆÃvÁàzÀPÀ zÁ½AiÀÄ°è 26 
CªÀiÁAiÀÄPÀgÀÄ ̧ ÁªÀ£Àß¦àzÀ £ÀAvÀgÀ 
¨sÁgÀvÀ £ÀqÉ¹zÀ D¥ÀgÉÃµÀ£ï ¹AzsÀÆgÀ 
£ÀAvÀgÀ ̈ sÁgÀvÀ ªÀÄvÀÄÛ CªÉÄjPÀ 
£ÀqÀÄ«£À ̧ ÀA§AzsÀ ºÀzÀUÉqÀÄªÀ 
ºÀAvÀPÉÌ §A¢zÀÄÝ vÉjUÉ¬ÄAzÀ 
CzÀÄ §»gÀAUÀUÉÆArzÉ.

¨sÁgÀvÀ ªÀÄvÀÄÛ ¥ÁQ¸ÁÛ£ÀzÀ £ÀqÀÄ«£À 
PÀzÀ£À «gÁªÀÄPÉÌ  ªÀÄzsÀåªÀwð 
JAzÀÄ  qÉÆ£Á¯ïØ læA¥ï ¥ÀzÉÃ 
¥ÀzÉÃ ºÉÃ½PÉÆArzÀÄÝ £ÀgÉÃAzÀæ 
ªÉÆÃ¢ ¸ÀPÁðgÀ ¤gÁPÀj¹zÀÄÝ 
J®èªÀÇ G¨sÀAiÀÄ zÉÃ±ÀUÀ¼À 
£ÀqÀÄ«£À ¸ÀA§AzsÀ ºÀ¼À¹zÀÝPÉÌ 
¸ÁQëAiÀiÁVvÀÄÛ.

 gÁºÀÄ¯ï  £ÉÃvÀÈvÀézÀ°è  ¥Àæw¨sÀl£É
±Á¸ÀPÀgÀÄUÀ¼ÀÄ PÀ¤µÀ× 50 ªÀÄA¢AiÀÄ£ÀÄß PÀgÉvÀgÀÄªÀAvÉ 

¥ÀæzÉÃ±À PÁAUÉæ¸ï ¸ÀÆZÀ£É ¤ÃrzÉ.

EzÀgÀ dvÉUÉ £Á½£À ªÉÇÃmï C¢üPÁgï gÁå° ̧ À¨sÉAiÀÄ°è 
¥ÀPÀëzÀ J®è ªÀÄÄRAqÀgÀÄ, ̧ ÀaªÀgÀÄ, ±Á¸ÀPÀgÀÄ, ̧ ÀA¸ÀzÀgÀÄ, 
«zsÁ£À¸À¨sÉ, ̄ ÉÆÃPÀ¸À¨sÉAiÀÄ ¥ÀgÁfvÀ C¨sÀåyðUÀ¼ÀÄ, 
¨ÁèPï PÁAUÉæ¸ï CzsÀåPÀëgÀÄ, ªÀÄÄAZÀÆtÂ WÀlPÀzÀ 
CzsÀåPÀëgÀÄUÀ¼ÀÄ J®ègÀÆ PÀqÁØAiÀÄªÁV ºÁdjgÀ¨ÉÃPÀÄ 
JAzÀÄ PÉ¦¹¹ vÁQÃvÀÄ ªÀiÁrzÉ.  F ¥Àæw¨sÀl£Á 
¸ÀªÀiÁªÉÃ±ÀzÀ°è gÁºÀÄ¯ïUÁA¢üAiÀÄªÀgÀ dvÉ 

JL¹¹ CzsÀåPÀëgÁzÀ ªÀÄ°èPÁdÄð£À RUÉð, 
ªÀÄÄRåªÀÄAwæ ¹zÀÝgÁªÀÄAiÀÄå, G¥ÀªÀÄÄRåªÀÄAwæ 
r.PÉ. ²ªÀPÀÄªÀiÁgï, gÁdå PÁAUÉæ¸ï G¸ÀÄÛªÁj 
gÀt¢Ã¥ï ¹AUï ¸ÀÄeÉðÃªÁ¯Á, JL¹¹ ¥ÀæzsÁ£À 
PÁAiÀÄðzÀ²ð PÉ.¹. ªÉÃtÄUÉÆÃ¥Á¯ï ¸ÉÃjzÀAvÉ 
ºÀ®ªÀÅ ¥ÀæªÀÄÄR £ÁAiÀÄPÀgÀÄUÀ¼ÀÄ ̈ sÁVAiÀiÁUÀÄªÀgÀÄ.

gÁdåzÀ J®è ¸ÀaªÀjUÀÆ £Á½£À ¥Àæw¨sÀl£Á 
¸ÀªÀiÁªÉÃ±ÀzÀ°è ºÁdgÁUÀÄªÀAvÉAiÀÄÆ PÉ¦¹¹ 
¸ÀÆZÀ£É PÀ¼ÀÄ»¹zÉ.

CPÀæªÀÄ £ÀqÉ¹zÉ JAzÀÄ DgÉÆÃ¦¹gÀÄªÀ 
gÁºÀÄ¯ïUÁA¢üAiÀÄªÀgÀÄ CPÀæªÀÄUÀ½UÉ ̧ ÀA§A¢ü¹zÀAvÉ 
vÀªÀÄä §½ ̧ ÁPÀë÷å EzÉ JAzÀÄ ºÉÃ½, DlA¨ÁA¨ï 
£ÀAwgÀÄªÀ ̧ ÁPÀë÷åUÀ¼À£ÀÄß ©qÀÄUÀqÉ ªÀiÁrzÀgÉ 
ZÀÄ£ÁªÀuÁ DAiÉÆÃUÀªÉÃ ªÀiÁAiÀÄªÁUÀÄvÀÛzÉ 
JAzÀÄ ºÉÆÃ½zÀÝgÀÄ. 

£Á¼É £ÀqÉAiÀÄ°gÀÄªÀ ¥Àæw¨sÀl£Á ̧ ÀªÀiÁªÉÃ±ÀzÀ°è 
gÁºÀÄ¯ïUÁA¢üAiÀÄªÀgÀÄ ZÀÄ£ÁªÀuÁ CPÀæªÀÄzÀ PÀÄjvÀÄ 
zÁR¯ÉUÀ¼À£ÀÄß ºÁUÀÆ ̧ ÁPÀë÷åUÀ¼À£ÀÄß §»gÀAUÀ 
UÉÆ½¸ÀÄªÀgÀÄ JAzÀÄ ºÉÃ¼À¯ÁVzÀÄÝ, £Á¼É 
gÁºÀÄ¯ïUÁA¢üAiÀÄªÀgÀÄ ©qÀÄUÀqÉ ªÀiÁqÀ°gÀÄªÀ 
¸ÁPÀë÷åUÀ¼ÀÄ K£ÀÄ JA§ÄzÀÄ PÀÄvÀÆºÀ® ªÀÄÆr¹zÉ. 

gÁºÀÄ¯ïUÁA¢üAiÀÄªÀgÀ §½ EgÀÄªÀ ̧ ÁPÀë÷åUÀ¼ÀÄ 
K£ÀÄ JA§ §UÉÎ ErÃ zÉÃ±ÀªÉÃ PÀÄvÀÆºÀ®¢AzÀ 
JzÀÄgÀÄ £ÉÆÃqÀÄwÛzÀÄÝ, £Á½£À PÁAUÉæ¸ï£À 
¥Àæw¨sÀl£Á ¸ÀªÀiÁªÉÃ±À ¸ÁPÀµÀÄÖ PÀÄvÀÆºÀ® 
ªÀÄÆr¹zÉ.

gÁºÀÄ¯ï  OvÀtPÀÆl
¨sÁVAiÀiÁV ªÀÄzsÀågÁwæ ¨ÉAUÀ¼ÀÆjUÉ ªÁ¥À¸ÁìUÀ°zÁÝgÉ.

gÁºÀÄ¯ïUÉ DºÁé£À

F OvÀtPÀÆlzÀ ¸À¨sÉAiÀÄ ¸ÀAzÀ¨sÀðzÀ¯ÉèÃ ªÀÄÄRåªÀÄAwæ 
¹zÀÝgÁªÀÄAiÀÄå£ÀªÀgÀÄ £Á¼É ̈ ÉAUÀ¼ÀÆj£À°è ªÀÄvÀUÀ¼ÀîvÀ£ÀzÀ «gÀÄzÀÞ 
£ÀqÉAiÀÄÄªÀ ¥Àæw¨sÀl£ÉAiÀÄ ¹zÀÝvÉUÀ¼À §UÉÎAiÀÄÆ gÁºÀÄ¯ïUÁA¢üAiÀÄªÀgÀ 
dvÉ ZÀað¹ F ¥Àæw¨sÀl£ÉAiÀÄ°è ¨sÁVAiÀiÁUÀÄªÀAvÉ C¢üPÀÈvÀ 
DºÁé£À ¤ÃqÀÄªÀgÀÄ JAzÀÄ ºÉÃ¼À¯ÁVzÉ.

UÀÄA¥ÀÄ WÀµÀðuÉ
¤ÃqÀ®Ä ¥ÉÇ°Ã¸ÀjUÉ ¸ÀÆa¹zÉÝÃ£É JAzÀÄ w½¹zÀgÀÄ.

zsÀªÀÄð¸ÀÜ¼ÀzÀ°è ¤£Éß £ÀqÉzÀ UÀÄA¥ÀÅ WÀµÀðuÉUÉ ̧ ÀA§A¢ü¹zÀAvÉ 
JgÀqÀÄ UÀÄA¦£ÀªÀgÀÄ zÀÆgÀÄ PÉÆnÖzÁÝgÉ. ¥ÉÇ°Ã¸ÀgÀÄ PÀæªÀÄ 
PÉÊUÉÆ¼ÀÄîvÁÛgÉ JAzÀÄ ºÉÃ½zÀgÀÄ.

zsÀªÀÄð¸ÀÜ¼ÀzÀ°è ±ÀªÀUÀ¼À£ÀÄß ºÀÆwgÀÄªÀ ¥ÀæPÀgÀtzÀ°è ¸ÀPÁðgÀ 
AiÀiÁªÀÅzÉÃ ºÀ¸ÀÛPÉëÃ¥À ªÀiÁr®è, ªÀiÁqÀÄªÀÅzÀÆ E®è. J¸ïLn 
gÀZÀ£É ªÀiÁrzÉÝÃªÉ, vÀ¤SÉ £ÀqÉ¢zÉ JAzÀgÀÄ.

ªÀåQÛAiÉÆ§âgÀ zsÀªÀÄð¸ÀÜ¼ÀzÀ ̧ ÀÄvÀÛ C£ÉÃPÀ ±ÀªÀ ºÀÆwzÉÝÃ£É JA§ 
ªÀiÁ»w ¤ÃrzÀÝ. CzÀgÀAvÉ ¸ÀÄªÀiÁgÀÄ 13 ¸ÀÜ¼ÀUÀ¼À°è GvÀÍ£À£À 
PÁAiÀÄð £ÀqÉ¢zÉ. 6£ÉÃ eÁUÀzÀ°è ¥ÀÅgÀÄµÀ£À C¹Ü¥ÀAdgÀ ¹QÌzÉ. 
¨ÉÃgÉ ̈ ÉÃgÉ PÀqÉAiÀÄÆ ªÀÄÆ¼ÉUÀ¼ÀÄ ¹QÌªÉ. EzÀ£Éß¯Áè J¥sïJ¸ïJ¯ïUÉ 
PÀ¼ÀÄ»¸À¯ÁVzÉ. J¸ïLn vÀ¤SÉ¬ÄAzÀ J®è ̧ ÀvÀåUÀ¼ÀÄ ºÉÆgÀ§gÀÄvÀÛzÉ 
JAzÀgÀÄ.

¸ÀºÀd ¹ÜwAiÀÄvÀÛ zsÀªÀÄð¸ÀÜ¼À

vÀ¦àvÀ¸ÀÜgÀ «gÀÄzÀÞ PÀæªÀÄ:¹JA
zsÀªÀÄð¸ÀÜ¼ÀzÀ°è ¤£Éß £ÀqÉzÀ UÀÄA¥ÀÅ WÀµÀðuÉUÉ ̧ ÀA§A¢ü¹zÀAvÉ 

vÀ¥ÀÅöà ªÀiÁrzÀªÀgÀ «gÀÄzÀÞ PÁ£ÀÆ£ÀÄ PÀæªÀÄ PÉÊUÉÆ¼Àî¯ÁUÀÄªÀÅzÀÄ 
JAzÀÄ ªÀÄÄRåªÀÄAwæ ¹zÀÝgÁªÀÄAiÀÄå ºÉÃ½zÀgÀÄ.

¨ÉAUÀ¼ÀÆj£À ̄ Á¯ï¨ÁUï£À°èAzÀÄ ̧ ÁévÀAvÉÆæ÷åÃvÀìªÀzÀ ¥sÀ®¥ÀÅµÀà 
¥ÀæzÀ±Àð£ÀPÉÌ ZÁ®£É ¤ÃrzÀ §½PÀ ̧ ÀÄ¢ÝUÁgÀgÉÆA¢UÉ ªÀiÁvÀ£ÁrzÀ 
CªÀgÀÄ, zsÀªÀÄð¸ÀÜ¼ÀzÀ UÀ¯ÁmÉ «ZÁgÀzÀ°è AiÀiÁgÉÃ vÀ¥ÀÅöà ªÀiÁrzÀÝgÀÆ 
PÁ£ÀÆ£ÀÄ jÃvÁå PÀæªÀÄ DUÀÄvÀÛzÉ JAzÀÄ ºÉÃ½zÀgÀÄ.

zsÀªÀÄð¸ÀÜ¼ÀzÀ°è ¤£Éß UÀÄA¥ÀÅ WÀµÀðuÉ £ÀqÉ¢zÉ. EzÀgÀ°è 
AiÀiÁgÉÃ vÀ¥ÀÅöà ªÀiÁrzÀÝgÀÆ PÁ£ÀÆ¤£ÀAvÉ ²PÉë ¤ÃqÀ¯ÁUÀÄªÀÅzÀÄ. 
PÁ£ÀÆ£ÀÄ J®èjUÀÆ MAzÉÃ JAzÀÄ CªÀgÀÄ w½¹zÀgÀÄ.

ªÀÄÆªÀgÀÄ AiÉÆÃzsÀgÀÄ ºÀÄvÁvÀä
JAzÀÄ ºÉÃ½zÁÝgÉ. E°èAiÀÄªÀgÉUÉ F WÀl£ÉAiÀÄ°è ªÀÄÆªÀgÀÄ 

¸ÉÊ¤PÀgÀÄ ºÀÄvÁvÀägÁVzÁÝgÉ.

EAzÀÄ ¨É½UÉÎ 10.30 gÀ ¸ÀÄªÀiÁjUÉ, dªÀÄÄä ªÀÄvÀÄÛ PÁ²äÃgÀzÀ 
GzsÀA¥ÀÅgÀ f¯ÉèAiÀÄ PÀAqÁé¢AzÀ §¸ÀAvïUÀqsÀPÉÌ ºÉÆÃUÀÄwÛzÁÝUÀ, 
187 £ÉÃ ¨ÉmÁ°AiÀÄ£ï£À ªÁºÀ£À C¥ÀWÁvÀQÌÃqÁV PÀAzÀPÀPÉÌ 
©¢ÝzÉ JAzÀÄ ¹Dgï¦J¥sï w½¹zÉ, CzÀgÀ°è 18 ¸ÉÊ¤PÀgÀÄ 
¥ÀæAiÀiÁtÂ¸ÀÄwÛzÀÝgÀÄ. «ªÀiÁ£ÀzÀ°èzÀÝ J¯Áè ̧ ÉÊ¤PÀgÀÄ UÁAiÀÄUÉÆAr-
zÁÝgÉ ªÀÄvÀÄÛ E§âgÀÄ ̧ ÉÊ¤PÀgÀÄ UÀA©üÃgÀªÁV UÁAiÀÄUÉÆArzÁÝgÉ.

PÁAqÁé-§¸ÀAvïUÀqsÀ ¥ÀæzÉÃ±ÀzÀ°è ¹Dgï¦J¥sï ªÁºÀ£À 
C¥ÀWÁvÀzÀ ̧ ÀÄ¢Ý PÉÃ½ zÀÄBRªÁ¬ÄvÀÄ. ºÀ®ªÁgÀÄ zsÉÊAiÀÄð±Á° 
¹Dgï¦J¥sï dªÁ£ÀgÀÄ ªÁºÀ£ÀzÀ°è ¥ÀæAiÀiÁtÂ¸ÀÄwÛzÀÝgÀÄ. £Á£ÀÄ f¯Áè 
ªÀiÁåf¸ÉÖçÃmï ̧ À¯ÉÆÃ¤ gÉÊ CªÀgÉÆA¢UÉ ªÀiÁvÀ£ÁrzÉÝÃ£É, CªÀgÀÄ 
¥Àj¹ÜwAiÀÄ£ÀÄß ªÉÊAiÀÄQÛPÀªÁV ªÉÄÃ°éZÁgÀuÉ ªÀiÁqÀÄwÛzÁÝgÉ ªÀÄvÀÄÛ 
£À£ÀUÉ ªÀiÁ»w ¤ÃqÀÄwÛzÁÝgÉ. gÀPÀëuÁ PÁAiÀiÁðZÀgÀuÉAiÀÄ£ÀÄß vÀPÀëtªÉÃ 
¥ÁægÀA©ü¸À¯ÁVzÉ. ̧ ÀÜ½ÃAiÀÄ d£ÀgÀÄ ̧ ÀéAiÀÄA¥ÉæÃgÀuÉ¬ÄAzÀ ̧ ÀºÁAiÀÄ 
ªÀiÁqÀ®Ä ªÀÄÄAzÉ §A¢zÁÝgÉ. ̧ ÁzsÀå«gÀÄªÀ J®è ̧ ÀºÁAiÀÄªÀ£ÀÄß 
RavÀ¥Àr¹PÉÆ¼Àî¯ÁUÀÄwÛzÉ JAzÀÄ PÉÃAzÀæ ̧ ÀaªÀ fvÉÃAzÀæ ¹AUï 
¸ÁªÀiÁfPÀ ªÀiÁzsÀåªÀÄzÀ°è §gÉ¢zÁÝgÉ.

gÁºÀÄ¯ï RAqÀ£É
PÁAUÉæ¸ï ªÀPÁÛgÀ ¥ÀªÀ£ïSÉÃgÁ ̧ ÀºÀ ̈ sÁgÀvÀzÀ GvÀà£ÀßUÀ¼À ªÉÄÃ¯É 

±ÉÃ. 50 gÀµÀÄÖ ¸ÀÄAPÀ «¢ü¸ÀÄªÀ CªÉÄjPÀ CzsÀåPÀë læA¥ï CªÀgÀ 
«gÀÄzÀÞ QrPÁj, EzÀÄ CªÉÄjPÀzÀ ±ÀÄzÀÞ ªÀÄvÀÄÛ ̧ ÀgÀ¼À ̈ ÉzÀjPÉAiÀÄ 
vÀAvÀæ JAzÀÄ ºÀjºÁ¬ÄÝzÁÝgÉ.

¨ÉAUÀ¼ÀÆgÀÄ zÀQët vÁ®ÆèPÀÄ, zÉÆqÀØ vÉÆÃUÀÆgÀÄ ¥ÀlÖt ¥ÀAZÁ¬ÄwAiÀÄ £ÀÆvÀ£À PÀZÉÃj PÀlÖqÀ 
±ÀAPÀÄ ¸ÁÜ¥À£ÉAiÀÄ£ÀÄß G¥À ªÀÄÄRåªÀÄAwæ, PÉ¦¹¹ CzsÀåPÀë r.PÉ. ²ªÀPÀÄªÀiÁgïgÀªÀgÀÄ £ÉgÀªÉÃj¹zÀgÀÄ. 
±Á¸ÀPÀ JA. PÀÈµÀÚ¥Àà, «zsÁ£À 

¥ÀjµÀvï ¸ÀzÀ¸Àå gÁªÉÆÃfUËqÀ, 
§ªÀÄÆ¯ï ¤zÉÃð±ÀPÀ  

Dgï.PÉ. gÀªÉÄÃ±ï ªÀÄwÛvÀgÀgÀÄ 
G¥À¹ÜvÀjzÀÝgÀÄ.
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