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Auto major Mahindra &
Mahindra (M&M) is likely to
sell its entire 3.45 per cent
stake in RBL Bank in a clean-
up trade through a block deal
amounting to ₹682 crore,
sources say.

FLOOR PRICE OF DEAL

The floor price for the deal
has been set at ₹317 per
share, at around 2 per cent
discount to the current share
price of the bank. The deal
will be executed on Novem-
ber 6. Kotak Securities is the
broker for the deal, accord-
ing to sources. 

M&M had, in 2023, picked
up 3.53 per cent stake in RBL
Bank for ₹417 crore, trans-
lating to 64 per cent return
on investment after closure
of the transaction. The auto-

maker did not immediately
respond to queries sent by
businessline. 

EMIRATES NBD DEAL

Last month, the Board of
Directors of Emirates NBD

and RBL Bank approved
signing definitive agree-
ments for ENBD to acquire
60 per cent stake in RBL
Bank through a primary infu-
sion of of ₹26,850 crore. 

On Wednesday, RBL Bank

informed exchanges that
Emirates NBD will launch an
open o�er on December 12
to buy shares from public in-
vestors. The period for ten-
dering of public shares will
close on December 26. The

open o�er will be priced at
₹280 per share.

Foreign investors are al-
lowed to pick up to 74 per
cent in Indian banks, but the
banking regulator caps pro-
moters’ voting rights at 26
per cent. 

FALL IN NII

RBL Bank’s Q2FY26 net
profit stood at ₹179 crore,
down 20 per cent year-on-
year (y-o-y), on account of
lower net interest income
(NII).

Its NII de-grew 4 per cent
y-o-y to ₹1,551 crore, while
other income rose 1 per cent
on-year to ₹933 crore. Net
interest margin (NIM),
meanwhile, stood at 4.51 per
cent in Q2, flat sequentially. 

Overall advances of the
bank rose 14 per cent y-o-y
to ₹1 lakh crore, while de-
posits were up 8 per cent
₹1.16 lakh crore. 

M&M likely to offload its entire
stake in RBL Bank for ₹682 crore 
ON TRACK. Lender says Emirates NBD, which picked 60% in the bank, will make open o�er on Dec 12

Piyush Shukla
Mumbai

POOR SHOW. RBL Bank’s net profit in Q2FY26 stood at ₹179 crore, down 20 per cent
year-on-year, on account of lower net interest income REUTERS 

Shriram General Insurance
on Wednesday reported a 3
per cent year-on-year growth
in net profit at ₹144 crore for
the second quarter this
fiscal, even as its gross writ-
ten premium grew 26 per
cent y-o-y during the period.
The general insurer, jointly
owned by Shriram Group
and Sanlam Group, South
Africa, had posted a net
profit of ₹140 crore for the
second quarter last fiscal.

The insurer’s gross writ-
ten premium rose to ₹1,085
crore in Q2FY26, from ₹861
crore in Q2FY25, backed by

strong agency strength. As
on June 30, 2025, Shriram
General Insurance had the
largest agency strength in
the country’s non-life insur-
ance industry. Currently, the
insurer has 97,570 financial
advisors. 

Shriram General Insur-
ance MD & CEO Anil Aggar-
wal, said the company posted
a muted growth in net profit
in Q2 because it was not able
to settle the third-party

claims as per its expectation. 
“Frequency of TP claim

reporting has gone up be-
cause there was a change in
rules. As per the present
rules, one has to report the
claims within six months.
This is a read and watch situ-
ation. I think over a period of
time things will get better,”
said Aggarwal. 

Driven by sustained mo-
mentum in its motor insur-
ance portfolio, the company

witnessed a 28 per cent year-
on-year increase in gross
written premium at ₹2,045
crore in the first half of this
fiscal. Net profit for H1FY26
grew 6 per cent to ₹269 crore
against ₹254 crore for the
same period of FY25.

FINANCIAL ADVISORS

The insurer recruited 9,482
new financial advisors dur-
ing the first half of this finan-
cial year. It plans to scale the
agency strength by up to two
lakh by FY30.

“Last financial year our
gross written premium
stood at ₹3,763 crore. This
fiscal, we expect it to grow to
₹4,500 crore,” Aggarwal
added.

Shriram General profit up 3% at ₹144 crore
Mithun Dasgupta
Kolkata

The insurer 
plans to scale 
the agency
strength by up to 
two lakh by FY30

Amid record high gold
prices, Tanishq has seen a
sharp rise in consumers trad-
ing old gold for new pur-
chases. 

The jewellery major repor-
ted a surge in gold exchange
sales during the second
quarter, with the trend now
emerging as a long-term con-
sumer behaviour shift rather
than a festival spike, said
Arun Narayan, Senior Vice-
President, Tanishq. Gold
prices have grown nearly 43
per cent this year, from
₹77,913 per 10 grams in
January to ₹1,11,350 at
present, as per data accessed
through bank bazaar.

“Buying gold through an
exchange is the best possible
way; most households have
unused gold lying in lockers
or bullion form. Recycling
what we already have is good
for consumers, the economy,
and even the planet,” he said.

RATE-LED OFFERS

The campaign, coupled with
rate-led o�ers and early on-

set of the festival season,
helped lift overall jewellery
sales despite the sharp rise in
gold prices and high base
from last year. 

Titan’s jewellery business
grew 17.9 per cent year-on-
year to ₹12,460 crore in the
second quarter of FY26, con-
tributing the bulk of the
company’s consolidated
total income of ₹16,407
crore. 

Within the company’s
mix, gold jewellery sales rose
13 per cent, coins surged 65
per cent on investment-led
demand and studded jew-
ellery grew 16 per cent.
Narayan said while volume
growth across the industry
remained subdued, Tanishq
recorded a marginal increase
in the number of buyers. 

Aishwarya Kumar
Venkatesha Babu
Bengaluru

Amid rise in gold prices,
Tanishq sees growth via
exchange programme

Arun Narayan, Senior
Vice-President, Tanishq

Lighthouse Canton 
raises $40 million 

Bengaluru: Global investment
institution Lighthouse Canton
has raised $40 million in a
round led by Peak XV Partners
and participation from
Nextinfinity – an investment
holding company of Shyam
Maheshwari, Founding Partner,
Ares SSG (formerly SSG
Capital). Qatar Insurance
Company is an early investor. 
Lighthouse Canton’s first
external fundraise will be used
to enhance technology
infrastructure, attract senior
talent and expand product
capabilities and footprint. OUR

BUREAU

QUICKLY.

Butterfly Gandhimathi
net profit up 34% in Q2

Chennai: Kitchen appliances
maker Butterfly Gandhimathi
Appliances reported revenue
growth of 14 per cent y-o-y in
the quarter ended September
2025 (Q2FY26) to ₹293 crore,
led by the GST reduction and
the festival season. Net profit
grew 34 per cent to ₹17 crore
in the quarter. EBITDA grew 21
per cent y-o-y to ₹28 crore,
driven by gross margin
improvement and spend
optimisation. EBITDA margin
expanded by 60 bps y-o-y to 9.5
per cent. All core categories
delivered double-digit growth,
supported by sustained volume
growth and new product
launches. OUR BUREAU

Day trading guide

The short-term outlook is
bullish for Aurobindo Pharma.
The stock rose above its
200-Day Moving Average,
currently at ₹1,132 this week
and is holding well above it. The
level of ₹1,130 will now act as a
good support and limit the
downside. Moving average
crossovers on the daily chart
also strengthens the bullish
case. Immediate resistance is at
₹1,165 which can be broken in
the coming days. Such a break
can take Aurobindo Pharma
share price up to ₹1,270 in the
coming weeks. 

Traders can buy Aurobindo
Pharma now at ₹1,151.
Accumulate on dips at ₹1,140.

Keep the stop-loss at ₹1,090.
Trail the stop-loss up to ₹1,175
as soon as the stock goes up to
₹1,195. Revise the stop-loss up
to ₹1,190 and ₹1,220 when the
price touches ₹1,210 and ₹1,240
respectively. Exit the longs at
₹1,260.

Note: The recommendations are based
on technical analysis. There is risk of
loss in trading

TODAY’S PICK.

Aurobindo Pharma (₹1,151): BUY

Gurumurthy K
bl. research bureau

25699 » Nifty 50 Futures

S1 S2 R1 R2 COMMENT

25630 25520 25740 25820 wait for a rise. Go short at 25720

with a stop-loss at 25760

₹985 » HDFC Bank

S1 S2 R1 R2 COMMENT

980 974 991 998 Go short only below 980. Keep the

stop-loss at 982

₹1468 » Infosys

S1 S2 R1 R2 COMMENT

1460 1425 1485 1500 Go short only below 1460. Keep

the stop-loss at 1465

₹409 » ITC

S1 S2 R1 R2 COMMENT

407 403 411 413 Take fresh shorts below 407. Keep

the stop-loss at 408

₹253 » ONGC

S1 S2 R1 R2 COMMENT

251 247 255 257 Wait for dips. Go long at 252. Keep

the stop-loss at 250

₹1472 » Reliance Ind. 

S1 S2 R1 R2 COMMENT

1450 1435 1485 1500 Go short now and at 1480. Keep

the stop-loss at 1490

₹957 » SBI

S1 S2 R1 R2 COMMENT

945 938 960 967 Take fresh longs only above 960

with a stop-loss at 958

₹2990 » TCS

S1 S2 R1 R2 COMMENT

2960 2940 3000 3025 Go short now and on a rise at

2995 with a stop-loss at 3005

S1, S2: Support 1 & 2; R1, R2: Resistance 1 & 2. 

Aurobindo Pharma’s consol-
idated net profit increased
3.8 per cent to ₹848 crore in
the second quarter of the
current financial year ended
September 30, 2025, com-
pared to ₹817 crore in the
corresponding quarter of the
previous fiscal. 

The total revenue of the
Hyderabad-based company
grew 6.3 per cent to ₹8,286
crore against ₹7,796 crore in
the year-ago period.

“Q2 has been another
steady quarter for Auro-
bindo, demonstrating the re-
silience of our base business

and the depth of our product
portfolio. We continue to see
healthy demand across key
markets, with our US and
Europe businesses perform-
ing in line with expecta-
tions,’’ said K Nithyananda
Reddy, Vice-Chairman and
Managing Director, Auro-
bindo Pharma, in a release on
Wednesday.

“The balance between
growth and profitability re-

mains central to our execu-
tion. With the momentum
we’ve built and all strategic
initiatives progressing as
planned, we are confident of
meeting our annual guidance
and sustaining long-term
value creation,’’ Reddy
added. 

Revenue from the US for-
mulations increased 3.1 per
cent y-o-y to ₹3,638 crore,
while for Europe it grew 17.8
per cent to ₹2,480 crore. 

Aurobindo Pharma net rises to ₹848 cr
Our Bureau
Hyderabad

Total revenue 
grew 6.3% to
₹8,286 cr against
₹7,796 cr in the
year-ago period

Embassy REIT has posted 15
per cent year-on-year growth
in net operating income
(NOI) at ₹927 crore. Rev-
enue from operations grew
13 per cent y-o-y to ₹1,124
crore.

Quarterly distributions
reached ₹617 crore or ₹6.51
per unit, marking a 12 per
cent y-o-y increase.

The company delivered
0.9 million square feet (msf )
of new development in
Bengaluru during the
quarter. It leased 1.5 msf to
marquee tenants, pushing
occupancy to 93 per cent.
Embassy REIT is actively
evaluating multiple acquisi-

tion opportunities from both
third parties and the Em-
bassy Group.

Commenting on the per-
formance, Amit Shetty, Chief
Executive O�cer of Em-
bassy REIT, said: “We leased
1.5 msf this quarter to mar-
quee names, occupancy
climbed to 93 per cent, and
delivered our highest
quarterly distributions since
listing. As we scale our devel-
opment pipeline and evalu-
ate further growth oppor-
tunities, we remain steadfast
in our commitment to build
enduring value for all our
stakeholders. 

The company is launching
2 msf of new development in
Chennai, bringing the total
development pipeline to 7.2
msf. 

Embassy REIT reports
15% y-o-y surge in NOI
Our Bureau
Bengaluru

MoEngage, the customer en-
gagement platform for con-
sumer brands, has raised
$100 million from existing
investor Goldman Sachs Al-
ternatives and new investor
A91 Partners, as the com-
pany continues its rapid
global expansion, with North
America now contributing
the largest share of its
revenue.

TOTAL FUNDING

With this round, MoEn-
gage’s total funding exceeds
$250 million. MoEngage will
also expand its go-to-market
and customer success teams
in North America and EMEA
to support continued

growth. The funding will ac-
celerate innovation across
MoEngage’s Customer En-
gagement Platform, with a
focus on expanding Merlin
AI – a suite of AI agents, in-
cluding its newer O�er and
Campaign Decisioning
Agents – that help marketing
and product teams at B2C
brands launch campaigns
faster and scale conversions
with AI Decisioning. 

“Our global momentum
on top of our category lead-
ership in Asia is a validation
that consumer brands are
moving beyond legacy mar-
keting clouds. Over 300 en-
terprises worldwide have
turned to MoEngage for its
ease of use and AI-led agility,
achieving time-to-value
within weeks of migration.
These enterprise migrations

have accelerated our growth
in the North America and
EMEA regions,” said Raviteja
Dodda, CEO and co-founder,
MoEngage. “We are excited
to partner with Goldman
Sachs and A91 Partners in
this journey,” he added.

“MoEngage has been an
incredible partner in our
growth journey,” said Hope
Barrett, Senior Director of
Martech at SoundCloud.

“Their platform enabled us
to seamlessly migrate more
than 120 million users in just
12 weeks and leverage AI-
driven insights to accelerate
product launches that have
strengthened retention
across our paid user base.”

Rajat Sood, a Managing
Director at Goldman Sachs
Alternatives, said: “Our in-
vestment in MoEngage re-
flects Goldman Sachs’ com-
mitment to backing
category-leading technology
platforms that are leveraging
AI for serving enterprises
globally. By leveraging our
global network, expertise
and capital, we look forward
to helping the company ac-
celerate growth, expand into
new markets, and deliver
lasting value to its
customers.”

Customer engagement platform MoEngage raises 
$100 m from Goldman Sachs Alternatives, A91 Partners
Our Bureau
Bengaluru

Raviteja Dodda, CEO and
co-founder, MoEngage 

Microsoft has announced
that it is making in-country
data processing for Mi-
crosoft 365 Copilot interac-
tions available in 15 coun-
tries. By the end of 2025,
Microsoft will o�er custom-
ers in Australia, the UK, In-
dia and Japan the option to
have Microsoft 365 Copilot
interactions processed
in-country.

This o�er is designed to
enable customers, particu-
larly those in government
and highly-regulated indus-
tries, to access Microsoft 365
Copilot with an additional
option for governance, se-
curity and regulatory com-
pliance. With in-country
processing, Copilot interac-
tions are processed under
normal operations in data
centres within a nation’s
borders, giving customers
greater control over their
data. 

Microsoft announced that
in 2026 it will expand this op-
tion to customers in 11 addi-
tional countries. 

Microsoft to
enable local
data processing
for Copilot 

Our Bureau
Bengaluru

IT technology provider Red-
ington reported its highest-
ever quarterly revenue figure
of ₹29,118 crore for the
quarter ended September
2025, a 17 per cent year-on-
year growth from ₹24,952
crore in the same quarter last
year. Net profit went up by 32
per cent year-on-year at ₹350
crore (₹282 crore in Q2
2025).

The company, which is a
key iPhone distributor in In-
dia, saw revenue from its mo-
bility solution business
(smartphones and feature
phones) go up 18 per cent to
₹10,306 crore this quarter
(₹8,710 crore in Q2FY25).
The boost comes at a time
when Apple is estimated to
have shipped 5 million
iPhones in India in the
September 2025 quarter. 

The increase in revenue
was also aided by a 48 per
cent growth in revenue for

software solutions business
supported by cloud, software
and cyber security mo-
mentum through deeper
brand and partner engage-
ments. Technology solutions
business grew 9 per cent
while the end point solutions
business grew 11 per cent.

In terms of geographies,
Singapore India and South
Asia business saw both rev-
enue and PAT go up by 22 per
cent to ₹15,482 crore and
₹237 crore, respectively. 

“Our Q2 results highlight
the strong momentum in our
software solutions business,
alongside continued growth
in our core hardware portfo-
lio. As enterprises modernise
infrastructure, secure digital
ecosystems and prepare for
an AI-driven future, Reding-
ton is helping them acceler-
ate this transformation
through scalable, high-value
o�erings across cloud, cy-
bersecurity and software ser-
vices,” said VS Hariharan,
MD and Group CEO,
Redington.

Redington PAT up 32%
y-o-y in Q2 led by 
mobility solutions biz
Our Bureau
Chennai
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¸ÀAeÉªÁtÂAiÀÄ vÁeÁ ¸ÀÄ¢ÞUÀ½UÁV ¤ªÀÄä 
ªÉÆ¨ÉÊ¯ï£À°è Då¥ï C£ÀÄß qË£ï¯ÉÆÃqï 

ªÀiÁrPÉÆAqÀÄ N¢j.

¥ÀwæPÉAiÀÄ°è ¥ÀæPÀlªÁUÀÄªÀ 
eÁ»ÃgÁvÀÄUÀ¼ÀÄ «±Áé¸À 
¥ÀÆtðªÉÃ DzÀgÀÆ CªÀÅUÀ¼À°è£À 
ªÀiÁ»w, ªÀ¸ÀÄÛ¯ÉÆÃ¥À-zÉÆÃµÀ, 
UÀÄtªÀÄlÖ ªÀÄÄAvÁzÀªÀÅUÀ¼À 
PÀÄjvÀÄ D¸ÀPÀÛ ¸ÁªÀðd¤PÀgÀÄ 
eÁ»ÃgÁvÀÄzÁgÀgÉÆqÀ£ÉAiÉÄÃ 
ªÀåªÀºÀj¸À¨ÉÃPÁUÀÄvÀÛzÉ. DzÀPÉÌ 
¥ÀwæPÉ dªÁ¨ÁÝjAiÀiÁUÀÄªÀÅ¢®è.

-eÁ»ÃgÁvÀÄ ªÀåªÀ¸ÁÜ¥ÀPÀgÀÄ

NzÀÄUÀgÀ UÀªÀÄ£ÀPÉÌ

¨ÉAUÀ¼ÀÆgÀÄ, £À.6: PÀ¼ÉzÀ PÉ®ªÀÅ ªÀµÀðUÀ½AzÀ  
¸Ëvï D¦üæPÁ, dªÀÄð¤, CªÉÄÃjPÀ, EAUÉèAqï? 
¸ÉÃjzÀAvÉ «zÉÃ±ÀUÀ¼À°è £É¯É¹gÀÄªÀ PÀ£ÀßrUÀgÀÄ ̧ ÀºÀ 
¨sÀdðjAiÀiÁV PÀ£ÀßqÀ gÁeÉÆåÃvÀìªÀªÀ£ÀÄß DZÀj¸ÀÄwÛzÁÝgÉ.  
F eÁUÀwPÀ ºÀ§âªÀÅ, ¨sËUÉÆÃ½PÀ CAvÀgÀªÀ£ÀÄß 
«ÄÃj vÀªÀÄä ¸ÀA¸ÀÌöÈw ªÀÄvÀÄÛ ¨sÁµÉAiÀÄ ªÉÄÃ°£À 
¦æÃwAiÀÄ D¼ÀªÀ£ÀÄß vÉÆÃ¥Àðr¸ÀÄwÛzÉ. 
EzÀPÉÌ ¸Ëvï D¦üæPÁzÀ PÉÃ¥ï mË£ï 

£ÀUÀgÀzÀ°ègÀÄªÀ PÀ£ÀßrUÀgÀÄ ¸ÀºÀ ºÉÆgÀvÁV®è.. 
 PÁAiÀÄðPÀæªÀÄªÀ£ÀÄß ¥À£ÁßUï eÁ° ªÀÄvÀÄÛ ²æÃ  
¸ÀA¢Ã¥ï ¹AUÁr zsÀéeÁgÉÆÃºÀt ªÀiÁqÀÄªÀzÀgÀ 
ªÀÄÆ®PÀ, GzÁÏlPÀgÁV DUÀ«Ä¹zÀÝ PÉÃ¥ï mË£ï 
C°ègÀÄªÀ PÁ£ÀÄì¯ï d£ÀgÀ¯ï D¥sï EArAiÀiÁzÀ  
²æÃªÀÄw gÀÆ© d¹àçÃvï CªÀgÀÄ gÁeÉÆåÃvÀìªÀ 
¸ÀªÀiÁgÀA¨sÀPÉÌ ¢Ã¥À ¨É¼ÀV¸ÀÄªÀ ªÀÄÄSÁAvÀgÀ 
CzÀÆÞj ZÁ®£É ¤Ãr PÁAiÀÄðPÀæªÀÄzÀ CAUÀªÁV 

PÀ£ÀßqÀ ̈ sÁµÉAiÀÄ£ÀÄß G½¸ÀÄªÀ ªÀÄvÀÄÛ GvÉÛÃf¸ÀÄªÀ 
ªÀÄºÀvÀézÉÆA¢UÉ,  PÀ£ÀßqÀ ̈ sÁµÉ PÉÃªÀ® ̧ ÀAªÀºÀ£À 
ªÀiÁzsÀåªÀÄªÀ®è, §zÀ¯ÁV PÀ£ÁðlPÀzÀ UÀÄgÀÄvÀÄ, ̧ Á»vÀå 
ªÀÄvÀÄÛ ̧ ÀA¸ÀÌöÈwAiÀÄ ¥ÀæªÀÄÄR ̈ sÁUÀªÁVzÉ JAzÀÄ 
¥ÀæwAiÉÆ§â PÀ£ÀßqÀUÀjUÉ w½¸ÀÄªÀ ªÀÄÄSÁAvÀgÀ PÀ£ÀßqÀ 
¨sÁµÉAiÀÄ ªÉÄÃ°£À C©üªÀiÁ£ÀªÀ£ÀÄß ªÀåPÀÛ¥Àr¹zÀgÀÄ. 
ªÉÃ¢PÉ ¸ÀªÀiÁgÀA¨sÀzÀ §½PÀ PÁAiÀÄðPÀæªÀÄzÀ°è 
ªÀÄPÀÌ¼À £ÀÈvÀå, ̈ sÀgÀvÀ£Álå, eÁ£À¥ÀzÀ £ÀÈvÀå, VÃvÀ 
UÁAiÀÄ£À, gÀ¸À¥Àæ±Éß, ªÀÄPÀÌ¼À ªÉÃµÀ¨sÀÆµÀt ¥ÀæªÀÄÄR 
DPÀµÀðuÉUÀ¼ÁVzÀÝªÀÅ. 30PÀÆÌ ºÉZÀÄÑ PÀ¯Á«zÀgÀÄ ̈ sÁUÀªÀ»¹ 
vÀªÀÄä PÀ¯Á ¥ÀæzÀ±Àð£À ¤Ãr J®ègÀ£ÀÆß gÀAf¹zÀgÀÄ.. 
PÁAiÀÄðPÀæªÀÄzÀ°è ²æÃªÀÄw  ̧ ÀÄeÁvÁ zÀ§UÉÆA¢, 
²æÃ «PÁ¸ï, ²æÃzsÀgÀ UÀÄAqÀ¥Àà, ²æÃ gÀ« zÀ§UÉÆA¢, 
²æÃ ²æÃ£Áxï, ²æÃ ¸ÀzÁ£ÀAzÀ «, ²æÃ ºÀjÃ±ï 
ºÉ¨Áâgï, ²æÃ UËjÃ±ï, ²æÃ ªÀÄ£ÉÆÃeï ªÀÄvÀÄÛ 
ºÀ®ªÁgÀÄ PÀ£ÀßqÀzÀ ̧ ÀzÀ¸ÀågÀÄ ¥Á¯ÉÆÎArzÀÝgÀÄ..

PÀÆåJ¸ï KµÁå «±Àé«zÁå®AiÀÄ gÀAiÀiÁAQAUï 2026 ©qÀÄUÀqÉ 

¨sÀÄªÀ£ÉÃ±ÀégÀ, £À. 6: E°è£À PÀ½AUÀ 
E¤ì÷ÖlÆåmï D¥sï EAqÀ¹ÖçAiÀÄ¯ï 
mÉPÁß®f (PÉLLn-rAiÀÄÄ) 
rÃªÀiïØ  «±Àé«zÁå®AiÀÄªÀÅ 
PÀÆåJ¸ï KµÁå «±Àé«zÁå®AiÀÄ       
gÀAiÀiÁAQAUï 2026 £À°è 
Mr±ÁzÀ°è CUÀæ¸ÁÜ£À ¥ÀqÉ¢zÉ.  
Mr±ÁzÀ°è£À SÁ¸ÀV ªÀÄvÀÄÛ ̧ ÀPÁðj 
«±Àé«zÁå®AiÀÄUÀ¼À¯ÉèÃ PÉLLn-
rAiÀÄÄ CvÀÄåvÀÛªÀÄ ̧ ÁÜ£ÀzÀ°èzÉ. 
««AiÀÄÄ KµÁåzÀ¯ÉèÃ 294 £ÉÃ 
¸ÁÜ£À ¥ÀqÉ¢zÉ. 
EzÀjAzÁV «±Àé«zÁå®AiÀÄªÀÅ vÀ£Àß 

±ÉæÃµÀ×vÉAiÀÄ°è eÁUÀwPÀ SÁåwAiÀÄ£ÀÄß 
E£ÀßµÀÄÖ UÀnÖUÉÆ½¹zÉ.  PÉLLn-
rAiÀÄÄ gÁ¶ÖçÃAiÀÄ ªÀÄlÖzÀ°èAiÀÄÆ 
ºÉ¸ÀgÀÄ UÀ½¹zÀÄÝ, ̈ sÁgÀvÀzÀ G£ÀßvÀ 
SÁ¸ÀV «±Àé«zÁå®AiÀÄUÀ¼À°è 
JvÀÛgÀzÀ ¸ÁÜ£À ¥ÀqÉ¢zÉ.  
¥Àæw ªÀµÀðªÀÅ PÀÆåJ¸ï «±ÀézÀ 
««zsÀ «±Àé«zÁå®AiÀÄUÀ¼À 
gÀ?AiÀiÁAQAUï ¹zÀÞ¥Àr¸ÀÄvÀÛzÉ.
 F ªÀµÀð PÉLLn-rAiÀÄÄ 

¥ÀÇªÀð ̈ sÁgÀvÀzÀ°è vÀ£Àß G£ÀßvÀ 
¸ÁÜ£ÀªÀ£ÀÄß PÁAiÀÄÄÝPÉÆArzÉ F 
¨Áj 555 ºÉÆ¸À «±Àé«zÁå®AiÀÄUÀ¼ÀÄ 
¸ÉÃjzÀAvÉ 1,500 PÀÆÌ ºÉZÀÄÑ KµÁåzÀ 
«±Àé«zÁå®AiÀÄUÀ¼ÀÄ PÀÆåJ¸ï KµÁå 
«±Àé«zÁå®AiÀÄ ±ÉæÃAiÀiÁAPÀUÀ¼ÀÄ 
2026 gÀ°è ¨sÁUÀªÀ»¹zÀÝªÀÅ.  
EwÛÃZÉUÉ, mÉÊªÀiïì ºÉÊAiÀÄgï 
JdÄPÉÃ±À£ï ªÀ¯ïØð AiÀÄÆ¤ªÀ¹ðn 

gÀ?AiÀiÁAQAUï 2026 £À°èAiÀÄÆ 
PÉLLn ̈ sÁgÀvÀzÀ 5£ÉÃ CvÀÄåvÀÛªÀÄ 
«±Àé«zÁå®AiÀÄ JA§ ºÉ¸ÀgÀÄ ¥ÀqÉ¢vÀÄÛ. 
F gÀ?AiÀiÁAQAUï £À°è ¥Àæw 
¥ÀwæPÉUÉ G¯ÉèÃRUÀ¼ÀÄ, CzsÁå¥ÀPÀgÀ 
¸ÀA±ÉÆÃzsÀ£Á ¥Àæ§AzsÀUÀ¼ÀÄ, ±ÉÊPÀëtÂPÀ 
¥ÀæUÀw, CzsÁå¥ÀPÀgÀÄ «zÁåyð 
C£ÀÄ¥ÁvÀ, ¦.JZï.r ¥ÀqÉ¢gÀÄªÀ 
¹§âA¢, CAvÀgÀgÁ¶ÖçÃAiÀÄ 
¸ÀA±ÉÆÃzsÀ£Á eÁ®, «zÉÃ² 
«zÁåyðUÀ¼ÀÄ, «zÁåyð «¤ªÀÄAiÀÄ 
PÁAiÀÄðPÀæªÀÄUÀ¼ÀÄ, CAvÀgÀgÁ¶ÖçÃAiÀÄ 

¹§âA¢, GzÉÆåÃUÀzÁvÀgÀ SÁåw, 
ªÀÄwÛvÀgÀgÀ ªÀiÁ£ÀzÀAqÀUÀ¼À£ÀÄß 
DzsÀj¹ CvÀÄåvÀÛªÀÄ «±Àé«zÁå®AiÀÄ 
JA§ ºÉ¸ÀgÀÄ ¤ÃqÀ¯ÁVzÉ. 
 ««AiÀÄ ¸ÁzsÀ£ÉUÉ CwÃªÀ 
RÄ¶ ªÀåPÀÛ¥Àr¹gÀÄªÀ PÉLLn, 
PÉLJ¸ïJ¸ï ªÀÄvÀÄÛ PÉLJAJ¸ï 
¸ÀA¸ÁÜ¥ÀPÀgÁzÀ qÁ. CZÀÄåvÀ 
¸ÀªÀÄAvÀ CªÀgÀÄ, “ ¤gÀAvÀgÀ 
¥ÀæAiÀÄvÀßUÀ¼ÀÄ PÉLLnAiÀÄ ±ÉÊPÀëtÂPÀ 
±ÉæÃµÀ×vÉUÉ PÁgÀtªÁVzÀÄÝ, CzÀÄ 
PÀÆåJ¸ï KµÁå «±Àé«zÁå®AiÀÄ 
gÀ?AiÀiÁAQAUï £À°è ¥Àæw¥À°¸ÀÄwÛzÉ. 
EzÀÄ ErÃ Mr±ÁPÉÌ ºÉªÉÄäAiÀÄ 
«µÀAiÀÄ. £ÀªÀÄäzÀÄ PÉÃªÀ® 22 ªÀµÀð 
ªÀAiÀÄ¹ì£À AiÀÄÄªÀ «±Àé«zÁå®AiÀÄ. 
DzÀgÉ EzÀÄ «±Àé «±Àé«zÁå®AiÀÄ 

±ÉæÃAiÀiÁAPÀUÀ¼À°è ºÉ¸ÀgÀÄ ¥ÀqÉ¢zÉ ªÀÄvÀÄÛ 
C£ÉÃPÀ ºÀ¼ÉAiÀÄ «±Àé«zÁå®AiÀÄUÀ½UÉ 
¸ÀªÀÄ£ÁVzÉ” JAzÀÄ ºÉÃ½zÁÝgÉ. 

£ÀªÀÄä «±Àé«zÁå®AiÀÄªÀÅ PÀÆåJ¸ï KµÁå «±Àé«zÁå®AiÀÄ 
gÀ?AiÀiÁAQAUï 2026 £À°è CUÀæ¸ÁÜ£À ¥ÀqÉ¢gÀÄªÀÅzÀÄ RÄ¶ 
vÀA¢zÉ. PÉLLn ¸ÀzÁ GvÀÛªÀÄ ªÀiË®åUÀ¼À°è £ÀA©PÉ EnÖzÉ. 
EzÀÄ PÀpt ¥Àj±ÀæªÀÄ, ¥ÁæªÀiÁtÂPÀvÉ ªÀÄvÀÄÛ ¸ÉÃªÉUÉ ¸ÀAzÀ 
UËgÀªÀ.  d£ÀgÀ D²ÃªÁðzÀ ªÀÄvÀÄÛ «zÁåyðUÀ¼ÀÄ, ¹§âA¢ ªÀÄvÀÄÛ 
CzsÁå¥ÀPÀgÀ ̧ ÀªÀÄ¥ÀðuÉ¬ÄAzÁV eÁUÀwPÀ «±Àé«zÁå®AiÀÄªÁV 
¨É¼É¢zÉ. F ̧ ÁÜ£À ¥ÀqÉAiÀÄ®Ä PÁgÀtgÁzÀ PÉLLn PÀÄlÄA§zÀ 
J®èjUÀÆ ºÀÈvÀÆàªÀðPÀ zsÀ£ÀåªÁzÀUÀ¼ÀÄ

qÁ. CZÀÄåvÀ ¸ÀªÀÄAvÀ 
¸ÀA¸ÁÜ¥ÀPÀgÀÄ, (PÉLLn-rAiÀÄÄ)

AiÀÄ®ºÀAPÀzÀ ªÉAPÀmÁ®zÀ°è 
PÀqÀ¯ÉPÁ¬Ä ¥ÀjµÉ

¨ÉAUÀ¼ÀÆgÀÄ, £À.6: AiÀÄ®ºÀAPÀzÀ ªÉAPÀmÁ®zÀ°è £Á¼É¬ÄAzÀ 
²æÃ C¨sÀAiÀÄ ªÀÄºÁUÀt¥Àw zÉÃªÁ®AiÀÄzÀ 12£ÉÃ ªÁ¶ðPÉÆÃvÀìªÀ 
£ÀqÉAiÀÄ°zÀÄÝ, EzÀgÀ CAUÀªÁV §ÈºÀvï PÀqÀ¯ÉPÁ¬Ä ¥ÀjµÉAiÀÄ£ÀÄß 
DAiÉÆÃf¸À¯ÁVzÉ.
£Á®ÄÌ ¢£ÀUÀ¼À ªÁ¶ðPÉÆÃvÀìªÀzÀ CAUÀªÁV £Á¼É ̈ É½UÉÎ¬ÄAzÀ 

zÉÃªÁ®AiÀÄzÀ°è «±ÉÃµÀ ¥ÀÇeÉ, ºÉÆÃªÀÄ- ºÀªÀ£À ªÀÄwÛvÀgÀ 
PÁAiÀÄðPÀæªÀÄUÀ¼ÀÄ £ÀqÉAiÀÄ°ªÉ. DqÀ½vÀ ªÀÄAqÀ½AiÀÄ zsÀªÀÄðzÀ²ð, 
ªÀiÁf ©©JA¦ ¸ÀzÀ¸Àå PÉA¥ÉÃUËqÀ ¥ÀæPÀluÉAiÀÄ°è w½¹zÁÝgÉ.
EzÉÃ 8 ªÀÄvÀÄÛ 9 gÀAzÀÄ PÀqÀ¯ÉPÁ¬Ä ¥ÀjµÉ £ÀqÉAiÀÄ°zÉ. ±Á¸ÀPÀ 

J¸ï. Dgï. «±Àé£Áxï ºÁUÀÆ ªÀiÁf ©©JA¦ ¸ÀzÀ¸ÀågÁzÀ 
ZÀAzÀæªÀÄä PÉA¥ÉÃUËqÀ CªÀgÀÄ ªÀÄÄRå CwyAiÀiÁV ̈ sÁUÀªÀ»¸À°zÁÝgÉ.
EzÉÃ 10 gÀAzÀÄ PÁwÃðPÀ ̧ ÉÆÃªÀÄªÁgÀzÀAzÀÄ ̧ ÀAeÉ  zÉÃªÁ®AiÀÄzÀ 

ªÀÄÄA¨sÁUÀzÀ°è ¢Ã¥ÉÇÃvÀìªÀ £ÀqÉAiÀÄ°zÉ JAzÀÄ CªÀgÀÄ w½¹zÁÝgÉ.

¸ÀÆZÀ£ÉUÀ¼ÀÄ:
1.  ªÉÄÃ¯É w½¹zÀ ¸É¥ÉÖA§gï 30, 2025PÉÌ CAvÀåUÉÆAqÀ ªÉÆzÀ®£ÉÃ vÉæöÊªÀiÁ¹PÀzÀ C¥Àj±ÉÆÃ¢üvÀ DyðPÀ ¥sÀ°vÁA±ÀUÀ¼ÀÄ 

(“DyðPÀ ¥sÀ°vÁA±ÀUÀ¼ÀÄ”) 2015gÀ ¸É©AiÀÄ ¤AiÀÄAvÀætUÀ¼À (°¹ÖAUï ¨ÁzsÀåvÉ ªÀÄvÀÄÛ WÉÆÃµÀuÉUÀ¼À CªÀ±ÀåPÀvÉUÀ¼ÀÄ) 33 
¤AiÀÄAvÀætzÀr £ÀªÉA§gï 5, 2025gÀAzÀÄ £ÀqÉzÀ PÀA¥À¤AiÀÄ ¯ÉPÀÌ¥Àj±ÉÆÃzsÀ£Á ¸À«Äw¬ÄAzÀ ¥Àj²Ã°¸À®ànÖzÉ ªÀÄvÀÄÛ 
PÀA¥À¤AiÀÄ ¤zÉÃð±ÀPÀgÀ ªÀÄAqÀ½ ¸À¨sÉAiÀÄ°è C£ÀÄªÉÆÃzÀ£ÉUÉ M¼À¥ÀnÖzÉ. PÀA¥À¤AiÀÄ PÁ£ÀÆ£ÀÄ§zÀÞ ¯ÉPÀÌ ¥Àj±ÉÆÃzsÀPÀgÀÄ 
¸É¥ÉÖA§gï 30, 2025PÉÌ CAvÀåUÉÆAqÀ ªÉÆzÀ®£ÉÃ vÉæöÊªÀiÁ¹PÀzÀ DyðPÀ ¥sÀ°vÁA±ÀUÀ¼À ¥Àj²Ã®£ÉAiÀÄ£ÀÄß £ÀqÉ¹zÁÝgÉ.

2.  PÀA¥À¤UÀ¼À C¢ü¤AiÀÄªÀÄ, 2013gÀ ̧ ÉPÀë£ï 133gÀ CrAiÀÄ°è C¢ü¸ÀÆZÀ£ÉAiÀÄ eÉÆvÉUÉ ̧ ÀA§A¢üvÀ ¤AiÀÄªÀÄUÀ¼À£ÀÄß N¢PÉÆAqÀAvÉ 
C£Àé¬Ä¸ÀÄªÀ EArAiÀÄ£ï CPËAnAUï ¸ÁÖöåAqÀqïð£À°è w½¹gÀÄªÀ ªÀiÁ¥À£À vÀvÀéUÀ½UÉ C£ÀÄ¸ÁgÀªÁV ºÁUÀÆ ¸ÁªÀiÁ£ÀåªÁV 
¨sÁgÀvÀzÀ°è M¦àPÉÆ¼Àî¯ÁUÀÄªÀ EvÀgÀ CPËAnAUï vÀvÀéUÀ¼À£ÀÄß ªÀÄvÀÄÛ ¸É©AiÀÄ ¤AiÀÄªÀÄ 33gÀ ¥ÀæPÁgÀ (°¹ÖAUï ¨ÁzsÀåvÉ ªÀÄvÀÄÛ 
WÉÆÃµÀuÉUÀ¼À CªÀ±ÀåPÀvÉUÀ¼ÀÄ) ¤AiÀÄªÀÄUÀ¼ÀÄ, 2015 (wzÀÄÝ¥ÀrAiÀiÁV) ªÀÄvÀÄÛ ¸ÀA§A¢üvÀ ¸É© ¸ÀÄvÉÆÛÃ¯ÉUÀ¼ÀAvÉ F DyðPÀ 
¥sÀ°vÁA±ÀUÀ¼À£ÀÄß ¹zÀÞ¥Àr¸À¯ÁVzÉ.

3.  ºÀtPÁ¹£À ¥sÀ°vÁA±ÀUÀ¼ÀÄ dÆ£ï 30, 2025PÉÌ PÉÆ£ÉUÉÆAqÀ vÉæöÊªÀiÁ¹PÀ ¥sÀ°vÁA±ÀUÀ¼À£ÀÄß M¼ÀUÉÆArªÉ, EzÀÄ CAvÀåUÉÆAqÀ 
¥ÀÆtð ºÀtPÁ¸ÀÄ ªÀµÀð dÆ£ï 30, 2025PÉÌ ¸ÀA§A¢ü¹zÀAvÉ ¯ÉPÀÌ¥Àj±ÉÆÃzsÀPÀ CAQCA±ÀUÀ¼À £ÀqÀÄ«£À ¸ÀªÀÄvÉÆÃ®£À 
CAQCA±ÀUÀ¼ÁVgÀÄvÀÛzÉ ªÀÄvÀÄÛ ¥Àæ¸ÀÄÛvÀ ºÀtPÁ¸ÀÄ ªÀµÀðzÀ ªÀÄÆgÀ£ÉÃ vÉæöÊªÀiÁ¹PÀzÀªÀgÉV£À ¥ÀæPÀn¸À¯ÁzÀ C¥Àj±ÉÆÃ¢üvÀ 
CAvÀåUÉÆAqÀ dÆ£ï 30, 2025 ªÀµÀð ¢£ÁAPÀzÀªÀgÉV£À CAQCA±ÀUÀ¼ÁVzÀÄÝ, EzÀÄ ¹Ã«ÄvÀ ¥Àj²Ã®£ÉUÉ M¼À¥ÀnÖgÀÄvÀÛzÉ.

4.    ªÉÄÃ°£À ¸ÁgÀ¸ÀvÀéªÀÅ 2015gÀ ¸É©AiÀÄ ¤AiÀÄAvÀætUÀ¼À (°¹ÖAUï ¨ÁzsÀåvÉ ªÀÄvÀÄÛ WÉÆÃµÀuÉUÀ¼À CªÀ±ÀåPÀvÉUÀ¼ÀÄ) 33£ÉÃ 
¤AiÀÄAvÀætzÀr ¸ÁÖPï JPïìZÉÃAeï£À°è ¸À°è¸À¯ÁVgÀÄªÀ DyðPÀ ¥sÀ°vÁA±ÀzÀ «¸ÀÛøvÀ £ÀªÀÄÆ£ÉAiÀÄ ¸ÁgÁA±ÀªÁVzÉ. DyðPÀ 
¥sÀ°vÁA±ÀUÀ¼À ¥ÀÆtð £ÀªÀÄÆ£ÉAiÀÄÄ ¸ÁÖPï JPïìZÉÃAeï ªÉ¨ï¸ÉÊmï (www.bseindia.com) ªÀÄvÀÄÛ PÀA¥À¤AiÀÄ ªÉ¨ï¸ÉÊmï 
(www.kennametal.com/kennametalindia) £À°è ®¨sÀå«zÉ. PÉ£ÁßªÉÄl¯ï EArAiÀiÁ °«ÄmÉqï£À

ªÀÄAqÀ½AiÀÄ ¤zÉÃð±ÀPÀgÀÄUÀ¼À ¥ÀgÀªÁV
¸À»/-  

«dAiÀiïPÀÈµÀÚ£ï ªÉAPÀmÉÃ¸À£ï
ªÀåªÀ¸ÁÜ¥ÀPÀ ¤zÉÃð±ÀPÀgÀÄ

DIN: 07901688
¸ÀÜ¼À : ¨ÉAUÀ¼ÀÆgÀÄ
¢£ÁAPÀ : 05£ÉÃ £ÀªÉA§gï, 2025

PÀæ. 
¸ÀA. «ªÀgÀUÀ¼ÀÄ

vÉæöÊªÀiÁ¹PÀ CAvÀå ªÀµÁðAvÀå
30.09.2025 30.06.2025 30.09.2024 30.06.2025

(C¥Àj±ÉÆÃ¢üvÀ) (¥Àj±ÉÆÃ¢üvÀ)
(n¥ÀàtÂ 3 £ÉÆÃr) (C¥Àj±ÉÆÃ¢üvÀ) (¥Àj±ÉÆÃ¢üvÀ)

1 PÁAiÀiÁðZÀgÀuÉUÀ½AzÀ §AzÀ MlÄÖ DzÁAiÀÄ 2984 3271 2733 11847
2 CªÀ¢üAiÀÄ ¤ªÀé¼À ¯Á¨sÀ 

(vÉjUÉ, C¸ÁzsÁgÀt ªÀÄvÀÄÛ / CxÀªÁ C¸ÁªÀiÁ£Àå LlAUÀ¼À ªÀÄÄ£Àß) 434 413 337 1402
3 vÉjUÉAiÀÄ ªÀÄÄ£Àß CªÀ¢üAiÀÄ ¤ªÀé¼À ¯Á¨sÀ 

(C¸ÁzsÁgÀt ªÀÄvÀÄÛ / CxÀªÁ C¸ÁªÀiÁ£Àå LlAUÀ¼À £ÀAvÀgÀ) 434 413 337 1402
4 vÉjUÉAiÀÄ £ÀAvÀgÀ CªÀ¢üAiÀÄ ¤ªÀé¼À ¯Á¨sÀ 

(C¸ÁzsÁgÀt ªÀÄvÀÄÛ / CxÀªÁ C¸ÁªÀiÁ£Àå LlAUÀ¼À £ÀAvÀgÀ) 314 313 250 1029
5 CªÀ¢üAiÀÄ MlÄÖ ̧ ÀªÀÄUÀæ DzÁAiÀÄ [CªÀ¢üAiÀÄ PÉÆærüÃPÀÈvÀ ̄ Á¨sÀ / (£ÀµÀÖ) 

(vÉjUÉAiÀÄ £ÀAvÀgÀ) ªÀÄvÀÄÛ EvÀgÉ ¸ÀªÀÄUÀæ DzÁAiÀÄ (vÉjUÉAiÀÄ £ÀAvÀgÀ)] 314 318 250 1024
6 ¥ÁªÀw¹zÀ FQén µÉÃgÀÄ §AqÀªÁ¼À 220 220 220 220
7 «ÄÃ¸À®ÄUÀ¼ÀÄ - - - 7253
8 ¥Àæw µÉÃj£À UÀ½PÉ (E¦J¸ï)

ªÀÄÆ® ªÀÄvÀÄÛ «¨sÀfvÀ (`) (ªÀÄÄR ¨É¯É `10/- ¥ÀæwAiÉÆAzÀPÉÌ) 14.30 14.22 11.39 46.82

¸É¥ÉÖA§gï 30, 2025PÉÌ CAvÀåUÉÆAqÀ ªÉÆzÀ®£ÉÃ vÉæöÊªÀiÁ¹PÀzÀ 
C¥Àj±ÉÆÃ¢üvÀ DyðPÀ ¥sÀ°vÁA±ÀUÀ¼À ºÉÃ½PÉUÀ¼ÀÄ

(¥Àæw µÉÃgÀÄ zÀvÁÛA±À ºÉÆgÀvÀÄ¥Àr¹ J¯Áè ªÉÆvÀÛUÀ¼ÀÄ ` «Ä°AiÀÄ£ïUÀ¼À°è, ºÉÃ½PÉ E®èzÀ ºÉÆgÀvÀÄ)

£ÉÆÃAzÁ¬ÄvÀ PÀZÉÃj: 8/9£ÉÃ ªÉÄÊ°, vÀÄªÀÄPÀÆgÀÄ gÀ¸ÉÛ, ¨ÉAUÀ¼ÀÆgÀÄ-560073 
zÀÆ.: +91 80 43281 444/215, ¥sÁåPïì: +91 80 43281137

Email: in.investorrelation@kennametal.com,   Website: www.kennametal.com/kennametalindia

¨ÉAUÀ¼ÀÆgÀÄ £ÀUÀgÀ f¯Áè ¸ÀgÀ§gÁdÄ ªÀÄvÀÄÛ 
ªÀiÁgÁl ¸ÀºÀPÁgÀ ¸ÀAWÀ ¤,. ¨ÉAUÀ¼ÀÆgÀÄ-27, 
EzÀgÀ DqÀ½vÀ ªÀÄAqÀ½UÉ ªÀÄÄA¢£À LzÀÄ ªÀµÀðUÀ¼À 
CªÀ¢üUÉ ¢£ÁAPÀ:03.11.2025 gÀAzÀÄ £ÀqÉzÀ 
¥ÀzÁ¢üPÁjUÀ¼À ZÀÄ£ÁªÀuÉAiÀÄ°è CzsÀåPÀ ëgÁV 
²æÃ.Dgï.gÁdÄ gÀªÀgÀÄ ºÁUÀÆ G¥ÁzsÀåPÀëgÁV 

²æÃ. ¹.£ÁgÁAiÀÄt¸Áé«Ä gÀªÀgÀÄ C«gÉÆÃzsÀªÁV 
DAiÉÄÌAiÀiÁVgÀÄvÁÛgÉ JAzÀÄ F ªÀÄÆ®PÀ 
¥ÀæPÀn¸À¯ÁVzÉ.

£ÉÆÃAzÀuÉ ¸ÀASÉå:JRB:RGN:31:3:15996 ¢£ÁAPÀ:04.07.1992

£ÀA.21/22/7, ªÉÆzÀ®£ÉÃ ªÀÄºÀr, 8£ÉÃ "J" ªÀÄÄRå gÀ¸ÉÛ, UÀÄgÀÄPÀÄ¯Á£ÀAzÀ D±ÀæªÀÄ, 

ºÀqÀì£ï ªÀÈvÀÛ, ¸ÀA¥ÀAVgÁªÀÄ£ÀUÀgÀ, ¨ÉAUÀ¼ÀÆgÀÄ-560027. zÀÆgÀªÁtÂ: 080-22221268

¨ÉAUÀ¼ÀÆgÀÄ £ÀUÀgÀ f¯Áè ¸ÀgÀ§gÁdÄ ªÀÄvÀÄÛ 
ªÀiÁgÁl ¸ÀºÀPÁgÀ ¸ÀAWÀ ¤AiÀÄ«ÄvÀ

¥ÀwæPÁ ¥ÀæPÀluÉ

¸À»/-
ªÀåªÀ¸ÁÜ¥ÀPÀ ¤zÉÃð±ÀPÀgÀÄ

CHANGE OF NAME
I, VIJAY SURYA S/o Jaisimha 

K, R/at No.37, 6th Cross, 6th 

M a i n ,  M a l l e s w a r a m ,  

Bengaluru-560003, have 

changed my name from 

Vijay Surya Jaisimha to 

Vijay Surya vide affidavit 

dated 04-11-2025. Sworn 

before Notary K.Mohan, 

Bengaluru.

QæÃqÁAUÀt ¤ªÀiÁðt: CgÀ«Azï ̧ ÁéUÀvÀ
¨ÉAUÀ¼ÀÆgÀÄ £À.6-©ÃzÀgï£À°è CAvÁgÁ¶ÖçÃAiÀÄ QæÃqÁAUÀt ¤ªÀiÁðt 

ªÀiÁqÀ®Ä ̧ ÀaªÀ F±Àégï ©.RAqÉæ CªÀgÀÄ ¤zsÀðj¹gÀÄªÀÅzÀ£ÀÄß ªÀiÁf «zsÁ£À 
¥ÀjµÀvï ¸ÀzÀ¸Àå CgÀ«AzÀ PÀÄªÀiÁgï CgÀ½ CªÀgÀÄ ¸ÁéUÀw¹zÀÄÝ, DzÀgÉ gÉÃµÉä 
E¯ÁSÉAiÀÄ d«ÄÃ¤£À°è ¤ªÀiÁðt ªÀiÁqÀÄªÀÅzÀÄ ̧ ÀjAiÀiÁzÀ PÀæªÀÄ C®è JAzÀÄ 
CªÀgÀÄ w½¹zÁÝgÉ.gÉÃµÉä E¯ÁSÉAiÀÄ£ÀÄß C©üªÀÈ¢Þ ¥Àr¸ÀÄªÀÅzÀ£ÀÄß ©lÄÖ CzÀ£ÀÄß ªÉÆlPÀÄUÉÆ½¸À®Ä 
ºÉÆgÀngÀÄªÀÅzÀÄ ¸ÀjAiÀiÁzÀ PÀæªÀÄ C®è JAzÀÄ ¥ÀwæPÁ ºÉÃ½PÉAiÀÄ°è w½¹gÀÄªÀ  CªÀgÀÄ, gÉÃµÉä 
E¯ÁSÉ E°è PÉ®¸À ªÀiÁqÀÄwÛgÀÄªÀÅzÀjAzÀ ±ÉÃ.5 jAzÀ 10 gÀµÀÄÖ C©üªÀÈ¢üÞAiÀiÁVzÉ JAzÀÄ ºÉÃ½zÁÝgÉ.
EzÀjAzÀ gÉÃµÉä ¨É¼ÉzÀÄ ªÁtÂdå ¨É¼ÉAiÀÄvÀÛ ªÀÄÄR ªÀiÁrzÀ gÉÊvÀjUÉ UÁAiÀÄzÀ ªÉÄÃ¯É §gÉ 

J¼ÉzÀAvÁVzÉ. F «µÀAiÀÄ w½zÀÄ gÉÊvÀgÀÄ ¢UÁãçAvÀgÁVzÁÝgÉ JAzÀÄ CªÀgÀÄ w½¹zÁÝgÉ. CAvÁgÁ¶ÖçÃAiÀÄ 
QæÃqÁAUÀt ªÀiÁqÀ®Ä ¤zsÀðj¹gÀÄªÀ ¸ÀÜ¼ÀzÀ §UÉÎ ©ÃzÀgï f¯Áè G¸ÀÄÛªÁj ¸ÀaªÀ F±Àégï 
RAqÉæAiÀÄªÀgÀÄ ¥ÀÄ£Àgï ¥Àj²Ã°¹, gÉÃµÉä E¯ÁSÉAiÀÄ ̧ ÀÜ¼ÀªÀ£ÀÄß gÀQë¹ gÉÊvÀjUÉ ̧ ÀºÀPÁgÀªÁUÀÄªÀAvÉ 
¸ÀÆZÀ£É ¤ÃqÀ¨ÉÃPÀÄ, JAzÀÄ CgÀ«AzÀ PÀÄªÀiÁgï CgÀ½ CªÀgÀÄ ªÀÄ£À« ªÀiÁrzÁÝgÉ.

PÀ£ÀßrUÀgÀ ̧ ÀAWÀ¢AzÀ 
¸Ëvï D¦üæPÁzÀ°è PÀ£ÀßqÀ gÁeÉÆåÃvÀìªÀ DZÀgÀuÉ

gÁªÀÄ¸ÀªÀÄÄzÀæ PÉgÉ ¥ÀæzÉÃ±ÀPÉÌ ±Á¸ÀPÀgÀ ̈ sÉÃn 
 ̧ ÉÃvÀÄªÉ ¤ªÀiÁðtzÀ ̈ sÀgÀªÀ¸É

²qÀ èW Àl Ö ,£ À .6:vÁ®ÆQ£À 
gÁªÀÄ¸ÀªÀÄÄzÀæ PÉgÉ ¥ÀæzÉÃ±ÀzÀ°è 
PÉgÉ¬ÄAzÀ ºÀjAiÀÄÄwÛgÀÄªÀ ¤Ãj£À 
¸ÀªÀÄ¸ÉåAiÀÄ£ÀÄß ¥Àj²Ã°¸À®Ä 
±Á¸ÀPÀgÀÄ ̧ ÀA§AzsÀ¥ÀlÖ E¯ÁSÉAiÀÄ 
C¢üPÁjUÀ¼ÉÆA¢UÉ ̧ ÀÜ¼ÀPÉÌ ̈ sÉÃn 
¤ÃrzÀgÀÄ. PÉgÉAiÀÄÄ PÉÆÃr 
ºÀjzÁUÀ PÉ¼À¨sÁUÀzÀ gÀ¸ÉÛAiÀÄÄ 
ªÀÄÄZÀÑ®àqÀÄªÀÅzÀjAzÀ ̧ ÀAZÁgÀPÉÌ 
vÉÆAzÀgÉ GAmÁUÀÄwÛzÉ. F 
¸ÀªÀÄ¸ÉåAiÀÄ£ÀÄß ±Á±ÀévÀªÁV 
¥ÀjºÀj¸À®Ä ̧ ÉÃvÀÄªÉ ¤ªÀiÁðtzÀ 
CUÀvÀå«zÉ JAzÀÄ ±Á¸ÀPÀ ©.J£ï.
gÀ«PÀÄªÀiÁgï C¢üPÁjUÀ¼ÉÆA¢UÉ 
ZÀZÉð £ÀqÉ¹zÀgÀÄ.
¸ÀÜ½ÃAiÀÄ gÉÊvÀgÀÄ ¸ÁzÀ° 

ªÀÄvÀÄÛ J¸ï.zÉÃªÀUÀ£ÀºÀ½î UÁæªÀÄ 
¥ÀAZÁ¬ÄwUÀ¼À ªÁå¦ÛAiÀÄ 
¸ÀªÀÄ¸ÉåUÀ¼À£ÀÄß ±Á¸ÀPÀgÀ UÀªÀÄ£ÀPÉÌ 
vÀAzÀgÀÄ. PÉgÉAiÀÄ ºÉZÀÄÑªÀjAiÀiÁV 
ºÀjzÀ ¤ÃgÀÄ DAzsÀæ ¥ÀæzÉÃ±ÀzÀ 
¨sÁUÀPÉÌ ºÀjzÀÄ ºÉÆÃUÀÄªÀÅzÀjAzÀ 
F ̈ sÁUÀzÀ gÉÊvÀjUÉ AiÀiÁªÀÅzÉÃ 
G¥ÀAiÉÆÃUÀ E®èªÁVzÉ, PÉgÉ 

PÀmÉÖ ºÉaÑ¸ÀÄªÀÅzÀÄ CxÀªÁ PÉgÉ 
ºÀÆ¼ÉvÀÄÛªÀ PÉ®¸ÀªÁzÀgÉ ªÀiÁvÀæ 
ºÉZÀÄÑªÀj ¤Ãj£À ̧ ÀAUÀæºÀ ̧ ÁzsÀå 
JAzÀÄ CªÀgÀÄ w½¹zÀgÀÄ. EzÀPÉÌ 
±Á±ÀévÀ ¥ÀjºÁgÀ ¤ÃqÀ®Ä PÀæªÀÄ 
PÉÊUÉÆ¼ÀÄîªÀÅzÁV ±Á¸ÀPÀgÀÄ ̈ sÀgÀªÀ¸É 
¤ÃrzÀgÀÄ.
¸ÁzÀ° PÁæ¸ï¤AzÀ J¸ï.zÉÃªÀUÀ£ÀºÀ½î 

PÁæ¸ïªÀgÉUÉ £ÀqÉAiÀÄÄwÛgÀÄªÀ gÀ¸ÉÛ 
PÁªÀÄUÁjAiÀÄ£ÀÄß ̧ ÀºÀ ±Á¸ÀPÀgÀÄ 
¥Àj²Ã°¹zÀgÀÄ. EwÛÃZÉUÉ gÀ¸ÉÛAiÀÄ°è 
ºÉZÀÄÑ ªÁºÀ£ÀUÀ¼ÀÄ ̧ ÀAZÀj¸ÀÄªÀÅzÀjAzÀ 
zsÀÆ¼ÀÄ ºÉZÁÑVzÉ, gÀ¸ÉÛ ¥ÀPÀÌzÀ°è£À 
gÉÊvÀjUÉ ¨É¼É £ÀµÀÖªÁUÀÄwÛzÉ, 

ªÁ¸ÁqÀÄªÀ d£ÀjUÀÆ vÀÄA¨Á 
vÉÆAzÀgÉAiÀiÁUÀÄwÛzÉ JA§ ºÀ®ªÀÅ 
¥ÀwæPÉUÀ¼À°è ̧ ÀÄ¢Ý ¥ÀæPÀlªÁVzÀÝ 
»£Éß¯ÉAiÀÄ°è C¢üPÁjUÀ½UÉ ºÁUÀÆ 
UÀÄwÛUÉzÁgÀjUÉ ¸ÀÆPÀÛ ¸ÀÆZÀ£É 
¤ÃrzÀgÀÄ.¥Àæw¢£À ¤ÃgÀÄ ¹A¥Àr¹, 
gÀ¸ÉÛ UÀÄtªÀÄlÖ PÁ¥ÁqÀÄªÀÅzÀÄ 
UÀÄwÛUÉzÁgÀgÀ dªÁ¨ÁÝj. 
PÁªÀÄUÁjAiÀÄÄ d£ÀjUÉ vÉÆAzÀ-
gÉAiÀiÁUÀzÀAvÉ £ÉÆÃrPÉÆ¼Àî¨ÉÃPÀÄ, 
JAzÀÄ ºÉÃ½zÀgÀÄ. eÉÆvÉUÉ F 
PÁªÀÄUÁjUÉ ºÉZÀÄÑªÀj C£ÀÄzÁ£À 
CUÀvÀå«gÀÄªÀÅzÀjAzÀ ¥À©èPï 
ªÀPïìð ºÁUÀÆ ¸ÀA¨sÀAzÀ¥ÀlÖ  
E¯ÁSÉAiÀÄ C¢üPÁjUÀ¼ÉÆA¢UÉ 
ZÀað¹ PÀæªÀÄ PÉÊUÉÆ¼ÀÄîªÀÅzÁV 
ºÉÃ½zÀgÀÄ.
¸ÁzÀ° UÁæªÀÄzÀ ºÀQÌ¦QÌ 

PÁ¯ÉÆÃ¤AiÀÄ°è ºÁUÀÆ 
¸ÀPÁðgÀ¢AzÀ ¤ÃqÀ¯ÁzÀ 
¤ªÉÃ±À£ÀUÀ¼À°è MAzÉÃ «zÀÄåvï 
¸ÀA¥ÀPÀð EgÀÄªÀÅzÀjAzÀ ¤ªÁ¹UÀ¼ÀÄ 
vÉÆAzÀgÉ C£ÀÄ¨sÀ«¸ÀÄwÛzÁÝgÉ. 
F ¸ÀªÀÄ¸ÉåUÉ ±Á±ÀévÀ ¥ÀjºÁgÀ 
¤ÃqÀÄªÀAvÉ «zÀÄåvï ̧ ÀgÀ§gÁdÄ 
E¯ÁSÉAiÀÄ C¢üPÁjUÀ½UÉ ±Á¸ÀPÀgÀÄ 
¸ÀÆZÀ£É ¤ÃrzÀgÀÄ.

PÁgÀªÁgÀ ¯ÉÆÃPÀ¸À¨sÁ PÉëÃvÀæzÀ ¸ÀA¸ÀzÀ, «zsÁ£À¸À¨sÉAiÀÄ ªÀiÁf ¹àÃPÀgï «±ÉéÃ±ÀégÀ ºÉUÀqÉ 
PÁUÉÃjAiÀÄªÀgÀÄ gÁµÀÖçVÃvÉ d£ÀUÀtªÀÄ£ÀªÀ£ÀÄß CvÀåAvÀ PÉlÖ jÃwAiÀÄ°è ªÀtÂð¹ gÁµÀÖçVÃvÉUÉ 
CªÀªÀiÁ£À ªÀiÁrgÀÄªÀ »£Éß¯É CªÀgÀ «gÀÄzÀÞ gÁµÀÖç zÉÆæÃºÀzÀ ¥ÀæPÀgÀt zÁR°¹ vÀ¤SÉ 

£ÀqÉ¸ÀÄªÀAvÉ gÁdå ¥ÉÆ°Ã¸ï ªÀÄºÁ ¤zÉÃð±ÀPÀ ¸À°ÃA CªÀjUÉ PÉ¦¹¹ ¥ÀæzsÁ£À PÁAiÀÄðzÀ²ð 
J¸ï. ªÀÄ£ÉÆÃºÀgï CªÀgÀÄ ªÀÄ£À« ¸À°è¹zÀgÀÄ. PÁAUÉæ¸ï ªÀÄÄRAqÀgÀÄUÀ¼ÁzÀ ¸À°ÃA,

 J. D£ÀAzï, ¥ÀÄlÖgÁdÄ, ªÀÄwÛvÀgÀgÀÄ EzÁÝgÉ.

©ªÉÊ« ªÀÄÄRåªÀÄAwæUÀ¼ÁUÀ¨ÉÃPÀÄ-gÉrØ
aPÀ Ì§¼Á î¥ À Åg À ,£ À .6:gÁdå 

gÁdPÁgÀtzÀ°è CvÀåAvÀ ̧ ÀªÀÄxÀð 
£ÁAiÀÄPÀ J¤¹PÉÆArgÀÄªÀ 
¨sÁgÀwÃAiÀÄ d£ÀvÁ ¥ÀPÀëzÀ 
gÁdå WÀlPÀzÀ CzsÀåPÀë ©.ªÉÊ. 
«dAiÉÄÃAzÀæ gÀªÀgÀÄ gÁdåzÀ 
ªÀÄÄRåªÀÄAwæUÀ¼ÁUÀ¨ÉÃPÀÄ JAzÀÄ 
¨sÀUÀvï ¹AUï ZÁjl§¯ï læ¸ïÖ 
¸ÀA¸ÉÜAiÀÄ CzsÀåPÀë ¸ÀA¢Ã¥À © 
gÉrØ w½¹zÀgÀÄ.
 ©.ªÉÊ. «dAiÉÄÃAzÀægÀªÀgÀ ºÀÄlÄÖ 

ºÀ§âzÀ ¥ÀæAiÀÄÄPÀÛ aPÀÌ§¼Áî¥ÀÅgÀzÀ°è 
¨sÀUÀvï ¹AUï ZÁjl§¯ï læ¸ïÖ 
¸ÀA¸ÉÜ ªÀw¬ÄAzÀ K¥Àðr¹zÀÝ  
¸ÉÃªÁ PÁAiÀÄðPÀæªÀÄUÀ¼À°è ̈ sÁUÀªÀ»¹ 
ªÀiÁvÀ£Ár gÁdåzÀ d£ÀvÉUÉ 
¸ÀªÀÄxÀð DqÀ½vÀ ¤ÃqÀÄªÀ ±ÀQÛ 
© ªÉÊ «dAiÉÄÃAzÀæ gÀªÀgÀ°è 
EzÉ JAzÀgÀÄ.
 £ÀUÀgÀzÀ J¦JA¹ ªÀiÁgÀÄPÀmÉÖAiÀÄ°è 

ºÀªÀiÁ°UÀ½UÉ GavÀªÁV ̈ ÉZÀÑ£ÉAiÀÄ 
gÀUÀÄÎ ªÀÄvÀÄÛ GavÀ DºÁgÀ QlÎ¼À£ÀÄß 
«vÀj¹ ¸ÀÄ¢ÝUÁgÀgÉÆA¢UÉ 
ªÀiÁvÀ£ÁrzÀgÀÄ. aPÀÌ§¼Áî¥ÀÅgÀ 
vÁ®ÆèPÀÄ ºÀtÄÚ vÀgÀPÁj ºÀÆ«£À 
¨É¼ÉUÉ CvÀåAvÀ ¥ÀæzsÁ¤AiÀÄvÉ 

ºÉÆA¢gÀÄªÀ vÁ®ÆPÁVzÀÄÝ 
ErÃ gÁµÀÖçPÉÌ E°èAzÀ F 
ªÀÄÆgÀÄ ¥ÀzÁxÀðUÀ¼ÀÄ gÀªÁ£É 
DUÀÄvÀÛzÉ CµÉÖÃ C®èzÉ J¦JA¹ 
ªÀiÁgÀÄPÀmÉÖUÀÆ aPÀÌ§¼Áî¥ÀÅgÀzÀ 
d£ÀvÉUÀÆ MAzÀÄ jÃw C«£Á¨sÁªÀ 
¸ÀA¥ÀPÀð ºÁUÀÆ ̧ ÀA§AzsÀ EzÉ 
F ¥ÀÅtå ¨sÀÆ«ÄAiÀÄ°è PÉ®¸À 
ªÀiÁqÀÄªÀ ±ÀæªÀÄfÃ«UÀ½UÉ DºÁgÀ 
Qmï UÀ¼À£ÀÄß «vÀj¸ÀÄªÀÅzÀÄ £À£ÀUÉ 
vÀÄA¨Á ̧ ÀAvÉÆÃµÀ vÀAzÀ «µÀAiÀÄ 
DVzÉ JAzÀgÀÄ.
 EAzÀÄ «vÀgÀuÉ ªÀiÁqÀ¯ÁzÀ 

350PÀÆÌ ºÉZÀÄÑ DºÁgÀ Qmï 
UÀ¼ÀÄ ºÁUÀÆ UÀ¼À£ÀÄß ¥ÀqÉzÀÄ-
PÉÆAqÀ ±ÀæªÀÄfÃ«UÀ¼ÀÄ vÀÄA¨Á 
¸ÀAvÉÆÃµÀ¢AzÀ ¥ÀæwQæAiÉÄ ¤Ãr 
¸ÀA¢Ã¥À © gÉrØgÀªÀgÀÄ EzÉÃ 
jÃw §qÀªÀgÀ ¥Á°UÉ D±ÀæAiÀÄzÁvÀ 
gÁUÀ° CªÀjUÉ zÉÃªÀgÀÄ ªÀÄÄA¢£À 
¢£ÀUÀ¼À°è GvÀÛªÀÄ ̧ ÁÜ£ÀªÀiÁ£À 
¤Ãr PÁ¥ÁqÀ° JAzÀÄ ±ÀÄ¨sÀ 
ºÁgÉÊ¸ÀÄvÉÛÃªÉ JAzÀÄ ¥ÀæwQæ¬Ä¹zÀgÀÄ.
 F ̧ ÀAzÀ¨sÀðzÀ°è ̈ sÀUÀvï ¹AUï 

ZÁlð§¯ï læ¸ïÖ ̧ ÀA¸ÉÜAiÀÄ J¯Áè 
¥ÀzÁ¢üPÁjUÀ¼ÀÄ ºÁdjzÀÝgÀÄ 

¥ÉÆÃPÉÆìÃ, ªÀiÁzÀPÀ ªÀ¸ÀÄÛUÀ¼À 
zÀÄµÀàjuÁªÀÄ CjªÀÅ PÁAiÀÄðPÀæªÀÄ
PÉfJ¥sï,£À.6:PÉ.f.J¥sï f¯Áè ¥ÉÆ°Ã¸ï ªÀw¬ÄAzÀ ¥ÉÆÃPÉÆìÃ 

PÁAiÉÄÝ ªÀÄvÀÄÛ ªÀiÁzÀPÀ ªÀ¸ÀÄÛUÀ¼À zÀÄµÀàjuÁªÀÄUÀ¼À PÀÄjvÀÄ eÁUÀÈw 
ªÀÄÆr¸ÀÄªÀ ̧ À®ÄªÁV CjªÀÅ PÁAiÀÄðPÀæªÀÄ£ÀÄß ºÀ«ÄäPÉÆ¼Àî¯ÁVvÀÄÛ.
PÁå¸ÀA§½î ¥ÉÆ°Ã¸ï oÁuÉAiÀÄ ¦J¸ïL ¸ÀAUÀªÉÄÃ±ï ªÀÄvÀÄÛ 

¹§âA¢AiÀÄªÀgÀÄ PÁå¸ÀA§½î UÁæªÀÄzÀ ¥ÀæªÀÄÄR ©Ã¢UÀ¼À°è PÁå¸ÀA§½î 
¸ÀPÁðj ¥ËæqsÀ ±Á¯ÉAiÀÄ «zsÁåyðUÀ¼ÉÆA¢UÉ ¥ÀxÀ¸ÀAZÀ®£À £ÀqÉ¹, 
PÁå¸ÀA§½î §¸ï ¤¯ÁÝtzÀ°è «zsÁåyðUÀ½UÉ ªÀÄvÀÄÛ ̧ ÁªÀðd¤PÀjUÉ 
CjªÀÅ PÁAiÀÄðPÀæªÀÄªÀ£ÀÄß £ÀqÉ¹zÀgÀÄ.
¥ÉÆÃPÉÆìÃ PÁAiÉÄÝ, ̈ Á®å «ªÁºÀ ¤ªÀÄÆð®£É, ªÀiÁzÀPÀ ªÀ¸ÀÄÛUÀ¼À 

zÀÄµÀàjuÁªÀÄUÀ¼À §UÉÎ CjªÀÅ ªÀÄÆr¹zÀgÀÄ. EzÉÃ ̧ ÀAzÀ¨sÀðzÀ°è 
ªÀÄ£ÉUÀ¼ÀîvÀ£À, ̧ ÀgÀUÀ¼ÀîvÀ£ÀzÀ §UÉÎ JZÀÑgÀ¢A¢gÀ®Ä, C¥Áæ¥ÀÛgÀ ªÁºÀ£À 
ZÁ®£É¬ÄAzÀ DUÀÄªÀAvÀºÀ C£ÁºÀÄvÀUÀ¼À §UÉÎ, ̧ ÉÊ§gï C¥ÀgÁzsÀUÀ¼À 
§UÉÎ, ¸ÀAZÁgÀ ªÀÄvÀÄÛ gÀ¸ÉÛ ¸ÀÄgÀPÀëvÉAiÀÄ PÀÄjvÀÄ CUÀvÀå w¼ÀÄªÀ½PÉ 
¤Ãr eÁUÀÈw ªÀÄÆr¸À¯Á¬ÄvÀÄ. 
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