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Disclaimer
By attending the meeting where this presentation is made and any additional material is provided (“Presentation”) or by reading the Presentation, you (“Recipient”), agree to be bound
by the following limitations. This Presentation has been prepared on the basis of the estimates of the management of Sunteck Realty Limited (the "Company“ or “Sunteck”), for the sole
and exclusive purpose of providing information to the Recipient about the Company and its business, and is not and should be construed to be, directly or indirectly, an offer and / or an
invitation and / or a recommendation and / or a solicitation of an offer to buy or sell any securities of the Company in any jurisdiction, nor shall part, or all, of this Presentation form the
basis of, or be relied on in connection with, any contract or binding commitment or investment decision in relation to any securities of the Company. No offering of securities of the
Company will be made except by means of an offering document containing detailed information about the Company. Securities may not be offered or sold in the United States unless
they are registered or exempt from registration requirements under the U.S. Securities Act of 1933, as amended. There will be no offer of securities in the United States.

The distribution of this Presentation in certain jurisdictions may be restricted by law and persons into whose possession this Presentation comes should inform themselves about and
observe any such restrictions. This Presentation is strictly confidential and may not be copied, published, distributed or transmitted to any person, in whole or in part, by any medium or
in any form for any purpose without the prior written consent of the Company. The information in this Presentation is being provided by the Company solely for the purposes set out
herein and is subject to change without notice. Further, this Presentation does not purport to be all-inclusive or necessarily include all the information that the Recipient desires in its
evaluation of the Company. The Company relies on information obtained from sources believed to be reliable but does not guarantee its accuracy or completeness.

The audited consolidated financial statements for Fiscals 2017 and 2016 have been prepared in accordance with Ind AS and the same for prior years have been prepared in accordance
with Indian GAAP. This Presentation contains statements which may pertain to future events and expectations and therefore may constitute forward-looking statements. Any statement
in this Presentation that is not a statement of historical fact shall be deemed to be a forward-looking statement, and the Recipient agrees that such statements may entail known and
unknown risks, uncertainties and other factors which may cause the Company’s actual results, levels of activity, performance or achievements to be materially different from any future
results, performance or achievements expressed or implied by such forward-looking statements. There can be no assurance that the results and events contemplated by the forward-
looking statements contained herein will in fact occur. None of the future projections, expectations, estimates or prospects in this Presentation should be taken as forecasts or promises
nor should they be taken as implying any indication, assurance or guarantee that the assumptions on which such future projections, expectations, estimates or prospects have been
prepared are correct or exhaustive or, in the case of the assumptions, fully stated in the Presentation. The Company assumes no obligations to update the forward-looking statements
contained herein to reflect actual results, changes in assumptions or changes in factors affecting these statements.

The Recipient acknowledges that it shall be solely responsible for its own assessment of the market and the market position of the Company and that it shall conduct its own analysis and
be solely responsible for forming its own view of the potential future performance of the business of the Company. The information contained in this Presentation is as of June 30, 2017
except as may be stated otherwise. Neither the delivery of this Presentation nor any further discussions of the Company with any of the Recipients shall, under any circumstances, create
any implication that there has been no change in the affairs of the Company since that date. The Company is not under any obligation to update the contents of this Presentation or
inform Recipient of any changes in the affairs of the Company. The Company hereby expressly disclaims liability for any errors, inaccuracies, or omissions, and representations and
warranties – express or implied, as provided within or in connection with this Presentation. Any clarifications, queries or future communication regarding the matters stated in this
Presentation should be addressed to the Company directly. The information given in this Presentation in the form of pictures, artistic renders, areas, consideration, project details etc.
should not be construed to be or constitute advertisements, solicitations, marketing, offer for sale, invitation to offer or invitation to acquire.The intention of this Presentation is not to
sell or market the unit/s of any of the projects of the Company and is limited to only providing information to Recipient of the Presentation.

Note The project elevations are for representation purposes only and are the sole property of the Company and may not be reproduced, copied, projected, edited in any way without
written permission from the Company.
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1) MMR / 
City-centric 
focus

• Focus on high 
value Mumbai 
Metropolitan 
Region (MMR).

• City-Centric 
locations 
outside 
Mumbai.

2) Balance 
sheet strength 
& asset light 
model

• Low leverage 
and cost of 
debt.

• JV / JDA / DM 
model 
preferred.

• Financial 
discipline.

3) 
Acquisition 
strength

• Research based 
acquisitions.

• Proven ability to 
predict growth 
areas ahead of 
the curve.

• Acquisitions 
done during 
peak recession.

4) Premium 
positioning 
& value 
creation

• Four brands 
catering to 
products across 
segments. 

• Delivered 
projects that 
changed the 
profile of the 
entire locale.

5) Credible 
partners

• Ability to create 
strong long term 
partnerships 
with renowned 
partners.

• PE funds help in 
land acquisition.

Sunteck Realty - Executive Summary
Company Profile: Sunteck is a Mumbai focussed premium developer with experienced promoter, focussed

project acquisition strategy, premium brand, strong execution and healthy balance sheet.

Strong Project Portfolio: Sunteck has about 23 mn sqft spread across 25* projects (8 projects completed

worth ~Rs59,000mn) majorly in MMR region having leadership position in CBDs of Mumbai at BKC (5

projects) and ODC, Goregaon (W) (6 projects).

Key Triggers:

 To build around 2.6mn sqft of rental portfolio

 Strong balance sheet to support future growth
*Includes completed, ongoing, upcoming and future projects



Particulars FY13 FY17 FY17 over FY13

Net Sales 502 9,604 19.1x

EBITDA 54 3,481 64.2x

- Margin 11% 36% 2543bps

PAT 40 2,202 54.8x

- Margin 8% 23% 1491bps

Networth 4,004 17,953 4.5x

Market Capitalization ~25,000 ~40,000 1.6x

Incredible growth in key metrics

64X EBITDA and 55X PAT in 4 years!
Rs million

Year-wise details available in Slide No. 33



Sunteck Realty – Key strengths



Key strength 1: 
Sunteck – A MMR focused developer

BKC: 5 projects of ~1.7msf 
worth ~Rs59,000mn.

ODC, Goregaon (W): 6 projects 
of ~6msf worth ~Rs44,000mn 
and rental portfolio potential.

Other completed / ongoing projects: Signia Oceans, Sunteck 
Grandeur, Signia High, Signia Waterfront, Signia Pride, Sunteck 
Centre

Residential:

 Signature Island

 Signia Isles

 Signia Pearl

Commercial:

 Sunteck Icon

 Sunteck Gateway 51

Residential:

 SunteckCity, Avenue 1

 SunteckCity, Avenue 2

 SunteckCity, Avenue 3

 SunteckCity, Avenue 4

Commercial:

 SunteckCity, 5th Avenue

 SunteckCity, 6th Avenue

Other upcoming projects: Gilbert Hill, Signia Sion, South Mumbai I 
& II, Signia Gardens



Key strength 2:
Low leverage in a debt heavy sector & financial discipline

• Promoter shareholding of ~74% with no promoter shares pledged, no Corporate Guarantee

given.

• Credit Rating of A+ from FITCH & CARE.

• Average cost of secured debt ~10.4% - one of the lowest in the sector. Incremental debt funding

@ 9.25% - 9.75%.

• Financial discipline in raising equity with no dilution in last 8 years.

Rs million FY17 FY16 Difference % change

Secured Debt 7,770 7,754 16 0%

Cash & Bank Balance 986 917 70 8%

Net Secured Debt 6,784 6,837 (53) -1%

Unsecured Debt 1,669 4,585 (2,916) -64%

Net Debt 8,454 11,422 (2,969) -26%

Net Worth 17,953 15,985 1,969 12%

Net Debt / Equity 0.47 0.71



Key strength 3:
Well-timed capital allocation – Stage set for the next round!

Sunteck set to benefit from the opening
up of attractive acquisition opportunities
post demonetization, RERA & the
government’s focus on housing.

Acquisition strength:

• Research based acquisitions

• Ability to predict growth areas ahead of the curve.
• Acquisitions done during peak recessions
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Project Accretion

Multiple 
opportunities 
available for

distressed and 
affordable 
projects.

Strong land 
acquisition track-

record in the post-
Lehmann crisis years 

(peak recession).

Projects with major capital 
allocation in BKC & ODC



Key strength 4:
Differentiated branding helps command premium positioning 

Uber luxury residences aimed at 
ultra HNIs

Super Premium residences in select 
suburban micro markets

Large formats and mixed use developments Commercial developments

Differentiated branding across product segments helps command a premium 
positioning across segments

A fifth brand for Aspirational Mid-income Value Homes

Coming soon



Key strength 5:
Association with renowned partners has helped growth

- IndiaREITs private equity invested at Signature Island and exited at >20% IRRs.

- 50:50 JV Piramal Sunteck Realty Pvt. Ltd. (PSRPL) formed in 2007 to undertaken multiple projects.

- Piramal buys 5% in the listed company.

- Kotak Real Estate Fund (KREF) has invested in the listed entity in the past.

- KREF has invested private equity money at Signia Isles and SunteckCity, and exited at >20% IRRs.

Partnership with Ajay Piramal Group

Partnership with Kotak Group

Reputed Auditors:
Internal – PWC  |  Statutory – Lodha & Co



Achieved Vision: BKC –
The financial hub of country

Signia Isles Signature Island Signia Pearl



1. Identified residential in BKC at a time when the locale was only of commercial orientation.

2. Further with research identified that premium luxury residential offering commands 3-4X

premium vs. commercial in CBDs and with that conviction, bought land at premium to ready

properties in nearby locations (Kalanagar, Kalina).

3. Today Sunteck’s residential projects have given multi-bagger returns in terms of capital

appreciation, significantly outperforming the expectations of even PE players.

4. Established brand which helped to acquire two commercial projects in BKC recently under

the asset-light JV / JDA model.

BKC – Value Creation

Occupation Certificate received 
for all three buildings

~74% of sales already achieved

Ownership profile of the 
country’s crème-de-la-crème 

Setting benchmarks for 
Mumbai’s residential market

Implied IRRs of sold inventory at 
proportionate cost incurred are 

in the 46-60% range



BKC set to get another infrastructure boost

•Further office occupancy 
in next 1 year to be a 
catalyst for Sunteck resi. 
projects.
•Two commercial projects 
under JDA model under 
development.

Sunteck 
‘Gateway 51’

Source: MMRDA, Cushman & Wakefield, various newspaper articles



BKC: ~Rs25,000mn cash surplus from ready projects

S.No Project Name
% of 
units 
sold

No. of 
units 

unsold

Unsold 
saleable 

area (msf)

Estimated 
pricing (Rs 

/ sqft)*

Estimated 
future sales 

value
Receivables

Estimated 
costs yet to 
be incurred 

Estimated 
operating 
cash flows

BKC Residential

1 Signature Island 66% 22 0.22 61,000 13,461 958 0 14,419

2 Signia Isles 84% 12 0.06 49,000 2,844 1,280 0 4,124

3 Signia Pearl 70% 24 0.12 45,000 5,338 1,050 94 6,294

Sub-Total 74% 58 0.40 54,470 21,643 3,288 94 24,837

BKC Commercial

1 Sunteck Icon - - 0.05 20,000 1,028 0 385 643

2 Sunteck Gateway 51 - - 0.06 20,000 1,100 0 383 717

Sub-Total - - 0.11 20,000 2,128 0 768 1,360

Total 0.50 47,189 23,771 3,288 862 26,198

Values represent SRL share

Rs million

* in-line with recent pricing



* As per draft plans and for representation purposes only. The images displayed are the sole property of Sunteck Realty Ltd. and may not be 
reproduced, copied, projected, edited in any way without written permission from Sunteck Realty Ltd.

Replicating Vision BKC at ODC, Goregaon (W) – 23 acres 
The next BKC of suburban Mumbai



Replicating Vision BKC at ODC, Goregaon (W) – 23 acres 
The next BKC of suburban Mumbai

* As per draft plans and for representation purposes only. The images displayed are the sole property of Sunteck Realty Ltd. and may not be 
reproduced, copied, projected, edited in any way without written permission from Sunteck Realty Ltd.



SunteckCity, ODC, Goregaon (W) – Driving future growth

1. Identified the next destination within Goregaon (W), planned and being developed as a CBD by MMRDA,

the same planning authority which delivered BKC successfully.

2. Further with research identified the under valued potential ODC, Goregaon (W), at discounted prices as

compared to neighbors like Goregaon (E) & Lokhandwala (Andheri – W) and surrounded by commercial

hubs like Nirlon, Nesco, Mind Space, Infinity Park etc.

3. MMRDA undertaking significant infrastructure improvement: two flyovers connecting East to West &

Ram Mandir Station on western railway line already operational. Road widening work at six 90ft roads

underway.

4. Value created through acquisition of 23 acre land for only ~Rs4,500mn (fully paid for) at <Rs1,000/sqft.

5. Targeted customer in the mid-income households looking at luxury houses at affordable prices.

~70% of under-construction 
inventory is Rs13-20mn of unit 

size

~70% of launched inventory 
already sold

Initial launch at ~Rs8,000/sf. 
Recent selling price approximately 

at Rs14,000/sf

Annuity income potential targeted in the range of around Rs4,359 – 4,825mn from 
around ~2.6mnsqft at 5th Avenue & 6th Avenue (Investment required ~Rs15,000mn).



ODC, Goregaon (W): 
Residential portfolio to generate ~Rs24,000mn cash surplus

Values represent SRL share

Rs million

S.No. Project Name
% of 
units 
sold

No. of 
units 

unsold

Unsold 
saleable 

area (msf)

Estimated 
pricing (Rs / 

sqft)*

Estimated 
future 

sales value
Receivables

Estimated 
costs yet to 
be incurred 

Estimated 
operating 
cash flows

Residential

1 Sunteck City, Ave. 1 46% 230 0.41 14,500 5,999 990 1,419 5,569

2 Sunteck City, Ave. 2 37% 338 0.40 14,500 5,764 2,046 3,666 4,145

3 Sunteck City, Ave. 3 0 0 0.88 14,500 12,827 0 5,353 7,474

4 Sunteck City, Ave. 4 0 0 0.86 14,500 12,430 0 5,209 7,221

Sub-Total - - 2.55 14,500 37,019 3,037 15,647 24,409

* in-line with recent pricing



ODC, Goregaon (W): Annuity income potential 
of around Rs4,359 – 4,825mn by FY2021-22

Values represent SRL share

Rs million

Upcoming Commercial at ODC, 
Goregaon (W)

Leasable area 
potential around 

(msf)

Estimated monthly 
net rental range -

Rs / sq ft / m

Estimated annual 
lease rental potential 

range - Rs mn

Estimated costs 
to be incurred -

Rs mn

1 Sunteck City, 5th Ave. 1.2 135 - 150 1,993 - 2,214 7,196

2 Sunteck City, 6th Ave. 1.4 145 - 160 2,366 - 2,611 7,956

Sub-Total 2.6 4,359 - 4,825 15,152



Next Vision: Emerging Location (MMR region) -
Mid-income value homes (affordable)



Compelling opportunity in affordable housing

Developers

100% deduction on profits 
and gains for a period of 5 
years starting 2017 and 
ending 2022 (Due to 
interest rate and tax 
benefits, same PAT can be 
achieved with even a 5% 
lower price)

Borrowers / Home Owners

CLSS to include Middle 
Income Groups to bring 
down Mortgage Rates 
significantly (Effective 
interest rate 3.55% for a 
Rs26.3lac loan – as per 
HDFC corp. presentation)

Lenders

‘Infrastructure Status’
leading to lower cost and 
longer tenor funding 
through ECBs, Insurance 
Cos, PFs and Pensions.

Significant growth in Housing demand in the coming years in the affordable segment



Next Vision to be in-line with core value proposition   

1. Identifying emerging location on the western suburbs of MMR, entitled

for SOPs of affordable housing by keeping the right unit size.

2. Research to be based on upcoming infrastructure, ticket size.

Profitability to be driven by volumes and faster turnaround.

3. Value positioning with realizations around Rs5,000/sqft.

4. Large sized project - acquisition to be under the asset-light JV/JDA

model.



Sunteck Realty - portfolio strength



Overall portfolio 1: Cash surplus of ~Rs55,000mn

Values represent SRL share.

Rs million

* in-line with recent pricing

S.No.  Project Name  
Unsold saleable 
area (mn sq ft)

Estimated pricing 
(Rs / sqft)*

Estimated future 
sales value

Receivables
Estimated costs 

yet to be incurred 
Estimated operating 

cash flows

Completed  
1 Signature Island 0.22 61,000 13,461 958 0 14,419
2 Signia Oceans 0.00 13,000 0 0 0 0
3 Sunteck Grandeur 0.00 14,500 0 371 0 371
4 Sunteck Kanaka 0.02 9,000 203 22 5 219
5 Signia Skys 0.02 5,500 137 60 5 192
6 Signia Isles 0.06 49,000 2,844 1,280 0 4,124
7 Signia Pearl 0.12 45,000 5,338 1,050 94 6,294
8 Sunteck Centre

Sub-Total 0.44 49,433 21,982 3,741 104 25,619
Ongoing 

1 Sunteck City, Ave.1 0.41 14,500 5,999 990 1,419 5,569
2 Sunteck City, Ave. 2 0.40 14,500 5,764 2,046 3,666 4,145
3 Signia High 0.15 13,500 1,985 345 137 2,193
4 Signia Pride 0.05 20,000 960 0 168 792
5 Signia Waterfront 0.08 13,000 1,048 332 232 1,147
6 Sunteck Icon 0.05 20,000 1,028 0 385 643

Sub-Total 1.14 14,745 16,784 3,713 6,008 14,489

Upcoming  

1 Sunteck City, Ave. 3 0.88 14,500 12,827 0 5,353 7,474
2 Sunteck City, Ave. 4 0.86 14,500 12,430 0 5,209 7,221
3 Sunteck Gateway 51 0.06 20,000 1,100 0 383 717

Sub-Total 1.80 14,668 26,357 0 10,945 15,412
Grand Total 3.38 19,268 65,122 7,454 17,056 55,521 



Overall portfolio 2: Annuity income potential 
of around Rs4,359 – 4,825mn by FY2021-22

Values represent SRL share

Rs million

Upcoming Commercial at ODC, 
Goregaon (W)

Leasable area 
potential around 

(msf)

Estimated monthly 
net rental range -

Rs / sq ft / m

Estimated annual 
lease rental potential 

range - Rs mn

Estimated costs 
to be incurred -

Rs mn

1 Sunteck City, 5th Ave. 1.2 135 - 150 1,993 - 2,214 7,196

2 Sunteck City, 6th Ave. 1.4 145 - 160 2,366 - 2,611 7,956

Sub-Total 2.6 4,359 - 4,825 15,152



Overall portfolio 3: Future projects at premium locations

• Future projects with development potential of ~14 msf* (Sunteck’s share ~4msf*).

• Major capital deployed only for the projects under-development. 

• * subject to regulatory approvals

S.No. Project name Location
Development 

type
Structure

Area potential 
(msf)

1

Signia City J - Resi. Bani Park, Jaipur Residential JV/JDA 4.3
Signia City J - Comm. Bani Park, Jaipur Commercial JV/JDA 2.1
Signia City J - Ret. Bani Park, Jaipur Retail JV/JDA 2.1

2
Sunteck Crest - Ph. I Sion, Mumbai Commercial JV/JDA 0.8

Sunteck Crest - Ph. II Sion, Mumbai Commercial JV/JDA 0.8

3
South Mumbai I Mumbai Residential JV/JDA 1.8

South Mumbai II Mumbai Residential JV/JDA 1.1

4 Signia Gardens Vile Parle(E), Mumbai Residential CO 0.2

5 Gilbert Hill Andheri (W),Mumbai Residential Redev. 0.1

6 Sunteck Dubai Dubai Mixed Use JV 0.8

Total 14.1



Awards & recognitions

• Sunteck realty featured in Fortune for “India’s top 500 midsize companies” –

July,2017

• Signature Island awarded as “Ultra Luxury-Lifestyle project of the year – 2017” –

By Realty plus

• Sunteck City Awarded for “Most innovative concept of the year - 2017” – By Realty

plus

• Sunteck City awarded as “Integrated township of the year – 2016” - By Realty Plus

• Signature Island awarded as “Super Luxury Project of the year – 2015” - By NDTV

Property Awards

• Mr. Kamal Khetan awarded as “Scroll of honor & Pathfinder award for the most

enterprising CXO – 2015” – By Realty Plus

• Mr. Kamal Khetan awarded as “Real estate person of the year & young

entrepreneur of the year - 2015” – By Construction Week

• Sunteck City awarded as “Integrated township of the year – 2015” - By Realty Plus



Annexures



Completed projects

Signia Skys, 
Nagpur -

Residential

Sunteck Centre, Vile Parle, 
Mumbai

- Commercial

Sunteck Grandeur, Andheri, 
Mumbai -

Commercial

Sunteck Kanaka, 
Goa -

Commercial

Signature Island, BKC, 
Mumbai

- Residential

Signia Oceans, Airoli, Navi 
Mumbai -

Residential

Signia Isles, BKC, Mumbai
- Residential

Signia Pearl, BKC, Mumbai
- Residential



Ongoing projects

Signia Pride, Andheri, 
Mumbai

- Residential

Sunteck Icon, BKC Junction, 
Mumbai

- Commercial

Sunteck Gateway 51, BKC 
Junction, Mumbai

- Commercial

Sunteck City Avenue 1, 
Goregaon (W), Mumbai

- Residential

Signia Waterfront, Airoli, Navi 
Mumbai

- Residential

Sunteck City Avenue 2, 
Goregaon (W), Mumbai

- Residential

Signia High, Borivali, 
Mumbai -

Residential



ODC, Goregaon (W): The next BKC of suburban Mumbai

Mumbai

From Ultra-premium & low volume in BKC  (~1.7msf worth ~Rs59,000mn) 
To Aspirational & high volume in ODC (~6msf worth ~Rs44,000mn and rental portfolio potential).

SUNTECK 

CITY – A1

SUNTECK 

CITY – A2

Ram Mandir 

Station

Hub Mall Flyover

NESCO

JVLR –

Lokhandwala 

Flyover

Lokhandwala, 

Andheri West

SUNTECK CITY 

16 Acres –

UPCOMING

SV Road

Goregaon East

S

Western Express Highway

Hub Mall & Nirlon 

Knowledge Park



Key financials

Particulars FY13 FY14 FY15 FY16 FY17

Net Sales 502 9,383 3,169 2,613 9,604 

EBITDA 54 2,785 1,339 239 3,481 

- Margin 11% 30% 42% 9% 36%

PAT 40 1,510 682 206 2,202 

- Margin 8% 16% 22% 8% 23%

Networth 4,004 5,477 14,703 15,985 17,953

Rs million



Experienced board of directors

Atul Poopal
Executive Director

A civil engineer with more than 30 years of experience in regulatory field

Profound knowledge of regulation/acts governing development

In-depth insight in conceptualizing, planning, devising and streamlining approval process

An Electronics and Communication engineer from Mangalore University

Over  2 decades of experience in Real Estate Industry

Engaged in the overall business management, execution and strategy 

A certified associate of Indian Institute of Banking and also holds a degree of Science and Law 

On board since 2010; has held leadership positions with Bank of Maharashtra, Saraswat Co-
Operative Bank and others; Over 4 decades of experience in the field of Commercial Banking

Kamal Khetan
Chairman & Managing Director

A Solicitor with Bombay Incorporated Law Society and an Advocate with the Bar Council of
Maharashtra

On Board since 2008; Partner of Kanga & Co.

Over 4 decades of experience in Real Estate transactions in Mumbai

Ramakant Nayak
Independent Director

Kishore Vussonji
Independent Director

Mahadevan Kalahasthi
Independent Director

A Qualified Practicing Chartered Accountant & Bachelors of Commerce

On board since 2007; Chairman of Audit / Investors’ Grievance / Compensation Committee

Over 3 decades of experience in audits, taxation, corporate governance compliances, mergers &
acquisitions

Rachana Hingarajia
Non Executive / Non 

Independent Women Director

Company Secretary

CS & LLB by qualification; Over 10 years of experience in Compliance function

Associated with the group for more than 8 years; on Board since March 2015



The Journey so far and way forward

 Starts operations as a 
Business Center Operator 
with 4 rented assets located 
at BKC, Vile Parle & Andheri. 

 Business Center operation 
flourishes with Blue-Chip 
clientele such as Intel, HP, 
Visa, Cable & Wireless, 
Schlumberger, Ola Cabs & 
others. 

 No LRD/Debt on the rental 
asset. 

 Rental Realization @ Rs.125 
psf - Rs.175 psf - monthly   

 Projects worth revenues of 
Rs59bn delivered.

 Significant capital 
appreciation achieved in 
BKC, ODC - Goregaon  and 
Airoli.

 Brings in top industry 
professionals to drive the 
next level of growth.

 FITCH assigns ‘A+’ (LT) and 
‘A1+’ (ST)  credit rating. 

 Signature Island achieves 
iconic status  as the most 
luxurious residential project 
of the country. 

 Ventures into real estate 
development with the 
acquisition of Signature 
Island – 1st residential plot at 
BKC.  Partners with India 
REITs to fund acquisition.

 Kotak Realty Fund invests Rs. 
1,400mn (~US$ 22 mn) in its 
1st entity level PE 
transaction.

 Forms a 50:50 JV with Ajay 
Piramal Group for real estate 
development.

 Acquires additional c.20 
projects with revenue 
potential of ~Rs.250bn 
(~US$ 3.7 bn) 

 Sunteck City 5th & 6th Avenue 
to create a rental portfolio of 
up-to 2.6 mn sqft for SRL.

 To launch Sunteck City 3rd

Avenue & 4th Avenue worth 
~1.7mn sqft in size. 

 Large new projects in the 
affordable housing space to 
be undertaken.

 Focus on Distressed Assets 
purchases post 
demonetization, RERA and 
the government’s focus.

 Projects worth ~Rs29bn to 
targeted be delivered in the 
next 2-3 years.

2006-2012 2013-2015 2016 Onwards

FOUNDATION VISION & EVOLUTION
EXECUTION & VALUE 

CREATION
EXPANSION

2000-2006 2007-2012 2013-2017 2018 onwards target

21

With a strong execution track-record now established, company set to expand multi-fold in the next few years



Geared-up to benefit from RERA

• Exit of unorganized developers 
and consolidation in the market

Impact on Real Estate developers

• Stringent compliance to lead to 
fewer new launches initially

• Trust deficit in sector to reduce
post RERA implementation

• Increased transparency in sector 
leads to higher foreign 
investment through PE and REITs

Opportunity for Sunteck

• Gap creation opens up potential new 
markets

• Opportunities to acquire distressed projects

• Time advantage as already implementing all 
norms

• Projects of reputable developers to see 
demand increase

• Sunteck has in the past established 
partnerships with globally renowned 
investors



Corporate Office

5th Floor, Sunteck Centre, 

37-40 Subhash Road, 

Vile Parle (East), Mumbai – 400057

Tel: +91-22-42877800

Email: ir@sunteckindia.com

Thank You!


