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DISCLAIMER

This presentation and the accompanying slides (“The Presentation”), which have been prepared by Shera Energy Limited. (“The Company”) solely 
for information purposes and do not constitute any offer, recommendation or invitation to purchase or subscribe for any whatsoever shall not 
form the basis or be relied on in connection with any contract or binding commitment whatsoever. No offering of securities of the Company will be 
made except by means of a statutory offering document containing detailed information about the Company.

This Presentation has been prepared by the Company based on information and data which the Company considers reliable, but the Company 
makes no representation or warranty, express or implied, whatsoever, and no reliance shall be placed on, the truth, accuracy, completeness, 
fairness and reasonableness of the contents of this Presentation. This Presentation may not be all inclusive and may not contain forward-looking 
the information that you may consider material. Any liability in respect of the contents of, or any omission from, this Presentation is expressly 
excluded. Certain matters discussed in this Presentation may contain statements regarding the Company’s market opportunity and business 
prospects that are individually and collectively forward-looking statements. Such forward-looking statements are not guarantee of future 
performance and are subject to known and unknown risks, uncertainties and assumptions that are difficult to predict.

These risks and uncertainties include, but are not limited to, the performance of the Indian economy and of the economies of various international 
markets, the performance of the industry in India and world-wide, competition, the company’s ability to successfully implement its strategy, the 
Company’s future levels of growth and expansion, technological implementation, changes and advancements, changes in revenue, income or 
cash flows, the Company’s market preferences and its exposure to market risks, as well as other risks. The Company’s actual results, levels of 
activity, performance or achievements could differ materially and adversely from results expressed in or implied by this Presentation. The 
Company assumes no obligation to update any forward-looking information contained in this Presentation. Any forward-looking statements and 
projections made by third parties included in this Presentation are not adopted by the Company and the Company is not responsible for such 
third-party statements and projections. This presentation has not been and will not be reviewed or approved by a regulatory authority in India or 
by any stock exchange in India.
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Shera Energy – At a Glance

An integrated non-ferrous metals platform manufacturing precision winding wires, conductors and value-added 
copper, aluminium and brass products for power, renewables, mobility and industrial customers

₹488 Cr Q1FY27 
Revenue, up 26% YoY

₹28 Cr Q1FY27 
EBITDA up 50% YoY

5 Manufacturing 
Facilities

ACUITE A- / Stable
Upgraded July’26

15+
Export Markets

₹170 Cr                
Monthly Orderbook

Figures that matter
As on 30ᵗʰ June 2026

Installed capacity
consolidated

46,750 MT

Approved and validated
utility vendor

PGCIL & GSECL

Revenue CAGR 
(FY22-FY26)

~33% 27% 

ROCE FY26

3 Subsidiaries

Rajputana Industries Ltd , 
Shera Metal Pvt Ltd,             
Shera Zambia Pvt Ltd

End User Industries -  

Power Transmission 

&  Distribution
RenewablesAutomobile IndustrialsAppliances Marines & Forgings
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23+ years of operating legacy 

Recycling Melting & Casting Drawing & Enameling
*Value Added 
Conductors

Core Offerings: One of few Indian players 
operating across multiple base metals

Rajasthan manufacturing base + Zambia Building a two-way vertical integration model: 

PICC & Enamel Winding Wires | Busbars & Strips | 
Rods, Wires & Tubes | *Nickel Alloys, CTC 
Conductors, Super-Fine Enamel Wires, Bunched 
Strips & PV Ribbon

Copper cathode facility under development Backward into cathode underway, forward 
into high-specification conductors

Copper, aluminium and brass

Integrated operations:

3



From Winding Wires TO Building AN Integrated Non-ferrous Value Chain

• Started as Shera Metals & Engineers, a 
proprietorship firm

• Incorporated as a private limited 
company Shera Energy Private Limited

FOUNDATION 2003-2009 VALIDATION & EXPORTS 2015 – 2020

• Investment by emerging growth fund 
CVCF-V

• Vendor approval and validation from 
PGCIL & GSECL

• Exports commenced to GCC countries, 
South East Asia, Africa and North America

TRANSFORMATION  2020-2025

• Shera Energy Private Limited became a Limited Company (2022)
• Successful IPO and listing on NSE Emerge (2023)
• Rajputana Industries IPO and NSE Emerge listing
• Strategic expansion into Central Africa through Shera Zambia Limited; 

associated with an existing copper cathode plant in Zambia 

• Enhanced production capacity; expansion in India at 
Reengus

• ISO certification for Environmental and Health & 
Safety Management Systems

• Wide product range introduced

STRATEGIC EXPANSION 2025-July’26

• Increased stake in Shera Metal Private Ltd to 85.55%
• New value-added facility established at Shera 

Metal — CTC conductors, super-fine wires, solar 
ribbons

• Rajputana adds 2,400 MTPA nickel-iron alloy and 
36,000 km p.a. cable capacity

• Credit rating upgraded to ACUITE A- / A2+

LISTING & AFRICA ENTRY 2009 – 2015
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Vision FY30

Building an integrated non-ferrous metals platform

25-30% revenue CAGR driven by exports & value-added products

Migration to the NSE Main Board - eligibility criteria met; formalities 
underway

Integrated value chain: cathode → billet - rod → wire → conductor

Rising share of value-added products and focus on margin expansion

Expanded international footprint across Africa and export markets
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Our Presence in the Value Chain

RAW MATERIAL SOURCING

UNDER DEVELOPMENT

MANUFACTURING & 
PROCESSING

DISTRIBUTION  & LOGISTICS END-USER INDUSTRIES

Procured: Copper, aluminium and 
brass rod and scraps from domestic 
and international suppliers

In-house and procured 
non-ferrous scrap

Core processing: melting · casting · 
extrusion · drawing · enamelling · 
paper covering · finishing

Pan-India dispatch network

Exports to 15+ countries across 
GCC, South-East Asia, Africa, 
North AmericaProducts: winding wires, super 

enamelled fine wires, CTC 
conductors, PV Ribbons, 
bunched wires, cables, paper 
covered bunched strips,
nickel alloys products (welding 
rods, wires and compensating 
cables)

Upstream Downstream

Copper cathode — Shera 
Zambia (pre-commercial)

Value added products - CTC conductors, 
super-fine enamel wires, bunched strips, 
solar PV ribbons

Power, Distribution & 
Transmission: transformers, 
switchgear

Renewable Energy: wind 
generators, solar

EV & Automotive: traction motors, 
auto electricals

Industrial & Consumer: pumps, 
appliances, compressors, LPG 
valves, forgings, marine

Recycling (Rajputana)  scrap 
into fine metals and rods
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Strategic Priorities 

Shera aims to become a globally integrated non-ferrous metals platform encompassing across the value chain from 
raw metal to precision-engineered electrical conductors

Priority What It Means Status

Secure the 
input

Move up the 
value curve

Deepen the 
customer wallet

Expand 
geographically

Strengthen the 
balance sheet

Operate 
efficiently

Own copper cathode production; 
expand recycling

CTC, super-fine enamel wires, bunched 
strips, solar PV ribbons & copper and nickel 
alloys

Cross-sell across multiple metals 
and product forms

Central Africa base; Build on the Central 
African base; extend export reach

Improve leverage and net worth; fund growth 
without straining the capital structure

Higher utilisation, tighter working capital

Zambia copper cathode facility under development

Facility established; pilot ongoing, commercial production to 
begin..

Flexible production lines run copper, aluminium and brass in 
parallel; output can be redirected between metals as 
customer demand and relative pricing shift

Exports ~5% of revenue (FY26), served across 15+ countries; 
early-stage approvals in place for investment in Ethiopia

Utilisation increased from 74% to 78%

Credit rating upgraded to ACUITE A- / Stable (from BBB+) and 
A2+ (from A2) on 15 July 2026, across ₹262.61 Cr of facilities. 
Debt/EBITDA improved to 2.78x from 3.07x, tangible net worth 
rising to ₹247.01 Cr from ₹199.05 Cr
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Why Shera?

Metals offered

Recycling

Upstream raw
material

Approved Vendor 
to Utilities

Nickel-based alloys

Value-added pipeline

Multi-metal platform — copper, aluminium and brass vs most peers running copper-only 
or copper+aluminium; lets Shera switch production mix toward whichever metal is cost-
favorable 

In-house via subsidiary Rajputana Industries (13,150 MTPA capacity) — captive scrap-to-
metal loop

Upcoming copper cathode facility in Zambia (Shera Zambia, 99.5% owned) with Phase 1 at 
1,200 MT with potential to scale to 5,000 MT; targeted to reduce input cost and lift margins 
once stabilized

PGCIL approval and GSECL vendor validation; ISO 9001:2015, ISO 14001:2015 and ISO 45001:2018 
certified

A specialty segment with few organized Indian players, differentiating Shera beyond 
commodity copper/aluminium wire

Actively commissioning CTC (continuously transposed conductor) for EHV/765kV transformers, 
superfine enamel wire, bunched strips, solar PV ribbon and busbar line targeting high-value 
segments
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Our Financial Strength

10.22

13.14
14.76

19.08

FY23 FY24 FY25 FY26

ROE (in %)

3.73

5.21

7.80

12.03

FY23 FY24 FY25 FY26

EPS

8.12

9.31

11.90
11.30

FY23 FY24 FY25 FY26

Fixed Asset Turnover Ratio

696.39

875.10

1277.30

1,640.05

FY23 FY24 FY25 FY26

Revenue

39.98

54.76
60.48

94.21

FY23 FY24 FY25 FY26

EBITDA

9.11

14.05

22.13

37.14

FY23 FY24 FY25 FY26

PAT

9*EBITDA includes Other Income



The Process Today

Shera enters HERE post-Zambia  Shera has always operated HERE

Backward Integration: Owning Shera's Largest Input Cost

The Value Chain:

Copper Mine
Copper 

Concentrate
Copper 

Cathode
Copper Rod Copper Wire

Transformer/
Motor Maker Power Utilities

Shera enters the chain at Rod → Wire

Cathode is purchased externally, priced off transparent LME copper

Biggest input cost, structurally capping margins

Margin only via scale, efficiency, downstream specialization
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The Process After Shera Zambia

WHY THIS IS A STRUCTURAL ADVANTAGE

Shera currently operates at the lower-margin end of the value chain i.e. LME-transparent and scale-driven. Zambia 
moves it two steps upstream — from wire-maker to cathode-owner, converting its single biggest cost into an owned 
asset.

Shera enters the chain at Cathode - directly at the source, via 
Zambian ore access

Cathode is a self-produced internal cost insulating against price 
sensitivity

Same input becomes a captive, margin-accretive asset

Backward integration lifts margins strongly
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Shera Zambia Limited: The Game Changer

Why this is 

Transformative

 for Shera

Location Advantage: Zambia's Copperbelt, adjacent to the Democratic Republic of Congo - one of the world's premier copper-bearing regions, 

giving Shera direct access to locally sourced copper ore.

Pilot testing update: First trial batch of 8.6 MT of 99.99% purity cathode produced and sold in full, validating process and demand.

SHERA ENERGY STAKE INTENDED PRODUCT JUNE 2025 STATUS CAPACITY

99.50% in Zambia 
(Copperbelt Province)

Copper Cathode 
(99.99% purity)

Entered into profit sharing 
with existing owners of a 

previously 
non-functional, 

second-hand plant

Pre-commercial,
Pilot stage

1,200 MT/yr Phase 1 
capacity; proposed 

scale-up to 5,000 MT/yr

Targets the largest line in the P&L: Raw material is the single largest cost in the business; backward integration is the 
only lever that acts directly on it.

Materially lifts margins: Cathode production adds a higher-margin upstream layer to a conversion business, structurally 
raising profitability as volume scales

Secures raw material supply: India imports 90–95% of its copper ore; domestic mining meets only 3–5% of requirement. 
Owned upstream supply is a position very few Indian peers of this size hold

Combined with forward integration (CTC conductors, nickel alloys, superfine enamel wires, bunched strips and solar PV 
ribbons), Shera is building toward owning both ends of its own value chain — something none of its listed peers do

12



*Sources: CareEdge Ratings, Ministry if Power, ICICI Direct Report, PIB, Union Budget, Mordor Intelligence

Shera's Alignment To Industry Tailwinds

Industry Tailwinds shera’s Positioning

India imports 90%+ of copper concentrate today, 
projected to hit 91–97% by 2047; domestic demand to 
reach 3–3.3 MT by 2030

₹9.15 lakh Cr NEP transmission spend by 2032; 
₹3.03 lakh Cr RDSS driving transformer 
replacement backlog

India's appliance and motor manufacturing scaling 
under the ₹6,238 Cr White Goods PLI

India's renewable capacity at ~220 GW (FY25), 
targeting 300 GW solar by 2030; rooftop solar alone 
set to reach 25–30 GW by FY27 under PM Surya Ghar

National Critical Mineral Mission: ₹1,500 Cr 
recycling incentive scheme + customs duty 
eliminated on copper/brass scrap

India's peak power demand rose from 130 GW (2014) to 
243 GW (2024), projected to exceed 400 GW by 2030; 
installed capacity crossed 500 GW in 2025, with non-
fossil sources now 51%+ of the mix

Upcoming copper cathode facility in Zambia (Shera 
Zambia, 99.5% owned) with Phase 1 at 1,200 MT with 
potential to scale to 5,000 MT

PGCIL-approved conductor supplier; commissioning CTC 
conductors for EHV/765kV transformers - a segment 
India still widely imports

New super-fine enamel wire capacity targets appliance 
and precision motor demand

Forward-integrating into solar PV ribbon, busbar & 
round wire; higher realisation than standard winding 
wire

In-house recycling via subsidiary Rajputana 
Industries (13,150 MTPA) is a structural cost and ESG 
advantage most winding-wire peers lack

Broad-based demand pull across all metals (copper, 
aluminium, brass) — capacity utilisation already 
improved to 78% (FY26, up from 74% FY25), with 
headroom to scale

13



Q1FY27
Updates



Q1 FY27 Financial Snapshot

In Cr.
All figures re consolidated

Revenue

Other Income

Particulars Q1FY27 Q4FY26 QoQ Q1FY26 YoY

487.77 462.82 5.39% 386.74 26.10%

2.90 2.05 41.67% 1.07 170.27%

14

*EBITDA

*EBITDA Margin

PAT

PAT Margin

30.91 27.88 10.87% 19.73 56.62%

6.30% 6.00% 30 bps 5.09% 121 bps

12.64 12.36 2.27% 7.05 79.29%

2.59% 2.67% (8 bps) 1.82% 77 bps

*EBITDA & EBITDA Margin includes Other Income



Financial Highlights:

Q1 FY27 revenue of ₹487.7 Cr, up 26% YoY - the highest quarterly revenue in Shera's history; PAT of ₹12.6 Cr, 
up 79% YoY

Profit growing 3x faster than revenue - operating leverage and improving mix

Q1 FY27 performance was driven solely by the existing business, as the Zambia cathode facility and new CTC, 
super-fine wire, and copper ribbon lines are still in the pre-commercial phase. 

Working capital cycle 56 days; debtor days 44
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From the Chairman’s desk

"We've started FY27 on a strong note, building on the momentum from FY26. 
Consolidated revenue grew 26% YoY to ₹487.7 crore, recording our highest-
ever quarterly revenue. EBITDA rose 57% to ₹30.91 crore, and PAT grew 79% to 
₹12.6 crore, with profit continuing to outpace revenue as our operating 
leverage plays out.

Demand for non-ferrous metals in India remains strong, driven by the 
electrification of power, mobility and renewables, and by India's continued 
reliance on imported copper. Our focus continues to be on moving up the 
value chain — from a conversion business priced off input costs, to a 
platform that owns more of what it processes. This shift takes capital and 
time, but it is the only lever that acts directly on our largest cost line and will 
help us improve margins.
We took a step forward on the backward-integration side with our Zambia 
copper cathode facility, where our first trial batch of 99.99%-purity cathode 
was produced and sold in full. On the forward-integration side, our new lines 
— CTC conductors, nickel alloys, super-fine enamel wires, bunched strips 
and solar PV ribbon are progressing toward commercial production. 
Together, these position Shera among the few Indian players building 
ownership at both ends of the value chain, from cathode to finished 
conductor.

Our core business continues to grow with capacity utilisation improving to 
78% from 74%. Our credit rating was upgraded to ACUITE A-/Stable, backed 
by a stronger balance sheet. Our long-term vision remains unchanged  build 
a fully integrated non-ferrous metals platform. As we scale our upstream 
and downstream capabilities, we remain committed to building sustainable, 
long-term value for all our stakeholders."

- Sheikh Naseem, Promoter & Chairman, Shera Energy Limited
16



Business Overview:
Products, Business Segments & Clients



Product Image Product End-Use Industry End-Use Application

Product Portfolio - Copper

Enameled Round & 
Rectangular Winding Wires

Paper-Covered Round & 
Rectangular Winding Wires

Bunched Wires

Busbars

Copper Sections, Tubes 
& Rods

Power · Industrials · Home 
Appliances · EV

Power · Renewables 
Railways

Power · Industrials

Power · Data Centres · 
Industrials

Industrials · Refrigeration
 & AC · Auto

Distribution transformers, electric motors, 
alternators, pumps, fans, compressors

Power & distribution transformer windings, 
traction transformers, hydro/wind generators

Transformer windings requiring high current-carrying 
capacity, welding transformers

Substations, switchgear, panel boards, battery banks, 
switchyards

Heat exchangers, condensers, electrical connectors, 
machining stock
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Product Image Product End-Use Industry End-Use Application

Product Portfolio - Aluminium

Enameled Round & 
Rectangular Winding Wires

Paper-Covered Round & 
Rectangular Winding Wires

Bunched Wires

Busbars & Sections

Aluminium Rods

Power · Home Appliances · 
Industrials

Power · Renewables

Power · Industrials

Power · Renewables · 
Industrials

Industrials · Power

Distribution transformers, motors, appliance 
windings where weight/cost favours aluminium

Distribution transformer windings, wind generator 
rotors and stators

Transformer and reactor windings

Solar inverter interconnection, switchgear, power 
distribution panels

Feedstock for conductors and downstream 
drawing
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Product Image Product End-Use Industry End-Use Application

Product Portfolio - Brass & Nickel

Brass Rods

Brass Wires

Brass Tubes

Nickel Alloy Products Industrials · Specialty 
Engineering

High-temperature and corrosion-resistant applications 
- a niche with few Indian manufacturers

Industrials · Auto ·
Sanitaryware

Industrials · Consumer

Power · Industrials

LPG valve manufacturing, forgings, fittings, machined 
components

Fasteners, springs, decorative and engineering 
applications

Electrical contacts, switchgear components, 
earthing systems
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Product Image Product End-Use Industry End-Use Application

Product Portfolio - New Value Added Products

Nickel Alloy
Industrials · 
Specialty 
Engineering

Bunched Strips

CTC Conductors
Power Transmission

Solar PV Ribbon
Renewable Energy

Aerospace, chemical, 
petrochemical & turbine 
components

Flexible lead/connection 
wires for power & 
distribution transformers

765kV-class EHV 
transformers & 
reactors; reduces 
eddy-current losses

Interconnects 
solar cells 
within PV 
modules

• Global market: ~US$16-17bn (2025/26) → ~US$27-33bn by 
2035 (~5-5.7% CAGR)

• Aerospace = ~35% of global consumption
• India demand hub: Gujarat chemical corridor (Dahej, 

Mundra)

• Driven by transformer demand, T&D expansion, 
renewable integration & grid modernisation

Thin domestic supply + rising 
defence/aerospace/chemical capex

• India transmission capex: Rs 5-9 lakh cr pipeline through 
FY32 (ICRA / SBI Caps)

• POWERGRID FY27 capex guidance: ~Rs 37,000 cr
• HVDC pipeline: 32.3 GW, only ~14.5 GW awarded so far

•Global PV ribbon market: ~$0.8–1.5B (2025/26) → ~$1.6–2.7B 
by 2032–35 (~6–7% CAGR), driven by solar capacity 
additions growing from ~500 GW/year (2025) to 1,200+ 
GW/year by 2035.

• Asia-Pacific leads with ~52–65%+ of global 
production/consumption.

Power T&D, renewable capex and 
grid replacement drive sustained 
transformer and specialized 
copper conductor demand.

Only 1-2 domestic players 
qualified at 765kV/HVDC grade - 
high entry barrier, import-
substitution + export upside

Rides ALMM-mandated domestic 
solar manufacturing build-out + 
import substitution in India's PV 
supply chain
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Marquee clients & Key Industries Catered

Industries Catered to:

Transformers APPLIANCES & 

Automobiles

Electrical Panels

& Switchgear

Power Transmission 

& Distribution

Renewable 

Energy / Solar

Cables & 

Conductors 

(Industrials)

Key Clientele
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Manufacturing Footprint & Capacity Utilisation

Locations:

VKI Area (Jaipur) | Kaladera, Chomu 

(Jaipur) | Reengus, Rajasthan | 

Kitwe, Zambia

34,730
36,880

46,750 46,750

21,271
23,641

34,433
36,46661% 64%

74% 78%

FY23 FY24 FY25 FY26

Capacity & Utilisation - Consolidated

Installed Capacity (MT) Actual Production (MT) Utilisation

Product-Wise 
Production (MT)

15,937

12,810

5,687

Aluminium Copper Brass

FY25

10,213

10,575

2,853

Aluminium Copper Brass

FY24

8,056

10,330

2,885

Aluminium Copper Brass

FY23

16,520, 
45%

13,232, 
36%

6,714, 
19%

Aluminium Copper Brass

FY26
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Industry Outlook



Competitive edge: 

Backward integration, recycling & cost 
efficiency are key to protecting margins 
amid volatile input prices.

Overall Industry: Non-Ferrous Metals & Winding Wire

Global non-ferrous metals market:

US$1,233.6 Bn (2025) → US$1,779.4 
Bn (2034), 4% CAGR. 

Key drivers: 

EVs, renewables, automotive, 
electronics & industrial demand, 
supported by electrification, energy-
efficiency mandates & rising metal 
intensity.

India non-ferrous metals market:

 US$38.7 Bn (2024) → US$61.2 Bn 
(2033), 5.23% CAGR, outpacing 
global growth. 

Policy tailwinds:

₹16,300–34,300 Cr National Critical Mineral 
Mission (FY25–31), nil duty on copper, zinc & 
lead scrap, and PLI-Auto (50% domestic 
value addition) support growth.

Rising appliance demand:

 India's per-capita copper consumption is 
~0.6 kg vs a global average of ~3 kg; 
significant headroom as incomes rise

17.08

27.04

FY26 FY32E

Winding Wire market Value (in Billion)

1,233.60

1,779.40

FY25 FY234E

Global Non ferrous Metal market (in USD Billion)

38.7

61.2

FY24 FY33E

Indian Non Ferrous Metal Market Value (in USD Billion)

Source - 360iResearch, "Winding Wire Market Report“, IMARC Group, "Non-Ferrous Metals Market" report
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India's Electrification Super-Cycle: The Demand Backdrop

Copper and aluminium demand is being driven simultaneously by power generation expansion, transmission investment, grid modernisation and electric mobility.

• Power capex: ₹9.15 lakh Cr planned under 
the National Electricity Plan (2023–32).

• Transformer expansion: Capacity to rise 
1,478 GVA → 2,345 GVA by 2032, driving 
demand for copper & aluminium winding 
wires

• Distribution upgrade: ₹3.03 lakh Cr 
RDSS is modernising grids and replacing 
ageing transformers.

• Market growth: Distribution transformer 
market to grow US$1.8 Bn (2025) → 
US$2.76 Bn (2030). 

Domestic appliances growth: India's per-
capita copper consumption is under 1 kg vs a 
global average of ~3 kg

The ₹6,238 Cr White Goods PLI is building 
domestic capacity in compressors, BLDC 
motors and heat exchangers; all winding-
wire applications

Power capacity: 520 GW (Jan’26); record 
52.5 GW added in FY26, ~75% renewable.

Solar surge: 3 GW (2014) → 140 GW, 
driving sustained demand for conductors, 
cables & transformer winding wires. 

Power Generation Capacity Transmission & Transformation Distribution Upgrade Cycle Growing Copper Demand

249

520

900

2014 Jan'26 FY32E

Installed Power Capacity (GW)

1,478

2,345

Jun'26 FY32E

Transformation Capacity (GVA)

1.8

2.76

FY25 FY30E

Distribution Transformer Market 
(US$ bn)

1.8

3.2

8.9

FY26 FY30 FY47

Indian Copper Demand (in MT)

Source- Central Electricity Authority / Ministry of Power, Ministry of Power (Rajya Sabha reply); IMARC (52,537 MW record addition), National Electricity Plan (Vol. II: Transmission), Mordor Intelligence
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Demand Drivers Across Copper, Aluminium & Brass Value Chains

• Copper demand: Driven by EVs, renewables 
& grid expansion.

• Capacity gap: ~500 KT new refined capacity 
needed every 5 years; concentrate import 
dependence could rise to ~97% by 2047.

• Global tightness: ~600 KT deficit with LME 
prices >US$13,000/t supports integrated 
producers.

• Policy support: Nil scrap duty and solar-
ribbon copper rod exemptions aid cost 
efficiency & domestic value addition.

• Aluminium demand: Driven by power & grid 
expansion, EVs, renewables, infrastructure 
and lightweighting.

• Growth headroom: Per-capita consumption 
at just 2.7 kg vs 11 kg globally.

• Policy support: Proposed scrap duty hike 
2.5% → 15% to curb low-quality imports and 
support domestic recyclers.

• Import opportunity: Record ₹30,000 Cr trade 
deficit expected in FY26 creates room for 
domestic 

• Brass demand: Driven by EV battery 
terminals & electrical connectors.

• Exports: US$1.12 Bn in 4MFY24 (+31% YoY), 
signalling strong global demand.

• Recycling: ~70% of Jamnagar’s brass output 
uses recycled brass, supporting circularity.

• Policy: Make in India & anti-dumping 
measures support domestic players; EU 
CBAM remains a key export monitorable.

1.8

3.2

8.9

FY26 FY30 FY47

Indian Copper Demand (in MT)

5.3

9

30

FY26 FY30 FY47

Indian Aluminium Demand (in MT)

526.68

711.81

FY23 FY30

Indian Brass Market Size (in USD)
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Shera Group Structure



Diversifying Growth Through Backward & Forward Integration

RAJPUTANA INDUSTRIES LIMITED

51.01% STAKE 85.55% STAKE 99.5% STAKE

Recycles non-ferrous metal scrap into copper, 
aluminium & brass wires - secures a captive 
copper source and buffers Shera Energy from price 
volatility. Listed on NSE Emerge (Aug 2024).

Manufactures busbars, rounds, flats & tubes in 
copper, aluminium and brass - moves the group 
closer to finished, higher-margin products.

Shera acquired a copper plant in Zambia’s 
Copperbelt to produce 99.99% pure cathodes 
from locally sourced copper oxide ores.
This gives Shera direct ownership of its single 
largest input cost, reduces import dependence and 
insulates against price volatility

:Existing Products: Recycled copper, aluminium & 
brass wires, with non-ferrous metal scrap converted 
into fine metals and wires.

New Products: Upcoming 2,400 MTPA nickel-iron 
alloy capacity for specialised applications including 
aerospace, chemical, petrochemical and turbine 
grades.

Capacity: 13,150 MTPA installed recycling capacity

Industry Tailwind: India's copper scrap/recycling 
market growing at ~10% CAGR, backed by nil customs 
duty on copper scrap (Budget 2025-26)

Existing Products: Copper busbars, tin-plated 
busbars, brass rods & wires, paper-covered copper 
strips, tubes and conductors.

New Products: CTC Conductors, Super-Fine Enamel 
Wires, bunched strips & Solar PV Ribbons for 
transformers, precision electricals and solar 
applications.

Capacity: 13,000 MTPA installed capacity

Industry Tailwind: India's non-ferrous metals 
market growing at 5.2% CAGR to US$61.2 Bn by 2033; 
global busbar market expanding to US$21-31 Bn by 
2030-35

Capacity: Phase 1 at 1,200 MT with potential to 
scale to 5,000 MT enhancing supply security and 
cost efficiency

Industry Tailwind: India's copper concentrate 
import dependence above 90% today, projected to 
reach up to 97% by 2047 - a captive overseas 
cathode source is a direct structural hedge 
against this gap

METALS PRIVATE LTD ZAMBIA LTD
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Capacity: ~2,700 MTPA combined for nickel-based alloys, copper cables &

wires, and aluminium

Capex: ~₹20 Cr after optimisation, including rooftop solar.

Rajputana Industries Limited
Non-ferrous metals recycling - backward integration, second listed vehicle

SHERA ENERGY STAKE LISTING BUSINESS INSTALLED CAPACITY STATUS

51.01% NSE Emerge, Aug 2024 Non-ferrous metals 
recycling 13,150 MTPA Operating

WHAT IT DOES

Recycles non-ferrous metal scrap into fine metals and subsequently into wires 

and rods

Recycling requires roughly 85% less energy than primary copper extraction, 

reducing carbon intensity

UPCOMING PRODUCT LINE - NICKEL ALLOYS

Nickel-based alloys offer high corrosion resistance, thermal stability and strength, 

enabling demanding applications beyond conventional metals.

WHY THIS NICHE SEGMENT?

• Demand driven by corrosion resistance, high-temperature performance & precision 

specifications

• High entry barriers due to quality consistency and customer qualification

• Diversifies Rajputana toward specialty alloys and value-added products, supporting 

margin improvement.
STRATEGIC RELEVANCE FOR SHERA

Converts scrap - including in-house process scrap - into usable base-metal rods, 
reducing dependence on purchased rod
Recovers ancillary metals (gold, silver, nickel, tin, lead, zinc) from scrap streams
Positions the group in India's growing secondary metals market - strategic given 
India imports over 90% of its copper concentrate

₹392.81 Cr
Revenue (reviewed, 
Indian subsidiary)

₹7.61 Cr
PAT margin ~1.94%

Q1 FY27 CONTRIBUTION
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Shera Metal Private Limited

Copper busbars, brass rods & wires, tubes, conductors - the group's forward-integration engine

SHERA ENERGY STAKE PRODUCTS STATUSINSTALLED CAPACITY

An integrated subsidiary manufacturing value-added copper and brass products for power, electrical and renewable-energy applications.

85.55% (FY26) Bus bars, brass tubes,
conductors

~13,000 MTPA Operational

*Current status: New value-added facility established; commercial production has not yet commenced. Existing product lines remain operational.

EXISTING PRODUCT LINES
Copper busbar, tin-plated copper busbar, brass rod and wire, paper-covered copper strips, tubes and conductors.

New Product* Application Strategic Rationale

CTC Conductors, Bunched 
strips*

Super-Fine Enamel Wires*

PV Ribbons*

EHV / high-voltage power transformers (765 
kV class)

Small motors, appliances, precision electricals

Solar cell and module interconnection

India largely imports CTC today - direct 
import substitution

Higher realisation per tonne than standard 
winding wire

Aligned with domestic solar manufacturing 
build-out

The Group's Most 

Significant Forward-

integration Investment, 

Funded Through A Mix

Of External Debt And 

Internal Accruals.
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Historical P&L

In Cr.
All figures are consolidated

Particulars FY23 FY24 FY25 FY26

Revenues 696.39 875.10 1277.30 1,640.05

Other Income 1.35 1.21 1.75 6.68

Total Income 697.75 876.32 1279.05 1,646.73

Raw Material Cost 626.41 783.51 1168.18 1,475.94

Employee Cost 10.12 12.38 16.84 24.41

Other Expenses 21.23 27.88 33.55 52.16

Total Expenditure 657.76 823.77 1218.57 1,552.51

*EBITDA 39.98 54.76 60.48 94.21 

Finance Cost 22.49 30.36 24.28 36.90

Depreciation 4.95 5.54 6.00 6.66

PBT Before Exceptional Items 12.54 16.65 30.20 50.65

Exceptional Items 0.00 2.20 0.00 0.00

PBT After Exceptional Items 12.54 18.85 30.20 50.65

Tax 3.43 4.80 7.80 13.67

Net Profit 9.11 14.05 22.13 37.14
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Balance Sheet

Particulars FY23 FY24 FY25 FY26

Equity 22.79 22.79 24.44 24.44

Reserves 66.35 84.13 128.97 169.35

Minority Interest 18.52 20.74 46.81 54.39

Net Worth 107.66 127.66 200.22 248.18

Non-current Liabilities

Long-term borrowing 41.49 42.42 44.24 73.29

Deferred tax Liabilities 6.72 8.88 10.07 9.61

Other long terms Liabilities 0.00 0.00 0.00 0.00

Long-term provision 0.42 0.52 1.16 1.56

Total Non Current Liabilities 48.62 51.81 55.48 84.46

Current Liabilities

Short-term borrowings 71.25 77.22 141.46 188.61

Lease Liabilities 0.37 0.00 0.00 0.00

Trade payables 100.25 145.29 168.76 188.12

Other Current Financial Liabilities 42.46 37.19 42.59 72.41

Current tax Liabilities (Net) 0.29 0.38 1.12 5.18

Other current liabilities 3.04 3.02 1.77 4.94

Short-term provision 1.02 1.51 2.13 1.30

Total Current Liabilities 218.68 264.61 357.83 460.56

Total Liabilities 267.30 316.42 413.31 545.01

Total Equity & Liabilities 374.97 444.08 613.53 793.20

Particulars FY23 FY24 FY25 FY26

Non Current Assets

Fixed assets 85.77 94.04 120.28 171.62

Non-current investments 0.00 0.00 0.01

Other Non-Current Financial

Assets

1.75 3.86 3.71 8.41

Loans 0.00 0.00 0.00 10.52

Other non-current assets 0.00 0.00 0.00 0.00

Total Non Current Assets 87.53 97.90 123.98 190.56

Current Assets

Inventories 160.12 197.10 240.31 321.98

Trade receivables 94.58 114.04 154.79 199.03

Cash & Bank Balance 13.16 15.92 71.60 23.49

Loans 0.00 0.00 0.00 28.51

Other Current Financial Assets 2.86 3.16 2.93 4.38

Current Tax Assets (Net) 0.53 0.52 0.00 0.00

Other current assets 16.21 15.43 19.92 25.25

Total Current Assets 287.45 346.18 489.54 602.64

Total Assets 374.97 444.08 613.53 793.20

In Cr.
All figures are consolidated
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Key Financial Ratios

1.26
1.12

1.21
1.35

FY23 FY24 FY25 FY26

Debt to Equity

1.31
1.31

1.37

1.31

FY23 FY24 FY25 FY26

Current Ratio

1.56 1.62

2.24
2.37

FY23 FY24 FY25 FY26

Interest Coverage Ratio

Margins

5.73%

6.23%

4.73%

5.72%

1.31%
1.61% 1.73%

2.26%

FY23 FY24 FY25 FY26

EBITDA Margin PAT Margin
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Certifications
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Events, Awards & Media

Fan Tech Expo Global commodity conclave
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Management Team

Sheikh NASEEM

Chairman & Managing 

Director

Shivani Sheikh

Whole-Time Director

Arpit Kumar Dotasra

Independent Director

Sahil Sheikh 

President & COO

Kuldeep Kumar Gupta

Independent Director

Anil Kumar Rander
Non-Executive 

Non-Independent Director

Sumit Singh

CFO

VEKAS KUMAR GARG

Independent Director
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Thank you
Q1FY27 Investor Presentation

Investor Relations Contact:

Janhavi Kankriya / Mehal Patil
Branding Edge
ir@brandingedgestrategies.com
M:+91 80803 08633 / 86575 32327

Company Contact:

Isha Sheikh
Shera Energy Limited
isha@sheraenergy.com

mailto:ir@brandingedgestrategies.com
mailto:isha@sheraenergy.com
mailto:isha@sheraenergy.com
mailto:isha@sheraenergy.com
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