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Executive summary –  FY26 (Based on standalone financials)

Revenue and profitabilityRevenue and profitability Return and capital

Revenue from operations

₹123.6 cr
YoY growth

Return on equity (ROE)

8.3%
in FY25

vs

in FY25

₹39.1 cr  

vs
Orderbook

₹57.5 cr

Operating profit (EBITDA 1)

₹18.8 cr YoY growth

Return on capital employed 
(ROCE)

7.1% in FY25

vs

91.2%

Repeat business

in FY25

81.9%

vs

EBITDA margin

15.2%
YoY growth

Debtor days

96 days
in FY25

vs

44.9%

Top 5% client

in FY25

32.9%

vs

PAT margin

15.9%
YoY growth

Net debt to equity

0.0
in FY25

vs
Total workforce

204
in FY25

168

vs

Profit after tax (PAT 2 )

₹19.7 cr
YoY growth

42%

93%

+401 bps

+636 bps

137%
Cash conversion cycle

156 days  
in FY25

5.8%

5.9%

112 days

- 0.0

149 days

vs
No of clients

113
in FY25

75

vs

Client and people

31 .EBITDA:  Earnings before interest, taxes, depreciation and amortization, 2.PAT: Includes other income



Executive summary –  FY26 (Based on consolidated financials)
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Revenue and profitabilityRevenue and profitability Return and capital

Revenue from operations

₹138.8 cr
YoY growth

Return on equity (ROE)

4.9%
in FY25

vs

in FY25

vs
Orderbook

₹68.5 cr

Operating profit (EBITDA 1)

₹18.2 cr YoY growth

Return on capital employed 
(ROCE)

3.0% in FY25

vs

84.1%
in FY25

82.7%

vs

EBITDA margin

13.1%
YoY growth

Debtor days

93 days
in FY25

vs

55.6%

Top 5% client

in FY25

vs

PAT margin

8.7%
YoY growth

Net debt to equity

0.2
in FY25

vs
Total workforce

246
in FY25

208

vs

Profit after tax (PAT 2 )

₹12.13 cr
YoY growth

45%

141%

+523 bps

+1119 bps

617%
Cash conversion cycle

140 days  
in FY25

- 1%

0.4%

103 days

0.2

115 days

vs
No of clients

140
in FY25

94

vs

Client and people

₹ 42.2 cr

37.9%

1 .EBITDA:  Earnings before interest, taxes, depreciation and amortization, 2.PAT: Includes other income

Repeat business
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Business updates

▪ Majority  focus  towards  NAND  Flash  Memory  production  with  demand  being  at  all  time  high  due  to  the  Memory  Super  

Cycle  as  AI  demand  expands . Exports  are  driving  growth  with  over  60 %  of  revenue  contribution ​

▪ Development  of  other  packages  such  as  48 TQFP 1, 68 QFN 2  and  UDP 3 which  will  add  to  product  mix  and  revenue  

contribution  in  the  next  few  quarters ​

▪ 2  more  lines  installed  at  SESL  including  box  build  and  coating  line,  large  scale  manufacturing  potentials  being  targeted  

such  as  automotive,  solar,  energy,  IOT  modules . Strengthening  memory  and  IT  hardware  test  & reliability  infra ​

Financial highlights

▪ Revenue  grew  by  45 %  YoY  in  FY 26  to  INR  138 .8  cr

▪ EBITDA  was  INR  18.2  cr  in  FY 26  with  margins  at  13.1%

▪ PAT grew by 617% YoY in FY26 to INR 12.1 cr  with margins at 8.7%

Management commentary

5

Performance

update and 

management 

commentary 

FY26

▪ Targeting  consolidated  revenue  of  ₹300  cr by  FY 2027  post  merger

▪ Aiming  to  establish  Sahasra  as  an  Original  Design  Manufacturer  (ODM)  in  IT  hardware  and  memory  domain  with  in - house  

substrate  design  capabilities

▪ Strengthening  risk  management  through  diversification  of  product  portfolio  and  expansion  of  client  base  across  

geographies . India  pivot  is  contributing  to  45 %  of  revenue  mitigating  global  market  risks ​

▪ Investing  ₹200  cr  in  semiconductor  expansion  and  ₹50  cr  in  R&D  to  build  high - value  IP  and  future  capabilities

▪ We  are  applying  to  ISM  2 .0  and  Rajasthan  Semiconductor  Policy  2026

1 .TQFP: Thin quad flat package, 2.QFN: Quad flat no lead  3.UDP: USB disk package 

5



Revenue split across segments –  FY26 (Based on consolidated numbers)

EMS 1 Memory solutions Computer and IT 
accessories

Semiconductor

Total Revenue contribution (%)

60.5

91.6

FY25 FY26

+51%

12.5

26.3

FY25 FY26

+110%

13.6 

5.2 

FY25 FY26

- 62%

9.2 

15.7 

FY25 FY26

95.8

138.8

FY25 FY26

+45%

63.1%13.0%

14.2%

9.6%

FY25

66.0%

18.9%

3.8%

11.3%

FY26

Memory Solutions

Computer and IT accessories

Semiconductor

EMS

1 .EMS: Ele ctronics  manufacturing s ervices
6

+71%



Revenue split across segments –  H2 FY26  (Based on consolidated numbers)

EMS Memory solutions

Total Revenue contribution (%)

31.6

51.3

H2 FY25 H2 FY26

+63%

7.1

10.9

H2 FY25 H2 FY26

+54%

6.6 

2.6 

H2 FY25 H2 FY26

4.2 

13.1 

H2 FY25 H2 FY26

49.5

78.1

H2 FY25 H2 FY26

+58%

63.8%

14.3%

13.3%

8.5%

H2 

FY25

65.9%

14.0%

3.4%

16.7%

H2

FY26

7

Memory Solutions

Computer and IT accessories

Semiconductor

+210%

EMS

Computer and IT 
accessories

Semiconductor

- 60%



Revenue split across industries –  FY26 (Based on consolidated numbers)

18.1%
20.2%

FY25 FY26

+209bps

0.5%

0.7%

FY25 FY26

8

37.2% 38.5%

FY25 FY26

38.3%

32.9%

FY25 FY26

4.8%

6.6%

FY25 FY26

Consumer electronics Healthcare

IT and telecommunications Industrial Defence

1.1%
1.2%

FY25 FY26

Automotive

+4bps

+131bps
- 541bps

+179bps

+19bps



Revenue split across industries –  H2 FY26 (Based on consolidated numbers)

Automotive Consumer electronics Healthcare

1.5%

1.1%

H2 FY25 H2 FY26

11.1%

28.8%

H2 FY25 H2 FY26

1.0%

0.7%

H2 FY25 H2 FY26

9

IT and telecommunications Industrial Defence

40.2%
36.0%

H2 FY25 H2 FY26

- 424bps

41.8%

24.6%

H2 FY25 H2 FY26

4.4%

8.9%

H2 FY25 H2 FY26

- 32bps
- 45bps

+1767bps

- 1714bps
+448bps
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Manufacturing 
facilities2

About Sahasra Electronic Solutions Limited 

Integrated ESDM platform with global manufacturing credentials

▪ Integrated  electronics  system  design  and  manufacturing  company  delivering  

end - to - end  solutions  across  design,  engineering,  and  large - scale  manufacturing

▪ Part  of  the  Sahasra  Group,  with  over  25  years  of  industry  experience,  serving  

global  original  equipment  manufacturer(OEM’s)  across  sectors

▪ Operates  across  the  entire  electronics  value  chain : PCB  assembly,  memory  

products,  IT  hardware  & accessories  and  semiconductor  packaging  

▪ Supported  by  in - house  R&D  capabilities  spanning  hardware  design,  system  

architecture,  and  cost  engineering  

▪ Presence  across  USA, Germany,  Canada,  Europe  & Africa

▪ EN  9100 :2018  certified,  reflecting  adherence  to  stringent  aerospace  -  grade  

quality  standards .

▪ Aligned  with  global  benchmarks  including  ISO  9001 :2015 , ISO/IEC  27001 : 2022 , 

IRIS  Certification  ISO  22163 : 2023 , ISO  14001 :2015  & ISO  45001 : 2018

Sahasra at a glance

Customer
 retention90%

Revenue  from 
exports 56%

Active 
customers 113

Installed capacity 
(units / annum) 18mn

Capacity 
utilization55% Total 

workforce 204

SMT
lines 18

1 .SMT: Surface mount technology 11



Diversified portfolio across electronics value chain

01. Printed circuit board 

assemblies (PCBA)

02. Memory solutions

04. Semiconductor packaging03. Computer & IT hardware

Core manufacturing vertical catering to 

automotive, medical, industrial, IT and 

consumer sectors

Manufacturing and supply of enterprise 

and consumer memory products

Emerging capability in semiconductor 

back - end manufacturing

Assembly and manufacturing of 

consumer and enterprise IT hardware

▪ End - to - end PCBA capabilities 

including wire harness and box - build 

solutions 

▪ Applications across IOT, computing 

and embedded systems

▪ Portfolio includes DRAM 1 modules, 

SSDs, USB drives and MicroSD cards 

▪ Positioned to benefit from growing 

digital storage requirements 

▪ Packaging solutions including QFN, 

DFN 2 ,SOP 3, MicroSD  

▪ Strategic entry into high - value 

segment of the electronics 

ecosystem 

▪ Products include motherboards, 

desktop, servers and peripherals 

▪ Integrated with in - house PCBA 

capabilities for cost and quality 

control 

12
1 .DRAM: Dynamic random access memory, 2.DFN: Dual flat no -  leads , 3. SOP:  Small outline package



Journey of expansion, integration, and innovation

2017202020222023

2024 2025

2001 2005 2011 2012 2016

13



Leadership driving execution excellence and expansion

▪ Designation : C hairman and managing director

▪ Experience : More than 50 years

▪ Qualification : B.Tech  from IIT Kanpur

▪ Responsibilities : Responsible for growth and expansion 

of the company

Amrit Manwani

▪ Designation : Non executive director

▪ Experience : 25  years

▪ Responsibilities  : Looks after business development 

      and project execution

Varun Manwani

▪ Designation : Executive director

▪ Experience : 12 years

▪ Responsibilities : Drives  strategic planning and R&D, 

while monitoring technology trends

Arunima Manwani

▪ Designation : Independent director

▪ Experience : More than 44 years

▪ Qualification : Retired IPS officer

Udyan Mukerji

▪ Designation : Independent director

▪ Experience : More than 20 years

▪ Qualification :  Holds a D octorate of Philosophy (Ph.D.) in 

management from IFTM University

Dr Abhilasha Gaur

▪ Designation : Independent director

▪ Experience : More than 50 years

▪ Qualification : B.Tech  from IIT Kanpur; PGDM from 

IIM Ahmedabad

Pradeep Kumar

14



Cees Jan Bevers
Director, Europe

Paul Anastasio
President, Optima Technology 

Associates, USA

John M. Gutierrez
Director, Marathon International 

Associates, USA

Jim Wilson
President, Marathon 

International Associates, USA

India team

Rest of the world team

15

Diverse leadership with global expertise

George Paul
Director, Corporate Strategy & 

Government Relations

30+ yrs  of experience

Skills & expertise

▪ Corporate strategy

▪ Government relations

Parvez Akhtar Khan
Director, Engineering

25+ yrs  of experience

Skills & expertise

▪ Production engineering

▪ Operational excellence

Neha Tahir
CS & Compliance Officer

9+ yrs  of experience

Skills & expertise

▪ Compliance 

▪ Secretarial 

Maneesh Tiwari
Chief Financial Officer

20+ yrs  of experience

Skills & expertise

▪ Finance

▪ Accounts

22+ yrs  of experience

Skills & expertise

• Sales representative

30+ yrs  of experience

Skills & expertise

▪ Sales representative 

30+ yrs  of experience

Skills & expertise

▪ Sales representative

30+ yrs  of experience

Skills & expertise

▪ Sales representative
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Powered by Bing

Global presence and operational footprint

Sales Offices Manufacturing & Sales Office R&D Center

16

CALGARY
CANADA

CAMERON PARK 
USA

FLORIDA
USA

BRUSSELS 
BELGIUM

KIGALI
RWANDA

BHIWADI 
INDIA

MUMBAI 
INDIA

DELHI
INDIA

NOIDA 
INDIA

BANGALORE 
INDIA

PENNSYLVANIA
USA



Advanced manufacturing infrastructure with scalable operations 

17

6,000 sq.mtr .

10k and 100k

UNIT 1
Noida

Area

2,100 sq.mtr .

Peak revenue 2026 revenue 
100 cr 78.7cr

Peak Utilization 2026 utilization  
100% 78.7 %

Capacity

6 million
SMT lines

4

UNIT 2
Bhiwadi

Area

2,870 sq.mtr .

Peak revenue 2026 revenue 
200.0 cr 44.9 cr

Peak Utilization 2026 utilization  
100% 22.5 %

Capacity

12 million
SMT lines

4

UNIT 3
Bhiwadi ( semicon ) 

Area

Peak revenue 2026 revenue 
250.0 cr 15.3 cr

Peak Utilization 2026 utilization  
100% 6.1%

Capacity

60 million
Clean rooms



Semiconductor Packaging

Shorter prototype cycles Microcontroller - based design

Built for Manufacturability Designed to Build

Driving Innovation for India, from India

▪ India’s diversity brings with it a wide range of unique needs —and with that, a growing demand for India - specific products. This evolving demand, combined with the nation’s 

vision to become a product - led economy, presents a powerful opportunity for the electronics industry

▪ In line with this vision, Sahasra established a dedicated R&D Lab, officially accredited by the Department of Scientific and Ind ustrial Research (DSIR) in January 2025

▪ Our R&D Lab operates with an IP - led strategy, focused on creating solutions that can be scaled, monetized, and built for India —a nd the world

Key Focus Areas

Cybersecurity Hardware

Payment System Solutions

IT Hardware

RFID 1 Solutions

Integration with leading 

technology vendors
Microprocessor - based design

Efficient transition from lab to 

line
Embedded software systems

181 .RFID - Radio - frequency identification



Global customer base with deepening relationships and growing 
orderbook

Operational snapshot

Presence across countries 

15

Active customers 

140

Revenue from exports 

55.8%

Top 5 customer concentration

55.6%

Order book size

68.5 cr.

19

Well - spread revenue base across multiple geographies, supporting stability and long - term growth

© Australian Bureau of Statistics, GeoNames, Microsoft, Navinfo, Open Places, OpenStreetMap, Overture Maps Fundation, TomTom, Zenrin
Powered by Bing

Based on consolidated business



Sahasra Group -  Corporate structure and proposed merger

Entity Role Business description

SESL Listed
Manufacturing & assembly of 

electronic products, populated PCBs

SSPL Subsidiary Semiconductors

SEPL To be merged
Manufacture, assembly & trading of 

electrical products

ITPL To be merged
Manufacturing of printed circuit 

boards (PCBs )

SSSDPL To be merged
Skill development & vocational 

training in electronics

Optima Tech. Independent

Electronic contract manufacturing & 

assembly of PCBs, box builds & 

electronic systems

Megma RFID Independent

Manufacturing & sale of RFID tags, 

labels & tracking solutions for goods, 

assets & people

SEPL Rwanda Overseas sub Wholly owned subsidiary of SEPL

Group structure and business areas

SEPL : SESL 2 26  : 100

ITPL : SESL 5 : 100

SSSDPL : SESL 55 : 100

Share swap ratios Merger impact on SESL’s shareholding

Strategic rationale

Consolidate complementary electronics manufacturing, PCB & skilling operations 

under a single listed entity

Based on fully diluted shareholding as on 31 Dec 2025

Pre - merger

Post - merger

Promoter 69.9%

Promoter 74.1%

Public 30.1%

Public 25.9%

Eliminate duplication of functions; optimise financial & operational resources

Improve cost structures, market positioning & governance framework

Enable organic & inorganic growth partnerships, acquisitions & market expansion

20
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Core competitive strengths (1/2)

Diversified portfolio solutions across value chain

▪ End - to - end capabilities spanning PCB assembly, wire harness, box build, IT hardware 

and design solutions 

▪ Ability to serve diverse industries including automotive, medical, industrial and 

consumer 

▪ Continuous portfolio expansion aligned with customer needs and technology evolution

Strong & growing customer relationships

▪ Established  relationships  with  global  OEMs  across  10+ countries  

▪ High  export - led  model  with  50 %  revenues  from  international  markets  

▪ Long - term  engagement  model  driving  repeat  business  and  customer  stickiness

Robust quality assurance framework

▪ EN  9100 :2018  certified  with  adherence  to  global  standards  

▪ Multi - stage  testing,  inspection  and  traceability  systems  

▪ Strong  focus  on  zero - defect  manufacturing  and  on - time  delivery  

22



Diversification into high - value semiconductor segment

▪ Strategic  entry  into  semiconductor  packaging  through  subsidiary  acquisition  

▪ Capabilities  across  memory  devices,  IC  packaging  and  advanced  components  

▪ Enhances  backward  integration  and  long - term  margin  potential

Advanced manufacturing infrastructure

▪ SEZ - based  facility  with  automated,  high - speed  SMT  lines  

▪ Deployment  of  ERP  systems  and  manufacturing  execution  technologies  

▪ Enables  scalability,  cost  efficiency  and  consistent  product  quality  

Experienced leadership & technical expertise

▪ Promoter - led  business  with  deep  industry  experience  in  EMS/ESDM

▪ Supported  by  a  skilled  engineering  and  R&D  team  

▪ Proven  ability  to  scale  operations  and  adapt  to  evolving  market  needs

23

Core competitive strengths (2/2)
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Strategic priorities to drive scalable growth

01 02 03 04 05

Diversification across 

high - growth product 

segments

▪ Expanding portfolio across 

PCBA, IT hardware, memory 

and semiconductor - linked 

products 

▪ Increasing focus on 

products with higher 

growth and profitability 

potential, including IOT, 

enterprise computing and 

IP - led solutions 

▪ Leveraging in - house R&D to 

develop Sahasra IP 

products and enhance 

value addition

Strategic expansion 

into semiconductor 

ecosystem

▪ Entry into semiconductor 

packaging through 

subsidiary acquisition 

▪ Building capabilities across 

ICs, memory devices and 

advanced components 

▪ Strengthens positioning in a 

high - value, fast - growing 

segment of electronics 

value chain 

Market expansion and 

geographic 

diversification

▪ Expanding presence across 

new international markets 

with focus on Europe 

▪ Diversifying geographies to 

mitigate concentration risks 

including US tariff exposure 

▪ Strengthening relationships 

with global OEMs and 

increasing wallet share 

Capacity expansion 

and technology 

investments

▪ Investing in automation, 

process optimization and 

manufacturing scale - up 

▪ Enhancing capabilities to 

support complex, high - mix 

manufacturing 

requirements 

▪ Driving cost efficiency and 

operating leverage through 

scale

Inorganic growth 

and strategic 

partnerships

▪ Pursuing targeted 

acquisitions to expand 

capabilities and product 

portfolio 

▪ Leveraging partnerships to 

enter new geographies and 

access new customers 

▪ Enhancing scale, market 

position and cross - selling 

opportunities

25
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Historical business performance (1/2) (Based on standalone financials)

Revenue from operations 

Gross profit margin

EBITDA

EBITDA margin PAT margin

101.2 

86.8 

123.6 

FY24 FY25 FY26

35.3 

9.7 

18.8 

FY24 FY25 FY26

47.5%

31.9% 32.5%

FY24 FY25 FY26

34.9%

11.2%
15.2%

FY24 FY25 FY26

32.9%

9.6%

15.9%

FY24 FY25 FY26

27

Profit after tax (PAT) 1

33.2 

8.3 

19.7 

FY24 FY25 FY26

1 . PAT: Includes other income



Return on equity (ROE)

Return on capital employed (ROCE)

Debtor days

Cash conversion cycle

Inventory days

Net debt to equity ratio

82.1%

5.8% 8.3%

FY24 FY25 FY26

80 

112 

96 

FY24 FY25 FY26

100 

178 
168 

FY24 FY25 FY26

80.7%

5.9% 7.1%

FY24 FY25 FY26

75 

149 
156 

FY24 FY25 FY26

0.3 

- 0.0 

0.0

FY24 FY25 FY26

28

Historical business performance (2/2) (Based on standalone financials)



Historical business performance (1/2) (Based on consolidated financials)

Revenue from operations 

Gross profit margin

EBITDA

EBITDA margin

Profit after tax (PAT) 1

PAT margin

95.8

138.8

FY25 FY26

7.5 

18.2 

FY25 FY26

- 2.3 

12.1 

FY25 FY26

30.4%
31.7%

FY25 FY26

7.9%

13.1%

FY25 FY26

- 2.4%

8.7%

FY25 FY26

291 . PAT: Includes other income



Return on equity(ROE)

Return on capital employed(ROCE)

Debtor days

Cash conversion cycle

Inventory days

Net debt to equity ratio

- 1.0%

4.9%

FY25 FY26

103 
93 

FY25 FY26

208 

168 

FY25 FY26

0.4%

3.0%

FY25 FY26

115 

140 

FY25 FY26

0.2 
0.2 

FY25 FY26

30

Historical business performance (2/2) (Based  consolidated financials)
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Income statement (Based on standalone financials)

32

₹ crore unless otherwise mentioned

Particulars H2 FY25 H2 FY26 YoY Change FY24 FY25 FY26 YoY Change

Revenue  from  operations 45.6 69.4 52% 101.2 86.8 123.6 42%

Cost of materials consumed, including finished goods and WIP 35.3 43.5 23% 53.1 59.1 83.4 41%

Employee benefits expense 5.8 5.9 1% 8.9 11.4 11.4 0%

Other  expenses 4.1 6.7 62% 3.9 6.5 10.0 52%

EBIDTA 0.3 13.3 4107% 35.3 9.7 18.8 93%

EBIDTA  margin 0.7% 19.2% + 1853 bps 34.9% 11.2% 15.2% + 401 bps

Other income 3.2 4.5 42% 1.6 4.1 7.7 90%

Finance  costs 0.1 0.7 387% 0.7 1.3 1.0 (27%)

Depreciation  and  amortization  expense 0.1 1.0 1545% 2.2 1.2 2.0 65%

Profit  before  tax 3.3 16.2 393% 34.0 11.2 23.5 109%

Tax  expenses 1.7 1.6 (6%) 0.8 2.9 3.8 31%

Profit  after  tax 1.5 14.6 841% 33.2 8.3 19.7 137%

PAT  margin 3.4% 21.0% + 1761 bps 32.9% 9.6% 15.9% + 636 bps



Balance sheet (Based on standalone financials)

33

₹ crore unless otherwise mentioned

Assets FY24 FY25 FY26

Non - current assets

Property,  plant  and  equipment 13.3 29.6 31.0

Right  to  use  assets 0.1 0.4 0.1

Financial  assets 9.9 72.4 73.4

Deferred  tax  assets(net) 0.6 4.4 4.7

Other  non - current  assets 6.2 0.1 2.1

Total non - current assets 30.2 106.9 111.3

Current assets

Inventories 21.1 36.8 40.3

Trade  receivables 26.6 26.8 38.0

Cash  and  cash  equivalents 6.1 4.2 23.3

Short  term  loans  and  advances 11.3 17.2 37.2

Other  financial  assets 11.3 65.0 43.9

Current  tax  assets(net) - 2.5 -

Other  current  assets 2.3 2.4 11.3

Total current assets 78.6 154.9 193.9

Total assets 108.7 261.7 305.3

₹ crore unless otherwise mentioned

Equity and Liabilities FY24 FY25 FY26

Equity capital 18.9 25.0 25.0

Other equity 42 201.8 221.5

Total shareholders equity 60.9 226.8 246.5

Non - current liabilities

Lease liability 0.1 0.3 0.1

Other financial liabilities 0.2 0.2 0.3

Provisions - 1.0 0.4

Deferred tax liabilities 0.4 0.4 -

Total non - current liabilities 0.7 1.8 0.8

Current liabilities

Borrowings 21.7 - 29.7

Lease liability - 0.1 0.0

Trade payables 17.6 28.3 21.0

Current tax liability(Net) 0.4 - 3.4

Other financial liabilities 6.1 2.1 1.3

Other current liabilities 1.2 3.5 2.3

Provisions 0.1 0.1 0.2

Total current liabilities 47.1 34.1 57.9

Total liabilities 47.8 35.9 58.8

Total equity and liabilities 108.7 262.7 305.3

Numbers might not add up because of rounding error
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₹ crore unless otherwise mentioned

Particulars FY24 FY25 FY26

A Cash flow from operating activities 

Profit before tax 34.0 11.2 23.5

Add: non - cash and non - operating adj. 2.6 (0.6) (3.1)

Add/(less): working capital changes (25.9) (5.6) (35.9)

Less: direct taxes paid (5.5) (4.9) 1.8

A Net cash from operating activities (A) 5.2 0.2 (13.7)

B Cash flow from investing activities

Purchase of fixed assets (net) (4.1) (17.5) (3.4)

Interest and dividend received 0.2 1.8 4.4

Repayment of lease liability 0.0 (0.1) (0.0)

Investment in shares of related companies (3.0) (62.5) -

Loan to related party (11.3) (6.0) (20.0)

Investment in bank deposits with maturity more than 3 months (9.7) (52.5) 23.0

B Net cash from investing activities (B) (27.8) (136.6) 4.0         

C Cash flow from financing activities 

Dividend paid (11.7) - -

Proceeds from issue of shares(including premium net of IPO related expense) 19.3 157.6 -

Proceeds / (repayment) of borrowings 21.7 (21.7) 29.7

Finance cost paid (0.7) (1.3) (1.0)

C Net cash from financing activities (C) 28.7 134.6 28.8

Net increase / (decrease) in cash (A+B+C) 6.1 (1.9) 19.1

Opening cash and cash equivalents 0.0 6.1 4.2

Closing cash and cash equivalents 6.1 4.2 23.3

Numbers might not add up because of rounding error
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₹ crore unless otherwise mentioned

Particulars H2 FY25 H2 FY26 YoY Change FY25 FY26 YoY Change

Revenue  from  operations 49.5 78.1 58% 95.8 138.8 45%

Cost of materials consumed, including finished goods and WIP 38.2 55.6 46% 66.7 94.8 42%

Employee benefits expense 6.7 7.0 5% 13.2 13.7 4%

Other  expenses 5.2 7.9 54% 8.4 12.1 45%

EBITDA (0.6) 7.6 1460% 7.5 18.2 141%

EBIDTA  margin (1.1%) 9.7% + 1081 bps 7.9% 13.1% + 523 bps

Other income 3.7 6.7 82% 4.7 9.6 104%

Finance  costs 2.6 2.5 (2%) 6.3 5.1 (19%)

Depreciation 3.0 4.7 55% 6.3 9.4 49%

Profit  before  tax (2.5) 7.0 384% (0.4) 13.3 3539%

Tax  expenses 1.8 0.7 (60%) 2.0 1.1 (42%)

Profit  after  tax (4.3) 6.3 247% (2.3) 12.1 617%

PAT  margin (8.6%) 8.1% + 1673 bps (2.4%) 8.7% + 1119 bps
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₹ crore unless otherwise mentioned

Assets FY25 FY26

Non - current assets

Property,  plant  and  equipment 148.3 140.0

Capital  work  in  progress - 2.3

Right  to  use  assets 0.4 5.6

Goodwill 5 5.0

Financial  assets 5.5 11.1

Deffered  tax  assets(net) 1.3 9.6

Other  non - current  assets 5.4 2.13

Total non - current assets 165.9 175.6

Current assets

Inventories 38.0 49.4

Trade  receivables 27.1 43.7

Cash  and  cash  equivalents 5.6 23.4

Short  term  loans  and  advances 6.6 6.6

Other  financial  assets 74.7 46.9

Current  tax  assets(net) 2.5 -

Other  current  assets 17.5 31.5

Total current assets 172.0 201.5

Total assets 337.9 377.2

₹ crore unless otherwise mentioned

Equity and Liabilities FY25 FY26

Equity capital 25.0 25.0

Other equity 216.2 210.3

Total shareholders equity 241.2 253.1

Non - current liabilities

Borrowings 37.2 27.2

Lease liabilities 0.3 0.1

Other non current liabilities - 17.5

Other financial liabilities 0.8 0.9

Provisions 0.5 0.5

Total non - current liabilities 38.8 46.4

Current liabilities

Borrowings 14.6 39.2

Lease liabilty 0.1 0.0

Trade payables 35.7 27.3

Other financial liabilities 3.9 1.4

Other current liabilities 3.6 6.1

Current tax liabilities - 3.4

Provisions 0.1 0.2

Total current liabilities 57.9 77.7

Total liabilities 96.7 124.1

Total equity and liabilities 337.9 377.2

Numbers might not add up because of rounding error
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₹ crore unless otherwise mentioned

Particulars FY25 FY26

A Cash flow from operating activities 

Profit before tax (0.4) 13.3

Add: non - cash and non - operating adj. 8.6 6.4

Add/(less): working capital changes (12.1) (31.6)

Less: direct taxes paid (2.0) 1.8

A Net cash from operating activities (A) (5.9) (10.1)

B Cash flow from investing activities

Purchase of fixed assets (net) (73.1) (6.8)

Change of capital work in progress - (2.3)

Interest and dividend received 9.5 2.8

Repayment of lease liability 3.3 (0.0)

Investment in shares of related companies (0.1) -

Loan to related party (5.3) -

Investment in bank deposits with maturity more than 3 months (47.8) 23.8

B Net cash from investing activities (B) (113.5) 17.5%         

C Cash flow from financing activities 

Dividend paid - -

Proceeds from issue of shares(including premium net of IPO related expense) 138.8 -

Proceeds / (repayment) of borrowings (14.5) 14.7

Finance cost paid (5.4) (4.3)

C Net cash from financing activities (C) 118.9 10.5

Net increase / (decrease) in cash (A+B+C) (0.5) 17.8

Opening cash and cash equivalents 6.1 5.6

Closing cash and cash equivalents 5.6 23.4

Numbers might not add up because of rounding error
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1. Structural cost advantage
▪ India offers a structurally competitive cost base, with labour  costs ~40% lower than China, 

supporting large - scale manufacturing and sustained global investments.

3.  Rising domestic value addition
▪ The ecosystem is evolving from basic assembly to sub - assemblies and component manufacturing, 

driving higher margins and strengthening domestic capabilities.

4.  Supply chain diversification tailwinds
▪ Global OEMs are diversifying supply chains toward resilient, localized manufacturing. India is 

benefiting from policy support (PLI 2 , FDI 3 reforms) and rapid ecosystem development.

5.  China+1 as a structural catalyst
▪ Geopolitical risks and rising costs in China are accelerating the China+1 shift, with India emerging 

as a key alternative manufacturing hub.

2. Export growth and import substitution opportunity
▪ India is well - positioned to capture both global and domestic demand:

▪ Increasing export competitiveness driven by cost efficiency, trade agreements, and favorable 

currency

66%

4%4%
12%

10%

6% 2023

67%

3%4%7%

13%

9% 2028

India’s electronics manufacturing ecosystem positioned for 
sustained growth

Source: HDFC Securities | 1. CE: Consumer electronics, 2.PLI: Production linked incentive, 3. FDI: Foreign direct investment,  4.  CAGR:  Compound annual growth rate 

CE 1 Medical

Industrial IT & Telecom Others

Automobile

Market size projected to grow from ₹2.1 tn  in FY23 to ₹9 tn  by FY28, resulting in a strong CAGR 4  of 34%

India EMS market by end - user
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Multi - sector demand drivers and growth opportunities

▪ AI - driven  data  centers  are  the  core  growth  

driver,  with  strong  demand  for  GPUs 1 and  high -

bandwidth  memory  supporting  long - term  

semiconductor  expansion .

▪ Memory and storage markets offer high growth 

but remain cyclical, with risks like price volatility 

and oversupply affecting returns.

▪ Smartphones and PCs are mature markets 

with limited growth, expanding at only ~4 - 5% 

CAGR, indicating low upside for investors.

▪ Consumer electronics is the key growth 

segment, driven by AR/VR and smart home 

adoption, increasing demand for low - power 

and advanced sensor chips. 

▪ Steady growth driven by IOT and 5G adoption, 

with the telecom chip market expected to 

grow at ~6% CAGR through 2030.

▪ 6G presents a long - term opportunity but 

remains uncertain, making near - term growth 

largely dependent on existing 5G 

infrastructure expansion.

▪ Automotive semiconductors are a high -

growth segment, driven by EVs, 

electrification, and ADAS 2 , with EV chips 

growing at ~30% CAGR.

▪ Growth is dependent on EV adoption and 

infrastructure, making it sensitive to 

regulatory delays and demand slowdowns.

Data centers, storage and servers Consumer and industrial electronics

Telecom and networking Automotive

13

20
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2025 2027E 2030E

789

969

1,285

2025 2027E 2030E

Global market size

10% CAGR 1

22% CAGR 1

India market size

Source: Infosys, Statista | 1 .GPU: Graphics processing unit,  2.ADAS: Advanced driver assistance  systems



Safe harbor statement 
Global market size (USD Bn)

This  presentation  and  the  accompanying  slides  (the  “Presentation”),  which  have  been  prepared  by  Sahasra  Electronic  Solutions  Limited  (the  “Company’),  have  been  

prepared  solely  for  information  purposes  and  do  not  constitute  any  offer,  recommendation  or  invitation  to  purchase  or  subscribe  for  any  securities,  and  shall  not  

form  the  basis  or  be  relied  on  in  connection  with  any  contract  or  binding  commitment  whatsoever . No  offering  of  securities  of  the  Company  will  be  made  except  by  

means  of  a  statutory  offering  document  containing  detailed  information  about  the  Company . This  Presentation  has  been  prepared  by  the  Company  based  on  

information  and  data  which  the  Company  considers  reliable,  but  the  Company  makes  no  representation  or  warranty,  express  or  implied,  whatsoever,  and  no  

reliance  shall  be  placed  on,  the  truth,  accuracy,  completeness,  fairness  and  reasonableness  of  the  contents  of  this  Presentation . This  Presentation  may  not  be  all  

inclusive  and  may  not  contain  all  of  the  information  that  you  may  consider  material . Any  liability  in  respect  of  the  contents  of,  or  any  omission  from,  this  Presentation  

is  expressly  excluded . Certain  matters  discussed  in  this  Presentation  may  contain  statements  regarding  the  Company’s  market  opportunity  and  business  prospects  

that  are  individually  and  collectively  forward - looking  statements . Such  forward - looking  statements  are  not  guarantees  of  future  performance  and  are  subject  to  

known  and  unknown  risks,  uncertainties  and  assumptions  that  are  difficult  to  predict . These  risks  and  uncertainties  include,  but  are  not  limited  to,  the  performance  

of  the  Indian  economy  and  of  the  economies  of  various  international  markets,  the  performance  of  the  industry  in  India  and  worldwide,  competition,  the  company’s  

ability  to  successfully  implement  its  strategy,  the  Company's  future  levels  of  growth  and  expansion,  technological  implementation,  changes  and  advancements,  

changes  in  revenue,  income  or  cashflows,  the  Company's  market  preferences  and  its  exposure  to  market  risks,  as  well  as  other  risks . The  Company's  actual  results,  

levels  of  activity,  performance  or  achievements  could  differ  materially  and  adversely  from  results  expressed  in  or  implied  by  this  Presentation . The  Company  

assumes  no  obligation  to  update  any  forward - looking  information  contained  in  this  Presentation . Any  forward - looking  statements  and  projections  made  by  third  

parties  included  in  this  Presentation  are  not  adopted  by  the  Company  and  the  Company  is  not  responsible  for  such  third - party  statements  and  projections . All  Maps  

used  in  the  presentation  are  not  to  scale . All  data,  information,  and  maps  are  provided  "as  is"  without  warranty  or  any  representation  of  accuracy,  timeliness  or  

completeness .



Thank you

For further information, please contact:

COMPANY

SAHASRA ELECTRONICS SOLUTIONS LIMITED
Maneesh Tiwari
Chief Financial Officer

maneesh@sahasraelectronics.com

INVESTOR RELATIONS CONSULTANT

NEOATLAS CAPITAL ADVISORY LLP

Research Team
+91 63549 47366

research@atlascapital.in

Rutul Shah
+91 82002 47366

rutul.shah@atlascapital.in

Meeting Request

Link

https://tools.atlascapital.in/book-meeting
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