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Disclaimer
Certain matters discussed in this Presentation may contain statements regarding the company’s market opportunity and 
business prospects that are individually and collectively forward-looking statements. Such forward-looking statements doesn’t 
guarantee future performance and are subject to known and unknown risks, uncertainties and assumptions that are difficult to 
predict. These risks and uncertainties include, but are not limited to, the performance of the economy, industry, competition, the 
company’s ability to successfully implement its strategy, technological implementation, changes and advancements, the 
company’s market preferences and its exposure to market risks, as well as other risks. The company’s actual results, levels of 
activity, performance or achievements could differ materially and adversely from results expressed in or implied by this 
presentation. The company assumes no obligation to update any forward-looking information contained in this presentation. Any 
forward-looking statements and projections made by third parties included in this presentation are not adopted by the company 
and the company is not responsible for such third-party statements and projections. You are cautioned not to place undue 
reliance on these forward-looking statements, which are based on the current view of the management of the Company on future 
events.



About Us
V-MARC India Limited stands today as one of India's most trusted and one of the fastest-
growing companies in India. With a strong presence across 24+ states, the company has 
established a robust distribution network that brings world-class electrical solutions to 
households, industries, and infrastructure projects across the country. 

In 2006, under Mr. Garg's visionary leadership, the company established its factory at 
SIDCUL Haridwar. By 2009, the product range had expanded to include LT PVC and XLPE 
cables, further solidifying the company's position in the market. April 2021 marked a 
significant milestone with the launch of the company's IPO. 

The company is among the select few in India to adopt E-Beam (Electron Beam) 
Technology, a cutting-edge process that enhances the strength, durability, and heat-
resistance of cables. This ensures enhanced safety, longer life, and superior performance-
especially critical for high-risk and demanding applications. Among its flagship offerings, 
Flexi Tuf has emerged as India's Safest Wire, trusted by electricians, dealers, and consumers 
alike. 

Over the past years, the company has delivered fantastic year-on-year financial growth, 
driven by strong product demand, consistent quality, and a reputation built on trust. 
Backed by a visionary leadership team and a culture of innovation, the organization 
continues to expand its footprint in India and global markets.
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FY26 Earnings Highlights (Consolidated)
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Revenue from Operations: For FY26, revenue from operations 
stood at ₹17,973 Mn, registering 99% growth over ₹9,049 Mn in FY25, 
driven by exceptional demand across segments—led by building 
wire & industrial cables, followed by high-tension (HT) cables, 
accelerating B2C dealer network expansion, and a maiden export 
contribution.

EBITDA: for FY26 was ₹2,008 Mn, reflecting a 2.1x increase over ₹971 
Mn in FY25. Supported by strong revenue growth, operating 
leverage on the fixed cost base.

EBITDA Margin: EBITDA margin for FY26 stood at 11.2%, reflecting an 
expansion of 50 bps from 10.7% in FY25, primarily due to operating 
leverage on employee and overhead expenses, which more than 
offset gross margin compression from higher trading purchases in 
H2 FY26.

PAT: For FY26 stood at ₹1,001 Mn, up 2.8x from ₹361 Mn in FY25, 
supported by strong revenue growth, operating leverage, and 
finance costs growing at a slower pace than revenue.

PAT Margin: PAT margin expanded by 160 bps to 5.6% in FY26 from 
4.0% in FY25, reflecting strong operating leverage on the fixed cost 
base and improved interest coverage.

Growth:

Margins:
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H2 FY26 Earnings Highlights (Consolidated)
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Revenue from Operations: for H2 FY26 stood at ₹11,058 Mn, marking a 
98% increase from ₹5,597 Mn in H2 FY25 and a 60% increase from ₹6,915 
Mn in H1 FY26. Led by exceptional growth in building wire & industrial 
cables, accelerating B2C dealer network activity, and a maiden export 
contribution.

EBITDA: ₹1,225 Mn in H2 FY26, representing a 1.95x growth over ₹627 Mn in 
H2 FY25 and a 56% increase from ₹783 Mn in H1 FY26. Operating leverage 
on the fixed cost base supported EBITDA growth despite gross margin 
compression from higher trading purchases.

EBITDA Margin: 11.1% in H2 FY26, down 10 bps compared to 11.2% in H2 FY25 
and down 20 bps from 11.3% in H1 FY26. Sequential and YoY decline 
reflects higher trading book mix.

PAT: ₹636 Mn in H2 FY26, an increase of 2.6x over ₹247 Mn in H2 FY25 and 
a 75% increase from ₹364 Mn in H1 FY26. Driven by strong revenue 
growth and operating leverage, with finance costs growing at a slower 
pace than revenue.

PAT Margin: Up 130 bps to 5.8% in H2 FY26 compared to 4.4% in H2 FY25 
and up 50 bps from 5.3% in H1 FY26. Margin expansion driven by 
operating leverage on the fixed cost base, lower interest cost as % of 
revenue.

Growth:

Margins:
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Management Commentary

"FY26 has been a landmark year for V-Marc. We crossed ₹1,800 Crore 
in turnover, nearly doubling our scale over the prior year, on the back 
of strong demand across our segments and an unwavering 
commitment towards quality.

We are now setting our sights higher. We have lined up capacity 
expansion plans of over ₹5 billion through FY30, taking our installed 
capacity to more than 4 times of current levels and beyond 10 lakh 
km by the end of the decade. 

During FY26, we commissioned an additional e-beam line and 
launched India's first e-beam submersible cable for agricultural 
applications — a meaningful innovation milestone for us and the 
industry.

Exports will be a defining theme for our next leg of growth. We laid the 
groundwork last year, and this year exports become a strategic focus. 
We have set up a dedicated export team out of our Mumbai office 
and plan to participate in 6–10 global expos in FY27, with the EU, US 
and Australia as priority markets.

Alongside, we are deepening our retail footprint across the country, 
strengthening our B2C dealer network in parallel with our established 
B2B/EPC and B2G/Government relationships.

With capacity, retail, exports and product innovation moving in step, 
we are confident of sustaining 40%+ revenue growth over the next 3–
5 years.”

Commenting  on the performance  for H2FY26  and Full year 
FY26, Mr Vikas Garg –CMD, V-Marc India Ltd said
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Profit & Loss Statement H2 & FY26 (Consolidated)

Particulars  (Rs Mn) H2 FY26 H2 FY25
YoY %

H1 FY26
HoH %

FY26 FY25
YoY %

Revenue from Operations 11,057.6 5,596.6 97.6% 6,915.4 59.9% 17,973.1 9,048.8 98.6%
Cost of Materials Consumed 8,021.7 3,804.2 5,268.9 13,290.6 6,917.9
Purchases of Stock-in-Trade 1,605.9 53.4 94.2 1,700.2 72.0
(Inc) / Dec in Inventories (853.1) 406.4 (7.9) (861.0) (28.0)

Total COGS 8,774.5 4,263.9 5,355.3 14,129.8 6,961.8
GROSS PROFIT 2,283.2 1,332.7 71.3% 1,560.2 46.3% 3,843.3 2,086.9 84.2%

Gross Margin 20.6% 23.8% -316 bps 22.6% -191 bps 21.4% 23.1% -168 bps
OPERATING EXPENSES

Employee Benefits Expense 378.9 229.0 314.3 693.2 379.9
Other Expenses 678.8 476.0 463.0 1,141.8 735.7

EBITDA 1,225.4 627.7 95.2% 782.9 56.5% 2,008.3 971.4 106.8%
EBITDA Margin 11.1% 11.2% -13 bps 11.3% -24 bps 11.2% 10.7% +44 bps

DEPRECIATION
Depreciation & Amortisation 125.8 105.7 119.6 245.4 181.6

EBIT 1,099.7 522.0 663.2 1,762.9 789.8
NON-OPERATING
Other Income 23.9 7.8 7.8 31.7 13.7
Finance Costs 271.4 185.9 182.9 454.3 306.3

PROFIT BEFORE TAX (PBT) 852.2 344.0 488.2 1,340.3 497.1
TAX & PAT

Tax Expense 216.1 96.7 123.7 339.8 136.2
PROFIT AFTER TAX (PAT) 636.1 247.3 157.3% 364.4 74.6% 1,000.5 360.9 177.2%

PAT Margin 5.8% 4.4% +133 bps 5.3% +48 bps 5.6% 4.0% +158 bps
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KPIs Over the Years(Consolidated)
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Financials Over The Years(Consolidated)

BALANCE SHEET FY22 FY23 FY24 FY25 FY26
EQUITY
Equity share capital 227.9 227.9 227.9 244.2 244.2
Reserves & Surplus 465.4 569.1 837.4 1,650.3 2,650.8

Total Equity 693.2 796.9 1,065.2 1,894.5 2,895.0
NON-CURRENT LIABILITIES
Long term borrowings 128.1 219.4 527.2 729.1 1,069.4
Other long term liabilities 2.0 35.3 77.9 43.9 71.0
Long term provisions 6.0 7.0 7.7 12.3 13.3
Deferred tax liabilities - - - 0.9 3.2

Total Non-current Liabilities 136.1 261.6 612.7 786.2 1,156.9
CURRENT LIABILITIES
Short term borrowings 443.1 537.4 877.9 1,020.7 1,067.2
Trade payables 378.7 686.3 1,544.3 1,969.0 4,333.8
Other current liabilities 258.8 145.9 350.0 772.7 710.2
Short term provisions 17.2 34.4 3.8 14.7 83.6

Total Current Liabilities 1,097.8 1,403.9 2,775.9 3,777.0 6,194.8
TOTAL EQUITY & LIABILITIES 1,927.1 2,462.4 4,453.8 6,457.7 10,246.7
NON-CURRENT ASSETS
Fixed & Tangible Assets (PPE) 180.0 549.3 974.5 1,385.8 1,948.8
Capital Work-in-Progress 28.2 150.6 257.2 242.4 363.1
Long term loans and advances 179.9 21.2 96.7 141.9 204.8
Deferred tax assets (net) 4.2 2.5 0.9 - 0.1
Other non-current assets 21.8 10.6 21.3 26.3 37.9

Total Non-current Assets 414.0 734.1 1,350.5 1,796.4 2,554.7
CURRENT ASSETS
Inventories 685.9 845.1 1,259.8 1,393.3 2,661.3
Trade receivables 664.1 560.7 1,438.8 2,844.3 4,200.0
Cash and bank balances 1.6 1.0 2.8 15.5 88.4
Loans and advances 87.0 66.2 147.9 221.2 288.5
Other current assets 74.6 255.3 254.0 187.1 453.9

Total Current Assets 1,513.1 1,728.3 3,103.3 4,661.3 7,692.0
TOTAL ASSETS 1,927.1 2,462.4 4,453.8 6,457.7 10,246.7

CASH FLOW STATEMENT FY23 FY24 FY25 FY26
Profit Before Tax 136.3 360.4 497.1 1,340.3
Operating Profit before WC Changes 231.5 630.5 938.4 1,952.6

Net Cash from Operating Activities 242.8 231.3 225.3 1,091.5
Cash flow from Investing Activities (333.0) (690.7) (610.1) (966.6)
Cash flow from Financing Activities 89.6 461.3 397.5 (51.9)
Cash & Cash Equivalents (Closing) 1.0 2.8 15.5 88.4

Particulars (Rs Mn) FY22 FY23 FY24 FY25 FY26

PROFIT & LOSS STATEMENT

Revenue from Operations 1,810.0 2,473.0 5,647.0 9,048.7 17,973.1

Material cost 1,277.0 1,972.0 4,376.0 6,917.9 13,290.6

Purchase of goods 136.0 21.0 177.0 72.0 1,700.2

Change in inventories (5.0) (90.0) (197.0) (28.0) (861.0)

Cost of Goods Sold 1,408.0 1,903.0 4,356.0 6,961.8 14,129.8

Gross Profit 402.0 570.0 1,291.0 2,086.9 3,843.3

Gross Margin 22.2% 23.0% 22.9% 23.1% 21.4%

Employee benefit expenses 92.0 106.0 200.0 379.9 693.2

Other expenses 164.0 217.0 433.0 735.7 1,141.8

Total operating expenses 256.0 323.0 633.0 1,115.6 1,835.0

EBITDA 146.0 247.0 658.0 971.3 2,008.3

EBITDA Margin 8.1% 10.0% 11.7% 10.7% 11.2%

Depreciation & Amortization 26.0 26.0 90.0 181.6 245.4

EBIT 120.0 221.0 568.0 789.8 1,762.9

EBIT Margin 6.6% 8.9% 10.1% 8.7% 9.8%

Other income 10.0 26.0 11.0 13.7 31.7

Finance cost 65.0 112.0 218.0 306.3 454.3

Profit Before Tax (PBT) 65.0 135.0 361.0 497.1 1,340.3

Current tax expense 18.0 30.0 90.0 134.4 337.6

Deferred tax (3.0) 2.0 2.0 1.8 2.2

Total Tax 15.0 32.0 92.0 136.2 339.8

Profit After Tax (PAT) 50.0 103.0 269.0 360.9 1,000.5

PAT Margin 2.8% 4.2% 4.8% 4.0% 5.6%



2014

2015 2017

2018

2019

2020

2021

2022

2023

2024

2025

2016

Converted to 
private 
limited 
company as 
"Asian Galaxy 
Private 
Limited”

Rs. 100 crore+ 
Turnover
Introduced 
high-voltage 
cables up to 11 
KV with new 
plant setup.

Establishment of 
V-Marc 
Electricals Pvt. 
Ltd.for backward 
integration, 
enabling in-
house processing 
of aluminum and 
copper materials.

Introduced 
high-
voltage 
cables up to 
33 KV with 
new plant 
setup

Developed 
a dealer 
network 
exceeding 
400 
across 10+ 
states

Established 2 
additional 
depots in 
Bihar & Orissa 
to the
count of 
existing 3 
depots

Established a new 
facility using Gas 
Cured CCV 
technology for 
electrical wires, 
increasing 
capacity to 75,120 
km per annum.

Launch of Flexi 
-TUF eB- HFFR 
wires & eB+ 
Power cables.
Introduction of
Medium 
Voltage 
Covered 
Conductor 

900+ Crore 
Turnover
Installed in-
house E-beam 
irradiation 
machinery for 
manufacturing 
e-beam HFFR 
wires and cables.

240+ Crore 
Turnover

Listed on the 
National 
Stock 
Exchange 

Rs. 200 crore+ 
Turnover
Purchased land 
for a new electric 
cable 
manufacturing 
unit.

Our Journey

2026

1800 Cr 
Turnover 
Second E-beam 
machine 
operational  
Strategic entry 
into Export 
markets.



Company Value
Our Vision
To lead globally in sustainable energy by innovating and excelling in electrical 
product manufacturing that empowers progress and enhances quality of life.

Our Mission
To deliver high-quality, reliable, and eco-friendly electrical solutions that 
meet the evolving needs of our customers.

Our Commitments
 • Innovate sustainably to reduce our environmental impact
 • Provide superior products with top-tier safety and performance
 • Foster trust through transparency, integrity, and exceptional service
 • Empower employees for ongoing growth and excellence



Our Segments An Overview

Wires & Cables

Launch of 
Fast Moving Electrical 

Goods



Our Categories



Our
Presence



Our Esteemed Clientele



Industry Background
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Indian cables & wire industry to 
grow at 13% CAGR

The Indian cables and wires (C&W) industry, valued at ~₹900 billion in FY25, 
has grown at a 10% CAGR over the past decade and typically expands at ~1.5x 
GDP. Strong capex across power, T&D, renewables, real estate, railways, EVs, 
and manufacturing has accelerated growth to 13–14% (~2x GDP), with the 
market expected to reach ~₹1,500 billion by FY29 at ~13% CAGR. The industry is 
evenly split into three segments: house wires (last-mile connectivity), LT 
cables (up to 1.1 kV for local distribution), and HT/EHV & speciality cables (11 kV 
to 400 kV for transmission and sector-specific applications like railways, 
defence, and renewables)
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Sector-wise share of India's C&W 
market in FY24(Rs750bn)
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Fossil Fuel+ Nuclear Solar Wind Other Renewable Energy

India’s target of achieving 450 GW of renewable energy by 
2030 is driving a major shift toward clean power, creating 
strong demand for wires and cables. Government initiatives 
like “Power for All,” IPDS, and RAPDRP further support this 
growth. In renewable projects, cables account for about 3–
4% of costs at the generation level and 14–15% at the 
transmission and distribution (T&D) level. Key cable types 
used include string cables, low-voltage cables, nacelle 
wiring, torsion cables, control and earthing cables, and 
fiber/LAN cables, all of which are essential for efficient and 
reliable power transmission. As renewable capacity expands, 
advancements in cable technology will be critical in 
improving efficiency, reliability, and sustainability.

Renewable capacity set for massive expansion Cables & Wires Industry construct

Rise in renewable capacity – a key driver of HT/EHV/Specialty 
cables 

Sources: Industry Reports



Growth and Demand Drivers

Sources: Industry Reports



Growth & Vision Roadmap 

Revenue

Margin

We target a revenue growth of 40%+ in FY27. Growth will 
continue to be broad-based across our B2G (Government), B2B 
(EPC/OEM), B2C (dealer network) and Exports channels, 
supported by expanded production capacity, deeper dealer 
activation, and recent product innovations

We are targeting for EBITDA margin of 11%+ in FY27, broadly in line 
with the 11.2% delivered in FY26. The margin profile will be 
supported by operating leverage on a larger scale base, a richer 
mix as B2C and Exports gain share, and progressive backward 
integration in compounds and conductors.

Capacity & Capex

Our long-term vision is to scale installed capacity to over 10 lakh 
circuit kilometres by FY30 — approximately 5x the current 
installed base of 2.12 lakh circuit kilometres — supported by an 
incremental capital expenditure programme of approximately 
₹500 crore through FY30

Exports
FY26 marked our maiden year of exports, contributing ₹626 
million of revenue. We will actively pursue export expansion into 
new geographies — particularly Europe, USA, Japan and 
Australia — supported by a dedicated export team set up at our 
Mumbai office and participation in 6–10 international cable and 
wire exhibitions during the year.



Board of Directors

Mr. Deepak Prabhakar Tikle
Executive DirectorMr. Vikas Garg

Chairman & Managing Director 32 years of experience in Profit Centre Operations, Sales & 
Marketing, Plant Management, Business Development, and 
Channel Management & Team Management. He has Handled 
business of Final distribution products, Sales & Marketing for 
Pan India with team of 60+ person and 300 Plus dealers. 
Responsible for Trade, Projects and Institutional sales.

Holds degree of MBA (Marketing) from University of Pune and 
B.E (Electronic & Telecommunication) from Amravati 
University.

Mr. Vikas Garg, Chairman and Managing Director of V-Marc India Limited is 
a seasoned leader with over 3 decades of expertise in the wire and cable 
industry. His deep technical insight and commitment to innovation drive the 
company’s operational excellence and product advancement. 

As the strategic force behind V-Marc, he plays a pivotal role in shaping 
business strategies, strengthening market presence, and spearheading 
nationwide expansion. 

Mrs. Meenakshi Garg
Non-Executive Director

She has been a steadfast part of the company’s growth 
journey for the past 12 years. With a Bachelor of 
Commerce degree from Delhi University.

Over the years, she has contributed significantly to 
strengthening corporate oversight and long-term vision, 
ensuring V-Marc India continues to progress with 
integrity, discipline, and sustainable business practices.

Mr. Ranjeet Kumar Tibrewal 
Independent Director

He is a practicing Chartered Accountant with a vast experience of 19 years 
in the field of business and finance, auditing, taxation, financial and general 
management which also include financial reporting, consulting, corporate 
finance, or accounting systems and processes.

Dr. Shailesh Kumar Agrawal 
Independent Director

He is having experience of more than 37 years in the public sector. He was 
associated with Building Materials & Technology Promotion Council 
(BMTPC) for around 17 years in leadership role as Executive Director, driving 
the Technology Submission of PMAY (Urban), Scheme of Ministry of 
Housing & Urban Affairs. He holds a Ph.D. in Earthquake Engineering from 
IIT Roorkee.



Mr. Divya Kiran Bansal
Chief Financial Officer

Mr. Divya Kiran Bansal is a Chartered Accountant in whole time 
employment with a vast experience of over 20 years, he brings a 
wealth of experience in Accounts & Finance. 
Before joining V-Marc, he was with MT Autocraft Systems  Ltd.He 
has previously held position with Jai Parvati Forge Limited, New 
Swan Group, Hero Ecotech Limited, Neel Metal Products Limited, 
Wipro Limited, C&S Electric Limited, ABB Limited, etc

20+ year of experience in Sales & Marketing in Wires & Cables 
Industry. He Holds BE from Government Engineering Collage Raipur, 
MBA (Marketing) from Barkatullah University, M.P.  
He has worked with many well-known companies such as RR Kabel 
Ltd, Finolex Cables Ltd, Ravin Cables Ltd and General Cables in 
leadership role in establishing Markets. He is responsible for 
marketing strategy and to increase the presence of company in 
various states.

He is a Company Secretary in whole time employment with a vast 
experience of 10 years in the field of Companies Act 2013, SEBI 
(Listing Obligation Disclosure Requirements) 2015 and handling all 
types of Secretarial work, Listing Agreement and Compliance of 
the Company. 
He holds CS Professional Degree from ICSI and B.com Degree 
from Dr. B.R. Ambedkar University, Agra

Bringing over 28 years of experience in Production 
& Operations, with expertise across leading cable 
manufacturers. Has held key roles at Dynamic 
Cables, Apar Industries, Havells, and others. 
Specializes in driving operational excellence and 
capacity expansion. Holds a Diploma in Electrical 
Engineering from Govt. Polytechnic, Faizabad.

Mr. Neeraj Kumar Khatod
Zonal Manager - Sales & Marketing

Mr. Anuj Ahluwalia 
Company Secretary cum Compliance Officer

Mr. Shailendra Kumar Pandey
Senior General Manager - Operations

Mr. Anurag Madan holds PGDM (Marketing) Degree 
from Symbiosis International University, Pune.
He has 27 years of experience in Sales & Marketing, 
Business Development and a gamut  of experience 
in segments of  Retail, Institutional & Projects. He 
has previously worked for HPL Electric & Power 
Limited, ABB Limited & Havells India Limited.

Mr. Anurag Madan
Vice President - Sales & Marketing

15+ years of experience in Sales & Marketing in 
Wires & Cables Industries. He is responsible for 
Sales & Marketing in governments departments 
and public sector undertaking Companies.

He is having experience of more than 32 years in 
the cable & wires industry. He holds diploma in 
engineering from Board of Technical Education, 
UP.
He is responsible for product quality assurance 
as per BIS & International Standard.

Mr. Vijay Bhatt-General Manager 
Sales & Marketing

Mr. Suresh Chandra Chandola
General Manager, Quality & Controls

Key Management Team



Shareholding Pattern(31st March 2026)

64.87%

35.11%

0.02%

Shareholding

Promoters

Public

FII

FY26
Close

Key Statistics(31st March 2026)

NSE Ticker VMARCIND

IPO Listing Date 09 April 2021

Share Price Rs 580

Market Cap Rs 14,163 Mn

Shares Outstanding 24.42 Mn

Promoter Holding 64.87%

Source: V-Marc India shareholding pattern filing with NSE for the quarter ended March 31st, 2026.



Let’s grow together – 
Towards 2026 and beyond!

THANK YOU

Email: investor@v-marc.in
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