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To,
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Symbol: PROFX
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Yours sincerely,
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Disclaimer

<PRO

This presentation and the accompanying slides (the “Presentation”), which have been prepared by Pro FX Tech Limited
(the“Company”), have been prepared solely for information purposes and do not constitute any offer, recommendation or
invitation to purchase or subscribe for any securities, and shall not form the basis or be relied on in connection with any contract
or binding commitment whatsoever. No offering of securities of the Company will be made except by means of a statutory
offering document containing detailed information about the Company.

This Presentation has been prepared by the Company based on information and data which the Company considers reliable, but
the Company makes no representation or warranty, express or implied, whatsoever, and no reliance shall be placed on, the truth,
accuracy, completeness, fairness and reasonableness of the contents of this Presentation. This Presentation may not be all
inclusive and may not contain all of the information that you may consider material. Any liability in respect of the contents of, or
any omission from, this Presentation is expressly excluded.

Certain matters discussed in this Presentation may contain statements regarding the Company’s market opportunity and business
prospects that are individually and collectively forward-looking statements. Such forward-looking statements are not guarantees
of future performance and are subject to known and unknown risks, uncertainties and assumptions that are difficult to predict.
These risks and uncertainties include, but are not limited to, the performance of the Indian economy and of the economies of
various international markets, the performance of the industry in India and world-wide, competition, the company’s ability to
successfully implement its strategy, the Company’s future levels of growth and expansion, technological implementation, changes
and advancements, changes in revenue, income or cash flows, the Company’s market preferences and its exposure to market
risks, as well as other risks. The Company’s actual results, levels of activity, performance or achievements could differ materially
and adversely from results expressed in or implied by this Presentation. The Company assumes no obligation to update any
forward-looking information contained in this Presentation. Any forward-looking statements and projections made by third
parties included in this Presentation are not adopted by the Company and the Company is not responsible for such third-party
statements and projections. All Maps used in the presentation are not to scale. All data, information, and maps are provided "as
is" without warranty or any representation of accuracy, timeliness or completeness.
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Company Snapshot
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Years of experience

Showrooms & Experience
Centres

Presence in Cities

Brands Distributed

Service Centers

H1 FY27 EBITDA

H1 FY27 Revenue

H1 FY27 PAT

3-year Revenue CAGR
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About PRO EX ' <PRO 34

|

* Incorporated in 2006, PRO FX is a leading distributor and
system integrator of premium audio-video & automation
solutions.

e We operate through three primary segments - AV
Distribution (B2B sales to dealers), Home AV & Automation
Projects and Corporate Solutions.

* We represent renowned global AV brands offering a
comprehensive range of speakers, amplifiers, automation
systems, and accessories.

e PRO FX provides end-to-end AV integration services — from
design and product supply to installation and after-sales
support

* The company has a nationwide footprint.
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Business Segments & Share '<PO EX |

Retail Home
Theatre
& Automation
Solutions

—_————————

Corporate
Solutions
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Distribution 4PRO 52X |
PRODUCTS OFFERED
Amplifiers and Processors Speakers Subwoofers Sound Bars
Turn Tables Audio Streamers Personal Audio Cables
Widest network of 850+ dealers Strong partnerships with leading Growth supported by wide service

R__R across India international AV Brands 5 network
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Aligning with rising demand from
emerging markets
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Corporate Solutions

TYPES OF PROJECTS EXECUTED

Auditoriums Board & Conference Rooms Experience Centres
Strong capabilities across Trusted by Tier 1 Corporate , _ ,
. . Internationally recognized projects
R categories Clientele
z/@\m ]é.l_ |

Projects supported by nationwide
service infrastructure
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Home Theatres & Home Automation Solutions »<po [EX |

TYPES OF PROJECTS EXECUTED

Home Theatres Stereo Hi-Fi Distributed Audio

Strong customer base with over

Showcased in India’s finest |
~__» 16,000+ projects executed

Trusted by HNI Clientele ,
experience centres

¥
Customers supported by
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Geographical Prescence

New Delhi

Ahmedz Kolkata

Mumbai
Showrooms

Experience Centre

Warehouse

Bangalore
Chennai

Tamil Nadu
Coimbatore

Service centre
Mysore

Revenue wise presence
Ernakulum

16000+ Satisfied Clients

850+ Dealer Network as on FY26
31 Service Centres

a4 Showrooms

3 Experience Centres

Growth in Dealer/ Distributor Network
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Warehouse & Service Centres

* The company operates over 20,000 sq. ft.
modern warehouses in Bengaluru, serving as
its central storage and distribution hub.

* An efficient inventory management system
ensures timely order fulfillment and optimal
space utilization.

* The company operates a robust network of 31
service centers across India.

* A skilled team of technicians upholds stringent
performance standards, enhancing customer
satisfaction and brand trust.

10
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Showrooms & Experience Centres 4PRO 32X

* The company operates four showrooms and three experience centers across five major cities - Ernakulam,
Mysore, Hyderabad, Bengaluru, Coimbatore, and Chennai. New experience centres are under construction at
Mumbai and Chennai.

* These Experience centers strengthen customer engagement, brand visibility, and sales conversion, supporting
the company’s overall growth strategy.

* The company plans to expand its presence by establishing additional showroom-cum-experience centers across
Tier | and Tier |l cities, enhancing market reach and brand recognition.
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Partnered Brands with PRO [F2X

DEFINITIVE TECHNOLOGY®

SONODYNE"
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Marketing Initiatives
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Holistic Brand
Campaigns

Multi-channel
marketing across
digital, print, and
social platforms

RT b CTHEATRE ' :
IR backed by consistent

“XTRA COST!

participation in trade
expos and premium
lifestyle events

Immersive Product
Experiences

Live demos and
interactive installations
at experience centres
allow customers to
engage directly with
high-end audio and
automation
technologies

www

Collaborative
Ecosystem Outreach

Strategic partnerships
with architects,
interior designers, and
consultants to expand
project-based
opportunities and
referrals

Customer Engagement &

Retention

Focused loyalty
programs, AMC
offerings, and service-
driven initiatives
ensure repeat business
and stronger brand
affinity

L] -— L] -— L] -— L] -— L] -—"— L] -~

Thought Leadership &
Media Presence

Active participation in
exhibitions, industry
forums, and media
features reinforces
brand credibility and

market leadership
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Strategic
Overview




Core Strengths - Building on Experience and Excellence

%0
PRV

Q.50

Extensive Nationwide
Presence

A strong dealer and
retail network across
India supported by
multiple experience
centers, ensuring
consistent product
availability, service
access, and deeper
market penetration

Exclusive Brand
Partnerships

Exclusive distribution
rights for globally
renowned audio brands
like Denon, Polk, KEF,
JBL, SVS and more,
reinforcing our position
in the premium audio-
visual solutions space

|

=
—
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Comprehensive
Solutions Expertise

Proven capability to
deliver fully integrated
audio, video, and
automation systems
across residential,
commercial, and
institutional projects

G

Strong Leadership
Backbone

Led by promoters with
over two decades of
industry experience,

supported by a
professional team with
deep technical and
market knowledge

|

&

Customer-Centric
Technical Team

Skilled in-house
engineers and installers
provide tailored
solutions and seamless
after-sales service,
enhancing customer
satisfaction and
retention
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Strategies for Sustained Growth

01

Retail & Experience
Centre Expansion

Growing footprint
through new showrooms
and experience hubs to
enhance brand presence
and customer
engagement

Diversified Product
Portfolio

Introducing advanced
smart automation and
acoustic solutions to tap
into emerging lifestyle
and enterprise
technology trends

03

Digital-First
Transformation

Scaling digital marketing,
virtual consultations, and
online product sales to
drive awareness and
improve sales
conversions

Deepening B2B
Engagement

Targeting corporate
offices, hospitality, and
education sectors with

turnkey audio-visual
integration capabilities

<PRO EX{|

|
.

Operational
Modernization

Enhancing efficiency
through CRM integration,
supply chain
optimization, and
employee upskilling to
improve execution
timelines and service
delivery

Investor Presentation — November 2026
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H1 FY27
Financial
Performance




Half Yearly Performance Highlights

—Revenue (INR Lacs)

7,936.2

H1FY26

9,284.5

H1 FY27

EBITDA (INR Lacs)

979.9

H1 FY26

(1a.23%

1119.3

H1 FY27

— PAT (INR Lacs)

806.3

7319

H1 FY26 H1 FY27
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Consolidated Income Statement

Particulars (Rs. Lacs) H1 FY27 H1 FY26

Revenue from Operations

Purchases of stock-in-trade
Changes in inventories of stock-in-trade
Employee benefits expense
Other Expenses

EBITDA

EBITDA Margin (%)

Other Income

Depreciation and amortisation
EBIT

EBIT Margin (%)

Finance Cost

Profit before Tax

Tax

Profit After Tax

PAT Margin (%)

9284.5
7657.4
-887.9
754.1
641.6
1119.3
12.06%
67.0
63.7
1122.7
12.09%
54.8
1067.9
261.6
806.3

8.68%

7,936.2
6,304.2
-600.3
626.3
626.1
979.9
12.35%
4.8
23.0
961.67
12.12%
9.7
951.9
220.1
731.9

9.22%

16.99%

14.23%

-20 bps

16.74%

0 bps

12.18%

10.17%

-50 bps
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Consolidated Balance Sheet

Assets (Rs. Las) mm Equity and Liabilities (Rs. Lacs)

Non - Current Assets Shareholders Funds

Property, plant and equipment 90.8 73.0 Equity share capital 1,750.4 1,750.4
Richt-of " ccgc 1499 Reserve & Surplus 7,927.4 7,150.9
ETT-OT-USE a55€1s ' ' Total Equity 9,677.8 8,901.3
Intangible assets 16.3 16.3
Financial assets Non - Current Liabilities
i) Loan 3.9 327 Financial liabilities
i) Borrowings - -
ii) Other financial assets 187.5 113.0 ii) Lease liabilities 589 7 155.2
Deferred tax assets (net) 259.8 182.8 Provision 326.1 291.2
Other non-current assets 30.0 30.0 Total Non - Current Liabilities 915.8 446.3
Total Non - Current Assets 1166.8 597.9 Current Liabilities
Financial liabilities
Current Assets i) Borrowings - -
Inventories 5,078.0 4,190.2 “) Lease liabilities - -
: _ iii) Trade payables
Financial assets a) Total Outstanding dues of Micro & Small Enterprises - -
i) Trade receivables 3,540.4 2,830.1 b) Total Outstanding dues Creditors other than Micro & 1 464.8 980.6
ii) Cash and cash equivalents 2,059.6 3,080.3 Small Ente-rpnse.s —
vi) Other financial liabilities - -
iii) Bank balance other than above 160.7 72.0 Other current liabilities 463.0 642.9
iv) Loan 23.0 21.06 Provisions 102.2 175.9
Total Current Assets 11,755.6 | 10,605.4 Total Current Liabilities 2,328.8 1,855.7
Total Liabilities 3,244.6 2,302.0
Total Assets 12,922.4 11,203.3 Total Equity and Liabilities 12,922.4 11,203.3
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Consolidated Cashflow Statement 4PRO XX

partculars (. Loc) s | Mz

Cash Flow from Operating Activities

Profit before Tax 1,067.9 2,013.0
Adjustment for Non-Operating Items 133.2 40.0
Operating Profit before Working Capital Changes 934.7 2,053.0
Changes in Working Capital -1,767.5 -2,374.4
Cash Generated/Used from Operations -832.8 -321.4
Less: Direct Taxes paid -95.9 -695.7
Net Cash from Operating Activities -928.7 -1,017.1
Cash Flow from Investing Activities -63.1 122.4
Cash Flow from Financing Activities -28.9 3,410.2
Net Increase/(Decrease) in Cash and Cash equivalents -1,020.7 2,515.5
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Historical
Financial
Performance




Historical Financials

Revenue from Operations EBITDA
17,672.8
129375 2,026.4
’ ' 1,727.5
11,047.7 14583
9,284.5 ’ ’
I I -
FY24 FY25 FY26 H1 FY27 FY24 FY25 FY26 H1 FY27
EBITDA Margins PAT Margins
0
2.6 13.4% 9.5%
. 0
11.7% 12.1% 8.9%
7% N W 8.7%
—0
FY24 FY25 FY26 H1 FY27 FY24 FY25 FY26 H1 FY27

Rs. In Lakhs
PAT
1,517.1
1,223.8
943.7
I .
FY24 FY25 FY26 H1 FY27
Net Worth
9,677.8
8,901.3
3,691.2
2,471.9
FY24 FY25 FY26 H1 FY27
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