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BS BRAND CONNECT

CAN 4 MICRONS

BUILD A 1,350 CRORE
ORDER BOOK?

YES. THAT'S
PERFECTION.

MICRON ASKS. SAKSHAM LEEKHA,
MANAGING DIRECTOR, OBSC
PERFECTION LIMITED, ANSWERS.

Aconversation about microns, metaland
momentum, and how a Pune machining
unit set up in 2017 is becoming a one-
stop precision engineering partner

across 17 countries.

Micron: Saksham, I'm told I'm the smallest
thing in your factory. Why does the world
need a company obsessed with something
as tiny as me?

Saksham: Because in our business, small
is everything, Micron. We make precision
engineering components and assemblies, over
100 product profiles, with precision levels of up
to 4 microns. A shock absorber rod, a sensor
boss, a fuze part in a defence system. These
are parts nobody sees, yet every one of them is
load-bearing, safety-critical or mission-critical. If
we are off by a few microns, the whole system
feelsit. Thatis why the Company is called OBSC
Perfection. The name is the job description.

Micron: Fair. But how does a company born
only in 2017 get trusted with parts like that?

Saksham: We were young, but we were never
new. The Company's promoters belong to the
Anglian Omega Group, established in 1969,
with over 56 years of legacy across bright bar
steel, auto components and electric mobility.
That legacy gave us two things money cannot
buy quickly. First, access to marquee customers
who already knew the Group's quality. Second,
a bright bar steel supplier facility located right
next door, which means consistent raw material
supply, quicker delivery, lower inventory holding
and no logistics cost on that input.

Micron: So you started with a head start.
What did you do with it?

Saksham: We built, one plant at a time. Plant
1, our first machining facility in Pune, in 2018.
ISO 9001:2015 in 2019. Investment casting in
2022. IATF 16949:2016 automotive certification
and a Chennai machining facility in 2023. A
new Pune machining unit and our listing on the
NSE Emerge platform in 2024. Hot forging in
2025. Faridabad, cold forging and stamping in
2026. Today we run 6 manufacturing facilities
spanning over 1,75,000 sq. ft.

Micron: And the scoreboard?

Saksham: Total revenue was %7.74 crore in
FY20. In FY26 it was %¥223.5 crore. And FY26
was our highest-ever quarterly and full-year
revenue, EBITDA and PAT in the Company's
history.

Micron: Plenty of companies machine metal.
What makes the Company different?

Saksham: Most suppliers do one process.
Our vision is to be a comprehensive one-stop
solution provider. We started with machining.
Then we added investment casting, surface
treatment, welding and fabrication, hot

forging, cold forging and now stamping. When
a customer can get a part cast or forged,
machined, treated and assembled under one
roof, we stop being a vendor and become a
partner. Every new process lets us bid for larger
and more complex parts.
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available information and sources believed to be reliable; however, no representation or warranty is made regarding its accuracy, completeness or timeliness. Certain statements relating to future business
plans, growth prospects, market opportunities and industry trends may constitute forward-looking statements and are subject to risks and uncertainties. Readers are advised to conduct their own independent
research and consult qualified financial advisors before making any investment decisions. EquiBridgeX Advisors and the publisher assume no responsibility or liability for any investment decisions taken based

on the information contained herein.

SAKSHAM LEEKHA, MD

Micron: A ¥1,350 crore order book for a ¥220
crore company. Did someone add an extra
zero?

Micron: Forging sounds heavy. Literally.

Saksham: It is our big value-chain move. We
acquired cold forging machinery assets in
Faridabad, our 6th facility, giving us cold as well
as hot forging. Together with the Pune forging
unit, combined capacity now stands at 12,000
tons a year, installed over Q4 FY26 and running
at around 30%, so there is a lot of room to grow
into it. On stamping, we have finalised 30+
pneumatic presses from 50 to 500 tonnes and
2 CNC tube bending machines, to be installed
in our 5th unit at Pune during Q1 FY27. That
purchase also brings access to ongoing
recurring business of about %2 crore a month.

Micron: You keep saying “automotive and
beyond”. How far beyond?

Saksham: Automotive is our foundation: spline
shafts, piston rods, drive shafts, suspension
and exhaust parts, EV parts. But look at the
shift. Automotive was 93% of revenue in FY24
and 85.6% in FY26. Defence revenue grew
from %0.29 crore in FY24 to ¥5.55 crore in
FY25 and %12.37 crore in FY26, more than 2x
in a year. We make medium and low calibre
ammunition casings, ignition primers, seeker
chassis and MK-84 fins, and our business with
an lsrael-based defence company is growing.
Marine revenue more than doubled to ¥13.81
crore. Renewables and others rose to ¥5.38
crore, with critical shafts for windmills and solar
fasteners.

Micron: And the really futuristic stuff?

Saksham: We became part of the supply
chain of humanoid robots and supplied our first
smaller batch in H2 FY26. We catered to our
first order in medical implants. In aerospace, the
last leg of the AS 9100D audit is pending and
we are registered as a vendor with one major
customer.

Micron: Does all this travel well?

Saksham: Very well. We export to 17 countries,
including the USA, Germany, Italy, Belgium,
Turkey, Mexico, Slovakia, Brazil, Canada and
Argentina. Export revenue rose from %12.75
crore in FY23 to %42.95 crore in FY26, 19.6%
of revenue. The USA alone grew from %5.85
crore to 13.90 crore in a year. And we have
recognition to show for it: a Zero Defects
Supplier certificate from Bharat Electronics, a
Certificate of Appreciation from Tata AutoComp
Systems and a Launch Excellence Award in
2025.

CAISERS

Micron: Last question. | promise.

i
E .
; Saksham: I've heard that before.
Micron: What happens next?

Saksham: We keep measuring ourselves in
microns, and our growth in multiples.

MADE BY OBSC PERFECTION

OBSC Perfection’s expansion beyond the

Saksham: No extra zero, Micron. Automotive
accounts for 1,107 crore, of which EV is
%331 crore. Non-automotive is %233 crore, led
by defence at 156 crore and marine at %59
crore. Export orders are X678 crore, or 56% of
the book. The average order book life is 5 to
6 years, so this is visibility, not a one-season
spike.

automotive industry makes its growth journey
interesting. With an established base in
precision machining, the company is exploring
opportunities in aerospace, defence and
humanoid robotics-sectors where precision,
quality and qualification standards create high

entry barriers. Reported visits by aerospace
Micron: Where will you make all of it? Six
plants sounds full.

companies and the start of qualification

processes are encouraging developments.
Saksham: That is why we are building a
mega facility. We acquired 8.4 acres at Supa
in Maharashtra, with about 2 more acres under
acquisition, and about 1 acre at GIDC Sanand
in Gujarat. The Supa facility will bring all
processes in-house and consolidate our rented
facilities, with roughly 5x additional space for
future expansion.

Its recent MoU with Aethrone Aerospace
also deserves attention, particularly for

the potential to enter North American

aerospace and defence supply chains.

Expanding into related sectors appears to be
a sensible step, supported by the company’s
Micron: Growing 53% in a year must strain
the cash cycle.

manufacturing experience. Humanoid robotics

could offer another growth opportunity,
Saksham: It needed investment, and we
managed it carefully. Tariffs and the West
Asia conflict disrupted shipping lines, transit
times and freight costs. So we built inventory
deliberately to make sure our global customers
never faced a disruption. At the same time, we
negotiated better credit terms with suppliers.
Our cash conversion cycle went up by only

about 7 days despite 53% revenue growth.

though it remains at an early stage. The key
will be whether these initiatives translate
into firm orders and meaningful business
contribution. Valuation will also remain an
important consideration. Overall, the direction
looks promising, with execution over the next
couple of years likely to provide a clearer
picture of OBSC'’s potential.

Sachin Sodhi
Individual Investor & Director,

Kotak Private Banking
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Saksham, can you give me the numbers without a lecture on lathes?
Measured to the micron.

WHAT MICRON WANTS TO KNOW FY2025-26

Did the Company grow? ¥223.5 cr revenue, +53.9%

%27.0 cr PAT, +61.2%

Did profits keep pace?

Operating strength? %¥43.6 cr EBITDA, +57.0%

Keeping more of every rupee?

28.7% gross margin, +284 bps

Net profit margin? 12.1%

How strong is equity? ¥171.96 cr net worth

Current leverage?

0.40x debt-equity

Can it service its debt? 8.1x interest coverage

Invested in growth? ¥49.75 cr capex

15.7%

Return on equity?

Listed on the NSE Emerge platform on 29 October 2024. In February 2026, the Company
raised %43.3 crore through a Preferential Issue to fund accelerated growth and strategic
capacity expansion. A further 86 crore Preferential Issue round closed in September 2026.
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