
13.11.2026 

To, 

The Manager, 

Listing Department, 

National Stock Exchange of India Limited, 

'Exchange Plaza', C-1, Block - G, 

Bandra-Kurla Complex, 

Bandra (E), Mumbai - 400 051 

Ph. No.022-26598100 

Scrip Code : GEOJITFSL - EQ 

Dear Sir/Madam, 

To, 

The Manager, 

Listing Department, 

BSE Limited, 

Phiroze Jeejeebhoy Towers, 

Dalal Street, 

Mumbai - 400 001. 

Ph. No.022 22721233 

Scrip Code : 532285 

Sub: Newspaper Advertisement dated 13.11.2026 - Disclosure under Regulation 30 and 47 of SEBI 

(Listing Obligations and Disclosure Requirements) Regulations, 2015 ("SEBI Listing Regulations") 

Pursuant to Regulation 30 read with Schedule Ill Part A Para A and Regulation 47 of SEBI Listing 

Regulations, we enclose the copies of newspaper advertisement published in Business Line (English) 

and Deshabhimani (Ma layalam) regarding Postal Ballot being conducted by the Company. 

This is for your information and records. 

Thanking You, 

For Geojit Financial Services Limited 

r • 

Liju K Johnson 

Company Secretary 

Geoiit Financial Services Ltd, Registered Office 34/659-P, C1v1I Line Road, Pad1vattom, Koch1, 682024, Kerala, India Phone: 0484 400 1000, 
0484 641 1000. Website: www geo11t.com/gfsl. Ema1l:ma1lus•a geo11t.com. Corporate Identity Number· L67120KL1994PLC008403. SEBI 
Registration Numbers - Investment Adviser INA200002817. Portfolio Manager· INP000003203 Alternative Investment Fund(AIF): 
IN/AIF3/24-25/1738. AMFI Registered Mutual Fund Distributor ARN 0098 (Date of Initial Reg1strat1on 9 May 2002, Current Validity· up to 8 

May 2027) IRDA Corporate Agent (Composite) Number· CA0226. 



Fifty years ago, Sunil Bharti
Mittal began his entrepren-
eurial journey in Ludhiana
with a modest venture
manufacturing bicycle
components. From those
early beginnings, Bharti has
grown into one of India’s
largest business groups, with
a presence in telecom,
financial services and
international markets. The
journey was marked by bold
bets, setbacks, regulatory
battles and reinvention. 

As the group completes
five decades, Mittal reflects
on the lessons of building an
institution, the importance
of professional
management, the role of the
next generation and the
opportunities he sees in a
rapidly changing
technological landscape. He
looks back while firmly
setting his sights on the
future. 

Edited excerpts:

When you look back at
the last 50 years, you
had successes but
you’ve also had
failures... you went into
sectors like retail which
didn’t really play out
well. How do you assess
those bets?
If you really look at each one
of these ventures that did
not work out, one clear thing
that emerges is that they
were led by foreign partners.
A Walmart tie-up, for ex-
ample, was largely led by
Walmart and its team, and
the outcomes were pretty av-
erage. We were happy to take
a copilot or navigate a seat in
some of those projects for
some reasons — one, we
were too busy on the telecom
side. If I had more time away
from telecom, we would have
built at least one of them to
be very successful. 

It has been a di�cult
period for telecom, and it is
hard to get away from your
core business to concentrate
on these businesses. So, you
let them run it. Each of those
businesses has succeeded
enormously. Look at retail
today. It is a mega multi-bil-
lion-dollar business in India,
so things have got organised.
We were not wrong in our
approach that the people will
start to go into organised re-
tail, and eventually online.
But back then, the attack was
relentless from di�erent
quarters in terms of blocking
Walmart, then finally we said
we are also done, and we
were happy to be relieved of
that.

How do you see the next
10-20 years? Do you see
yourself consolidating
while diversifying into
new areas? Do you see
satcom being as
transformative as
cellphones were to
landline connections?
Let me answer your second
question first. I think space
technologies and space con-
nectivity will be transforma-
tional. What we thought
were probably limitations of
physics are already being
pushed. With 100,000 satel-
lites up in LEO (low Earth
orbit), and with each satellite
having the compute capacity,
I think, these will become
very powerful networks... of
communications. 

Airlines were always in
satellite mode, but they were
using geo-stationary satel-
lites. Now, it’s going to be
LEOs, which are faster, low-
latency, high-throughput,
high-capacity, and now you
go to British Airways or
many other airlines, you get
satcom services on the flight.

It’s like sitting at home in a
fibre environment. Maritime
— all boats, ships, container
ships — everything will
move on to satellite con-
nectivity. Importantly, war-
fare — the future wars, fu-
ture defence equipment —
will all be coordinated in
space. I think the time has
gone when you had tanks and
guns. There will be cyber
wars — drones attacking
your security systems, bring-
ing down your electricity,
bringing down your trans-
port network, your health
network, your banking net-
work. When AI is at work,
connectivity through space
will become extremely im-
portant. I say it is going to be
transformative and even I
am surprised by the speed of
change. This is where India
has some advantage but
needs to accelerate. We need
to have many more launches,
many more companies com-
ing into the space sector and
India seems to be encour-
aging that. I am closely
watching this space. We are
right in the midst of it. On
your first question, as a large

enterprise now, we will take
big bets in the adjacent space
to Airtel. So, we are doing
data centres: billions of dol-
lars of investment are going
to data centres, AI data
centres. We have an ambi-
tion by 2030 to get to a
gigawatt of capacity. That’s
four times what we have
today. Then, a sovereign
cloud — I think this is where
we are very committed to In-
dia’s vision of having our
own sovereign cloud. And
the third is digital finance —
financial services to lend
loans to our customers. Out-
side of Airtel, we are looking
at opportunities because a
lot of people are coming to us
for our governance, for our
brand, for our capacity to in-
vest. We’ve just taken a big
stake in Haier, the consumer
appliance company from
China... we are looking at
some other opportunities.

You are getting into the
AI infrastructure part of
it but there is also a
requirement for
sovereign LLMs...
No. I don’t think Bharti will
build a large language model.
But we will be in compute.
We will build data centres;
we will also lease GPUs. So,
our strength is capital alloca-
tion now and executing large
projects.

Is there a risk here of
what happened in the
telecom space, where
you created the
infrastructure, but the
cream was taken away
by the Googles and
WhatsApps? Now, in AI
also, is there a risk that
Indian players will be
limited to
infrastructure?
In the earlier phase, Amer-
ican companies took much
away. In the next phase, we
hope that the Sarvams and
the other Indian players will
build this muscle within the
country rather than us hav-
ing to rely on tokens being
supplied by Claude or Gem-
ini or Grok or ChatGPT.

What’s the game plan
with Haier? Is it going

to be another Airtel
kind of play where you
create a large consumer
brand?
I think so. I like their busi-
ness. There’s a play on In-
dia’s consumption in their
kitchens and homes, and it’s
going to grow. They have ac-
tually terrific products, and
the price points are very
good. What I get excited
about is their price point. Af-
fordability is very important
in this country, and nobody
knows it better than the tele-
com industry... people are so
careful with spending.

You are somebody
who’s gone to the
Bombay steel market,
sat on the floor and
negotiated steel sheet
prices, and now you’re
sitting on the Boards of
BT and other large
companies. How did
those learnings from
then play into what they
do now?
Those learnings gave you the
perseverance and tenacity to
face a lot of odds in di�cult
times and grounded you to
the point where today, when
you are in the market cap of
the top four or five compan-
ies in the country, you still
stay grounded because
you’ve seen those di�cult
times. And I was fortunate to
deal with foreign companies
all my life, either through
joint ventures or partner-
ships or investments. I was
always enamoured by how
they held their operations
professionally. These were
real-life lessons in business.

Is letting professionals
run the company
becoming a bad word
now, especially with the
Tata episode?
I have actually been inspired
by the Tata model, their
trusteeship — doing some-
thing good for your nation.
In the end, business cannot
be just a place to have a very
easy, wealthy life. 

It’s a place to make a
change, it’s a place to serve
while also enjoying the fruits
of labour. You just can’t al-
ways be looking at what’s in

it for you. If the society and
the communities that you
work in are not happy, you
can’t have good businesses
for future. Therefore, you
have to work hard towards
serving the society.

On the family
succession plans, what’s
the roadmap ahead?
The next generation, seven
of them, are doing their own
stu�. They are founders of
their own businesses — one
is running a restaurant busi-
ness, one is doing his tech
fund plus doing some other
stu� — so they are all doing
their own things. They are
founders of their own busi-
nesses, which I don’t inter-
fere. But they are coming
into Bharti’s businesses and
we are planning this trans-
ition. And I am conscious
that in 11 years’ time I will be
80, so this is the time now to
start the transition. 

They have to be good
stewards, good custodians of
this business and with that I
hope they recognise my vis-
ion of being trustees of this
enterprise for the nation.
That role I think they’ll play
very well.

Problem starts when
they have their own
ambitions, and we have
seen how family assets
get split...
We are not a family business.
When you are not a family
business, there is nothing for
you to divide and say this is
mine, this is yours, and this is
not your business. You hap-
pen to be in business. If the
management and the profes-
sionals succeed, family
members succeed.

When you started out in
Ludhiana, you had a lot
of vision, ambition,
energy, enthusiasm...
When you wake up
today, do you still have
the same drive to do
something new?
Today, when I wake up, I
don’t have the same dreams
of building something new
because there is a heavy de-
gree of burden of the large
enterprise. Everything has to
go right. The transition has
to happen, the technology
shifts that are taking place,
the space, the AI, these need
to be in the right direction.
The company must have the
right talent pool to ensure
that we are capturing these
new areas of growth. 

When you are young, you
are not burdened by all this.
You’re just dreaming, we just
wanted to build everything.
I’m sure the next generation
would be doing that. But I
still have the capacity. 

I probably work more now
than I used to work when I
was young.

Thomas K Thomas
S Ronendra Singh 
Poornima Joshi 
New Delhi
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I work more now than I did when 
I was young, says Sunil Mittal
BHARTI@50. Mittal shares insights on building an institution, succession planning and next growth bets

I don’t think Bharti will
build a large language model.
But we will be in compute.
We will build data centres;
we will also lease GPUs. 
So, our strength is capital
allocation and executing
large projects
SUNIL BHARTI MITTAL

Chairman, Bharti Enterprises
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India paid a record € 5.8 bil-
lion, or roughly $6.43 billion,
during October 2026 to im-
port Russia crude oil as clos-
ure of the Strait of Hormuz
pushed up freight and insur-
ance costs, which coupled
with a rising crude oil prices
amidst a weak rupee shored
up the geopolitically sensit-
ive commodity’s value.

According to the Finland-
based Centre for Research
on Energy and Clean Air
(CREA), the world’s third
largest energy consumer im-
ported a total of €6.4 billion,
or more than $7 billion, of
Russian hydrocarbons — its
highest monthly total in data
going back to January 2022.

Crude oil constituted 91
per cent of India’s purchases,
followed by coal (€333 mil-
lion) and oil products (€232
million), it added.

“India’s imports of Rus-
sian crude oil rose in Octo-
ber, up 10 per cent M-o-M.
Russian crude imports rose
at all three of India’s largest
importing refineries: Vad-
inar (up 12 per cent m-o-m),
Jamnagar (up 22 per cent m-
o-m), and Paradip (up 28 per
cent m-o-m). This increase

has once again made the
Jamnagar refinery the
biggest importer of seaborne
Russian crude,” CREA Au-
thors Luke Wickenden,
Daryna Dvornichenko, and
Isaac Levi said.

In October, the average
price of Russia’s Urals-grade
crude rose by 13 per cent m-

o-m to $101.7 per barrel, the
highest monthly average in
data going back to October
2021 and more than double
the EU and UK price cap of
$44.1 per barrel, which took
e�ect on February 1, 2026
and has been capped at the
same level under the EU’s
21st sanctions package.

India pays record $6.4 billion to import
Russian crude oil in October
Rishi Ranjan Kala
New Delhi

Prime Minister Narendra
Modi is likely to meet his en-
tire Council of Ministers on
November 18, during which
he is expected to discuss a
host of issues including gov-
ernance, reforms and out-
reach to women and youth
on welfare and development
schemes.

The meeting is part of the
ongoing exercise aimed at
helping Ministers better un-
derstand the issues faced by
the government.

O�cial sources told PTI
that the Prime Minister will
interact with his entire
Council of Ministers soon
after his return from the an-
nual India-Asean Summit on
the evening of November 18.

A number of issues such as
governance, reforms and
outreach to women and
youth on welfare and devel-
opment schemes are expec-
ted to be discussed at the
meeting, the sources said.

Modi is also likely to take
feedback from the Ministers
and could suggest to them
how to go about various as-
pects of the government.

Modi, Council of Ministers 
likely to meet on Nov 18
Press Trust of India
New Delhi

The outcome of the US mid-
term elections is unlikely to
accelerate the conclusion of
the proposed India-US in-
terim trade agreement
(BTA) as President Donald
Trump retains executive
powers to impose tari�s and
New Delhi wants greater
clarity on the outcome of
Washington’s investigation
into excess industrial capa-
city before finalising its tari�
commitments, sources said.

“India still needs to assess
how the findings of the ongo-
ing US investigation under
Section 301 will a�ect not
only its own exports but also
that of competing countries,
particularly Bangladesh, Vi-
etnam and Cambodia, before
settling on the tari� terms of
the proposed pact. New
Delhi wants to ensure that
Indian exporters do not end
up facing higher duties than
their competitors in the US
market, and that remains un-
changed,” a source tracking
the matter told businessline.

POLL EFFECT
The Democratic Party’s vic-
tory in both chambers of the
US Congress in the Novem-

ber 3 mid-term elections
could increase scrutiny of
the Trump administration’s
trade policies, but is unlikely
to immediately constrain its
ability to impose tari�s
through executive action.
“The administration contin-
ues to have access to altern-
ative statutory provisions,
including Sections 301 and
232, to pursue its trade
agenda. India can’t drop its
guard,” the source said.

Moreover, India wants
safeguards in the proposed
agreement against the pos-
sibility of the US invoking its
legislation on sanctions
against Russia to impose
punitive duties on Indian
goods in the future. “The
Lindsey Graham Sanction-
ing Russia and Iran Act is
already a law and continues
to authorise the US Presid-
ent to impose tari�s of up to
100 per cent on imports from
the five largest buyers of
Russian crude oil and natural
gas, subject to specified con-
ditions. Any trade pact must
deal with it,” the source said.

While the Trump adminis-
tration issued a 60-day
waiver on the application of
the Act’s duties in October,
the possibility of their future
use remains a concern for
New Delhi. India wants a

provision in the trade pact
that would allow it to impose
counter duties if Washington
invokes the legislation to
levy additional tari�s on In-
dian exports, sources said.

The proposed India-US in-
terim agreement had been
expected to provide Indian
exporters with a reciprocal
tari� rate of 18 per cent un-
der the framework an-
nounced by the two coun-
tries in February. However,
the US Supreme Court’s Feb-
ruary 20 ruling invalidating
the reciprocal tari�s im-
posed under the Interna-
tional Emergency Economic
Powers Act (IEEPA) has
altered the tari� landscape,
necessitating further discus-
sions between the two sides.

The US has since pursued
alternative tari� measures,
including a Section 301 in-
vestigation into alleged
forced-labour-related trade
practices, under which a 10
per cent tari� has been im-
posed on Indian imports.

A separate investigation
into structural excess capa-
city and production in manu-
facturing sectors, initiated in
March, covers India and 15
other economies, including
China, Vietnam, Bangladesh,
Cambodia, Indonesia and
the European Union.

Amiti Sen
New Delhi

US mid-term results may not expedite
trade deal as tariff uncertainties persist
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