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Kolte-Patil Developers Ltd. Q2 FY2O19 Financial Results

Sales Volumes up 37ct6 YoV Colledions up 48% YoY

Re-iterates toDust sares volume outlook of 2.5'3.0 million sguane feet for FY79

punG, 26b October. 2018! Kolte-Pattl Developers Ltd, (BSE: 532924, NSE: KOLTEPATIL), a leadlng
pune-based real estate player announced lts results for the second quarter ended 30b September,

2018.

operatlonal Hlohllohts - 02 FY19

. The Company recorded new sales booklngs of 0.77 msf In Q2 FY19 as compared to 0.59 msf. in

Q2 FY18, higher by 319o YoY
. lire value oi area sotd stood at Rs. 400 crore in Q2 FY19 as compared to Rs. 334 crore In Q2

FY18, hlgher by 20olo YoY
. Collectlons saw a strong uptlck In Q2 FY19f hlgher by 48olo YoY to Rs. 294 crore

Operatlonal Hlohllohtc - Hl FY19

. The Company recorded new sales booklngs of 1.23 msf tn H1 FY19 as compared to 0.99 msf. In

Hl FYf8, higher bY 24o/o YoY
o The value ol area'sold stood at Ps. 559 crore in Hl FY19 as compared to Rs. 591 crore in Hl

FY18, higher by 11o/o YoY
. Collectlo-ns saw a strong uptick In H1 FY19, hlgher by 340lo YoY to Rs. 603 crore

Notat The company has adopted IND AS 115 (Comptetton contract Method - ccM) ftom Q1 FY19,-iffi"it 
" 

ii^ i4 ipfl 2ota'and has opted tor.modifred retrospecttve method, Hence, the repofted

nrib"o for Q2 & ill fVn numberc ai per AS-115 annot be ampared wlth prcvious year figurcs'

The numbe,s for Q2 & Hl FY78 are on percentage of completlon (POCM) basls'

Flnancial Hlohllohts - ()2 FY19

o Revenues at Rs. 211,0 crore (CCM basis) as compared to Rs. 388 crore In Q2 FY18 (POCM basls)

o EBITDA at Rs.42.5 crore (CCM basls) as compared to Rs. 71 crore in Q2 FY18 (POCM basls)

. EBITDA margtns at 20.1Vo(CCM basl!) as compared to 18.3Vo in Q2 FY18 (POCM basis)

. pAT (pre-mlnority interesti at Rs. 11:2 crore (CCM basis) as compared to Rs. 30.1 crore in Q2

FY18 (POCM basls)
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. PAT (post-minorlty Interest) at Rs. 10.2 crore (CCM basls) as compared to Rs. 29.6 crore In Q2
FY18 (POCM basis)

. EPs at Rs. 1.35 (ccM basis) as compared to Rs. 3.91 In Q2 FY18 (POCM basls)

Flnanclal Hlohllohts - Hl FY19

. Revenues at Rs, 601.6 crore (CCM basis) as compared to Rs. 634.1 crore In Hl FY18 (POCM

basls)
o EBITDA at Rs. 178.0 crore (CCM basis) as compared to Rs. 129.9 crore In Hl FY18 (POCM basls)
r EBITDA marglns at 29.6% (ccM basis) as compared to 20.5olo in H1 FY18 (FocM basls)
. PAT (pre-mlnorlty Interest) at Rs. 87.4 crore (CCM basls) as compared to Rs, 55.5 crore In Hl

FY18 (POCM basis)
. PAT (post-mlnorlty Interest) at Rs. 48.1 crore (CCM basls) as compared to Rs. 52.8 crore In H1

FY18 (POCM basls)
. EPs at Rs. 6.35 (ccM basis) as compared to Rs. 5.97 in Hl FY19 (POCM basls)

Comm€ntlng on the pertormance for Q2 FY2O19' l.lr. Gopal Sarda' Group CEO, Kolte'Patll
Devefopetr' Llmlt€d sald, "l{/e are delighted to announce that in line wlth our stated guldance, we
have seen acrelention ln our sales tniedory this quafter, reporting a strcng uptick of 31Eo YoY and
65% QoQ ln sales volumes to 0.77 milllon sguarc feet in Q2 FY19. wlth the shifr to the new
accounting standad based on completton of contracts, revenue and prcfit numbers a,e not directly
companble with prcvious perlods, our focus has remalned on key operatlonal metris that govem
our buslness - sales, cash flows and collectlons - and we have delivered strcng pertoffnance on
the* panmeters dudng Q2 & Hl Ff19,

Customer altections have remained rcbust at Ps., 294 crore, up 48o/o YoY and expet further
accelention towatds the end of the year with several upcomlng handovers. Mumbai and Bengaluru
accounted for 78o/o of oven!! collections, On a tniling twelve month basis, collectlons are up 32o/o

YoY to Rs. 7,261 crore, As a result, net debt has remained stable QpQ while seelng a -Rs, 750 crore
rcduction since last September. Focus on drivlng operational efficiencles and reflnancing our
borrowings has resulted in reduction in our average cost of funds by over 300 bps since FY76 to
70.4o/o now,

We have seen a revlval in demand at our flagship township prcject 'Ufe Republlc' on the back of the
success lve have had at ORO Avenue, wherc we sold 500 units since the launch in Aug'18, ORo
Avenue has sotd maxlmum inventory in a shott span amongst all competing proiects in Pune, We
generated tntercst from customers not only from Pune but also from Mumbal, rest of Maharashtra as
well as NN$ We took forward to bullding on this momentum in the months ahead as subsequent
sectors get launched during the course of the year. We are further enthuxd by the rcsponse to the
teaser campaign for the tait phase of our lvy Estate prcJed ln Wagholi - 'Ivy Nla' prciect whercln we

have rearded stes of 2OO units, ptt/vlding a value-for-money offerlng at an all-incluslve price of Rs.

22.75 L ( for I BHK) and Rs, 37.10 L (for 2 BHK). We are confident of deliverlng fufther momentum
at this locatlon with the full-fledged launch in Nov'18,

Other prcjects that contributed to the sales volumes this quarter were Stargaze, Downtown, Westem
Avenue and Opula. We expect Mumbal prcjects, Om Shree Gokul and Sagar Vaibhav to pick up ln the
second hatf of FYT, where we have securcd most of the requisite approvals' Bengaluru also wlll
witness the launch of 24K Gnzzlo at Kormangala ln H2 FY19,

We are confldent of sustatntng our strcng grcwth momentum on the back of the ,obust plpellne of
new launches to the tune of -2.5 msf in H2, and teltente our sales guldance of achievlng between
2,5 to 3 msf volumes in FY19. We maintain our focus on customer-centricity and execution with
heatthy detiveries of 1,02 msf, in Hl FY19 and expect further completion of -3 msf ready for
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deliverles over the next 6-9 months acrcss key micro-markets within Pune, Mumbai and Bengaluru.
To conclude, we are drivlng operational excellence with 360 degree progress across sales,
collectlons, success of new launches, approvals, pipeline and upcoming dellveries' We are well-
positioned to detiver another year of record pertormance across key opentlonal parcmeters and
p,ovide us the momentum to achieve fu,ther milestones ln the medlum to long term'"

About Kolte-Patil Develooers Umlted:

Kolte-patil Devetopets Ltd. (BsE: 532924, N'E: KOLTEPAflD, incorporated in 1991, is a leading real estate
company with dominant presence in the Pune residential markei Kolte-Patil is a trusted name with a reputation
for iigh'quatity standardi, design uniqueness, tnnsparency and the detivery of prcieds ln a timely manner. The

aniani hai developecl ani anstructed over 50 p,ojeds including residentlal amplexes, @mmercial

ioi^piun arf, IT pirks @vering a sleable area oi -15 million square feet across Pune, Mumbal and

Bengaluru.

Kolte-patil markets its p,ojects under two brands: 'Kolte-Patil' (addressing the mid'income sqment) and '24K'
(addressing the premium tuxury segment), The Company has executed proieds in multlPle segments -
itaraiiinJ nta"intial buitdings ;N i;tegraled townships. Several of the company's proJeds have been certifiecl

by the Indian Green Bu ding Councll (IGBC)'

Consolidating its leadership position in Pune, the company forayed into the Mumbai market in 2013 focusing on

tow capital l-ntensive society te-development proiects, The company has already signed six proieds til! date at
prime loations across the citv.

The companyE long-term bank debt and non-convertible debentures have been rated 'A+ / Stable' by CNSI,
tni iign6tt taUng iccorded by CNSIL to any publicly listed residential real estate player in India.

For more details on Kolte'Patil Developers Ltd,, visit www.kolteDatil'com'

For further Informatlon, please contact!

Glrl3h zlngrdG / S.ndG.P Stntokl
Kolt Prtll D.t .lop.lr Ltd.
CiW Point, Pune
Tel: +91 77700 17399 I +9t7770 Ot7 376
Emall:
oirish.zlnoade@kolteoatil.com/sandeeD.santoki(okolteDatil.com

Shlv uttoo / Vrrun Dlv.dk r
CDR Indls
Homlman Cir€le, Fort, Mumbal
Tel: +91 22 6645 L2O7 I 9763702204
Email: shlv@cdr-india.com / varun(lDcdr'india.com


