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Buy policy with zero waiting 
period, cumulative bonus riders 
Try bringing condition under control to improve chances of getting coverage  
sanjay kumar singh  
& karthik jerome 
 

May 17 was celebrated as World Hyper-
tension Day. Around 25 per cent of 
Indian adults suffer from hyperten-
sion, according to the World Health 
Organization and the India Hyperten-
sion Control Initiative. This condition 
can lead to serious complications such 
as heart disease, stroke, kidney and 
eye disorders, and cognitive decline. 

“Hypertension can be the root 
cause of many diseases regarded as 
chronic or critical,” says Ashish 
Yadav, head – products and business 
operations, ManipalCigna  
Health Insurance. 

Getting a cover becomes  
a challenge 
Buying health insurance can be chal-
lenging for individuals with hyper-
tension. “Such applicants have to 
undergo extensive medical testing, 
which can be time-consuming, 
stressful, and costly,” says Dinesh 
Mosamkar, senior vice president – 
consumer underwriting, Tata AIG 
General Insurance. 

Insurers evaluate proposals of 
hypertensive customers on many 
aspects. “They factor in the duration 
of the condition — whether it is recent 
or chronic. The second is the blood 
pressure level — whether it is kept 
within limits or is out of control. They 
also check for comorbidities,” says 
Mosamkar. If hypertension is uncon-
trolled, the policy proposal may get 
turned down. If it is issued, it may 
come with exclusions, sub-limits, or a 
long waiting period. Premiums may 
be higher. “A loading could be 
applied,” says Yadav. 

Policies have evolved 
A decade ago, insurers often rejected 
applicants with hypertension. That 
has changed. “Today, with the avail-
ability of comprehensive data and 
better management of such condi-
tions, insurers are willing to cover per-
sons suffering from hypertension. If 

the level of hypertension is moderate 
or low, then the customer could be 
offered a comprehensive policy with-
out any loading,” says Yadav. 

If the condition is more severe, 
coverage may still be available, with 
loading. Some disease-specific prod-
ucts are available for such people 
though they offer limited coverage. 

“Nowadays, the majority of people 
suffering from hypertension can buy a 
regular health insurance policy. They 
also do not have to face any exclusion 
or extended waiting period. Only in 
around 5 per cent of cases, where the 
markers for hypertension are beyond 
acceptable limits, the policy may be 
issued with a loading or copayment,” 
says Siddharth Singhal, head – health 
insurance, Policybazaar. 

Earlier, those with pre-existing 
conditions like hypertension faced 
long waiting periods. Some products 
may still carry a waiting period of 2–3 
years. “But nowadays many insurers 

offer products with zero waiting 
period,” says Yadav. 

Singhal informs that by paying an 
additional premium of 18–20 per cent, 
customers can reduce the waiting 
period from two-three years to zero 
(policy comes into force after the 
initial 30-day waiting period). 

Insurers have also introduced 
cumulative bonus riders. “The sum 
insured can go up by 100 per cent at 
the time of renewal. And there is no 
limit on how much the sum insured 
can increase. This feature can be 
highly beneficial for customers suffer-
ing from hypertension, who have a 
higher chance of a heart attack, stroke, 
etc —  conditions that are expensive to 
treat,” says Singhal. 

Condition management pro-
grammes have been launched to help 
control hypertension. Insurers pro-
vide regular checkups, teleconsulta-
tions and in-person sessions  
with doctors. 

Selecting the right policy 
Customers should prioritise a zero 
waiting period. Also, check for sub-
limits on the treatment of hyperten-
sion and conditions arising from it. 
As far as possible, avoid policies with 
sub-limits. 

Singhal recommends opting for 
the cumulative bonus and OPD bene-
fit riders. Mosamkar advises check-
ing whether the insurer’s cashless 
hospital network includes hospitals 
the customer is likely to visit in a 
medical situation. He also recom-
mends selecting a plan that offers 
wellness benefits, including preven-
tive health check-ups. 

Avoid policies with copayment or 
caps on room rent. “Modern treat-
ments may be required to treat the ill-
nesses caused by hypertension. Look 
for policies that do not have a cap for 
modern treatments,” says Singhal. 

Improving chances of coverage 
Undertake regular blood pressure 
monitoring and adhere to prescribed 
medication. “Make better lifestyle 
choices, such as reducing salt intake, 
engaging in regular physical activity, 
maintaining an optimal weight, quit-
ting smoking, and managing stress to 
improve your chances of getting a 
policy,” says Mosamkar. 

Medical records that demonstrate 
your condition is under control can 
support your application. 

Premiums can be reduced if 
hypertension is well managed. 
Opting for a deductible, lower-grade 
room, using the insurer’s hospital 
network, and choosing monthly pay-
ments can also help manage pre-
mium costs. 

Mistakes to avoid 
Buyers should avoid mistakes like 
not disclosing hypertension, failing 
to understand policy terms, and 
opting for insuicient cover. Given 
high medical inflation, buy an 
adequate sum insured and supple-
ment the policy with a cumulative 
bonus rider.

It was 1989. My spouse and I were in Madurai, 
stepping out of our hotel to visit the Meenakshi 
temple, when we were surrounded by cycle-
rickshaw drivers vying for our attention. One 
voice cut through the din — “Aao, aao Beso” 
(Come, come, sit — in Gujarati). The phrase was 
so unexpected — we understand Gujarati but 
aren’t Gujarati ourselves — that we promptly 
chose his rickshaw. 

In a region known for its political 
resistance to learning other lan-
guages, Sundar — our semi-literate, 
Tamil-speaking driver — had 
picked up a smattering of Gujarati, 
along with bits of several other lan-
guages. Through gestures and an 
improvised multilingual conversa-
tion, we learned that he had taught 
himself these phrases to better 
serve tourists — and had been 
rewarded for it. That encounter 
stayed with me as a lasting lesson: 
Economic incentives can shape human behav-
iour in ways that politics often cannot.  Similar 
patterns emerge across tourist hotspots: Sign-
boards in German, Russian and Hebrew in Ris-
hikesh, for instance, reflect the rising number of 
visitors there from countries where these lan-
guages are spoken. Sundar’s story came to mind 
amid the growing grassroots movement in 
India: Citizens choosing not to travel to Turkiye 
and Azerbaijan. This voluntary restraint stems 
from the unambiguous support these countries 
offer Pakistan, especially on issues like Kashmir 
and cross-border terrorism, as well as their 
deepening military ties. 

Today, India’s admired soft power — from 
Yoga to cinema to cuisine — has begun extend-
ing to our travel decisions. The presence of a 
Bollywood-themed restaurant at the summit of 
Jungfrau in Switzerland, the availability of 
Hindi-speaking local guides in African safari 
packages for the Serengeti and Masai Mara, and 
the presence of dedicated wedding planners, 
caterers, and priests for Indian weddings in 
unlikely countries abroad — all speak volumes 

about the economic influence and cultural foot-
print of Indian travellers. It is in this context 
that we need to see the travel statistics for Tur-
kiye and Azerbaijan. In 2024, over 330,000 
Indians visited Turkiye, contributing an esti-
mated $350–400 million in tourism revenues. 
India also ranked as the third-largest source of 
tourists for Azerbaijan. Indian travellers — par-
ticularly in the luxury and event-tourism sec-
tors — tend to spend significantly above 
average, giving them quite an economic clout. 

The travel boycott isn’t about jingoism. It’s 
akin to choosing organic over pesticide-laden 
produce or opting for fair-trade goods. Travel 
isn’t just about leisure; it’s a transaction of 
trust, culture, and capital. Choosing where not 
to go becomes a peaceful yet powerful way to 
express values. 

Gandhian wisdom 
During the freedom struggle, Gandhiji advo-
cated the boycott of British goods — not through 

aggression, but th r o u gh dignified 
economic disengagement. It wasn’t 
just about khadi; it was a deeper 
statement about identity, auton-
omy, and dignity. 

Just like what Indians pur-
chased, or did not, defined what 
they stood for during the Swadeshi 
movement, where we go or don’t 
reflects what we stand for. 

Truth be told, economics is a 
quiet yet potent force. It impelled 
Sundar to learn new languages. 
Likewise, withholding discretion-

ary economic benefits, like tourism revenues, 
can impel nations to pause and reflect. Even if it 
doesn’t lead to immediate change, it unmistak-
ably conveys the sentiments of Indian citizens. 

Soft power works gradually and is suscep-
tible to fizzling out — unless bolstered by politi-
cal leadership. The current boycott of Turkiye 
and Azerbaijan must be acknowledged and 
reinforced by political and social leaders if it is 
to endure beyond a passing impulse. 

Sometimes, the most forceful messages are 
delivered not through confrontation, but 
through dignified silence and deliberate inac-
tion. Just as Gandhiji’s spinning wheel became 
a symbol of resistance, Indian travellers today 
can turn their passports into instruments of 
peaceful protest. If doing so makes you feel vir-
tuous, that’s just a bonus. In the end, it rein-
forces a timeless truth — Economics Trumps 
Politics (pun very much intended). 
vvvvvvvvvvvvvvvvvvvvvvvv 
The writer heads Fee-Only Investment Advisors 
LLP, a Sebi-registered investment advisor;  
X: @harshroongta
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Passport as instrument  
of peaceful protest

health insurance for hypertensives 

Get Day One coverage for pre-existing diseases
Plan                                                    Base plan     Rider                   Pre-existing disease waiting  
                                                              price (~)                                    reduction rider price (~) 

ICICI Lombard-Elevate                      16,087     Jump Start                                                 4,567  

Care Health-Ultimate Care               19,284     Instant Cover                                             4,421  

Aditya Birla Health-Activ One          15,577     Chronic Care                                                3,115  

ManipalCigna-Sarvah Uttam          15,600     Sarathi                                                       2,340 

Premiums are for a 40-year-old Source: Policybazaar
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Open Offer for acquisition of upto 1,78,318 Equity Shares from shareholders of Sri Sarvaraya Sugars

Limited (“Target Company”) by 3A Capital Services Limited (“Acquirer”) constituting 5.85% of the voting

Equity Capital.

This has reference to the Public Announcement (PA) dated December 6, 2024 and the Detailed Public Statement

(DPS) dated December 13, 2024 issued by Arihant Capital Markets Limited, the Manager to the Offer

(“Manager”) on behalf of 3A Capital Services Limited (hereinafter referred to as “Acquirer”) in compliance with

the provisions of the Securities and Exchange Board of India (Substantial Acquisition of Shares and Takeovers)

Regulations, 2011 and subsequent amendments thereto (“SEBI SAST Regulations”).

The draft Letter of Offer (DLOF), in compliance with Regulation 16(1) of the SEBI SAST Regulations, was filed

with SEBI on December 20, 2024.

Developments post the filing of DLOF

The Acquirer had made open offer for 5.85% of the equity capital of the Target Company considering the fact that

the Seller was part of the Promoter Group and the Open Offer cannot be made to other non-selling promoters.

However, the Acquirer has been advised to revise the open offer size to 26% of the voting equity share capital

taking into consideration shareholding of other non-selling promoters who are not considered as deemed PACs

with the Selling Shareholder, along with compliance with other applicable regulations of SEBI SAST Regulations.

In light of the above, the disclosures made in the DLOF would be required to be revised for public shareholders

to assess the current situation correctly. Since this information is material in nature, it would be in the best

interest of public shareholders that they are provided with true, fair and adequate disclosures in all material

aspects in the DLOF to enable them to participate in an informed manner in the tendering process. Accordingly,

the Manager was advised to submit a revised draft letter of offer in terms of Regulation 16(6) of the SEBI SAST

Regulations.

The Acquirer is in the process of taking further steps in respect of the aforesaid matter and they hereby undertake

to keep the shareholders of the Target Company updated through appropriate communication to the Metropolitan

Stock Exchange of India Limited (MSEIL), where the Target Company shares are listed, about the further course

of action, including filing of revised DLOF as may be required.

Issued by Manager to the Offer on behalf of the Acquirer

UPDATE ON OPEN OFFER

For the attention of the Equity Shareholders of

SRI SARVARAYA SUGARS LIMITED
CIN: L01115TN1956PLC003435

Regd Office:  12 Ethiraj Salai Egmore, Chennai- 600 008, Tamil Nadu.

Tel: 044-28241851; e-mail: chennai@srisarvarayasugars.in

Arihant Capital Markets Limited

Merchant Banking Division

SEBI REGN NO.: INM 000011070

Validity : Permanent

#1011, Solitaire Corporate Park, Guru Hargovindji Road, Chakala, Andheri (E), Mumbai – 400 093

Tel : 022-42254800; Fax : 022-42254880

Email: mbd@arihantcapital.com

Website: www.arihantcapital.com

Contact Persons: Mr. Amol Kshirsagar / Mr. Satish Kumar P

Place: Mumbai

Date: May 17, 2025
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