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businessline.
MONDAY - FEBRUARY 9 - 20262 . bl . news

Titan Company is targeting
$2 billion in revenue by FY30,
driven by an aggressive
premiumisation strategy that
aims to position India as a
third global force in watch-
making, alongside Swiss min-
imalism and Japanese preci-
sion, a senior company
executive said. 

“We have taken a very am-
bitious target of growing to
$1 billion by next year and $2
billion by FY2030 and that’s
more than 20 per cent
CAGR,” Rahul Shukla, Vice
President and Chief Sales and
Marketing O�cer, Watches
Division, told businessline on
the sidelines of the Titan of
the Year 2026 event in Mum-
bai on Friday, where the com-
pany honoured chess cham-
pion Gukesh D launching a
limited edition timepiece. 

The premiumisation push
comes as the Indian watch
market shows structural
shifts, with the premium seg-
ment now accounting for half
the total market. 

“If you were to divide the
market as it stands today, half
of it is below ₹25,000 [and]
the other half is above
₹25,000, which is roughly
₹12,500 crore out of ₹25,000
crore,” Ashukla explained.

INDIA OPPORTUNITY

Titan is leveraging India’s
vast geography to balance ex-
clusivity with scale. “India is
a combination of several
European countries and
hence you could still be ex-
clusive in a particular catch-
ment and you could create
scale because India o�ers
that opportunity,” he said,
adding that 10 per cent of In-
dia’s 140 million population
has discretionary income for
lifestyle products, with 60
per cent located outside met-
ros. 

On the impact of recent
trade developments, Shukla
said the Swiss FTA, which re-
duced duties from 22 per cent
to 15 per cent over two years,
is bringing more interna-
tional players to India. 

“We see a lot of Swiss
brands going to increase their
play here: not just the popu-
lar ones but also the inde-
pendent players, independ-
ent story rich players, the
Maisons of Switzerland small

boutique brands,” he said. He
attributed the premiumisa-
tion wave to multiple factors
including India’s position as
the fastest-growing major
economy, rising urbanisa-
tion, and a younger demo-
graphic with high propensity
to spend. “Watch as a seg-
ment starts taking a larger
share of the gifting wallet,”
he said. 

The new watch launched
features high complications,
automatic movements, and
represents Titan’s India Un-
bound platform aimed at
building aspiration for Made
in India products. 

Titan eyes $2 b revenue from
premium watches by 2030
WATCH OUT. The company aims to position India as a third global force in watchmaking

Anupama Ghosh
Mumbai

TIMEKEEPERS. Chess champion D Gukesh (left) with Rahul
Shukla, VP, Chief Sales and Marketing O�cer, Watches Division,
Titan, at the Titan of the Year 2026 event in Mumbai 

The stock of Chennai
Petroleum Corporation has
been rallying since March
2025 after it found support at
₹450. 

But after facing resistance
at ₹1,050 in November, the
price dropped. Three weeks
back, it rebounded from ₹780
and formed a higher low. 

The price action shows that
the trend is shifting to upside
and the stock is likely to
produce more gains from the
current level. 

This time, it can break out
of the resistance at ₹1,050
and extend the upswing to
₹1,150. 

Therefore, traders can buy

the stock now at ₹905 and
accumulate at ₹835. Place
stop-loss at ₹750. When the
price hits ₹1,000, trail the
stop-loss to ₹925. 

On a rally to ₹1,080, tighten
the stop-loss further to
₹1,000. Book profits at ₹1,150.

Note: The recommendations are
based on technical analysis. There is
a risk of loss in trading

TODAY’S PICK.

Chennai Petroleum Corp (₹905.70): BUY

Akhil Nallamuthu
bl. research bureau

Adani Group’s Mundra Port
in Gujarat has recorded a
sharp increase in automobile
exports and liquid cargo
volumes in January 2026.

The port handled its
highest-ever monthly auto-
mobile export volume, ship-
ping 25,762 vehicles through
its dedicated roll-on/roll-o�
(RoRo) terminal at Adani
Mundra Container Terminal
(CT2), o�cials said.

Record auto
exports, liquid
cargo handling
at Mundra Port

Press Trust of India
New Delhi
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A CA-CAECM
YK

KOLKATA

businessline.
MONDAY - FEBRUARY 9 - 20262 . bl . news

Titan Company is targeting
$2 billion in revenue by FY30,
driven by an aggressive
premiumisation strategy that
aims to position India as a
third global force in watch-
making, alongside Swiss min-
imalism and Japanese preci-
sion, a senior company
executive said. 

“We have taken a very am-
bitious target of growing to
$1 billion by next year and $2
billion by FY2030 and that’s
more than 20 per cent
CAGR,” Rahul Shukla, Vice
President and Chief Sales and
Marketing O�cer, Watches
Division, told businessline on
the sidelines of the Titan of
the Year 2026 event in Mum-
bai on Friday, where the com-
pany honoured chess cham-
pion Gukesh D launching a
limited edition timepiece. 

The premiumisation push
comes as the Indian watch

market shows structural
shifts, with the premium seg-
ment now accounting for half
the total market. 

“If you were to divide the
market as it stands today, half
of it is below ₹25,000 [and]
the other half is above
₹25,000, which is roughly
₹12,500 crore out of ₹25,000
crore,” Ashukla explained.

INDIA OPPORTUNITY

Titan is leveraging India’s
vast geography to balance ex-

clusivity with scale. “India is a
combination of several
European countries and
hence you could still be ex-
clusive in a particular catch-
ment and you could create
scale because India o�ers
that opportunity,” he said,
adding that 10 per cent of In-
dia’s 140 million population
has discretionary income for
lifestyle products, with 60 per
cent located outside metros. 

On the impact of recent
trade developments, Shukla

said the Swiss FTA, which re-
duced duties from 22 per cent
to 15 per cent over two years,
is bringing more interna-
tional players to India. 

“We see a lot of Swiss
brands going to increase their
play here: not just the popular
ones but also the independ-
ent players, independent
story rich players, the Mais-
ons of Switzerland small
boutique brands,” he said. He
attributed the premiumisa-
tion wave to multiple factors
including India’s position as
the fastest-growing major
economy, rising urbanisa-
tion, and a younger demo-
graphic with high propensity
to spend. “Watch as a seg-
ment starts taking a larger
share of the gifting wallet,” he
said. 

The new watch launched
features high complications,
automatic movements, and
represents Titan’s India Un-
bound platform aimed at
building aspiration for Made
in India products. 

Titan eyes $2 b revenue from
premium watches by 2030
WATCH OUT. The company aims to position India as a third global force in watchmaking

Anupama Ghosh
Mumbai

TIMEKEEPERS. Chess champion D Gukesh (left) with Rahul
Shukla, VP, Chief Sales and Marketing O�cer, Watches Division,
Titan, at the Titan of the Year 2026 event in Mumbai 

The average daily turnover
(ADT) in the equity cash seg-
ment on the NSE has hit a
15-month high of ₹1,19,560
crore in January, a 27 per
cent rise compared with
₹94,496 crore in December,
as retail investors used the
fall in the markets to stock
up and cut down on their
losses. ADT was up 24 per
cent year-on-year (y-o-y)
compared with ₹96,167 in
January 2025.

Overall, the turnover in
the cash segment on the ex-
change increased 14 per cent
last month to ₹24 lakh crore
against ₹21 lakh crore in
December. The cash market
turnover jumped 9 per cent
y-o-y.

STOCKS TRADED DOWN

However, the number of
stocks traded on the NSE
was down at 3,911 last
month against 4,020 in
December as investors nar-

rowed their stock selection. 
Given the bearish senti-

ment, the market capitalisa-
tion in the cash segment of
NSE was down 4 per cent in
January at ₹4.58 lakh crore
against ₹4.74 lakh crore in
the previous month.

Similarly, the ADT on the
BSE was up 28 per cent on a
monthly basis at ₹9,053
crore against ₹7,065 crore in
December, while y-o-y it rose
59 per cent.

The turnover on the BSE
increased 17 per cent to
₹1.81 lakh crore (₹1.55 lakh
crore) and 38 per cent y-o-y
as investors continued to bet
big on India’s growth story
amid the global meltdown

and growing geo-political
tension.

DEMAT ACCOUNTS RISE

In a sign of growing retail
participation, the number of
demat accounts rose 17 per
cent to 21.6 crore against
18.53 crore in the same

period last year. The flurry of
initial public o�erings and
an eye on listing gains en-
thused investors into open-
ing demat accounts.

The bellwether Sensex
tanked 3 per cent to 82,270
points in January against
85,221 points in December
on the back of concerns over
earnings growth amid global
uncertainty.

Puneet Sharma, CEO and
Fund Manager, Whitespace
Alpha, a category-III AIF,
said investors are concen-
trating capital in fewer, more
liquid, names rather than
spreading it across the
broader universe. 

This is driven by a com-

bination of heightened
volatility, preference for bal-
ance sheet strength, and in-
creased participation by in-
stitutions and active traders
who tend to focus on index-
heavy and large-cap stocks,
he said.

“Selectivity is a natural re-
sponse to volatility and valu-
ation concerns. However,
this is not necessarily negat-
ive. As earnings growth sta-
bilises and confidence im-
proves, participation should
broaden again. For now, the
trend reflects caution, not
withdrawal. Investors are
staying invested, but with
greater discrimination,” he
said.

Suresh P Iyengar
Mumbai

NSE’s average daily turnover in cash segment hits 15-month high

The stock of Chennai Petroleum
Corporation has been rallying
since March 2025 after it found
support at ₹450. But after facing
resistance at ₹1,050 in
November, the price dropped.
Three weeks back, it rebounded
from ₹780 and formed a higher
low. 

The price action shows that
the trend is shifting to upside and
the stock is likely to produce
more gains from the current
level. This time, it can break out
of the resistance at ₹1,050 and
extend the upswing to ₹1,150.
Therefore, traders can buy the

stock now at ₹905 and
accumulate at ₹835. Place
stop-loss at ₹750. When the price
hits ₹1,000, trail the stop-loss to
₹925. On a rally to ₹1,080, tighten
the stop-loss further to ₹1,000.
Book profits at ₹1,150.

Note: The recommendations are based
on technical analysis. There is a risk of
loss in trading

TODAY’S PICK.

Chennai Petroleum Corp (₹905.70): BUY

Akhil Nallamuthu
bl. research bureau

State Bank of India (SBI) is
expecting the assets under
management (AUM) of its
wealth management busi-
ness to grow almost five
times to ₹15 lakh crore by
2030 from ₹2.83 lakh crore
as at March-end 2025 in the
wake of increasing financial-
isation of savings.

Challa Sreenivasulu Setty,
Chairman, SBI, noted that
the bank’s wealth manage-
ment service, which has an
AUM of about ₹4 lakh crore,
has two components — a de-
posit component, compris-
ing fixed deposits and CASA
(current account, savings ac-
count) and an investment

component. The SBI chief
had said earlier that the in-
vestment component in the
overall AUM of SBI Wealth
was very low. It was mainly
deposit-driven.

“We are seeing an uptick
both on the deposit side as

well as on the investment
side,” he said. Out of the ₹15
lakh crore AUM that the
wealth management service
expects to build, about ₹4
lakh crore will be from the
investment side.

SERVICE PORTFOLIO

SBI o�ers dedicated wealth
management service to afflu-
ent customers through de-
posits and investment
products such as mutual
funds, insurance, portfolio
management service, bonds
and alternative investment
funds, aligned with indi-
vidual risk profiles. 

The business is backed by
1,068 relationship managers
and a tiered relationship
manager structure, per the
bank’s latest annual report.

Our Bureau
Mumbai

Challa Sreenivasulu Setty,
Chairman, SBI

‘SBI’s wealth management service
AUM to grow to ₹15 lakh cr by 2030’

Even as the India-US trade
deal raises questions over a
possible surge in imports of
dried distillers grains with
solubles (DDGS) and red
sorghum for animal feed, In-
dia’s dairy sector is unlikely
to see any disruption, ac-
cording to Jayen Mehta,
Managing Director of Gu-
jarat Cooperative Milk Mar-
keting Federation
(GCMMF).

Calling the agreement a
major win for farmers, Me-
hta said the deal has protec-
ted domestic dairy and agri-
culture while sharply
improving export competit-
iveness. 

“We have got the best deal
for dairy and agriculture
globally. The entire fight was
access to dairy and agricul-
ture. The deal has not only
blocked but also ensured
that the two sectors in India
are protected,” Mehta said.

“The deal also only re-

duces duty on exports. It is a
big boom both for the dairy
and agriculture sector,” Me-
hta said, noting that the tari�
on Indian dairy exports to
the US has been reduced to
18 per cent from 50 per cent.

One of the key concerns
following the trade deal has
been the potential rise in im-
ports of DDGS.

‘NOT SIGNIFICANT’

However, Mehta said DDGS
has very limited applicability
in Indian dairy feed formula-
tions, irrespective of price or
availability. 

“We do not use more than

3-4 per cent of DDGS in the
cattle feed consumed by the
dairy industry,” he added. 

TARIFF CUTS

The interim agreement
states India will eliminate or
reduce tari�s on all US in-
dustrial goods and a wide
range of US food and agricul-
tural products, including
DDGs and red sorghum for
animal feed, among other
items.

Addressing concerns that
lower tari�s could lead to
higher imports of red
sorghum for animal feed,
Mehta said the grain remains
only a secondary option, not
a core ingredient. 

“Red sorghum is used as
an option for maize — which
is available in abundance in
India — as a basic ingredient
in animal feed,” he said. 

Maize remains the
primary energy source in In-
dian animal feed, particu-
larly for poultry and cattle,
with sorghum used select-
ively based on price and re-
gional availability.

Avinash Nair
Ahmedabad 

Jayen Mehta, MD, GCMMF

‘US trade deal won’t flood India
with cattle feed ingredients’

Alagarsamy of Toyota Finan-
cial Services won the
Bengaluru round of business-
line’s Cerebration Corporate
Quiz 2026, edging past a
strong field by a single point.

With 64 points,
Alagarsamy finished nar-
rowly ahead of Sangeeth S
Varman of the National In-
stitute of Advanced Studies.
The other finalists were
Anush Iyer (Solutionec),
Prajwal V (Cyril Amarchand
Mangaldas), Siddhartha
Banerjee (Google India), and
Ajay Kumar (Strand
Lifesciences).

With this win, Alagarsamy
will represent Bengaluru at
the Grand Finale of the
Cerebration Corporate Quiz
2026, scheduled to be held
on February 21 at the BSE in
Mumbai.

Speaking to businessline,
Alagarsamy said his associ-
ation with quizzing dates
back nearly four decades.
“I’ve been quizzing right
from my college days; it’s
been around 37-38 years

now. What keeps it exciting
is not just knowing facts but
being able to connect the
dots using the clues given,”
he said. Over 100 profession-
als participated in the pre-
liminary round of the
Bengaluru edition.

HYBRID FORMAT

The competition culminated
in a closely fought final,
where six finalists competed
through multiple rounds be-
fore Alagarsamy clinched the
city title by the slimmest of
margins.

The Cerebration Corpor-
ate Quiz 2026 is being con-

ducted in a hybrid format,
beginning with virtual pre-
liminaries, followed by re-
gional finals across six cities
and culminating in the na-
tional finale on February 21.
Winners from each regional
round will compete for the
coveted national title. 

The Bengaluru round was
hosted at Kristu Jayanti
Deemed to be University.
The prize money for the
competition includes
₹75,000 for the winner,
₹50,000 for the runner-up,
and ₹25,000 for the second
runner-up.

The Cerebration Corpor-

ate Quiz 2026 is presented by
title partner JK Tyre and
powered by IndianOil Cor-
poration Ltd, in association
with BSE and Central Bank
of India. 

The regional venue part-
ners include MOP Vaishnav
College for Women (Chen-
nai), Institute of Public En-
terprise (Hyderabad), St
Teresa’s College (Ernaku-
lam), Kristu Jayanti Deemed
to be University
(Bengaluru), and Birla Insti-
tute of Management Techno-
logy (Greater Noida). Nexus
Gifting Solutions is the gift
partner for the event.

You can rewatch the
cerebration quiz: https://
www.youtube.com/watch?v=
XbGQiTU0Uvs

Our Bureau
Bengaluru

(From left) Fr Lijo P Thomas, Pro Vice-Chancellor, Kristu Jayantì
University, Bengaluru, chief guest; Alagarsamy, winner of the
Bengaluru round of businessline’s Cerebration Corporate Quiz
2026; and Aloysius Edward, Registrar 

Alagarsamy of Toyota Financial wins Bengaluru
round of blCerebration Corporate Quiz 

Adani Group’s Mundra Port
in Gujarat has recorded a
sharp increase in automobile
exports and liquid cargo
volumes in January 2026.

The port handled its
highest-ever monthly auto-
mobile export volume, ship-
ping 25,762 vehicles through
its dedicated roll-on/roll-o�
(RoRo) terminal at Adani
Mundra Container Terminal
(CT2), o�cials said.

Record auto
exports, liquid
cargo handling
at Mundra Port

Press Trust of India
New Delhi

e76207
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businessline.
MONDAY - FEBRUARY 9 - 20262 . bl . news

Titan Company is targeting
$2 billion in revenue by FY30,
driven by an aggressive
premiumisation strategy that
aims to position India as a
third global force in watch-
making, alongside Swiss min-
imalism and Japanese preci-
sion, a senior company
executive said. 

“We have taken a very am-
bitious target of growing to
$1 billion by next year and $2
billion by FY2030 and that’s
more than 20 per cent
CAGR,” Rahul Shukla, Vice
President and Chief Sales and
Marketing O�cer, Watches
Division, told businessline on
the sidelines of the Titan of
the Year 2026 event in Mum-
bai on Friday, where the com-
pany honoured chess cham-
pion Gukesh D launching a
limited edition timepiece. 

The premiumisation push
comes as the Indian watch

market shows structural
shifts, with the premium seg-
ment now accounting for half
the total market. 

“If you were to divide the
market as it stands today, half
of it is below ₹25,000 [and]
the other half is above
₹25,000, which is roughly
₹12,500 crore out of ₹25,000
crore,” Ashukla explained.

INDIA OPPORTUNITY

Titan is leveraging India’s
vast geography to balance ex-

clusivity with scale. “India is a
combination of several
European countries and
hence you could still be ex-
clusive in a particular catch-
ment and you could create
scale because India o�ers
that opportunity,” he said,
adding that 10 per cent of In-
dia’s 140 million population
has discretionary income for
lifestyle products, with 60 per
cent located outside metros. 

On the impact of recent
trade developments, Shukla

said the Swiss FTA, which re-
duced duties from 22 per cent
to 15 per cent over two years,
is bringing more interna-
tional players to India. 

“We see a lot of Swiss
brands going to increase their
play here: not just the popular
ones but also the independ-
ent players, independent
story rich players, the Mais-
ons of Switzerland small
boutique brands,” he said. He
attributed the premiumisa-
tion wave to multiple factors
including India’s position as
the fastest-growing major
economy, rising urbanisa-
tion, and a younger demo-
graphic with high propensity
to spend. “Watch as a seg-
ment starts taking a larger
share of the gifting wallet,” he
said. 

The new watch launched
features high complications,
automatic movements, and
represents Titan’s India Un-
bound platform aimed at
building aspiration for Made
in India products. 

Titan eyes $2 b revenue from
premium watches by 2030
WATCH OUT. The company aims to position India as a third global force in watchmaking

Anupama Ghosh
Mumbai

TIMEKEEPERS. Chess champion D Gukesh (left) with Rahul
Shukla, VP, Chief Sales and Marketing O�cer, Watches Division,
Titan, at the Titan of the Year 2026 event in Mumbai 

The average daily turnover
(ADT) in the equity cash seg-
ment on the NSE has hit a
15-month high of ₹1,19,560
crore in January, a 27 per
cent rise compared with
₹94,496 crore in December,
as retail investors used the
fall in the markets to stock
up and cut down on their
losses. ADT was up 24 per
cent year-on-year (y-o-y)
compared with ₹96,167 in
January 2025.

Overall, the turnover in
the cash segment on the ex-
change increased 14 per cent
last month to ₹24 lakh crore
against ₹21 lakh crore in
December. The cash market
turnover jumped 9 per cent
y-o-y.

STOCKS TRADED DOWN

However, the number of
stocks traded on the NSE
was down at 3,911 last
month against 4,020 in
December as investors nar-

rowed their stock selection. 
Given the bearish senti-

ment, the market capitalisa-
tion in the cash segment of
NSE was down 4 per cent in
January at ₹4.58 lakh crore
against ₹4.74 lakh crore in
the previous month.

Similarly, the ADT on the
BSE was up 28 per cent on a
monthly basis at ₹9,053
crore against ₹7,065 crore in
December, while y-o-y it rose
59 per cent.

The turnover on the BSE
increased 17 per cent to
₹1.81 lakh crore (₹1.55 lakh
crore) and 38 per cent y-o-y
as investors continued to bet
big on India’s growth story
amid the global meltdown

and growing geo-political
tension.

DEMAT ACCOUNTS RISE

In a sign of growing retail
participation, the number of
demat accounts rose 17 per
cent to 21.6 crore against
18.53 crore in the same

period last year. The flurry of
initial public o�erings and
an eye on listing gains en-
thused investors into open-
ing demat accounts.

The bellwether Sensex
tanked 3 per cent to 82,270
points in January against
85,221 points in December
on the back of concerns over
earnings growth amid global
uncertainty.

Puneet Sharma, CEO and
Fund Manager, Whitespace
Alpha, a category-III AIF,
said investors are concen-
trating capital in fewer, more
liquid, names rather than
spreading it across the
broader universe. 

This is driven by a com-

bination of heightened
volatility, preference for bal-
ance sheet strength, and in-
creased participation by in-
stitutions and active traders
who tend to focus on index-
heavy and large-cap stocks,
he said.

“Selectivity is a natural re-
sponse to volatility and valu-
ation concerns. However,
this is not necessarily negat-
ive. As earnings growth sta-
bilises and confidence im-
proves, participation should
broaden again. For now, the
trend reflects caution, not
withdrawal. Investors are
staying invested, but with
greater discrimination,” he
said.

Suresh P Iyengar
Mumbai

NSE’s average daily turnover in cash segment hits 15-month high

The stock of Chennai Petroleum
Corporation has been rallying
since March 2025 after it found
support at ₹450. But after facing
resistance at ₹1,050 in
November, the price dropped.
Three weeks back, it rebounded
from ₹780 and formed a higher
low. 

The price action shows that
the trend is shifting to upside and
the stock is likely to produce
more gains from the current
level. This time, it can break out
of the resistance at ₹1,050 and
extend the upswing to ₹1,150.
Therefore, traders can buy the

stock now at ₹905 and
accumulate at ₹835. Place
stop-loss at ₹750. When the price
hits ₹1,000, trail the stop-loss to
₹925. On a rally to ₹1,080, tighten
the stop-loss further to ₹1,000.
Book profits at ₹1,150.

Note: The recommendations are based
on technical analysis. There is a risk of
loss in trading

TODAY’S PICK.

Chennai Petroleum Corp (₹905.70): BUY

Akhil Nallamuthu
bl. research bureau

State Bank of India (SBI) is
expecting the assets under
management (AUM) of its
wealth management busi-
ness to grow almost five
times to ₹15 lakh crore by
2030 from ₹2.83 lakh crore
as at March-end 2025 in the
wake of increasing financial-
isation of savings.

Challa Sreenivasulu Setty,
Chairman, SBI, noted that
the bank’s wealth manage-
ment service, which has an
AUM of about ₹4 lakh crore,
has two components — a de-
posit component, compris-
ing fixed deposits and CASA
(current account, savings ac-
count) and an investment

component. The SBI chief
had said earlier that the in-
vestment component in the
overall AUM of SBI Wealth
was very low. It was mainly
deposit-driven.

“We are seeing an uptick
both on the deposit side as

well as on the investment
side,” he said. Out of the ₹15
lakh crore AUM that the
wealth management service
expects to build, about ₹4
lakh crore will be from the
investment side.

SERVICE PORTFOLIO

SBI o�ers dedicated wealth
management service to afflu-
ent customers through de-
posits and investment
products such as mutual
funds, insurance, portfolio
management service, bonds
and alternative investment
funds, aligned with indi-
vidual risk profiles. 

The business is backed by
1,068 relationship managers
and a tiered relationship
manager structure, per the
bank’s latest annual report.

Our Bureau
Mumbai

Challa Sreenivasulu Setty,
Chairman, SBI

‘SBI’s wealth management service
AUM to grow to ₹15 lakh cr by 2030’

Even as the India-US trade
deal raises questions over a
possible surge in imports of
dried distillers grains with
solubles (DDGS) and red
sorghum for animal feed, In-
dia’s dairy sector is unlikely
to see any disruption, ac-
cording to Jayen Mehta,
Managing Director of Gu-
jarat Cooperative Milk Mar-
keting Federation
(GCMMF).

Calling the agreement a
major win for farmers, Me-
hta said the deal has protec-
ted domestic dairy and agri-
culture while sharply
improving export competit-
iveness. 

“We have got the best deal
for dairy and agriculture
globally. The entire fight was
access to dairy and agricul-
ture. The deal has not only
blocked but also ensured
that the two sectors in India
are protected,” Mehta said.

“The deal also only re-

duces duty on exports. It is a
big boom both for the dairy
and agriculture sector,” Me-
hta said, noting that the tari�
on Indian dairy exports to
the US has been reduced to
18 per cent from 50 per cent.

One of the key concerns
following the trade deal has
been the potential rise in im-
ports of DDGS.

‘NOT SIGNIFICANT’

However, Mehta said DDGS
has very limited applicability
in Indian dairy feed formula-
tions, irrespective of price or
availability. 

“We do not use more than

3-4 per cent of DDGS in the
cattle feed consumed by the
dairy industry,” he added. 

TARIFF CUTS

The interim agreement
states India will eliminate or
reduce tari�s on all US in-
dustrial goods and a wide
range of US food and agricul-
tural products, including
DDGs and red sorghum for
animal feed, among other
items.

Addressing concerns that
lower tari�s could lead to
higher imports of red
sorghum for animal feed,
Mehta said the grain remains
only a secondary option, not
a core ingredient. 

“Red sorghum is used as
an option for maize — which
is available in abundance in
India — as a basic ingredient
in animal feed,” he said. 

Maize remains the
primary energy source in In-
dian animal feed, particu-
larly for poultry and cattle,
with sorghum used select-
ively based on price and re-
gional availability.

Avinash Nair
Ahmedabad 

Jayen Mehta, MD, GCMMF

‘US trade deal won’t flood India
with cattle feed ingredients’

Alagarsamy of Toyota Finan-
cial Services won the
Bengaluru round of business-
line’s Cerebration Corporate
Quiz 2026, edging past a
strong field by a single point.

With 64 points,
Alagarsamy finished nar-
rowly ahead of Sangeeth S
Varman of the National In-
stitute of Advanced Studies.
The other finalists were
Anush Iyer (Solutionec),
Prajwal V (Cyril Amarchand
Mangaldas), Siddhartha
Banerjee (Google India), and
Ajay Kumar (Strand
Lifesciences).

With this win, Alagarsamy
will represent Bengaluru at
the Grand Finale of the
Cerebration Corporate Quiz
2026, scheduled to be held
on February 21 at the BSE in
Mumbai.

Speaking to businessline,
Alagarsamy said his associ-
ation with quizzing dates
back nearly four decades.
“I’ve been quizzing right
from my college days; it’s
been around 37-38 years

now. What keeps it exciting
is not just knowing facts but
being able to connect the
dots using the clues given,”
he said. Over 100 profession-
als participated in the pre-
liminary round of the
Bengaluru edition.

HYBRID FORMAT

The competition culminated
in a closely fought final,
where six finalists competed
through multiple rounds be-
fore Alagarsamy clinched the
city title by the slimmest of
margins.

The Cerebration Corpor-
ate Quiz 2026 is being con-

ducted in a hybrid format,
beginning with virtual pre-
liminaries, followed by re-
gional finals across six cities
and culminating in the na-
tional finale on February 21.
Winners from each regional
round will compete for the
coveted national title. 

The Bengaluru round was
hosted at Kristu Jayanti
Deemed to be University.
The prize money for the
competition includes
₹75,000 for the winner,
₹50,000 for the runner-up,
and ₹25,000 for the second
runner-up.

The Cerebration Corpor-

ate Quiz 2026 is presented by
title partner JK Tyre and
powered by IndianOil Cor-
poration Ltd, in association
with BSE and Central Bank
of India. 

The regional venue part-
ners include MOP Vaishnav
College for Women (Chen-
nai), Institute of Public En-
terprise (Hyderabad), St
Teresa’s College (Ernaku-
lam), Kristu Jayanti Deemed
to be University
(Bengaluru), and Birla Insti-
tute of Management Techno-
logy (Greater Noida). Nexus
Gifting Solutions is the gift
partner for the event.

You can rewatch the
cerebration quiz: https://
www.youtube.com/watch?v=
XbGQiTU0Uvs

Our Bureau
Bengaluru

(From left) Fr Lijo P Thomas, Pro Vice-Chancellor, Kristu Jayantì
University, Bengaluru, chief guest; Alagarsamy, winner of the
Bengaluru round of businessline’s Cerebration Corporate Quiz
2026; and Aloysius Edward, Registrar 

Alagarsamy of Toyota Financial wins Bengaluru
round of blCerebration Corporate Quiz 

Adani Group’s Mundra Port
in Gujarat has recorded a
sharp increase in automobile
exports and liquid cargo
volumes in January 2026.

The port handled its
highest-ever monthly auto-
mobile export volume, ship-
ping 25,762 vehicles through
its dedicated roll-on/roll-o�
(RoRo) terminal at Adani
Mundra Container Terminal
(CT2), o�cials said.

Record auto
exports, liquid
cargo handling
at Mundra Port

Press Trust of India
New Delhi
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Titan Company is targeting
$2 billion in revenue by FY30,
driven by an aggressive
premiumisation strategy that
aims to position India as a
third global force in watch-
making, alongside Swiss min-
imalism and Japanese preci-
sion, a senior company
executive said. 

“We have taken a very am-
bitious target of growing to
$1 billion by next year and $2
billion by FY2030 and that’s
more than 20 per cent
CAGR,” Rahul Shukla, Vice
President and Chief Sales and
Marketing O�cer, Watches
Division, told businessline on
the sidelines of the Titan of
the Year 2026 event in Mum-
bai on Friday, where the com-
pany honoured chess cham-
pion Gukesh D launching a
limited edition timepiece. 

The premiumisation push
comes as the Indian watch

market shows structural
shifts, with the premium seg-
ment now accounting for half
the total market. 

“If you were to divide the
market as it stands today, half
of it is below ₹25,000 [and]
the other half is above
₹25,000, which is roughly
₹12,500 crore out of ₹25,000
crore,” Ashukla explained.

INDIA OPPORTUNITY

Titan is leveraging India’s
vast geography to balance ex-

clusivity with scale. “India is a
combination of several
European countries and
hence you could still be ex-
clusive in a particular catch-
ment and you could create
scale because India o�ers
that opportunity,” he said,
adding that 10 per cent of In-
dia’s 140 million population
has discretionary income for
lifestyle products, with 60 per
cent located outside metros. 

On the impact of recent
trade developments, Shukla

said the Swiss FTA, which re-
duced duties from 22 per cent
to 15 per cent over two years,
is bringing more interna-
tional players to India. 

“We see a lot of Swiss
brands going to increase their
play here: not just the popular
ones but also the independ-
ent players, independent
story rich players, the Mais-
ons of Switzerland small
boutique brands,” he said. He
attributed the premiumisa-
tion wave to multiple factors
including India’s position as
the fastest-growing major
economy, rising urbanisa-
tion, and a younger demo-
graphic with high propensity
to spend. “Watch as a seg-
ment starts taking a larger
share of the gifting wallet,” he
said. 

The new watch launched
features high complications,
automatic movements, and
represents Titan’s India Un-
bound platform aimed at
building aspiration for Made
in India products. 

Titan eyes $2 b revenue from
premium watches by 2030
WATCH OUT. The company aims to position India as a third global force in watchmaking

Anupama Ghosh
Mumbai

TIMEKEEPERS. Chess champion D Gukesh (left) with Rahul
Shukla, VP, Chief Sales and Marketing O�cer, Watches Division,
Titan, at the Titan of the Year 2026 event in Mumbai 

The average daily turnover
(ADT) in the equity cash seg-
ment on the NSE has hit a 15-
month high of ₹1,19,560
crore in January, a 27 per cent
rise compared with ₹94,496
crore in December, as retail
investors used the fall in the
markets to stock up and cut
down on their losses. ADT
was up 24 per cent year-on-
year (y-o-y) compared with
₹96,167 in January 2025.

Overall, the turnover in
the cash segment on the ex-
change increased 14 per cent
last month to ₹24 lakh crore
against ₹21 lakh crore in
December. The cash market
turnover jumped 9 per cent
y-o-y.

STOCKS TRADED DOWN

However, the number of
stocks traded on the NSE was
down at 3,911 last month
against 4,020 in December as
investors narrowed their
stock selection. 

Given the bearish senti-
ment, the market capitalisa-
tion in the cash segment of
NSE was down 4 per cent in
January at ₹4.58 lakh crore
against ₹4.74 lakh crore in the
previous month.

Similarly, the ADT on the
BSE was up 28 per cent on a
monthly basis at ₹9,053 crore
against ₹7,065 crore in
December, while y-o-y it rose
59 per cent.

The turnover on the BSE
increased 17 per cent to ₹1.81

lakh crore (₹1.55 lakh crore)
and 38 per cent y-o-y as in-
vestors continued to bet big
on India’s growth story amid
the global meltdown and
growing geo-political
tension.

DEMAT ACCOUNTS RISE

In a sign of growing retail par-
ticipation, the number of de-
mat accounts rose 17 per cent
to 21.6 crore against 18.53
crore in the same period last
year. The flurry of initial pub-
lic o�erings and an eye on
listing gains enthused in-
vestors into opening demat

accounts. The bellwether
Sensex tanked 3 per cent to
82,270 points in January
against 85,221 points in
December on the back of con-
cerns over earnings growth
amid global uncertainty.

Puneet Sharma, CEO and
Fund Manager, Whitespace
Alpha, a category-III AIF, said
investors are concentrating
capital in fewer, more liquid,
names rather than spreading
it across the broader uni-
verse. 

This is driven by a combin-
ation of heightened volatility,
preference for balance sheet

strength, and increased parti-
cipation by institutions and
active traders who tend to fo-
cus on index-heavy and large-
cap stocks, he said.

“Selectivity is a natural re-
sponse to volatility and valu-
ation concerns. However,
this is not necessarily negat-
ive. As earnings growth sta-
bilises and confidence im-
proves, participation should
broaden again. For now, the
trend reflects caution, not
withdrawal. Investors are
staying invested, but with
greater discrimination,” he
said.

Suresh P Iyengar
Mumbai

NSE’s average daily turnover in cash
segment hits 15-month high

The stock of Chennai Petroleum
Corporation has been rallying
since March 2025 after it found
support at ₹450. But after facing
resistance at ₹1,050 in
November, the price dropped.
Three weeks back, it rebounded
from ₹780 and formed a higher
low. 

The price action shows that
the trend is shifting to upside and
the stock is likely to produce
more gains from the current
level. This time, it can break out
of the resistance at ₹1,050 and
extend the upswing to ₹1,150.
Therefore, traders can buy the

stock now at ₹905 and
accumulate at ₹835. Place
stop-loss at ₹750. When the price
hits ₹1,000, trail the stop-loss to
₹925. On a rally to ₹1,080, tighten
the stop-loss further to ₹1,000.
Book profits at ₹1,150.

Note: The recommendations are based
on technical analysis. There is a risk of
loss in trading

TODAY’S PICK.

Chennai Petroleum Corp (₹905.70): BUY

Akhil Nallamuthu
bl. research bureau

Alagarsamy of Toyota Financial
Services won the Bengaluru
round of businessline’s Cereb-
ration Corporate Quiz 2026,
edging past a strong field by a
single point.

With 64 points, Alagarsamy
finished narrowly ahead of San-
geeth S Varman of the National
Institute of Advanced Studies.
The other finalists were Anush
Iyer (Solutionec), Prajwal V
(Cyril Amarchand Mangaldas),
Siddhartha Banerjee (Google
India), and Ajay Kumar (Strand
Lifesciences).

With this win, Alagarsamy
will represent Bengaluru at the
Grand Finale of the Cerebra-
tion Corporate Quiz 2026,
scheduled to be held on Febru-
ary 21 at the BSE in Mumbai.

Speaking to businessline,
Alagarsamy said his association
with quizzing dates back nearly
four decades. “I’ve been quizz-
ing right from my college days;
it’s been around 37-38 years
now. What keeps it exciting is
not just knowing facts but be-
ing able to connect the dots us-
ing the clues given,” he said.

Over 100 professionals parti-
cipated in the preliminary
round of the Bengaluru edition.

HYBRID FORMAT

The competition culminated in
a closely fought final, where six
finalists competed through
multiple rounds before
Alagarsamy clinched the city
title by the slimmest of mar-
gins. The Cerebration Corpor-
ate Quiz 2026 is being conduc-
ted in a hybrid format,
beginning with virtual prelim-
inaries, followed by regional fi-
nals across six cities and cul-
minating in the national finale
on February 21. Winners from

each regional round will com-
pete for the coveted national
title. 

The Bengaluru round was
hosted at Kristu Jayanti
Deemed to be University. The
prize money for the competi-
tion includes ₹75,000 for the
winner, ₹50,000 for the runner-
up, and ₹25,000 for the second
runner-up. The Cerebration
Corporate Quiz 2026 is presen-
ted by title partner JK Tyre and
powered by IndianOil Corpor-

ation Ltd, in association with
BSE and Central Bank of India. 

The regional venue partners
include MOP Vaishnav College
for Women (Chennai), Insti-
tute of Public Enterprise (Hy-
derabad), St Teresa’s College
(Ernakulam), Kristu Jayanti
Deemed to be University
(Bengaluru), and Birla Insti-
tute of Management Techno-
logy (Greater Noida). Nexus
Gifting Solutions is the gift
partner for the event.

You can rewatch the cereb-
ration quiz: https:// www.you-
tube.com/watch?v=
XbGQiTU0Uvs

Our Bureau
Bengaluru

(From left) Fr Lijo P Thomas, Pro Vice-Chancellor, Kristu Jayantì
University, Bengaluru, chief guest; Alagarsamy, winner of the
Bengaluru round of businessline’s Cerebration Corporate Quiz
2026; and Aloysius Edward, Registrar 

Alagarsamy of Toyota Financial wins Bengaluru
round of blCerebration Corporate Quiz 
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Titan Company is targeting
$2 billion in revenue by FY30,
driven by an aggressive
premiumisation strategy that
aims to position India as a
third global force in watch-
making, alongside Swiss min-
imalism and Japanese preci-
sion, a senior company
executive said. 

“We have taken a very am-
bitious target of growing to
$1 billion by next year and $2
billion by FY2030 and that’s
more than 20 per cent
CAGR,” Rahul Shukla, Vice
President and Chief Sales and
Marketing O�cer, Watches
Division, told businessline on
the sidelines of the Titan of
the Year 2026 event in Mum-
bai on Friday, where the com-
pany honoured chess cham-
pion Gukesh D launching a
limited edition timepiece. 

The premiumisation push
comes as the Indian watch

market shows structural
shifts, with the premium seg-
ment now accounting for half
the total market. 

“If you were to divide the
market as it stands today, half
of it is below ₹25,000 [and]
the other half is above
₹25,000, which is roughly
₹12,500 crore out of ₹25,000
crore,” Ashukla explained.

INDIA OPPORTUNITY

Titan is leveraging India’s
vast geography to balance ex-

clusivity with scale. “India is a
combination of several
European countries and
hence you could still be ex-
clusive in a particular catch-
ment and you could create
scale because India o�ers
that opportunity,” he said,
adding that 10 per cent of In-
dia’s 140 million population
has discretionary income for
lifestyle products, with 60 per
cent located outside metros. 

On the impact of recent
trade developments, Shukla

said the Swiss FTA, which re-
duced duties from 22 per cent
to 15 per cent over two years,
is bringing more interna-
tional players to India. 

“We see a lot of Swiss
brands going to increase their
play here: not just the popular
ones but also the independ-
ent players, independent
story rich players, the Mais-
ons of Switzerland small
boutique brands,” he said. He
attributed the premiumisa-
tion wave to multiple factors
including India’s position as
the fastest-growing major
economy, rising urbanisa-
tion, and a younger demo-
graphic with high propensity
to spend. “Watch as a seg-
ment starts taking a larger
share of the gifting wallet,” he
said. 

The new watch launched
features high complications,
automatic movements, and
represents Titan’s India Un-
bound platform aimed at
building aspiration for Made
in India products. 

Titan eyes $2 b revenue from
premium watches by 2030
WATCH OUT. The company aims to position India as a third global force in watchmaking

Anupama Ghosh
Mumbai

TIMEKEEPERS. Chess champion D Gukesh (left) with Rahul
Shukla, VP, Chief Sales and Marketing O�cer, Watches Division,
Titan, at the Titan of the Year 2026 event in Mumbai 

The stock of Chennai Petroleum
Corporation has been rallying
since March 2025 after it found
support at ₹450. But after facing
resistance at ₹1,050 in
November, the price dropped.
Three weeks back, it rebounded
from ₹780 and formed a higher
low. 

The price action shows that
the trend is shifting to upside and
the stock is likely to produce
more gains from the current
level. This time, it can break out
of the resistance at ₹1,050 and
extend the upswing to ₹1,150.
Therefore, traders can buy the

stock now at ₹905 and
accumulate at ₹835. Place
stop-loss at ₹750. When the price
hits ₹1,000, trail the stop-loss to
₹925. On a rally to ₹1,080, tighten
the stop-loss further to ₹1,000.
Book profits at ₹1,150.

Note: The recommendations are based
on technical analysis. There is a risk of
loss in trading

TODAY’S PICK.

Chennai Petroleum Corp (₹905.70): BUY

Akhil Nallamuthu
bl. research bureau

Alagarsamy of Toyota Finan-
cial Services won the
Bengaluru round of business-
line’s Cerebration Corporate
Quiz 2026, edging past a strong
field by a single point.

With 64 points, Alagarsamy
finished narrowly ahead of
Sangeeth S Varman of the Na-
tional Institute of Advanced
Studies. The other finalists
were Anush Iyer (Solutionec),
Prajwal V (Cyril Amarchand
Mangaldas), Siddhartha Baner-
jee (Google India), and Ajay Ku-
mar (Strand Lifesciences).

With this win, Alagarsamy
will represent Bengaluru at the
Grand Finale of the Cerebra-
tion Corporate Quiz 2026,
scheduled to be held on Febru-
ary 21 at the BSE in Mumbai.

Speaking to businessline,
Alagarsamy said his association
with quizzing dates back nearly
four decades. “I’ve been quizz-
ing right from my college days;
it’s been around 37-38 years
now. What keeps it exciting is
not just knowing facts but be-
ing able to connect the dots us-
ing the clues given,” he said.

Over 100 professionals parti-
cipated in the preliminary
round of the Bengaluru edition.

HYBRID FORMAT

The competition culminated in
a closely fought final, where six
finalists competed through
multiple rounds before
Alagarsamy clinched the city
title by the slimmest of
margins.

The Cerebration Corporate
Quiz 2026 is being conducted
in a hybrid format, beginning
with virtual preliminaries, fol-
lowed by regional finals across
six cities and culminating in the
national finale on February 21.

Winners from each regional
round will compete for the
coveted national title. 

The Bengaluru round was
hosted at Kristu Jayanti
Deemed to be University. The
prize money for the competi-
tion includes ₹75,000 for the
winner, ₹50,000 for the runner-
up, and ₹25,000 for the second
runner-up. The Cerebration
Corporate Quiz 2026 is presen-
ted by title partner JK Tyre and
powered by IndianOil Corpor-

ation Ltd, in association with
BSE and Central Bank of India. 

The regional venue partners
include MOP Vaishnav College
for Women (Chennai), Insti-
tute of Public Enterprise (Hy-
derabad), St Teresa’s College
(Ernakulam), Kristu Jayanti
Deemed to be University
(Bengaluru), and Birla Insti-
tute of Management Techno-
logy (Greater Noida). Nexus
Gifting Solutions is the gift
partner for the event.

You can rewatch the cereb-
ration quiz: https:// www.you-
tube.com/watch?v=
XbGQiTU0Uvs

Our Bureau
Bengaluru

(From left) Fr Lijo P Thomas, Pro Vice-Chancellor, Kristu Jayantì
University, Bengaluru, chief guest; Alagarsamy, winner of the
Bengaluru round of businessline’s Cerebration Corporate Quiz
2026; and Aloysius Edward, Registrar 

Alagarsamy of Toyota Financial wins Bengaluru
round of blCerebration Corporate Quiz 

Tamil Nadu Chief Minister
MK Stalin has urged Prime
Minister Narendra Modi’s in-
tervention for timely resolu-
tion of pending issues on rail-
way projects in the State,
particularly regarding the re-
lease of funds for land acquis-
ition and the revival of pro-
jects that have been placed in
abeyance.

“I am constrained to write
this in light of some factually
incorrect information that
are being spread in the media
in this regard,” he said.

Stalin said in the letter that
in Tamil Nadu, administrat-
ive sanction has been accor-
ded for the acquisition of
land measuring 2,500.61 hec-
tares for implementation of
various railway projects of
the Centre.

Out of 2,500.61 hectares of
land, the Railways have not
sanctioned funds for 931.52
hectares. Administrative
sanction for land acquisition
for an extent of 296.02 hec-
tares of private landwill be is-
sued shortly.

Out of balance extent of
1,273.05 hectares of land per-
taining to 19 major ongoing
railway projects, land acquisi-
tion works have been com-
pleted for 1,198.02 hectares
(94 per cent) and the same
have been handed over to the
Railways. However, in re-
spect of five projects, the LPS
is yet to be furnished, he said.

In respect of major Railway
projects such as Tindivanam-
Nagari BGL, Madurai-
Thoothukudi BGL, Maniya-
chi-Nagercoil BGL, Kan-

niyakumari-Nagercoil Doub-
ling of BGL,
Nagercoil-Eraniel Doubling
of BGL, Thoothukudi-
Madurai (via Aruppukkottai)
New BGL (Phase-I), Chinna-
salem-Kallakurichi New
BGL, Mayiladuthurai-
Tiruvarur BGL, Four Junc-
tion Point in Pattukkottai,
New BGL (Salem-Karur

Track Formation), Mannar-
gudi-Needamangalam BGL,
Chennai Beach-Korukkupet
3/4th Line, Villupuram-
Dindigul BGL, land acquisi-
tion works have been com-
pleted. Acquisition works are
underway for the remaining
projects, he said.

‘LUMPSUM FUNDS’

Timely payment of compens-
ation to landowners is an es-
sential prerequisite for com-
pleting the land acquisition
process. 

Delays in the release of
funds, often in piecemeal
manner, for individual pro-
jects have severely hampered
progress, he said.

A pertinent example is the

pending acquisition of
16.86.51 hectares for the
‘Doubling of Broad-Gauge
Railway Line between
Thiruvananthapuram–Kan-
niyakumari’ project. The
Railways is yet to allocate the
compensation amount of
₹289.78 crore, he noted.

He urged PM to restart the
important projects that have
been kept in abeyance —
Thoothukudi-Madurai (Via
Aruppukottai) New Broad
Gauge Line and Tindivanam-
Tiruvannamalai Broad Gauge
Railway Line Project (admin-
istrative sanctions have
already been issued for ac-
quisition of 931.52 hectares)
and provide necessary fund-
ing support.

Fund delays plague railway projects: Stalin
Our Bureau
Chennai

Chief Minister MK Stalin 
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Titan Company is targeting
$2 billion in revenue by FY30,
driven by an aggressive
premiumisation strategy that
aims to position India as a
third global force in watch-
making, alongside Swiss min-
imalism and Japanese preci-
sion, a senior company
executive said. 

“We have taken a very am-
bitious target of growing to
$1 billion by next year and $2
billion by FY2030 and that’s
more than 20 per cent
CAGR,” Rahul Shukla, Vice
President and Chief Sales and
Marketing O�cer, Watches
Division, told businessline on
the sidelines of the Titan of
the Year 2026 event in Mum-
bai on Friday, where the com-
pany honoured chess cham-
pion Gukesh D launching a
limited edition timepiece. 

The premiumisation push
comes as the Indian watch

market shows structural
shifts, with the premium seg-
ment now accounting for half
the total market. 

“If you were to divide the
market as it stands today, half
of it is below ₹25,000 [and]
the other half is above
₹25,000, which is roughly
₹12,500 crore out of ₹25,000
crore,” Ashukla explained.

INDIA OPPORTUNITY

Titan is leveraging India’s
vast geography to balance ex-

clusivity with scale. “India is a
combination of several
European countries and
hence you could still be ex-
clusive in a particular catch-
ment and you could create
scale because India o�ers
that opportunity,” he said,
adding that 10 per cent of In-
dia’s 140 million population
has discretionary income for
lifestyle products, with 60 per
cent located outside metros. 

On the impact of recent
trade developments, Shukla

said the Swiss FTA, which re-
duced duties from 22 per cent
to 15 per cent over two years,
is bringing more interna-
tional players to India. 

“We see a lot of Swiss
brands going to increase their
play here: not just the popular
ones but also the independ-
ent players, independent
story rich players, the Mais-
ons of Switzerland small
boutique brands,” he said. He
attributed the premiumisa-
tion wave to multiple factors
including India’s position as
the fastest-growing major
economy, rising urbanisa-
tion, and a younger demo-
graphic with high propensity
to spend. “Watch as a seg-
ment starts taking a larger
share of the gifting wallet,” he
said. 

The new watch launched
features high complications,
automatic movements, and
represents Titan’s India Un-
bound platform aimed at
building aspiration for Made
in India products. 

Titan eyes $2 b revenue from
premium watches by 2030
WATCH OUT. The company aims to position India as a third global force in watchmaking

Anupama Ghosh
Mumbai

TIMEKEEPERS. Chess champion D Gukesh (left) with Rahul
Shukla, VP, Chief Sales and Marketing O�cer, Watches Division,
Titan, at the Titan of the Year 2026 event in Mumbai 

The average daily turnover
(ADT) in the equity cash seg-
ment on the NSE has hit a
15-month high of ₹1,19,560
crore in January, a 27 per
cent rise compared with
₹94,496 crore in December,
as retail investors used the
fall in the markets to stock
up and cut down on their
losses. ADT was up 24 per
cent year-on-year (y-o-y)
compared with ₹96,167 in
January 2025.

Overall, the turnover in
the cash segment on the ex-
change increased 14 per cent
last month to ₹24 lakh crore
against ₹21 lakh crore in
December. The cash market
turnover jumped 9 per cent
y-o-y.

STOCKS TRADED DOWN

However, the number of
stocks traded on the NSE
was down at 3,911 last
month against 4,020 in
December as investors nar-

rowed their stock selection. 
Given the bearish senti-

ment, the market capitalisa-
tion in the cash segment of
NSE was down 4 per cent in
January at ₹4.58 lakh crore
against ₹4.74 lakh crore in
the previous month.

Similarly, the ADT on the
BSE was up 28 per cent on a
monthly basis at ₹9,053
crore against ₹7,065 crore in
December, while y-o-y it rose
59 per cent.

The turnover on the BSE
increased 17 per cent to
₹1.81 lakh crore (₹1.55 lakh
crore) and 38 per cent y-o-y
as investors continued to bet
big on India’s growth story
amid the global meltdown

and growing geo-political
tension.

DEMAT ACCOUNTS RISE

In a sign of growing retail
participation, the number of
demat accounts rose 17 per
cent to 21.6 crore against
18.53 crore in the same

period last year. The flurry of
initial public o�erings and
an eye on listing gains en-
thused investors into open-
ing demat accounts.

The bellwether Sensex
tanked 3 per cent to 82,270
points in January against
85,221 points in December
on the back of concerns over
earnings growth amid global
uncertainty.

Puneet Sharma, CEO and
Fund Manager, Whitespace
Alpha, a category-III AIF,
said investors are concen-
trating capital in fewer, more
liquid, names rather than
spreading it across the
broader universe. 

This is driven by a com-

bination of heightened
volatility, preference for bal-
ance sheet strength, and in-
creased participation by in-
stitutions and active traders
who tend to focus on index-
heavy and large-cap stocks,
he said.

“Selectivity is a natural re-
sponse to volatility and valu-
ation concerns. However,
this is not necessarily negat-
ive. As earnings growth sta-
bilises and confidence im-
proves, participation should
broaden again. For now, the
trend reflects caution, not
withdrawal. Investors are
staying invested, but with
greater discrimination,” he
said.

Suresh P Iyengar
Mumbai

NSE’s average daily turnover in cash segment hits 15-month high

The stock of Chennai Petroleum
Corporation has been rallying
since March 2025 after it found
support at ₹450. But after facing
resistance at ₹1,050 in
November, the price dropped.
Three weeks back, it rebounded
from ₹780 and formed a higher
low. 

The price action shows that
the trend is shifting to upside and
the stock is likely to produce
more gains from the current
level. This time, it can break out
of the resistance at ₹1,050 and
extend the upswing to ₹1,150.
Therefore, traders can buy the

stock now at ₹905 and
accumulate at ₹835. Place
stop-loss at ₹750. When the price
hits ₹1,000, trail the stop-loss to
₹925. On a rally to ₹1,080, tighten
the stop-loss further to ₹1,000.
Book profits at ₹1,150.

Note: The recommendations are based
on technical analysis. There is a risk of
loss in trading

TODAY’S PICK.

Chennai Petroleum Corp (₹905.70): BUY

Akhil Nallamuthu
bl. research bureau

State Bank of India (SBI) is
expecting the assets under
management (AUM) of its
wealth management busi-
ness to grow almost five
times to ₹15 lakh crore by
2030 from ₹2.83 lakh crore
as at March-end 2025 in the
wake of increasing financial-
isation of savings.

Challa Sreenivasulu Setty,
Chairman, SBI, noted that
the bank’s wealth manage-
ment service, which has an
AUM of about ₹4 lakh crore,
has two components — a de-
posit component, compris-
ing fixed deposits and CASA
(current account, savings ac-
count) and an investment

component. The SBI chief
had said earlier that the in-
vestment component in the
overall AUM of SBI Wealth
was very low. It was mainly
deposit-driven.

“We are seeing an uptick
both on the deposit side as

well as on the investment
side,” he said. Out of the ₹15
lakh crore AUM that the
wealth management service
expects to build, about ₹4
lakh crore will be from the
investment side.

SERVICE PORTFOLIO

SBI o�ers dedicated wealth
management service to afflu-
ent customers through de-
posits and investment
products such as mutual
funds, insurance, portfolio
management service, bonds
and alternative investment
funds, aligned with indi-
vidual risk profiles. 

The business is backed by
1,068 relationship managers
and a tiered relationship
manager structure, per the
bank’s latest annual report.

Our Bureau
Mumbai

Challa Sreenivasulu Setty,
Chairman, SBI

‘SBI’s wealth management service
AUM to grow to ₹15 lakh cr by 2030’

Even as the India-US trade
deal raises questions over a
possible surge in imports of
dried distillers grains with
solubles (DDGS) and red
sorghum for animal feed, In-
dia’s dairy sector is unlikely
to see any disruption, ac-
cording to Jayen Mehta,
Managing Director of Gu-
jarat Cooperative Milk Mar-
keting Federation
(GCMMF).

Calling the agreement a
major win for farmers, Me-
hta said the deal has protec-
ted domestic dairy and agri-
culture while sharply
improving export competit-
iveness. 

“We have got the best deal
for dairy and agriculture
globally. The entire fight was
access to dairy and agricul-
ture. The deal has not only
blocked but also ensured
that the two sectors in India
are protected,” Mehta said.

“The deal also only re-

duces duty on exports. It is a
big boom both for the dairy
and agriculture sector,” Me-
hta said, noting that the tari�
on Indian dairy exports to
the US has been reduced to
18 per cent from 50 per cent.

One of the key concerns
following the trade deal has
been the potential rise in im-
ports of DDGS.

‘NOT SIGNIFICANT’

However, Mehta said DDGS
has very limited applicability
in Indian dairy feed formula-
tions, irrespective of price or
availability. 

“We do not use more than

3-4 per cent of DDGS in the
cattle feed consumed by the
dairy industry,” he added. 

TARIFF CUTS

The interim agreement
states India will eliminate or
reduce tari�s on all US in-
dustrial goods and a wide
range of US food and agricul-
tural products, including
DDGs and red sorghum for
animal feed, among other
items.

Addressing concerns that
lower tari�s could lead to
higher imports of red
sorghum for animal feed,
Mehta said the grain remains
only a secondary option, not
a core ingredient. 

“Red sorghum is used as
an option for maize — which
is available in abundance in
India — as a basic ingredient
in animal feed,” he said. 

Maize remains the
primary energy source in In-
dian animal feed, particu-
larly for poultry and cattle,
with sorghum used select-
ively based on price and re-
gional availability.

Avinash Nair
Ahmedabad 

Jayen Mehta, MD, GCMMF

‘US trade deal won’t flood India
with cattle feed ingredients’

Alagarsamy of Toyota Finan-
cial Services won the
Bengaluru round of business-
line’s Cerebration Corporate
Quiz 2026, edging past a
strong field by a single point.

With 64 points,
Alagarsamy finished nar-
rowly ahead of Sangeeth S
Varman of the National In-
stitute of Advanced Studies.
The other finalists were
Anush Iyer (Solutionec),
Prajwal V (Cyril Amarchand
Mangaldas), Siddhartha
Banerjee (Google India), and
Ajay Kumar (Strand
Lifesciences).

With this win, Alagarsamy
will represent Bengaluru at
the Grand Finale of the
Cerebration Corporate Quiz
2026, scheduled to be held
on February 21 at the BSE in
Mumbai.

Speaking to businessline,
Alagarsamy said his associ-
ation with quizzing dates
back nearly four decades.
“I’ve been quizzing right
from my college days; it’s
been around 37-38 years

now. What keeps it exciting
is not just knowing facts but
being able to connect the
dots using the clues given,”
he said. Over 100 profession-
als participated in the pre-
liminary round of the
Bengaluru edition.

HYBRID FORMAT

The competition culminated
in a closely fought final,
where six finalists competed
through multiple rounds be-
fore Alagarsamy clinched the
city title by the slimmest of
margins.

The Cerebration Corpor-
ate Quiz 2026 is being con-

ducted in a hybrid format,
beginning with virtual pre-
liminaries, followed by re-
gional finals across six cities
and culminating in the na-
tional finale on February 21.
Winners from each regional
round will compete for the
coveted national title. 

The Bengaluru round was
hosted at Kristu Jayanti
Deemed to be University.
The prize money for the
competition includes
₹75,000 for the winner,
₹50,000 for the runner-up,
and ₹25,000 for the second
runner-up.

The Cerebration Corpor-

ate Quiz 2026 is presented by
title partner JK Tyre and
powered by IndianOil Cor-
poration Ltd, in association
with BSE and Central Bank
of India. 

The regional venue part-
ners include MOP Vaishnav
College for Women (Chen-
nai), Institute of Public En-
terprise (Hyderabad), St
Teresa’s College (Ernaku-
lam), Kristu Jayanti Deemed
to be University
(Bengaluru), and Birla Insti-
tute of Management Techno-
logy (Greater Noida). Nexus
Gifting Solutions is the gift
partner for the event.

You can rewatch the
cerebration quiz: https://
www.youtube.com/watch?v=
XbGQiTU0Uvs

Our Bureau
Bengaluru

(From left) Fr Lijo P Thomas, Pro Vice-Chancellor, Kristu Jayantì
University, Bengaluru, chief guest; Alagarsamy, winner of the
Bengaluru round of businessline’s Cerebration Corporate Quiz
2026; and Aloysius Edward, Registrar 

Alagarsamy of Toyota Financial wins Bengaluru
round of blCerebration Corporate Quiz 

Adani Group’s Mundra Port
in Gujarat has recorded a
sharp increase in automobile
exports and liquid cargo
volumes in January 2026.

The port handled its
highest-ever monthly auto-
mobile export volume, ship-
ping 25,762 vehicles through
its dedicated roll-on/roll-o�
(RoRo) terminal at Adani
Mundra Container Terminal
(CT2), o�cials said.

Record auto
exports, liquid
cargo handling
at Mundra Port

Press Trust of India
New Delhi
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⁄UÊÿ¬È⁄U, ‚Ê◊flÊ⁄U ~ »§⁄Ufl⁄UË wÆw{

»´ÖèÚU Ùð âêØæü ·¤è
ÂæÚUè ·¤ô ÕÌæØæ
×æSÅUÚU�UÜæâ

•¥«⁄U-v~ flÀ«¸ ∑§¬ ∑§Ù
Á⁄U∑§ÊÚ«¸ ¿ΔË ’Ê⁄U ¡ËÃŸ ∑‘§ ÷Ê⁄UÃ
∑§Ë ≈UË◊ ◊È¥’ß¸ ¬„È¥ø øÈ∑§Ë „Ò–
»ÊßŸ‹ ∑‘§ „Ë⁄UÙ ⁄U„ flÒ÷fl ‚Íÿ¸fl¥‡ÊË
◊È¥’ß¸ ∞ÿ⁄U¬Ù≈U¸ ¬⁄U ∑§«∏Ë ‚È⁄UˇÊÊ ◊¥
ÁŒπÊß¸ ÁŒ∞– ‚Íÿ¸fl¥‡ÊË •Êß¸¬Ë∞‹
∑‘§ «éÿÍ ∑‘§ ’ÊŒ ‚ „Ë »Ò§¥‚ ∑‘§ ’Ëø
øøÊ¸ ∑§Ê Áfl·ÿ ’Ÿ „È∞ „Ò¥ •ı⁄U
flÀ«¸ ∑§¬ ◊¥ ÷Ë ©ã„Ù¥Ÿ ∑§◊Ê‹ ∑§Ë
’ÒÁ≈U¥ª ∑§⁄U »ÊßŸ‹ ◊¥ v|z ⁄UŸÙ¥ ∑§Ë
¬Ê⁄UË π‹Ë ÕË, Á¡‚∑§Ë fl¡„ ‚
≈UË◊ ß¥Á«ÿÊ flÀ«¸ øÒ¥Á¬ÿŸ ’Ÿ
‚∑§Ë–ÁflE ∑§¬ ¡ËÃŸ ∑‘§ ’ÊŒ ≈UË◊
ß¥Á«ÿÊ •¬Ÿ Œ‡Ê flÊ¬‚ ‹ı≈U øÈ∑§Ë
„Ò •ı⁄U ∞ÿ⁄U¬Ù≈U¸ ¬⁄U flÒ÷fl ‚Íÿ¸fl¥‡ÊË
¬Ífl¸ ∑§#ÊŸ ∞◊∞‚ œÙŸË ∑‘§ •¥ŒÊ¡
◊¥ Ÿ¡⁄U •Ê∞– ‚Íÿ¸fl¥‡ÊË ∑§Ù
∞ÿ⁄U¬Ù≈U¸ ¬⁄U ŒπŸ ∑‘§ ’ÊŒ œÙŸË ∑§Ë
ÿÊŒ •ÊŸ ‹ªË ÄUÿÙ¥Á∑§ fl ÷Ë ∑§È¿
ß‚Ë Ã⁄U„ Ÿ¡⁄U •ÊÃ „Ò¥– ‚Íÿ¸fl¥‡ÊË
∑§Ê ÿ flËÁ«ÿÙ ‚Ù‡Ê‹ ◊ËÁ«ÿÊ ¬⁄U

¿ÊÿÊ „È•Ê „Ò, Á¡‚◊¥ ≈UË◊ ∑‘§ ’Ê∑§Ë
‚ŒSÿ ÷Ë ÁŒπÊß¸ Œ ⁄U„ „Ò¥– flÒ÷fl
‚Íÿ¸fl¥‡ÊË ∑§Ê flËÁ«ÿÙ •ÊÿÊ ‚Ê◊Ÿ

÷Ê⁄UÃËÿ •¥«⁄U-v~ ≈UË◊ flÀ«¸
∑§¬ ¡ËÃŸ ∑‘§ ’ÊŒ •¬ŸË ‚⁄U¡◊Ë¥
¬⁄U ¬Ê¥fl ⁄Uπ ÁŒ∞ „Ò¥– ≈UË◊ ◊È¥’ß¸
∞ÿ⁄U¬Ù≈U¸ ¬⁄U ÁŒπÊß¸ ŒË, Á¡‚◊¥
‚÷Ë Áπ‹Ê«∏Ë Ÿ¡⁄U •Ê∞– flËÁ«ÿÙ
‚Ê◊Ÿ •ÊŸ ∑‘§ ’ÊŒ flÒ÷fl ‚Íÿ¸fl¥‡ÊË
•‹ª •¥ŒÊ¡ ◊¥ ÁŒπ •ı⁄U fl
‚È⁄UˇÊÊ∑§Á◊¸ÿÙ¥ ∑‘§ ÉÊ⁄U ◊¥ ÁŒπÊß¸

ÁŒ∞– ‚Íÿ¸fl¥‡ÊË ∑‘§ øÊ⁄UÙ¥ Ã⁄U»
‚È⁄UˇÊÊ∑§◊Ë¸ Ÿ¡⁄U •Ê∞ •ı⁄U fl
∞ÿ⁄U¬Ù≈U¸ ‚ ’Ê„⁄U ÁŸ∑§‹– œÙŸË ÷Ë
¡’ ∞ÿ⁄U¬Ù≈U¸ ‚ ’Ê„⁄U ÁŸ∑§‹Ã „Ò¥,
ÃÙ ß‚Ë Ã⁄U„ ‚ ©ã„¥ ÷Ë ‚È⁄UˇÊÊ∑§◊Ë¸
ÉÊ⁄U „È∞ ÁŒπÊß¸ ŒÃ „Ò¥–

flÒ÷fl ∑§Ë ∞ÁÃ„ÊÁ‚∑§
¬Ê⁄UË

flÒ÷fl Ÿ ß¥Ç‹Ò¥« ∑‘§ Áπ‹Ê»
π‹ ª∞ flÀ«¸ ∑§¬ ∑‘§ »ÊßŸ‹

◊È∑§Ê’‹ ◊¥ ∞ÁÃ„ÊÁ‚∑§ ¬Ê⁄UË π‹Ë–
©ã„Ù¥Ÿ }Æ ª¥ŒÙ¥ ¬⁄U v|z ⁄UŸ ’ŸÊ∞,
Á¡‚◊¥ vz øı∑‘§ •ı⁄U vz ªªŸøÈ¥’Ë
¿P§ ‡ÊÊÁ◊‹ ⁄U„– ©Ÿ∑§Ë ¬Ê⁄UË ∑§Ê „Ë
ŸÃË¡Ê ÕÊ Á∑§ ≈UË◊ ß¥Á«ÿÊ yvv ⁄UŸÙ¥
∑§Ê Áfl‡ÊÊ‹ S∑§Ù⁄U π«∏Ê ∑§⁄U ‚∑§Ë–
÷Ê⁄UÃ Ÿ ß¥Ç‹Ò¥« ∑§Ù vÆÆ ⁄UŸÙ¥ ‚
„⁄UÊ∑§⁄U ¿ΔË ’Ê⁄U flÀ«¸ ∑§¬ ∑§Ê
ÁπÃÊ’ •¬Ÿ ŸÊ◊ Á∑§ÿÊ ÕÊ–

Á¬ÃÊ Ÿ ÁŒÿÊ ÕÊ
Á⁄U∞ÄU‡ÊŸ

vz ‚Ê‹ ∑‘§ ÿÈflÊ Áπ‹Ê«∏Ë ∑§Ë
’πı» ’Ñ’Ê¡Ë ¬⁄U Á¬ÃÊ ‚¥¡Ëfl
‚Íÿ¸fl¥‡ÊË ∑§Ê Á⁄U∞ÄU‡ÊŸ ‚Ê◊Ÿ •ÊÿÊ
ÕÊ– ©Ÿ∑§Ê ∑§„ŸÊ ÕÊ Á∑§ ‚Íÿ¸fl¥‡ÊË
Á∑§‚Ë ÷Ë ª¥Œ’Ê¡ ‚ Ÿ„Ë¥ «⁄UÃ „Ò¥
•ı⁄U fl „◊‡ÊÊ ’«∏ ‡ÊÊÚ≈U˜‚ „Ë π‹Ÿ
∑‘§ Á‹∞ ¡ÊÃ „Ò¥– ‚¥¡Ëfl ∑§Ê ∑§„ŸÊ
ÕÊ Á∑§ flÒ÷fl Á‚¥ª‹ ‹Ÿ ◊¥ ∑§◊ „Ë
ÁflEÊ‚ ⁄UπÃ Õ •ı⁄U ß‚Ë ∑§Ê
ŸÃË¡Ê „Ò Á∑§ fl ß‚ Ã⁄U„ ‚ ‡ÊÊÚ≈U˜‚
π‹Ã „Ò¥–

•¥«⁄U-v~ flÀ«¸ ∑§¬ ¡ËÃŸ ∑‘§
’ÊŒ ÷Ê⁄UÃ ‹ı≈UË ≈UË◊ ß¥Á«ÿÊ 

– Ÿß¸ ÁŒÑË  

÷Ê⁄UÃËÿ ≈UË◊ ∑‘§ „« ∑§Ùø ªıÃ◊
ª¥÷Ë⁄U Ÿ ∑§#ÊŸ ‚Íÿ¸∑§È◊Ê⁄U ÿÊŒfl ∑§Ë
•◊Á⁄U∑§Ê ∑‘§ Áπ‹Ê» π‹ ª∞ ◊Òø ∑§Ë
}y ⁄UŸ ∑§Ë ŸÊ’ÊŒ ¬Ê⁄UË ∑§Ù
◊ÊS≈U⁄UÄU‹Ê‚ ’ÃÊÿÊ „Ò– S≈UÊ⁄U ‚ÍÿÊ¸ Ÿ
÷Ê⁄UÃËÿ ≈UË◊ ∑§Ù Ÿ Á‚»¸ ∞∑§ ‡Ê◊¸ŸÊ∑§
„Ê⁄U ‚ ’øÊÿÊ, ’ÁÀ∑§ ≈UË◊ ∑§Ù ≈UË-wÆ
ÁflE ∑§¬ ◊¥ •¬Ÿ ¬„‹ ◊Òø ◊¥ ¡ËÃ
ÁŒ‹ÊŸ ◊¥ •„◊ ÷ÍÁ◊∑§Ê ÁŸ÷Êß¸– ß‚
¡ËÃ ∑‘§ ’ÊŒ ‚ÍÿÊ¸ Ÿ ∑§Ùø ª¥÷Ë⁄U ∑§Ê
÷Ë ÁŒ‹ ¡ËÃ Á‹ÿÊ– ß¥Á«ÿÊ ÁR§∑‘§≈U
≈UË◊ mÊ⁄UÊ ß¥S≈UÊª˝Ê◊ ¬⁄U ‡Êÿ⁄U Á∑§∞ ª∞
flËÁ¡ÿÙ ◊¥ ∑§Ùø ª¥÷Ë⁄U Ÿ ∑§„Ê Á∑§ ÿ
Œ’Êfl ◊¥ π‹Ë ªß¸ ‚’‚ ’„Ã⁄UËŸ
¬ÊÁ⁄UÿÙ¥ ◊¥ ‚ ∞∑§ ⁄U„Ë– Œ⁄U•‚‹, ◊È¥’ß¸
∑‘§ flÊŸπ«∏ S≈UÁ«ÿ◊ ◊¥ ÷Ê⁄UÃËÿ ’Ò≈U‚¸
∑§Ê ¬˝Œ‡Ê¸Ÿ ÁŸ⁄UÊ‡ÊÊ¡Ÿ∑§ ⁄U„Ê– ≈UË◊ Ÿ
•◊Á⁄U∑§Ê ∑§Ù v{w ⁄UŸ ∑§Ê ‹ˇÿ ÁŒÿÊ,
¡„Ê¥ ≈UË◊ ∑§Ë •Ù⁄U ‚ ∑§#ÊŸ ‚Íÿ¸∑§È◊Ê⁄U
ÿÊŒfl Ÿ ŸÊ’ÊŒ }y ⁄UŸ ∑§Ë ¬Ê⁄UË
π‹Ë– ∑§Ùø ª¥÷Ë⁄U Ÿ ∑§„Ê Á∑§ ’„ÈÃ
•ë¿Ê Á⁄U¡À≈U ⁄U„Ê– ß‚ Ã⁄U„ ≈UÍŸÊ¸◊¥≈U
◊¥ ‡ÊÈL§•ÊÃ ∑§⁄UŸÊ flÊSÃfl ◊¥

◊ÊS≈U⁄UÄU‹Ê‚ „Ò– flÙ ‡ÊÊŸŒÊ⁄U ÕÊ– ◊Ò¥Ÿ
≈UË-wÆ ÁR§∑‘§≈U ◊¥ ŒπÊ „Ò, πÊ‚∑§⁄U
Œ’Êfl ◊¥, Á¡‚ Ã⁄U„ ∑§Ë ÁSÕÁÃ ◊¥ „◊
Õ, ◊È¤Ê ‹ªÊ Á∑§ ÿ •ÁflE‚ŸËÿ ÕÊ–
•◊Á⁄U∑§Ê ∑‘§ Áπ‹Ê» π‹ ª∞ ◊Òø ◊¥
≈UË◊ ß¥Á«ÿÊ ∑‘§ ≈UÊÚ¬-•ÊÚ«¸⁄U ∑‘§ ¡ÀŒË
Á’π⁄UŸ ∑‘§ ’ÊŒ ÷Ê⁄UÃ ∑§Ë flÊ¬‚Ë ∑§Ù
‹∑§⁄U ÷Ê⁄UÃËÿ ∑§#ÊŸ Ÿ ∑§„Ê Á∑§ ÿ
¡ËÃ Áπ‹ÊÁ«∏ÿÙ¥ •ı⁄U ‚¬Ù≈U¸ S≈UÊ» ∑‘§
Á‹∞ ∞∑§ πÊ‚ ¬‹ •ı⁄U ∞∑§ ∑§Ë◊ÃË
‚ËπŸ ∑§Ê •ŸÈ÷fl ÕË– ‚ÍÿÊ¸ Ÿ •Êª
∑§„Ê,  øË¡¥ Á¡‚ Ã⁄U„ ‚ ªß¸, ©‚‚
’„ÈÃ πÈ‡Ê „Í¥– ¬„‹ ◊Òø ◊¥ ÕÙ«∏Ë
«⁄UÊflŸË ÁSÕÁÃ •ı⁄U „‹ø‹ ÃÙ „Èß¸
ÕË, ‹Á∑§Ÿ ÿ ◊⁄U Á‹∞ ‚÷Ë ‹«∏∑§Ù¥

∑§Ù ‚¬Ù≈U¸ S≈UÊ» ∑‘§ Á‹∞ ∞∑§ •ë¿Ê
‚’∑§ ’Ÿ ªÿÊ– ÿ π‹ ∑§Ê Á„S‚Ê „Ò,
‹Á∑§Ÿ „◊¥ ◊ÒŒÊŸ ¬⁄U ∑§⁄UÒÄU≈U⁄U ÁŒπÊŸÊ
¬«∏Ê •ı⁄U ◊Ò¥ ∞‚Ë ÁSÕÁÃÿÙ¥ ◊¥ ¬„‹ ÷Ë
π‹ øÈ∑§Ê „Í¥, ß‚Á‹∞ ◊È¤Ê ¬ÃÊ ÕÊ Á∑§
fl„Ê¥ Á≈U∑‘§ ⁄U„ŸÊ ≈UË◊ ∑‘§ Á‹∞ ’„Œ
◊„àfl¬ÍáÊ¸ ÕÊ– ◊Ò¥ ‚◊¤ÊÃÊ „Í¥ Á∑§ ’ÒÁ≈U¥ª
∑‘§ Á‹∞ Áfl∑‘§≈U ÕÙ«∏Ê ◊ÈÁ‡∑§‹ ÕÊ–
‚Íÿ¸∑§È◊Ê⁄U ÿÊŒfl Ÿ ÿ ÷Ë ∑§„Ê Á∑§
•¬Ÿ „Ù◊ ª˝Ê©¥« ¬⁄U ≈UË◊ ∑§Ë ∑§#ÊŸË
∑§⁄UŸ ∑‘§ ’Ê⁄U ◊¥ ’ÊÃ ∑§⁄UÃ „È∞, ∑§#ÊŸ
Ÿ flÊŸπ«∏ S≈UÁ«ÿ◊ ◊¥ ÷Ê⁄UÃ ∑§Ë
∑§#ÊŸË ∑§⁄UŸ ∑‘§ •ŸÈ÷fl ∑§Ù πÊ‚
’ÃÊÿÊ •ı⁄U ‡ÊÊŸŒÊ⁄U ◊Ê„ı‹ ’ŸÊŸ ∑‘§
Á‹∞ ÷Ë«∏ ∑§Ù R§Á«≈U ÁŒÿÊ–

»´ÖèÚU Ùð âêØæü ·¤è ÂæÚUè ·¤ô ÕÌæØæ ×æSÅUÚU�UÜæâ
– Ÿß¸ ÁŒÑË  

ãÿÍ¡Ë‹Ò¥« Ÿ •»ªÊÁŸSÃÊŸ ∑‘§
Áπ‹Ê» ≈UËwÆ flÀ«¸ ∑§¬ ∑‘§ ßÁÃ„Ê‚
◊¥ •¬ŸÊ ‚’‚ ’«∏Ê ⁄UŸ ø¡ Á∑§ÿÊ
„Ò– ∑§ËflË ≈UË◊ Ÿ v}x ⁄UŸÙ¥ ∑‘§ ‹ˇÿ
∑§Ù •Ê‚ÊŸË ‚ „ÊÁ‚‹ ∑§⁄U ÿ
©¬‹Áéœ •¬Ÿ ŸÊ◊ ∑§Ë– ß‚‚ ¬„‹
∑§Ùß¸ ÷Ë ≈UË◊ ≈UËwÆ flÀ«¸ ∑§¬ ◊¥ v}Æ
‚ •Áœ∑§ ∑§Ê S∑§Ù⁄U ø¡ Ÿ„Ë¥ ∑§⁄U
‚∑§Ë ÕË •ı⁄U •’ ãÿÍ¡Ë‹Ò¥« Ÿ
•»ªÊÁŸSÃÊŸ ∑‘§ Áπ‹Ê» ß‚ •¥¡Ê◊
ÁŒÿÊ „Ò– ß‚ ◊È∑§Ê’‹ ◊¥ ŒÙŸÙ¥ ≈UË◊Ù¥
∑‘§ ’Ñ’Ê¡Ù¥ Ÿ ’„Ã⁄UËŸ π‹ ÁŒπÊÿÊ
•ı⁄U ∞∑§ ’„Ã⁄UËŸ ◊È∑§Ê’‹Ê ŒπŸ
∑§Ù Á◊‹Ê– •»ªÊÁŸSÃÊŸ Ÿ ¬„‹
’Ñ’Ê¡Ë ∑§⁄UÃ „È∞ v}w ⁄UŸÙ¥ ∑§Ê
•ë¿Ê S∑§Ù⁄U π«∏Ê Á∑§ÿÊ– ß‚ ‹ˇÿ
∑§Ù Œπ∑§⁄U ∞‚Ê ‹ª ⁄U„Ê ÕÊ Á∑§
∑§ËflË ≈UË◊ ∑§Ù „Ê⁄U ∑§Ê ‚Ê◊ŸÊ ∑§⁄UŸÊ
¬«∏ªÊ ÄUÿÙ¥Á∑§ ß‚‚ ¬„‹ é‹Ò∑§∑Ò§å‚
Ÿ ßÃŸÊ ’«∏Ê S∑§Ù⁄U ø¡ Ÿ„Ë Á∑§ÿÊ
ÕÊ ‹Á∑§Ÿ ß‚ ◊Òø ◊¥ ©ã„Ù¥Ÿ ∑§Ê⁄UŸÊ◊
∑§Ù •¥¡Ê◊ ÁŒÿÊ–

ªÈ‹Ê’ŒËŸ ŸÊß¸’ ∑‘§ {x ⁄UŸÙ¥ ∑§Ë
’Œı‹Ã •»ªÊÁŸSÃÊŸ Ÿ ¬„‹ ’ÒÁ≈U¥ª

∑§⁄UÃ „È∞ { Áfl∑‘§≈U ∑‘§ ŸÈ∑§‚ÊŸ ¬⁄U
v}w ⁄UŸ ’ŸÊ∞ Õ– v}Æ ∑‘§ S∑§Ù⁄U ∑§Ù
Œπ∑§⁄U ∞‚Ê ‹ª ⁄U„Ê ÕÊ Á∑§
•»ªÊÁŸSÃÊŸ ∑§Ë ≈UË◊ ◊È∑§Ê’‹ ∑§Ù
•¬Ÿ ŸÊ◊ ∑§⁄U ‚∑§ÃË „Ò ‹Á∑§Ÿ ∞‚Ê
Ÿ„Ë¥ „È•Ê •ı⁄U ∑§ËflË ≈UË◊ Ÿ ßÁÃ„Ê‚
⁄UøÃ „È∞ v}x ⁄UŸ ’ŸÊ∑§⁄U ¡ËÃ
‚ÈÁŸÁpÃ ∑§Ë– ß‚Ë ∑‘§ ‚ÊÕ ≈UËwÆ
flÀ«¸ ∑§¬ ∑‘§ •¬Ÿ ßÁÃ„Ê‚ ∑§Ê
‚’‚ ’«∏Ê ⁄UŸ ø¡ ∑§⁄U ÁŒÿÊ „Ò–
ß‚‚ ¬„‹ ãÿÍ¡Ë‹Ò¥« Ÿ ≈UËwÆ flÀ«¸
∑§¬ ◊¥ ‚’‚ ’«∏Ê ⁄UŸ ø¡ ‚Ê‹
wÆwv ◊¥ ß¥Ç‹Ò¥« ∑‘§ Áπ‹Ê» Á∑§ÿÊ
ÕÊ– ©‚ ◊È∑§Ê’‹ ◊¥ ß¥ÁÇ‹‡Ê ≈UË◊ Ÿ
v{{ ⁄UŸ ’ŸÊ∞ Õ, Á¡‚ ∑§ËflË ≈UË◊ Ÿ
„ÊÁ‚‹ ∑§⁄U Á‹ÿÊ ÕÊ– •»ªÊÁŸSÃÊŸ
∑‘§ Áπ‹Ê» ≈UËwÆ ÁR§∑‘§≈U ∑‘§ ßÁÃ„Ê‚
◊¥ ¬„‹Ë ’Ê⁄U ∞‚Ê „È•Ê „Ò, ¡’

Á∑§‚Ë ≈UË◊ Ÿ v}Æ ‚ •Áœ∑§ ∑§Ê
S∑§Ù⁄U ø¡ Á∑§ÿÊ „Ò– •»ªÊŸË ≈UË◊ Ÿ
•’ Ã∑§ ≈UËwÆ ß¥≈U⁄UŸ‡ÊŸ‹ ◊¥ w{ ’Ê⁄U
v}Æ ‚ •Áœ∑§ ∑§Ê S∑§Ù⁄U ’ŸÊÿÊ „Ò
•ı⁄U ©ã„¥ wz ◊È∑§Ê’‹Ù¥ ◊¥ ¡ËÃ Á◊‹Ë
„Ò– ÿ ¬„‹Ê ◊ı∑§Ê „Ò, ¡’
•»ªÊÁŸSÃÊŸ ∑§Ù v}Æ ‚ •Áœ∑§ ∑‘§
S∑§Ù⁄U flÊ‹ ∑§Ê fl ’øÊfl Ÿ„Ë¥ ∑§⁄U
‚∑‘§ „Ò¥– ◊È∑§Ê’‹ ∑§Ë ’ÊÃ ∑§⁄U¥, ÃÙ
ß‚ ◊Òø ◊¥ •»ªÊÁŸSÃÊŸ Ÿ ¬„‹
’Ñ’Ê¡Ë ∑§⁄UÃ „È∞ { Áfl∑‘§≈U ∑‘§
ŸÈ∑§‚ÊŸ ¬⁄U v}w ⁄UŸ ’ŸÊ∞ Õ– ©Ÿ∑‘§
Á‹∞ ªÈ‹Ê’ŒËŸ ŸÊß¸’ Ÿ xz ª¥ŒÙ¥ ¬⁄U
{x ⁄UŸÙ¥ ∑§Ë ¬Ê⁄UË π‹Ë, Á¡‚◊¥ x
øı∑‘§ •ı⁄U y ¿P§ ‡ÊÊÁ◊‹ ⁄U„–
ãÿÍ¡Ë‹Ò¥« ∑‘§ Á‹∞ ‹ÊÚ∑§Ë »ÇÿÍ¸‚Ÿ
‚’‚ ∑§Ê◊ÿÊ’ ª¥Œ’Ê¡ ⁄U„, Á¡ã„Ù¥Ÿ
y •Ùfl⁄U ◊¥ yÆ ⁄UŸ πø¸ ∑§⁄UÃ „È∞ w
Áfl∑‘§≈U •¬Ÿ ŸÊ◊ Á∑§∞– v}x ⁄UŸÙ¥ ∑‘§
‹ˇÿ ∑§Ù ∑§ËflË ≈UË◊ Ÿ v|.z •Ùfl⁄UÙ¥
◊¥ z Áfl∑‘§≈U ∑‘§ ŸÈ∑§‚ÊŸ ¬⁄U „ÊÁ‚‹
∑§⁄U Á‹ÿÊ– ©Ÿ∑‘§ Á‹∞ Áfl∑‘§≈U∑§Ë¬⁄U
’Ñ’Ê¡ Á≈U◊ ‚Ë»≈U¸ Ÿ yw ª¥ŒÙ¥ ¬⁄U |
øı∑§Ù¥ •ı⁄U w ¿P§Ù¥ ∑§Ë ◊ŒŒ ‚ {z
⁄UŸÙ¥ ∑§Ë ¬Ê⁄UË π‹Ë–  ©ã„¥ å‹ÿ⁄U •ÊÚ»
Œ ◊Òø ÷Ë øÈŸÊ ªÿÊ–

ãÿÍ¡Ë‹Ò¥« Ÿ •» ªÊÁŸSÃÊŸ
∑§Ù z Áfl∑‘§≈U ‚ „⁄UÊÿÊ

– Ÿß¸ ÁŒÑË  

flÊŸπ«∏ S≈UÁ«ÿ◊
∑§Ë Á¬ø ‚

ÁŸ⁄UÊ‡Ê „È∞ •ˇÊ⁄ 
◊È¥’ß¸,(∞) – ÷Ê⁄UÃËÿ

≈UËwÆ ≈UË◊ ∑‘§ ©¬∑§#ÊŸ •ˇÊ⁄U
¬≈U‹ flÊŸπ«∏ S≈UÁ«ÿ◊ ∑§Ë
Á¬ø ‚ ÁŸ⁄UÊ‡Ê „È∞– ÷Ê⁄UÃ •ı⁄U
•◊Á⁄U∑§Ê ∑‘§ ’Ëø ‡ÊÁŸflÊ⁄U ∑§Ù
◊È¥’ß¸ ◊¥ ≈UËwÆ ÁflE ∑§¬ ∑§Ê
◊È∑§Ê’‹Ê π‹Ê ªÿÊ ÕÊ–
÷Ê⁄UÃËÿ ≈UË◊ ∑§Ë ’Ñ’Ê¡Ë ß‚
◊Òø ◊¥ •ë¿Ë Ÿ„Ë¥ ⁄U„Ë ÕË
•ı⁄U ∑§#ÊŸ ‚Íÿ¸∑§È◊Ê⁄U ÿÊŒfl
∑§Ù ¿Ù«∏∑§⁄U •ãÿ ∑§Ùß¸
’Ñ’Ê¡ ’«∏Ë ¬Ê⁄UË Ÿ„Ë¥ π‹
‚∑§Ê ÕÊ– •ˇÊ⁄U Ÿ ∑§„Ê Á∑§
fl„ flÊŸπ«∏ ∑§Ë Á¬ø Œπ∑§⁄U
„Ò⁄UÊŸ Õ ÄUÿÙ¥Á∑§ ◊È¥’ß¸ ∑§Ë Á¬ø
•Ê◊Ãı⁄U ¬⁄U ‚¬Ê≈U „ÙÃË „Ò
¡„Ê¥ „Êß¸ S∑§ÙÁ⁄U¥ª ◊Òø ŒπŸ
Á◊‹Ã „Ò¥–  ◊ÈÁ‡∑§‹ Á¬ø ¬⁄U
’Ñ’Ê¡Ë R§◊ ∑‘§ äflSÃ „ÙŸ
∑‘§ ’Êfl¡ÍŒ •ˇÊ⁄U Ÿ ∑§„Ê Á∑§
≈UË◊ ¬˝ÁÃS¬œË¸ S∑§Ù⁄U ’ŸÊŸ ∑§Ù
‹∑§⁄U •ÊESÃ ÕË– ¬„‹
’Ñ’Ê¡Ë ∑§⁄UÃ „È∞ ÷Ê⁄UÃ Ÿ
|| ⁄UŸ Ã∑§ ¿„ Áfl∑‘§≈U ª¥flÊ
ÁŒ∞ Õ – ‹Á∑§Ÿ ∑§#ÊŸ
‚Íÿ¸∑§È◊Ê⁄U ÿÊŒfl ∑§Ë y~ ª¥Œ ◊¥
}y ⁄UŸ ∑§Ë ŸÊ’ÊŒ ¬Ê⁄UË ‚
◊¡’ÊŸ ≈UË◊ Ÿı Áfl∑‘§≈U ¬⁄U
v{v ⁄UŸ ’ŸÊŸ ◊¥ ‚»‹ ⁄U„Ë–
÷Ê⁄UÃ Ÿ •◊Á⁄U∑§Ê ∑§Ù •ÊΔ
Áfl∑‘§≈U ¬⁄U vxw ⁄UŸ ¬⁄U ⁄UÙ∑§∑§⁄U
w~ ⁄UŸ ‚ ¡ËÃ Œ¡¸ ∑§Ë– •ˇÊ⁄U
Ÿ ∑§„Ê, ÿÙ¡ŸÊ ◊Òø ∑§Ë
ÁSÕÁÃ ∑‘§ •ŸÈ‚Ê⁄U ’ŸÊß¸ ¡ÊÃË
„Ò– 

∑§Êÿ¸¬ÊÁ‹∑§ Œá«ÊÁœ∑§Ê⁄UË ‹flŸ,
Á¡‹Ê-’‹ıŒÊ’Ê¡Ê⁄U-

÷Ê≈UÊ¬Ê⁄UÊ (¿.ª.)
//ß¸‡Ã„Ê⁄U//

∑˝§◊Ê¥∑§/z}x/Ã„./flÊø∑§/wÆw{
‹flŸ ÁŒŸÊ¥∑§ x/w/wÆw{
ª˝Ê◊ ‹flŸ, ¬.„.Ÿ¥. x{ ’-vwv/ fl·¸ wÆwz-w{

∞ÃŒ˜ mÊ⁄UÊ ‚fl¸ ‚ÊœÊ⁄UáÊ ∑§Ù ‚ÈÁøÃ Á∑§ÿÊ
¡ÊÃÊ „Ò Á∑§ •ÊflŒ∑§ ª¥Œ⁄UÊ◊ ‚Ÿ Á¬ÃÊ
‹πŸ‹Ê‹ ‚Ÿ ¡ÊÁÃ ŸÊß¸, ÁŸflÊ‚Ë ª˝Ê◊ Ÿª⁄U
¬¥øÊÿÃ ‹flŸ Ã„‚Ë‹ ‹flŸ, Á¡‹Ê-
’‹ıŒÊ’Ê¡Ê⁄U-÷Ê≈UÊ¬Ê⁄UÊ (¿.ª.) mÊ⁄UÊ •ÊflŒŸ
¬‡Ê Á∑§ÿÊ „Ò, Á∑§ •ÊflŒ∑§ •¬Ÿ ’«∏ Á¬ÃÊ Sfl.
¬¥ø⁄UÊ◊ ‚Ÿ Á¬ÃÊ ¤Êé’Í ‚Ÿ ¡ÊÁÃ ŸÊß¸ ÁŸflÊ‚Ë
ª˝Ê◊ Ÿª⁄U ¬¥øÊÿÃ ‹flŸ ◊¥ ◊ÎàÿÈ ÁŒŸÊ¥∑§
Æ}/Æx/v~|v ◊¥ ◊ÎàÿÈ „È•Ê „Ò, ¡Ù Á∑§
•ôÊÊŸÃÊfl‡Ê Á∑§‚Ë ÷Ë ‚¥’¥ÁœÃ Áfl÷Êª/¬¥øÊÿÃ
◊¥ Œ¡¸ Ÿ„Ë ∑§⁄UÊ ¬ÊÿÊ „Ò– •Ã— •ÊflŒ∑§ •¬Ÿ
’«∏ Á¬ÃÊ Sfl. ¬¥ø⁄UÊ◊ ‚Ÿ Á¬ÃÊ ¤Êé’Í ‚Ÿ ¡ÊÁÃ
ŸÊß¸ ∑§Ê ◊ÎàÿÈ ¬˝◊ÊáÊ ¬òÊ ¬˝ŒÊÿ Á∑§ÿ ¡ÊŸ ’Ê’Ã˜
‡Ê¬Õ ¬òÊ, •ŸÈ¬‹éœÃÊ ¬˝◊ÊáÊ ¬òÊ, ∑‘§ ‚ÊÕ
•ÊflŒŸ ¬˝SÃÈÃ Á∑§ÿÊ „Ò– ©Q§ ‚¥’¥œ ◊¥ ¬˝∑§⁄UáÊ
ß‚ ãÿÊÿÊ‹ÿ ◊¥ ÁfløÊ⁄UÊœËŸ „Ò–

•Ã— ©Q§ ‚¥’¥œ ◊¥ Á¡‚ Á∑§‚Ë √ÿÁQ§
∑§Ù ÿÁŒ Á∑§‚Ë ¬˝∑§Ê⁄U ∑§Ë ∑§Ùß¸ ŒÊflÊ •Ê¬ÁûÊÿÊ¥
ÿÁŒ ∑§Ùß¸ „Ù ÃÙ fl ÁŒŸÊ¥∑§ wÆ/w/wÆw{ Ã∑§ ◊⁄U
ãÿÊÿÊ‹ÿ ◊¥ ¬˝SÃÈÃ ∑§⁄U ‚∑§Ã „Ò¥, ’ÊŒ ◊¥ ∑§Ë
ªß¸ ŒÊflÊ •Ê¬ÁûÊÿÊ¥ ¬⁄U Á∑§‚Ë ¬˝∑§Ê⁄U ∑§Ë ∑§Ùß¸
‚ÈŸflÊß¸ Ÿ„Ë¥ „ÙªË–

ÿ„ ß¸‡Ã„Ê⁄U •Ê¡ ÁŒŸÊ¥∑§ x/w/wÆw{ ∑§Ù
◊⁄U „SÃÊˇÊ⁄U ∞fl¥ ãÿÊÿÊ‹ÿ ∑§Ë ‚Ë‹ ◊È„⁄U mUÊ⁄UÊ
¡Ê⁄UË Á∑§ÿÊ ªÿÊ „Ò–

∑§Êÿ¸¬ÊÁ‹∑§ Œá«ÊÁœ∑§Ê⁄UË
◊È„U⁄U ‹flŸ

∑§ÊÿÊ¸‹ÿ ⁄UÊ¡Sfl ÁŸ⁄UËˇÊ∑§
⁄UÊÿ¬È⁄U vÆ

//•Ê◊ ‚ÍøŸÊ//
¡Ê⁄UË ÁŒŸÊ¥∑§ w~/Æv/wÆw{

∞ÃŒ˜ mÊ⁄UÊ ‚fl¸ ‚ÊœÊ⁄UáÊ ∑§Ù ‚ÍÁøÃ
Á∑§ÿÊ ¡ÊÃÊ „Ò Á∑§ •ÊflŒ∑§ üÊË◊ÃË ⁄UπÊ
≈U∑§flÊŸË ¬ÁÃ •Ù◊¬˝∑§Ê‡Ê ≈U∑§flÊŸË
ÁŸflÊ‚Ë - ‡ÊÒ‹ãŒ˝ Ÿª⁄U ⁄UÊÿ¬È⁄U ¿.ª. mÊ⁄UÊ
•ÊflÁŒÃ ª˝Ê◊ Œfl¬È⁄UË ¬≈UflÊ⁄UË „À∑§Ê Ÿ¥’⁄U
|x ⁄UÊ¡Sfl ÁŸ⁄UËˇÊ∑§ ◊á«‹- vÆ ⁄UÊÿ¬È⁄U
◊ ÁSÕÃ ÷ÍÁ◊ Á¡‚∑§Ê π‚⁄UÊ Ÿê’⁄U
v{/xv ⁄U∑§’Ê Æ.yyz „. ∑§Ê ‚Ë◊Ê∑§Ÿ
ãÿÊÿÊ‹ÿ •ÁÃÁ⁄UQ§ Ã„‚Ë‹ŒÊ⁄U, ⁄UÊÿ¬È⁄U ∑‘§
•ÊŒ‡Ê ÁŒŸÊ¥∑§ Æ{/Æv/wÆw{ ∑‘§ ¬Á⁄U¬Ê‹Ÿ
◊ ÁŒŸÊ¥∑§ vv/Æw/wÆw{ ∑§Ù ‚◊ÿ vw ’¡
¬pÊÃ˜ ◊⁄U mÊ⁄UÊ Á∑§ÿÊ ¡ÊŸÊ ÁŸÿÃ „Ò–

•Ã— ©Q§ ‚Ë◊Ê¥∑§Ÿ ◊ Á¡‚ Á∑§‚Ë
√ÿÁQ§ ÿÊ ‚¥SÕÊ ∑§Ù ∑§Ùß¸ ŒÊflÊ/•Ê¬ÁûÊ
¬˝SÃÈÃ ∑§⁄UŸÊ „Ù ÃÙ fl„ ©Q§ ÁÃÁÕ ◊
¬≈UflÊ⁄UË „À∑§Ê Ÿê’⁄ |x ∑§ Œfl¬È⁄UË ◊¥
ÁSÕÃ ∑§ÊÿÊ¸‹ÿ ◊ ◊ÿ ŒSÃÊfl¡ ‚Á„Ã
Sfl¥ÿ •ÕflÊ flÒœ •Á÷÷Ê·∑§ ∑‘§ ◊Êäÿ◊
‚ ©¬ÁSÕÃ „Ù∑§⁄U ¬˝SÃÈÃ ∑§⁄U ‚∑§Ã „Ò¥–
ÁŸÿÃ ÁÃÁÕ ∑‘§ ¬EÊÃ˜ ◊⁄U mÊ⁄UÊ Á∑§‚Ë
¬˝∑§Ê⁄U ∑§Ë ŒÊflÊ / •Ê¬ÁûÊ ¬⁄U ÁfløÊ⁄U Á∑§ÿÊ
¡ÊŸÊ ‚¥÷fl Ÿ„Ë¥ „Ò–

(⁄UÊ¡Sfl ÁŸ⁄UËˇÊ∑§)
⁄UÊÿ¬È⁄U vÆ

∑§ÊÿÊ¸‹ÿ ⁄UÊ¡Sfl ÁŸ⁄UËˇÊ∑§ ◊á«‹
⁄UÊÿ¬È⁄U-x, Ã„‚Ë‹ fl Á¡‹Ê ⁄UÊÿ¬È⁄U

•Ê◊ ‚ÍøŸÊ
ÁŒŸÊ¥∑§ wx/Æv/wÆw{

∞ÃŒ˜ mUÊ⁄UÊ ‚fl¸‚ÊäÊÊ⁄UáÊ ∑§Ê ‚ÍÁøÃ
Á∑§ÿÊ „ÒU Á∑§ ª˝Ê◊ ∑§Ù≈UÊ ¬.„.Ÿ. zv
⁄UÊ.ÁŸ.◊.⁄UÊÿ¬È⁄U x, Ã„‚Ë‹ fl Á¡‹Ê ⁄UÊÿ¬È⁄U
ÁSÕÃ ÷ÍÁ◊ ∑‘§ ‚¥’¥œ ◊¥ •ÊflŒ∑§ üÊË◊ÃË
‹Ê‹◊È∑§Ë ‡Ê◊Ê¸ ¬ÁÃ ⁄UÊ¡ ªÎ„ ‡Ê◊Ê¸
ÁŸflÊ‚Ë- ∑§Ù≈UÊ ⁄UÊÿ¬È⁄U mUÊ⁄UÊ ª˝Ê◊ ∑§Ê≈UÊ
¬.„U.Ÿ. zv ⁄UÊ.ÁŸ.◊. ⁄UÊÿ¬È⁄U x Ã„‚Ë‹ fl
Á¡‹Ê ⁄UÊÿ¬È⁄U ÁSÕÃ ‡ÊË≈U Ÿ¥’⁄U yU å‹Ê≈U
Ÿ¥’⁄U |}/vv ⁄U∑§’Ê vx}Æ fl.»Í§. ÷ÍÁ◊ ∑§Ê
‚Ë◊Ê¥∑§Ÿ „◊Ê⁄U √ŒÊ⁄UÊ ÁŒŸÊ¥∑§ vx/w/wÆw{
∑§Ù ‚◊ÿ vw:ÆÆ ’¡ ¬pÊÃ˜ ‚ Á∑§ÿÊ
¡ÊŸÊ ÁŸÿÃ „Ò–

•Ã— ©Q§ ÷ÍÁ◊ ∑‘§ ‚÷Ë ’≈UÊ¥∑§ŸœÊ⁄UË
÷ÍÁ◊SflÊÁ◊ÿÙ ÃÕÊ •Ê‚¬Ê‚ ∑‘§
÷ÍÁ◊SflÊÁ◊ÿÙ ∑§Ù ‚ÍøŸÊ ŒË ¡ÊÃË „Ò Á∑§
©Q§ ÁÃÁÕ fl ‚◊ÿ ¬⁄U ¬≈UflÊ⁄UË ∑§ÊÿÊ¸‹ÿ
◊¥ ©¬ÁSÕÃ „Ù∑§⁄U •ÊflÁŒÃ π‚⁄UÊ Ÿ¥’⁄UÙ¥
∑‘§ ‚¥’¥œ ◊¥ ¡Ù ÷Ë ŒÊflÊ ÿÊ •Ê¬ÁûÊ „Ù ÃÙ
‚◊ˇÊ ◊¥ ¬˝SÃÈÃ ∑§⁄U ÃÕÊ •¬ŸË •¬ŸË
÷ÍÁ◊ ‚ ‚¥’¥ÁœÃ ŒSÃÊfl¡ ¬˝SÃÈÃ ∑§⁄Uª
‚Ë◊Ê¥∑§Ÿ ¬pÊÃ Á∑§‚Ë ÷Ë ¬˝∑§Ê⁄U ∑§Ë ∑§Ùß¸
•Ê¬ÁûÊ ◊Êãÿ Ÿ„Ë „ÙªË –

⁄UÊ¡Sfl ÁŸ⁄UËˇÊ∑§
⁄UÊÿ¬È⁄U-x, ∑§Ù≈UÊ

Ã„‚Ë‹ fl Á¡‹Ê-⁄UÊÿ¬È⁄U (¿U.ª.)

ŸÊ◊ ¬Á⁄UflÃ¸Ÿ
‚fl¸‚ÊœÊ⁄UáÊ ∑§Ù ‚ÍÁøÃ Á∑§ÿÊ

¡ÊÃÊ „Ò Á∑§ ◊Ò¥ •‡ÊÙ∑§ ø¥Œ ¡ÒŸ
Á¬ÃÊ ⁄UÃŸ ‹Ê‹ ¡ÒŸ ÁŸflÊ‚Ë ◊ Ÿ
v| flÊ«¸ Ÿ y ãÿÍ ◊Ê∑‘§¸≈U ∞∑§‹√ÿ
flÊ«¸ ŒÑË ⁄UÊ¡„Ê⁄UÊ ’‹ÙŒ (¿ ª)
ÿ„ ‡Ê¬Õ ∑§⁄UÃÊ „Í¥ Á∑§ ◊ÒŸ •¬ŸÊ
¬È⁄UÊŸÊ ŸÊ◊ ∑§Ù àÿÊª ∑§⁄U ŸÿÊ ŸÊ◊
•‡ÊÙ∑§ ¡ÒŸ Á¬ÃÊ ⁄UÃŸ ‹Ê‹ ¡ÒŸ
⁄Uπ Á‹ÿÊ „Í¥– •Ã— •Ê¡ ‚ ◊È¤Ê
‚◊SÃ ‡ÊÊ‚∑§Ëÿ, •œ¸‡ÊÊ‚∑§Ëÿ fl
•ãÿ ŒSÃÊfl¡Ù¥ ◊¥ ◊⁄U Ÿ∞ ŸÊ◊
•‡ÊÙ∑§ ¡ÒŸ Á¬ÃÊ ⁄UÃŸ ‹Ê‹ ¡ÒŸ
‚ „Ë ¡ÊŸÊ ¬„øÊŸÊ ¡Êfl–

•‡ÊÙ∑§ ¡ÒŸ
◊ Ÿ v| flÊ«¸ Ÿ y ãÿÍ ◊Ê∑‘§¸≈U
∞∑§‹√ÿ flÊ«¸ ŒÑË ⁄UÊ¡„Ê⁄UÊ

’‹ÙŒ (¿ ª)

ŸÊ◊ ¬Á⁄UflÃ¸Ÿ
ÁflŸÿ ∑§È◊Ê⁄U Ÿ¥ŒÊ Á¬ÃÊ üÊË

‚È‡ÊË‹ ∑§È◊Ê⁄U Ÿ¥ŒÊ Á⁄U‚Êß¸ ¬Ê⁄UÊ œ◊Ã⁄UË
Ã„. fl Á¡‹Ê œ◊Ã⁄UË (¿.ª.) – ÿ„
Á∑§ ◊⁄U •ÊœÊ⁄U∑§Ê«¸ ◊¥ ◊⁄UÊ ŸÊ◊ ÁflŸÿ
∑§È◊Ê⁄U Ÿ¥ŒÊ Á¬ÃÊ üÊË ‚È‡ÊË‹ ∑§È◊Ê⁄U
Ÿ¥ŒÊ Œ¡¸ „Ò ¡Ù Á∑§ ¬ÍáÊ¸ M§¬ ‚ ‚„Ë „Ò
– «˛ÊßÁfl¥ª ‹Êÿ‚¥‚ R§◊Ê¥∑§ CGÆy
v~~}~{vv~vÆ ◊¥ ◊⁄UÊ ŸÊ◊ ÁflŸÿ
∑§È◊Ê⁄U Ÿ¥ŒÊ Á¬ÃÊ üÊË ‚È‡ÊË‹ Ÿ¥ŒÊ ∞fl¥
¬ÃÊ ’SÃ⁄U ⁄UÙ« œ◊Ã⁄UË Œ¡¸ „Ù ªÿÊ
„Ò–

Á¡‚ •ÊœÊ⁄U ∑§Ê«¸ ∑§⁄U ŸÊ◊ ∑‘§
•ÊœÊ⁄U ¬⁄U ÁflŸÿ ∑§È◊Ê⁄U  Ÿ¥ŒÊ Á¬ÃÊ üÊË
‚È‡ÊË‹ ∑§È◊Ê⁄U Ÿ¥ŒÊ ∞fl¥ ¬ÃÊ Á⁄U‚Êß¸
¬Ê⁄UÊ œ◊Ã⁄UË Ã„. fl Á¡‹Ê œ◊Ã⁄UË
(¿.ª.) Œ¡¸ Á∑§ÿÊ ¡Êÿ – 

‡Ê¬Õ∑§ÃÊ¸
ÁflŸÿ ∑§È◊Ê⁄U Ÿ¥ŒÊ  

Á¬ÃÊ üÊË ‚È‡ÊË‹ ∑§È◊Ê⁄U Ÿ¥ŒÊ  
Á⁄U‚Êß¸ ¬Ê⁄UÊ œ◊Ã⁄UË  

Ã„. fl Á¡‹Ê œ◊Ã⁄UË (¿.ª.)

ãÿÊÿÊ‹ÿ ŸÊÿ’ Ã„‚Ë‹ŒÊ⁄U ‚á«Ë
Á¡‹Ê-’‹ıŒÊ’Ê¡Ê⁄U ÷Ê≈UÊ¬Ê⁄UÊ ¿.ª.

// ß¸‡Ã„Ê⁄U//
∑˝§◊Ê¥∑§/vvx/ŸÊ.Ã„./flÊ./ wÆw{
‚á«Ë, ÁŒŸÊ¥∑§ Æy/Æw/wÆw{
⁄UÊ.¬˝.∑˝§. ’/vwv fl·¸ wÆwz-w{
¬.„.Ÿ¥. Æw ª˝Ê◊ - ÁªÃ∑‘§⁄UÊ

∞ÃŒ mÊ⁄UÊ ‚fl¸ ‚ÊœÊ⁄UáÊ ª˝Ê◊ flÊÁ‚ÿÙ¥ ∑§Ù
‚ÍÁøÃ Á∑§ÿÊ ¡ÊÃÊ „Ò Á∑§ •ÊflÁŒ∑§Ê ‚„ÙŒ˝Ê ’Êß¸
¬ÁÃ œŸ‚Êÿ ¡ÊÁÃ ªÙ¥«∏ ÁŸflÊ‚Ë ª˝Ê◊ ÷M§flÊ«Ë„
Ã„‚Ë‹ ’‹ıŒÊ’Ê¡Ê⁄U ∑§ÊSÃ∑§Ê⁄U ª˝Ê◊ ÁªÃ∑‘§⁄UÊ
Ã„‚Ë‹ ¬‹Ê⁄UË Á¡‹Ê ’‹ıŒÊ’Ê¡Ê⁄U ÷Ê≈UÊ¬Ê⁄UÊ
¿.ª. ∑‘§ mÊ⁄UÊ •ÊflŒŸ ¬˝SÃÈÃ Á∑§ÿÊ „Ò Á∑§ ª˝Ê◊
ÁªÃ∑‘§⁄UÊ ¬.„.Ÿ¥. Æw ÁSÕÃ ÷ÍÁ◊ π.Ÿ¥. vÆz/y
⁄U∑§’Ê Æ.xÆyÆ „. ÷ÍÁ◊ •ÕÊ¸Ã ∑§È‹ π‚⁄UÊ Æv
∑§È‹ ⁄U∑§’Ê Æ.xÆyÆ „. ÷ÍÁ◊ ‚„ÙŒ˝Ê’Êß¸ ¬ÁÃ
œŸ‚Êÿ ¡ÊÁÃ ªÙ¥«∏ ∑‘§ ŸÊ◊ ¬⁄U ÷ÍÁ◊ SflÊ◊Ë „∑§
◊¥ ⁄UÊ¡Sfl •Á÷‹π ◊¥ Œ¡¸ „Ò– ©Q§ ÷ÍÁ◊ ∑§Ê
Á∑§‚ÊŸ Á∑§ÃÊ’ ∑§„Ë ªÈ◊ „Ù ªÿÊ „Ò Á¡‚ …È…Ÿ
¬⁄U ∑§„Ë Ÿ„Ë¥ Á◊‹Ê– ©Q§ ÷ÍÁ◊ ∑§Ê ÁmÃËÿ ¬˝ÁÃ
Á∑§‚ÊŸ Á∑§ÃÊ’ ¬˝ŒÊÿ Á∑§ÿ ¡ÊŸ „ÃÈ
•ÊflŒŸ◊ÿ ’Ë-v π‚⁄UÊ, ‡Ê¬Õ¬òÊ, ÕÊŸÊ
Á⁄U¬Ù≈U¸ ∑§Ë ∑§Ê¬Ë, øÊ‹ÊŸ ¬˝ÁÃ, •ÊœÊ⁄U ∑§Ê«¸ ∑§Ë
¿ÊÿÊ ¬˝ÁÃ ‚¥‹ÇŸ ∑§⁄U ¬˝SÃÈÃ Á∑§ÿÊ „Ò– ¡Ù Á∑§
¬˝∑§⁄UáÊ ãÿÊÿÊ‹ÿ ◊¥ ÁfløÊ⁄UÊœËŸ „Ò–

©Q§ ∑‘§ ‚¥’¥œ ◊¥ Á¡‚ Á∑§‚Ë ∑§Ù ŒÊflÊ
•Ê¬ÁûÊ „Ù ÃÙ Sflÿ¥ •ÕflÊ •¬Ÿ •ÁœflQ§Ê ∑‘§
◊Êäÿ◊ ÁŒŸÊ¥∑§ v~/Æw/wÆw{ Ã∑§ ŒÊflÊ •Ê¬ÁûÊ
¬˝SÃÈÃ ∑§⁄U ‚∑§Ã „Ò– ÁŸÿÃ ÁÃÁÕ ∑‘§ ¬pÊÃ ¬˝Ê#
ŒÊflÊ •Ê¬ÁûÊ ¬⁄U ∑§Ùß¸ ÁfløÊ⁄U Ÿ„Ë¥ Á∑§ÿÊ
¡ÊflªÊ–

•Ê¡ ÁŒŸÊ¥∑§ Æy/Æw/wÆw{ ∑§Ù ◊⁄U
„SÃÊˇÊ⁄U ∞fl¥ ãÿÊÿÊ‹ÿ ∑§Ë ◊È„⁄U ‚ ¡Ê⁄UË Á∑§ÿÊ
ªÿÊ–

ŸÊÿ’ Ã„‚Ë‹ŒÊ⁄U
◊È„U⁄U ‚á«Ë/¬‹Ê⁄UË

ãÿÊÿÊ‹ÿ Ÿ¡Í‹ •Áœ∑§Ê⁄UË œ◊Ã⁄UË ∑‘§
ãÿÊÿÊ‹ÿ ◊ ◊Ê◊‹Ê ∑˝§◊Ê¥∑§-

wÆw{ÆwvxÆxÆÆÆxw
◊Ê◊‹ ∑§Ë üÊáÊË-⁄UÊ¡Sfl

‚Ÿ wÆwz-wÆw{
Áfl·ÿ- •-{
œ◊Ã⁄UË ¬.„.Ÿ. ÆÆÆxx [(„.)]
¬ˇÊ∑§Ê⁄UÙ¥ ∑§Ê Áflfl⁄UáÊ - •ÊflŒ∑§ ¬ˇÊ∑§Ê⁄U ◊„ãŒ˝ ∑§È◊Ê⁄U
‚ÙŸ∑§⁄U,
•ŸÊflŒ∑§ ¬ˇÊ∑§Ê⁄U - „⁄UË‡ÊøãŒ˝ flªÒ⁄U„,

ß¸‡Ã„Ê⁄U
•ÊflŒ∑§ ◊„ãŒ˝ ∑§È◊Ê⁄U ‚ÙŸ∑§⁄U Á¬ÃÊ ŸÊ≈UÍ⁄UÊ◊

‚ÙŸ∑§⁄U, ÁŸflÊ‚Ë-ŸÿÊ¬Ê⁄UÊ M§Œ˝Ë ⁄UÙ« œ◊Ã⁄UË, Ã„‚Ë‹
fl Á¡‹Ê œ◊Ã⁄UË ∑‘§ mÊ⁄UÊ •ÊflŒŸ ¬˝SÃÈÃ Á∑§ÿÊ ªÿÊ „Ò
Á∑§ ◊Ù„ÑÊ ªÙ∑§È‹¬È⁄U flÊ«¸ œ◊Ã⁄UË, Ã„‚Ë‹ fl Á¡‹Ê-
œ◊Ã⁄UË ◊¥ Ÿ¡Í‹ ‡ÊË≈U ∑˝§◊Ê¥∑§ y}, ÷Íπá« ∑˝§◊Ê¥∑§
wv/w, ˇÊòÊ»§‹ zy.ÆÆ flª¸◊Ë≈U⁄U, ÷Í-÷Ê≈U∑§ v~.|Æ M§.,
¡Ù ¬^Ê œÊ⁄U∑§ „⁄UË‡ÊøãŒ˝ Á¬ÃÊ ŸÊÕÈ⁄UÊ◊, ÷Ê⁄UÃ, ∑§Ÿ∑§
Á¬ÃÊ ªÙ∑§È‹ ‚ÙŸ∑§⁄U ÁŸflÊ‚Ë-ªÙ∑§È‹¬È⁄U ŸÿÊ¬Ê⁄UÊ flÊ«¸
œ◊Ã⁄UË, Ã„‚Ë‹ fl Á¡‹Ê-œ◊Ã⁄UË (¿.ª.) ∑‘§ ŸÊ◊ ¬⁄U
Œ¡¸ ∞fl¥ ÁSÕÃ „Ò– ©Q§ flÁáÊ¸Ã ÷Íπá« ∑‘§ œÊ⁄U∑§ªáÊ
„⁄UË‡ÊøãŒ˝ Á¬ÃÊ ŸÊÕÍ⁄UÊ◊ ‚ÙŸ∑§⁄U, ÷Ê⁄UÃ, ∑§Ÿ∑§ Á¬ÃÊ
ªÙ∑§È‹⁄UÊ◊ ‚ÙŸ∑§⁄U mÊ⁄UÊ ‡ÊË≈U ∑˝§◊Ê¥∑§ y}, ÷Íπá«
∑˝§◊Ê¥∑§ wv/w, ˇÊòÊ»§‹ zy.ÆÆ flª¸◊Ë≈U⁄U ∑§Ë ÷ÍÁ◊ ∑§Ù
•ÊflŒ∑§/ŒÊŸª˝ÊÁ„ÃÊ ◊„ãŒ˝ ∑§È◊Ê⁄U ‚ÙŸ∑§⁄U Á¬ÃÊ ŸÊ≈UÍ⁄UÊ◊
‚ÙŸ∑§⁄U ∑‘§ ¬ˇÊ ◊¥ ÁŒŸÊ¥∑§ ww/vw/wÆwz ∑‘§ ◊Êäÿ◊ ‚
¬¥¡Ë∑§ÎÃ ŒÊŸ¬òÊ Áfl‹π ÁŸc¬ÊÁŒÃ Á∑§ÿÊ ªÿÊ „Ò– ©Q§
©¬⁄UÙQ§ ¬¥¡Ë∑§ÎÃ ŒÊŸ¬òÊ Áfl‹π ∑‘§ •ÊœÊ⁄U ¬⁄U ©Q§
÷Íπá« ¬⁄U ‚ ŒÊŸŒÊÃÊ „⁄UË‡ÊøãŒ˝ Á¬ÃÊ ŸÊÕÍ⁄UÊ◊
‚ÙŸ∑§⁄U, ÷Ê⁄UÃ, ∑§Ÿ∑§ Á¬ÃÊ ªÙ∑§È‹⁄UÊ◊ ‚ÙŸ∑§⁄U ∑§Ê
ŸÊ◊ Áfl‹ÙÁ¬Ã ∑§⁄U ŒÊŸª˝ÊÁ„ÃÊ/•ÊflŒ∑§ ◊„ãŒ˝ ∑§È◊Ê⁄U
‚ÙŸ∑§⁄U Á¬ÃÊ ŸÊ≈UÍ⁄UÊ◊ ‚ÙŸ∑§⁄U ∑§Ê ŸÊ◊ •Á÷‹π ◊¥
Œ¡¸ ∑§⁄UÃ „È∞ ŸÊ◊Ê¥Ã⁄UáÊ Á∑§ÿ ¡ÊŸ „ÃÈ •ÊflŒŸ ¬òÊ
¬˝SÃÈÃ Á∑§ÿÊ ªÿÊ „Ò–

•Ã— ©¬⁄UÙQ§ ‚¥’¥œ ◊¥ Á¡‚ Á∑§‚Ë ÷Ë √ÿÁQ§
ÿÊ ‚¥SÕÊ ∑§Ù ŒÊflÊ •Ê¬ÁûÊ ¬‡Ê ∑§⁄UŸÊ „Ù ÃÙ ÁŸÿÃ
‚ÈŸflÊß¸ ÁŒŸÊ¥∑§ wz.Æw.wÆw{ Ã∑§ •ÁŸflÊÿ¸ M§¬ ‚
¬˝SÃÈÃ ∑§⁄U ‚∑§Ã „Ò– ÁŸÿÃ ‚ÈŸflÊß¸ ÁÃÁÕ ¬pÊÃ˜ ¬˝Ê#
ŒÊflÊ •Ê¬ÁûÊ ¬⁄U ∑§Ùß¸ ÁfløÊ⁄U Ÿ„Ë¥ Á∑§ÿÊ ¡ÊflªÊ–

ÿ„ ß¸‡Ã„Ê⁄U ◊⁄U „SÃÊˇÊ⁄U ∞fl¥ ¬Œ◊ÈŒ˝Ê ‚ •Ê¡
ÁŒŸÊ¥∑§ Æx/Æw/wÆw{ ∑§Ù ¡Ê⁄UË Á∑§ÿÊ ¡ÊÃÊ „Ò–

Mr. Pawan kumar premi
Ÿ¡Í‹ •Áœ∑§Ê⁄UË

◊È„U⁄U œ◊Ã⁄UË (¿.ª.)

ßæÙ¹ðÇð̧ ×ð́ ¥æØæ ØæÎô´ ·¤æ
âñÜæÕ; Öæßé·¤ ãé° Âêßü çßE·¤Â

çßÁðÌæ ·¤#æÙ ÚUôçãÌ àæ×æü
flÊŸπ«∏,(∞) – flÊŸπ«∏

S≈UÁ«ÿ◊....! fl„Ë ◊ÒŒÊŸ, fl„Ë
Œ‡Ê¸∑§, fl„Ë ¡Ù‡Ê  ‹Á∑§Ÿ ß‚ ’Ê⁄U
⁄UÙÁ„Ã ‡Ê◊Ê¸ ◊ÒŒÊŸ ¬⁄U ∑§#ÊŸ ∑‘§
Ãı⁄U ¬⁄U Ÿ„Ë¥, ’ÁÀ∑§ ≈UËwÆ ÁflE
∑§¬ wÆw{ ∑‘§ ’˝Ê¥« ∞ê’‚«⁄U ∑‘§
M§¬ ◊¥ ‹ı≈U– ‡ÊÁŸflÊ⁄U ∑§Ù ¡Ò‚ „Ë
≈UËwÆ ÁflE ∑§¬ wÆw{ ∑§Ê ÷√ÿ
•ÊªÊ¡ „È•Ê, ‚’‚ ¡Ù⁄UŒÊ⁄U
ÃÊÁ‹ÿÊ¥ Á∑§‚Ë ∑§‹Ê∑§Ê⁄U ÿÊ
¬⁄U»ÊÚ◊¸⁄U ∑‘§ Á‹∞ Ÿ„Ë¥, ’ÁÀ∑§
⁄UÙÁ„Ã ‡Ê◊Ê¸ ∑‘§ Á‹∞ ªÍ¥¡Ë¥– Á¡‚
◊ÒŒÊŸ ¬⁄U ©ã„Ù¥Ÿ wÆwy ◊¥ ÷Ê⁄UÃ
∑§Ë ÁflE ∑§¬ ¡ËÃ ∑§Ê ¡‡Ÿ
◊ŸÊÿÊ ÕÊ– flÊŸπ«∏ ◊¥ ‹ı≈U∑§⁄U
⁄UÙÁ„Ã ÷ÊflÈ∑§ „Ù ©Δ– •¥Ã⁄U⁄UÊC˛Ëÿ
ÁR§∑‘§≈U ¬Á⁄U·Œ (•Êß¸‚Ë‚Ë) Ÿ
⁄UÁflflÊ⁄U ∑§Ù ⁄UÙÁ„Ã ‡Ê◊Ê¸ ∑§Ê ∞∑§
÷ÊflÈ∑§ ∑§⁄U ŒŸ flÊ‹Ê flËÁ«ÿÙ
‚Ê¤ÊÊ Á∑§ÿÊ– ß‚◊¥ ¬Í˜fl¸ ÷Ê⁄UÃËÿ
∑§#ÊŸ ∑§Ù ‚Íÿ¸∑§È◊Ê⁄U ∞¥« ≈UË◊ ‚
∑§„Ã ‚ÈŸÊ ªÿÊ, “•¡Ë’ ‹ª ⁄U„Ê
„Ò ßœ⁄U... fl„Ê¥ ‚ ßœ⁄U •ÊŸÊ ’„ÈÃ
•¡Ë’ ‹ª ⁄U„Ê „Ò–” ©Ÿ∑§Ë
•ÊflÊ¡ ◊¥ S◊ÎÁÃÿÙ¥ ∑§Ê ‚Ò‹Ê’ ÕÊ,
•Ê¥πÙ¥ ◊¥ ’ËÃ ¬‹Ù¥ ∑§Ë ¤Ê‹∑§
ÕË– ¡Ò‚ „Ë ⁄UÙÁ„Ã ◊ÒŒÊŸ ¬⁄U •Ê∞,
¬Í⁄UÊ S≈UÁ«ÿ◊ S≈UÒ¥Á«¥ª •Ùfl‡ÊŸ ◊¥
’Œ‹ ªÿÊ– øÊ⁄UÙ¥ •Ù⁄U ‚ ªÍ¥¡Ã
ŸÊ⁄U, “◊È¥’ß¸ ø ⁄UÊ¡Ê... ◊È¥’ß¸ ø
⁄UÊ¡Ê!” Ÿ Œ‡Ê-ŒÈÁŸÿÊ ◊¥ ’ÒΔ „⁄U
¬˝‡Ê¥‚∑§ ∑§Ù ÷ÊflÈ∑§ ∑§⁄U ÁŒÿÊ– 

¥æ§üâèâè ·¤è â�Ìè ·Ô¤
ÕæÎ Âæ·¤ Âãé´¿ð Õæ´‚ÜæÎðàæ

ÕôÇü ·Ô¤ ¥ŠØÿæ
Ÿß¸UÁŒÑË,(∞) – ≈UËwÆ

Áfl‡fl∑§¬ wÆw{ ∑§Ê ÷‹ „Ë |
»⁄Ufl⁄UË •ÊªÊ¡ „Ù ªÿÊ „Ù, ¬⁄U vz
»⁄Ufl⁄UË ∑§Ù ÷Ê⁄UÃ-¬ÊÁ∑§SÃÊŸ ∑§Ê
◊Òø „ÙªÊ ÿÊ Ÿ„Ë¥ ß‚ ¬⁄U ∑§Ùß¸
ÁŸáÊ¸ÿ Ÿ„Ë¥ „È•Ê „Ò– „Ê‹Ê¥Á∑§, ß‚
◊Ê◊‹ ¬⁄U ∞∑§ ŸÊ≈U∑§Ëÿ ◊Ù«∏ •Ê
ªÿÊ „Ò–•Ê¡ ‡ÊÊ◊ ∑§Ù •Êß¸‚Ë‚Ë
•ı⁄U ¬Ë‚Ë’Ë ∑‘§ ’Ëø „ÙŸ flÊ‹Ë
◊ËÁ≈U¥ª Ÿ ß‚∑§Ê »Ò§‚‹Ê „Ù
¡Ê∞ªÊ– ß‚ ’ÒΔ∑§ ◊¥ ’Ê¥Ç‹ÊŒ‡Ê
ÁR§∑‘§≈U ’Ù«¸ ∑‘§ •äÿˇÊ •◊ËŸÈ‹
ßS‹Ê◊ ’È‹’È‹ ÷Ë Á„S‚Ê ‹
‚∑§Ã „Ò¥– ß‚∑‘§ Á‹∞ fl„ ‹Ê„ı⁄U
¬„È¥ø ª∞ „Ò¥– •Êß¸‚Ë‚Ë ∑‘§ ŒÙ
•Áœ∑§Ê⁄UË (ß◊⁄UÊŸ ÅflÊ¡Ê •ı⁄U
◊È’ÊÁ‡Ê⁄U ©S◊ÊŸË) ÷Ë ’Ë‚Ë’Ë
•ı⁄U ¬Ë‚Ë’Ë ∑§Ë ’ÒΔ∑§ ∑‘§ Á‹∞
‹Ê„ı⁄U ¬„È¥ø ª∞ „Ò¥– ◊ËÁ«ÿÊ
Á⁄U¬Ù≈U˜‚¸ ∑‘§ ◊ÈÃÊÁ’∑§, •◊ËŸÈ‹
ßS‹Ê◊ •Ê¡ ‹Ê„ı⁄U ◊¥ ¬Ë‚Ë’Ë
•äÿˇÊ ◊Ù„Á‚Ÿ Ÿ∑§flË ∑‘§ ‚ÊÕ
’ÒΔ∑§ ∑§⁄U¥ª– ß‚ Œı⁄UÊŸ ÷Ê⁄UÃ-
¬ÊÁ∑§SÃÊŸ ◊Òø ¬⁄U ÷Ë øøÊ¸ „ÙªË–
ßÃŸÊ „Ë Ÿ„Ë¥ •Ê¡ ‡ÊÊ◊ •Êß¸‚Ë‚Ë
∑§Ë ¡Í◊ ¬⁄U ∞∑§ ’ÒΔ∑§ „ÙªË– ß‚
◊ËÁ≈U¥ª ◊¥ •Êß¸‚Ë‚Ë ∑‘§ ‚Ëß¸•Ù
‚¥¡Ùª ªÈ#Ê, ◊Ù„Á‚Ÿ Ÿ∑§flË •ı⁄U
’Ë‚Ë’Ë •äÿˇÊ •◊ËŸÈ‹ ßS‹Ê◊
’È‹’È‹ Á„S‚Ê ‹ ‚∑§Ã „Ò¥– ß‚
◊ËÁ≈U¥ª ◊¥ ÷Ê⁄UÃ-¬ÊÁ∑§SÃÊŸ ∑‘§
’Ëø vz »⁄Ufl⁄UË ∑§Ù „ÙŸ flÊ‹
◊È∑§Ê’‹ ¬⁄U øøÊ¸ „ÙªË •ı⁄U
‚◊ÊœÊŸ Ã‹Ê‡ÊÊ ¡Ê∞ªÊ– ‚ÊÕ „Ë
ÿ„ ÷Ë Ãÿ „Ù ¡Ê∞ªÊ Á∑§
¬ÊÁ∑§SÃÊŸ ÁR§∑‘§≈U ∑§Ê ÷Áflcÿ
∑Ò§‚Ê ⁄U„Ÿ flÊ‹Ê „Ò– •ª⁄U
¬ÊÁ∑§SÃÊŸ ÷Ê⁄UÃ ∑‘§ Áπ‹Ê»
◊È∑§Ê’‹Ê Ÿ„Ë¥ π‹ÃÊ „Ò ÃÙ ©Ÿ ¬⁄U
∑§ß¸ ¬˝ÁÃ’¥œ ‹ªÊ∞ ¡Ê ‚∑§Ã „Ò¥–
’Ê¥Ç‹ÊŒ‡Ê ∑§Ë •¥ÃÁ⁄U◊ ‚⁄U∑§Ê⁄U
‚È⁄UˇÊÊ ∑§Ê⁄UáÊÙ¥ ∑§Ê „flÊ‹Ê ŒÃ „È∞
•¬ŸË ⁄UÊC˛Ëÿ ≈UË◊ ∑§Ù ÷Ê⁄UÃ ÷¡Ÿ
‚ ßŸ∑§Ê⁄U ∑§⁄U ÁŒÿÊ–


	Fornt-1-8-B.qxd (Page 1)
	Page 11-R.pdf


		2026-02-09T17:40:56+0530
	Manish Tarachand Pande




