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MEGHA MANCHANDA
NewDelhi,8March

T he highwayministry is
planning to auction
capital-intensive expr-

essways to franchises after
they are built. The least pres-
ent value of revenue (LPVR)
auction, consultations for
which are under way with
stakeholders, is likely tobeput
up for Cabinet approval.

LPVRauctionsareadopted
worldwide for expressway fra-
nchises. The franchise is won
by the firm bidding the least
present value of toll revenue.
Theproject returns to thegov-
ernment after the contract
expires. The new mechanism
allowsthecontract to lengthen
if traffic grows slower than
expectedandshortens it if traf-
fic growth is faster than antic-
ipated. Expressways likely to
beexecutedinLPVRmodewill
be built on engineering, pro-
curement and construction
contracts throughgovernment
funding. Once construction is
over, private franchisees will
run the projects. The govern-
ment will ensure there is no
leakage in toll collection by
enablingelectronictollbooths.

Investors’soleconcernwou-
ld be leakage in toll collection,

the primary source of income
for project developers, an offi-
cial toldBusinessStandard. “At
present, we are not looking at
build, operate and transfer or
hybridannuitymodelcontracts
in LPVR,” the official added.
Projects shortlistedby themin-
istry are the Delhi-Amritsar-
Katra, Vadodara-Mumbai, Ch-
nnai-Bengaluru, Kanpur-
Lucknow highways. Also inc-
ludedarehighwaysconnecting
Ahmedabad with Dholera, the
proposedsmartindustrialcityin

Gujarat. The official said these
contractswereshortlistedkeep-
ing in mind traffic projections.
Recoveryonthesestretchesmay
takemore than30years.

Maintenance of express-
ways through franchises was
thewayforward,anexpertsaid,
addingthecostofmaintenance
would come from toll collec-
tion.Operational EPCprojects
arebeingcontractedoutfortoll
collection and maintenance
under a monetisation plan of
the government.

Centreplanstohold
franchiseauctions
forexpressways

SUBHAYAN CHAKRABORTY
NewDelhi,8March

Pinning hopes on global trade
facilitationagreement (TFA) in
goods to boost India’s trade
flows, Central Board of Excise
and Customs Chairman Najib
ShahonWednesdaysaid impl-
ementing the deal would not
be a problem for India.

Speaking at an event
organised by the
Confederation of Indian
Industries (CII), Shah said
India was largely compliant
with theprovisionsof theTFA.
The World Trade Organ-
isation's (WTO’s) landmark
deal came into force last
month and is expected topro-
vide a much-needed boost to
beleaguered global growth.
However, its success will
depend on the rising tide of
trade protectionism across
theworld and stronger voices
against trade liberalisation
like US President Donald
Trump.

Ratified by 112 nations,
more than two-thirds of all
member nations, the deal will
ease customs norms and
processes,bringdownbarriers
to trade and enhance the
capacity of developing world
tobetter engagewith theglob-
al trading network. India had
ratifiedmost of the reforms for
implementationundercatego-
ry A which required immedi-
ate implementationof reforms
at the time of enforcement of
theTFA.

Shah said that all necessary
changesinlegislation,asaresult

of adopting the deal, would be
restricted to only the Customs

Actandallied lawsofparticipa-
tory agencies. Asked about the

investment required for the full
implementation of the pact, he
said,“Idonotthinkthat it is too
daunting task for us to ensure.
We will implement the TFA in
bothletterandspirit.Thiswillbe
doneoverthenextoneyear,”he
added. “Among the provisions
of the TFA, themechanism for
advance rulingwill be especial-
ly helpful for traders." Vikram
Johri, Chief Commissioner,
Customs,Delhi said.

India's existing initiatives

onsmootheningtradeprocess-
es will give the TFA a leg-up,
Johri said. However, trade ex-
perts have pointed out that
India will have to engage in
widespread upgradation and
digitisation of its infrastruc-
ture before the benefits of the
TFA start flowing. In this
regard, while the facility of
funding has been made avail-
able to all nations, the govern-
ment had clarified that India
wouldnot beusing it.

AYAN PRAMANIK
Bengaluru,8March

A revocation of work authori-
sation for the spouses of high-
ly skilled workers, who are
bracing for a tough legislation
on H1B visa in the US, could
affect the availability of talent
in that country, say analysts.

The H1B visa is a non-
immigrantvisa thatallowsUS
companies to employ foreign
workers in speciality occupa-
tions that require theoretical
or technical expertise in spe-
cialised fields.

TheTrumpadministration
has sought 60 days from aUS
appeals court to respond in a
case challenging the previous
Obamagovernment’sdecision
to allow spouses of H1B visa
holders, who are awaiting
green card, to work in the US.
In February 2015, the Obama
government had allowed the
spousesofH1Bvisa-holders to
take up jobs in the US on H4
visa as dependents.

Last week, the US Citizen-
shipandImmigrationServices
(USCIS) announced that it
wouldstoppremiumH1Bpro-
cessing for as long as six
months.

While the decision is like-
ly to hit the business of IT
firmsdue to delay in sending
engineers for projects, the
sector is already cautious on
the Trump administration’s
proposal to double themini-
mumwage forH1Bvisa-hold-
ers to $130,000.

“Looking at the initiatives
takenby theTrumpadminis-
tration, it seems there can be
a strong case to repeal the
work authorisation for H4
holders. Though it may not
create a big impact for the IT
companies, it will impact the
availability of talent in the
US,” said Pareekh Jain of HfS
Research India. “The idea
behind introducing a rule to
allow H4 holders by Obama
was to create immediate tal-
ent pool,” Jain added.

ImplementingTFA isnotdifficult:CBECchairman

Toughworkvisa
rulesmaycause
talent crunch inUS

ROAD WIDENED
ProposedexpresswaysonLPVRmode Distance in Km

Delhi-Amritsar
-Katra

727
Source: Ministry of Road Transport and Highways

Ahmedabad
-Dholera

107

Vadodara-
Mumbai

428

Chennai-
Bengaluru

346

Kanpur-
Lucknow

85

I DO NOT THINK THAT IT IS
TOO DAUNTING TASK FOR US
TO ENSURE. WE WILL
IMPLEMENT THE TFA IN BOTH
LETTER AND SPIRIT. THIS
WILL BE DONE OVER THE
NEXT ONE YEAR

NAJEEB SHAH
Central Board of Excise and
Customs Chairman

FMCGtoget amajorpushvia
govt’s commonservice centres
KARAN CHOUDHURY
NewDelhi,8March

Major fast-moving consumer
goods(FMCG)playerswillsoon
beabletosell theirproductsvia
250,000 common service cen-
tres spread across rural India,
with the government facilitat-
ingthemoveinviewofanever-
increasing demand for such
items invillages.

Common service centres
(CSCs) are points in villages
where the government pro-
videsahostof services related
to rationcard,birthcertificate,
railway ticket booking and
money transfer, etc. These
centres also train people in
using digital services.

“With the demand for
FMCG products in villages
increasing, it was decided to
usethevastnetworkofCSCsto
sell these products. People in
villagescancometo thesecen-
tres and order their products
online,” saidDrDineshKumar
Tyagi, Chief Executive Officer
of CSC e-Governance Services
India.

A deal has already been
worked out with Baba
Ramdev’s PatanjaliAyurveda,
while negotiations are under-
way with the likes of Procter
and Gamble and Hindustan
Unilever, officials said.

According to officials, peo-
ple would be able to come to
these CSCs, order the product
online, from either the web-
sites of these portals or the
marketplace run by CSC, and

get the products delivered at
home. The backend logistics
would behandled byCSC.

“The government is
focused on the expansion of
CSCsbecause it can transform
rural India. With the sale of
Patanjali products, door has
been opened for popularising
e-commerce through CSCs,”
said Ravi Shankar Prasad,
Minister for IT and Law.

Prasadhadearliersaidserv-
ices at CSCswould be expand-
ed to support those running
them earn extra income. “He
(Ramdev) has informed me
that in coming four-five years,
hewilldobusinessof~8-10,000
crore through CSCs,” Prasad
had said.

According to officials, vil-

lage-levelentrepreneurs (VLE),
who run CSCs, would earn
commission on the sold prod-
ucts while also enabling cus-
tomers to get access to these
products. A VLE is likely to
earnacommissionintherange
of 10-20% on FMCG products.

At present, CSCs manage
transactionsworth around ~2
crore a day, which the gov-
ernment is hoping to increase
up to ~10 crore aday. “The tie-
upwould help FMCG compa-
nies do more business.
Usually, taking franchise for a
brand likePatanjali costs a lot.
Here, we, on behalf of the
VLEs, try to get the best deal
for them,” Tyagi added.

According to India Brand
EquityFoundation, theFMCG

sector in rural andsemi-urban
India is estimated to cross
$100billionby2025.The rural
FMCG market is expected to
expand at a CAGR of 17.41 per
cent toUS$ 100billionduring
2009–25.Rural FMCGmarket
accounts for 40 per cent of
the overall FMCG market in
India, in revenue terms.
Rural areas alsowould be the
major driver for FMCG, as
growth continues to be high
in these regions. The govern-
ment has also been support-
ing the rural populationwith
higher minimum support
prices (MSPs), loan waivers
and disbursements through
the National Rural
Employment Guarantee Act
(NREGA) programme.

RECMarket: Price &Volume-22 February 2017
Volume (REC) Price (Rs/REC)

Non-Solar 8,15,357 1,500

Solar 45,613 3,500

Electricity Market: Price &Volume-February 2017

day-ahEadMaRkEt
Total

Volume (MU)*
2,927 Average Daily

Volume (MU)
105

tERM-ahEadMaRkEt
Contracts Weekly Intraday Day-ahead

Contingency
Daily

TotalVolume (MWh) – 6,454 7,306 –

Max Price (Rs/kWh) – 3.30 3.60 –

Min Price (Rs/kWh) – 2.65 2.58 –
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area Prices (Rs/kWh)

Area Average Min Max

East, North East,West 2.39 0.30 3.54

North 2.99 1.20 15.06

South 2.80 1.55 4.95

* MU =Million Units
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