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India's Financial Planners Want Investors to Look Beyond Returns
ADVERTORIAL

At the Global Financial Planners
Summit 2026, industry leaders
examined why building wealth is only
one part of the financial planning
challenge.

What good are higher investment returns if
a family is struggling with debt, has
inadequate insurance or is unprepared for
retirement? And what happens to the wealth
accumulated over a lifetime if its eventual
transfer has never been planned?
These questions rarely receive as much
attention in financial conversations as the
search for the next outperforming
investment. Yet they formed the central
theme of the fourth Global Financial
Planners Summit 2026, India’s Largest
Financial Planners Summit. An initiative by
1 Finance, the event was held on 13th
October 2026 at JW Marriott, Sahar,
Mumbai.

The tone was set in the Welcome Address
by Jeet Marwadi, MD & Founder,
1 Finance. “We focus on alpha, which is
least in our control,” he observed, pointing
out how little attention is often given to
decisions within an investor's control.
Jeet illustrated how financial advice can
create measurable value without
generating higher investment returns. In
one household case, replacing four
endowment policies with a ₹1 crore term
plan, closing a 12% overdraft and
continuing an SIP were estimated to add
222 basis points to annual net-worth
growth, after fees. The improvement came
from better decisions across insurance,
borrowing and investments rather than
chasing additional alpha.
The example raised a larger question
about whether the value of financial advice
should be measured only through portfolio
returns or also through the costs, risks and
financial mistakes it helps families avoid.

What is good financial advice worth?
The panel discussion on Value of
Advisory, moderated by Jeet
Marwadi, brought together G. Ram
Mohan Rao, Executive Director,
SEBI; Amit Kukreja, Chairperson,
ARIA; Dhirendra Kumar, Founder
and Chief Executive, Value
Research; and Harsh Roongta,
Founder, Fee Only Investment
Advisers LLP.

The panel made a case for judging advice
beyond returns, particularly through the
role advisors play in managing
expectations, controlling risk and
preventing costly financial decisions.
Behaviour management emerged as an
equally important part of that responsibility.
Harsh Roongta described advisors as “the
people who stand between a client and

their biggest mistake,” while Amit Kukreja
urged the profession to focus on behaviour,
costs and risk-adjusted returns rather than
simply chasing ROI. The value of advice, in
this context, lies as much in helping
investors make better decisions as in
managing their portfolios.
From the value of advice, the conversation
moved to the changes investors may face
over the next ten years.
In The Decade Ahead Panel, moderated by
Sonal Bhutra, Assistant Editor & Markets

A longer life changes the
retirement equation

The message came from S. Ramann,
Chairman, PFRDA, during The
Retirement Mandate, a fireside
conversation with Keval Bhanushali,
CEO & Co-Founder, 1 Finance.
Beyond NPS reforms and wider pension
participation, the discussion addressed the
challenge of making retirement income last
for potentially 25 years after employment
ends, an aspect that often receives less
attention than building a retirement corpus.
S. Ramann also made the case for
comprehensive advice, observing that, as a
client, he would prefer “one single person to
tell me what I need across the whole range
of products.”
The human side of financial decisions came
into focus in Money & Behaviour, featuring
Professor Meir Statman of Santa Clara
University. The conversation explored the
relationship between money, behaviour and
wellbeing, a reminder that financial success

“Grow rich before you grow old.”

cannot be understood through numbers
alone. It also brought another dimension to
the day's discussions: money is not merely
a means of accumulating assets, but a
means of supporting the life people want to
lead.

When wealth becomes a family dispute
The discussion on Will and Estate
Planning, moderated by Sonal
Bhutra, turned to another
uncomfortable subject. She was
joined by leading industry
professionals, Dr. Deepak Jain,
Director, AAFM India & Nexgen, Bijal
Ajinkya, Partner, Khaitan & Co. and
Sadia Khan, Partner, Shardul
Amarchand Mangaldas & Co.

Dr. Deepak Jain described inheritance
planning as an emotional problem rather
than merely a legal one. He highlighted that
advisors sometimes hesitate to raise estate
planning because they see no immediate
financial incentive. Yet he argued that such
conversations can strengthen client trust.
Bijal Ajinkya stressed the importance of
clearly drafted wills, while Sadia Khan also
spoke about the human cost of succession
disputes.
The concern was straightforward. Families
can spend decades creating wealth, only to
leave its distribution and management

uncertain.
Another very important conversation was
around Borrowing and Debt, it brought
attention to the other side of the household
balance sheet.
Moderated by Mugdha Kalra, Senior
Anchor, CNBC-TV18, it featured Bharat
Lamba, President, DSP Finance; Devyani
Parameshwar, Founder and CEO, Mera
Kal; Mohan Parsuramka, COO, 1 Finance;
and Sachin Seth, Regional MD, India and
South Asia, CRIF India.
Mohan Parsuramka offered a telling
example of a family with ₹5 crore in assets
and ₹4 crore in debt. The investments may
look substantial, but the liabilities raise an
entirely different set of questions.
“Borrowing is a bridge, not a lifestyle,”
Bharat Lamba cautioned. Devyani
Parameshwar discussed the experiences of
first-time borrowers, while Sachin Seth
explained why creditworthiness involves
much more than a credit score.
The summit highlighted how financial
advice cannot be viewed in isolation. A
family's investments, debts, retirement

needs, financial behaviour and
responsibilities towards the next generation
are all connected. For financial planners,
the challenge is not simply to help clients
accumulate more assets, but to ensure
those assets serve the lives they were
meant to support.
Financial planning is ultimately about
making better decisions across different
stages of life. Knowing where to invest
matters, but understanding what that
money is meant to achieve matters even
more. Warren Buffett said, “Price is what
you pay. Value is what you get.” The same
principle applies to financial advice, where
its worth extends beyond investment
returns to the decisions it helps people
make.
The conversations at GFPS 2026
reinforced the importance of looking at the
complete financial picture. For individuals,
seeking guidance from a qualified financial
advisor can help turn that understanding
into a financial plan that reflects their needs,
responsibilities and long-term goals.

Anchor, CNBC-TV18, Maninder Cheema of
SEBI highlighted opportunities in corporate
bonds, REITs and InvITs. Saugata
Chatterjee of Nippon India Mutual Fund
spoke about taking the SIP culture deeper
into Bharat.
Dr. Soumya Kanti Ghosh of State Bank of
India examined manufacturing-led growth
and geopolitical risks, while Utpal Sheth of
TRUST Group drew attention to the
changing relevance of businesses and
income streams in an economy increasingly
influenced by technology. “Today, the more
important question is, how relevant is that
young investor's income stream?” Utpal
Sheth asked, bringing the discussion back
to the need to understand an investor's
circumstances alongside market
opportunities.

RISHI TECHTEX LIMITED
CIN : L28129MH1984PLC032008

612, V.K.Industrial Estate, 10-14 Pais Street, Byculla (West), Mumbai- 400011
Tel No. 022-23075677/23074585 Fax No. 022- 23080022

Website: www.rishitechtex.com Email: info@rishitechtex.com

Sr.
No.

Particulars
Quarter Ended Six Months Ended Year Ended

30/09/2026 30/06/2026 30/09/2025 30/09/2026 30/09/2025 31/03/2026
Unaudited Unaudited Unaudited Unaudited Unaudited Audited

1 Revenue from Operations 4668.18 4731.07 3925.05 9399.25 6952.65 14695.28
2 Profit/(Loss) before Exceptional Item and Tax 81.45 141.21 138.35 222.66 231.01 406.38
3 Profit/(Loss) before Tax 81.45 141.21 138.35 222.66 231.01 406.38
4 Profit/(loss) for the period 44.85 90.21 90.57 135.06 156.00 249.55
5 Total Comprehensive Income for the period 44.85 90.21 90.57 135.06 156.00 249.14
6 Paid up equity share capital (Face Value of

Rs.10/- each)
739.10 739.10 739.10 739.10 739.10 739.10

7 Other Equity - - - - - 2,924.55
8 Earnings per equity share (Face Value

Rs.10/- each):
(a) Basic 0.61 1.22 1.23 1.83 2.11 3.38
(b) Diluted 0.61 1.22 1.23 1.83 2.11 3.38

Notes :

1. The above is an extract of the detailed format of Unaudited Financial Results for the Quarter and Six
Months ended September 30, 2026, filed with the Bombay Stock Exchange under Regulation 33 of the
SEBI (Listing Obligations and Disclosure Requirements) Regulations, 2015.

2. These Results have been reviewed by the Audit Committee and approved by the Board of Directors at
their meeting held on 30th October, 2026.

3. These Results have been prepared in accordance with the Companies (Indian Accounting Standards)
Rules, 2015 (Ind AS) prescribed under Section 133 of the Companies Act 2013 and other recognised
accounting practices and policies to the extent applicable.

4. The previous period’s figures have been regrouped / rearranged / reclassified wherever necessary.

5. The full format of the above Financial Results are available on the Stock Exchange website and on www.rishitechtex.com.

For RISHI TECHTEX LIMITED
Sd/-

Abhishek Patel
Managing Director
DIN:05183410

Place:Mumbai
Date : 30th October, 2026

EXTRACT OF UNAUDITED FINANCIAL RESULTS FOR THE QUARTER AND SIX MONTHS ENDED 30TH SEPTEMBER 2026

(Rs. In Lacs)
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