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Tax on cash deals to...
According to him, there are mul-
tiple rackets that run the business
of purchasing demand drafts in
discount from traders and busi-
nessmen to avoid income-tax (I-T)
and other taxes.

Further, the tax authorities are
weighing the potential and the
implications of the estate tax on
passed-on property.

“The proposal has been taken
up with revenue authorities. If
implemented, the tax would be
on the market rate of the proper-
ty to be inherited. However, if the
value of the property/asset is less
than ~5 crore, this tax would not
be applicable. The range of prop-
erty may differ and even some
property valued at ~10 crore may
be exempted. But, the said frame-
work would require consultations
within new 
government.”

Inheritance is not taxed in
India. The tax was there three
decades ago but was abolished in
1985 by then finance minister V P
Singh. There are instances where
ancestral property is a source of

income. Through this, the tax
authorities want the people to
declare the income earned and
pay taxes accordingly.
Internationally, in the US and the
UK, people pay estate taxes.

The BCTT, on the other hand,
is expected to help the depart-
ment to detect bogus bills, accom-
modation entries, artificial loss
claims, and dummy firms.
However, it could not be ascer-
tained if the BCTT provision
would be temporary till informa-
tion systems become more com-
prehensive and strengthened or it
would remain operational if
implemented.

Besides, there are suggestions
that have been discussed and tak-
en up in pre-Budget consulta-
tions. These include changing the
duration of the fiscal year from
April-March to January-
December. 

However, it may face opera-
tional challenges and may be giv-
en time. If it is introduced, this
would end the 150-year-old
British practice. 

Taking lessons from last year’s failed pri-
vatisation attempt, the government is
unlikely to hold any residual stake in the air-
line. One of the plans being discussed is to
sell 95 per cent stake in the airline and
retaining 5 per cent for employee stock
options (ESOPs).

“There is a plan to give permanent
ESOPs in the company at the time of disin-
vestment along with the assurance of job
continuity for one year,” said an official
aware of the development.

At last year’s auction, the government
had decided to retain 24 per cent in the air-
line, which was one of the primary reasons
why it failed to generate any interest from
buyers. Not a single buyer expressed inter-
est in Air India, forcing the government to
call off the sale. The government is also
looking at ways to tackle Air India’s huge
debt. Despite hiving off around ~27,500
crore of debt into a separate entity in order
to clean up the books of the airline, market
sources said a further reduction in debt was
necessary to generate interest.

“When prospective bidders take a deci-
sion on buying Air India, they will see if the

revenue from operations will be able to take
care of paying the annual interest on the
debt. At ~27,500 crore, it still looks on the
higher side. The government needs to take
a haircut,” said an executive of a company,
which had considered bidding for the air-
line last year.

It is understood that the government
will push to sell the subsidiaries before ini-
tiating the process of selling Air India, to
tackle the debt issue. “Currently, the process
of selling the subsidiaries is on course. The
EoI for the ground handling firm Air India
Air Transport Services (AIATSL) has already
been issued. Due to the election process, it
was kept on hold. Prospective bidders have
raised a few queries. Those will be respond-
ed to soon,” said a person aware of the devel-
opment.

The sale of AIATSL is expected to be a
success, as it had received offers from four
to five investors. New Delhi-based private
operator Bird Group, which provides
ground-handling services at seven airports,
including Delhi, Mumbai, Bengaluru, and
Kochi, had at that time expressed interest in
buying the Air India arm.

Govt may divest 100% in Air
India to woo bidders 

However, the system itself will
try to aggregate the orders, so
that the amount is enough to
qualify for a marketable lot in the
interbank market. In that case,
the rates offered will automati-
cally become wafer-thin, and
almost on a par with interbank
rates. 

Banks, on their part, will
charge a small fee, which will
also show up in the system. Once
the trade is done, the ticket gen-
erated will reflect the interbank
rate, mark-up, and the net rate. 

Trades can be done for same-
day delivery (cash), next-day
delivery (tomorrow), or spot
delivery (T+2), and interbank

rates will reflect accordingly. The
trades will be anonymous, but
the customer can walk down to
her bank branch and get delivery
of dollars, or deposit the dollars
available with her. 

It is important to note that the
facility is not for speculative pur-
pose and the customer will have
to have underlying needs to
transact.  The bank, in turn, will
settle with the CCIL, which will,
in turn, settle with the bank with
which the customer traded.
Since the orders would be
clubbed, it would be on a net
basis to be settled by the CCIL.

More on business-standard.com

From August, retail customers...

Etsy crafts India  growth strategy
Wardhan did not give details as to how it
would solve shipping problems. Over
the past six years, Indian customers
have been trained by the likes of
Amazon and Flipkart to expect a level of
service and swiftness in terms of deliv-
ery. For Etsy, customer satisfaction is
going to be the biggest challenge.
Wardhan said when it came to art, its
customers would be ready to wait. 

What Etsy hopes will fall into place is
that unlike eBay, it will not have trouble
attracting customers. 

E-commerce is made easier by the
big online majors in India, which have
created a habit. Etsy has to tap into the
top 10 per cent of the online shopping

audience, which is ready to spend thou-
sands on buying art or handicraft that
may be difficult to find. But it also brings
with it its own challenge. 

Indians still not do not buy anything
except phones and TVs without looking
at them. To battle it, online furniture
retailers have been forced to open phys-
ical stores. Even the Nexus Venture
Partners-backed Craftsvilla, which is as
close to Etsy’s model as possible, had to
open a store, though it struggled with
that as well. 

Etsy, however, won’t go down that
path. “The core global marketplace
model will remain the same,” said
Wardhan.

According to Pawan Parkash
Gupta, president of Delhi-based
All Mutual Fund Distributors
Welfare Association (AMDwA),
different pricing for different
distributors is another area of
concern. “The smaller advisors
are the worst hit as they are
already at the lower end of the
commission rates set by some
of the fund houses,” said Gupta.

“We would be writing to more
fund houses where we feel cuts
have been unfair,” Gupta added.
For now, AMDwA has sent a let-
ter to HDFC MF, asking the fund
house to take immediate steps
to address the concerns caused
by the reduction in commis-
sions.

According to sources, the
advisors could also question why
commissions related to long-
term assets are getting cut by
some of the players. “For future
growth, we have been conserva-
tive in lowering commissions on
newer money,” pointed out an
MF official. “However, we have
set a floor of 10 basis points on
commissions for all distributors,
irrespective of their size, and

would absorb cuts to that extent
to ensure this minimum thresh-
old,” he added.   

The Securities and Exchange
Board of India in its board meet-
ing in September last year decid-
ed to bring down the expenses
charged to investors and link the
TERs to the asset size of the
scheme. According to analysts,
this effectively meant that the
schemes with a larger asset size
would see higher TER cuts, so
that end-investors get the 
benefit of scale. Both HDFC MF
and ICICI MF manage relatively
larger sized schemes in the
industry.

However, industry experts
say the economies of scale work
differently for distributors, com-
pared to fund houses. “The
break-even point for a small or
new distributor is much longer,
compared to a newer fund
house. Also, smaller or new dis-
tributors have to bear the cost of
acquiring new investors, which
is not easily absorbed, as they
don’t have the kind of operating
leverage that fund houses have,”
said an industry insider.

Top MFs face heat from advisors

Fiat, Renault in talks for possible tie-up
BLOOMBERG
Milan/Italy, 26 May

Fiat Chrysler Automobiles is
poised to announce a tie-up with
Renault as soon as Monday,
opening a path for the Italian-
American automaker to eventu-
ally become part of the Renault-
Nissan Motor alliance, according
to people familiar with the mat-
ter.

The deal may include an
exchange of equity, the people
said, asking not to be identified
because the discussions aren't
public. Nissan isn't involved,
though the transaction would
allow 
the carmakers to join forces lat-
er, the people said.

The talks with Fiat have
moved ahead despite tensions
between Renault and Nissan,
illustrating the intense pressure
facing automakers to combine
efforts and investments. With
sales falling in the world's
biggest car markets, manufac-
turers are being pushed by regu-
lators to electrify and reduce
fleet emissions. At the same
time, they've been forced to
spend heavily on self-driving
technology or get left behind by

deep-pocketed competitors like
Alphabet Inc.'s Waymo.

Talks between Fiat and
Renault have accelerated in
recent days, as negotiators found
a way to structure a deal, the peo-
ple said. Representatives from
the two companies declined to
comment.

Fiat also held initial talks
with Peugeot owner PSA Group
as it evaluates potential partners,
the people said. PSA remains
open to "opportunities that
would create value on a long-
term basis," it said in an email.

French Meetings

Falling sales in the big three
regions —China, the US and
Europe — have brought fresh
urgency to the cause of consoli-
dation championed for years by
the late former Fiat chief, Sergio
Marchionne, and deposed
Renault-Nissan Chairman
Carlos Ghosn.

Fiat has been seeking a part-
ner in recent months, with talks
focused on Renault and PSA.
Fiat Chairman John Elkann and
Chief Executive Officer Mike
Manley have made several trips
to Paris since the beginning of
the year for business meetings as

part of their search for ways to
make the carmaker stronger, the
people said.

Renault has been trying to
firm up its two-decade alliance
with Nissan, which was shaken
by the arrest of Ghosn last
November over alleged financial
misdeeds. 

His departure surfaced ten-
sions between the partners, with
Nissan executives resisting new
proposals by Renault to cement
ties through the creation of a
holding-company structure.

Relations have steadied in
recent weeks, with the appoint-
ment of Renault CEO Thierry
Bollore to the board of its
Japanese partner, and the reap-
pointment of Nissan CEO Hiroto
Saikawa, who opposes a merger
with Renault. Still, a Renault
deal with Fiat would put pres-
sure on Nissan, while potential-
ly making the resulting partner-
ship more formidable.

Together, Renault, Nissan
and third partner Mitsubishi
Motors Corp. sold 10.76 million
passenger cars and light trucks
last year, putting them on par
with the world's two biggest
automakers, Volkswagen AG
and Toyota Motor Corp. 
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PEERZADA ABRAR
Bengaluru, 26 May 

Keto meals, personalised
workspaces, airport pick-
ups and drops, unlimited

sick leaves, and casual leaves that
don’t need any approvals —
Indonesian ride-hailing company
Go-Jek is leaving no stone
unturned in wooing talent for its
India engineering centre. 

Google and Tencent-backed Go-
Jek, whose value was calculated at
$10 billion by US research firm CB
Insights, placing it in the ranks of
start-ups called decacorns, is
expecting to hire over 500 people in
the next five years for its engineer-
ing centre in the country. These
mainly include engineers, product
managers, designers, researchers
and data scientists. “I jokingly tell
my (colleagues) that it needs to be
hard to get into this company and
hard to leave, because we are hiring
the best talent, which is difficult to
find,” Sidu Ponnappa, managing
director, Go-Jek India, said in an
interview. 

“So, when you come to the
office, you should find it support-
ive... I can’t tell you that you have to
be in this office from 9 am to 5 pm
and be creative. It can’t be forced. If
you are unwell (and take leave), we
trust you and we are not going to
ask you 10 questions. Also, non-sick
leaves can be taken without any
approval,” said Ponnappa. A motor-
cycle enthusiast, Ponnappa himself
takes breaks a few times a year to
bike around various racing tracks.

Go-Jek — whose name is
derived from ojek, the Indonesian
word for a motorcycle taxi — said it
has also created a blend of an open
workspace to foster collaboration
as well as a soundproof office area,
which offers privacy to help
employees focus on their work. 

The junior employees go
through a 12-week boot camp pro-
gramme, where they are mentored
and exposed to various areas such a
design and data sciences. They are
also paired with senior engineers
to work closely on solving different
problems. Go-Jek, which mainly
competes with ride-hailing firm

Grab, is betting big to capture the
Southeast Asia market. India is its
largest region for the talent pool, as
out of the 300 engineers, over 200
are based in Bengaluru. 

These engineers are also play-
ing a key role for Go-Jek’s transfor-
mation into a ‘super app’ that can
fulfill a range of personal needs
from ordering food, paying bills,
finding courier services to search-
ing for house cleaners. “You won’t
understand Go-Jek until you fly to
Jakarta and see green helmets
everywhere... Go-Jek is a household

name there,” said Ponnappa. Go-
Jek was started by Nadiem
Makarim as a call centre and a side
project while studying for an MBA
at Harvard Business School in 2011. 

Besides Indonesia, the firm op-
erates in Singapore, Vietnam and
Thailand. It does not have any
immediate plans to enter India.
Ponnappa is of the view that India
is extremely saturated and frag-
mented market and there is heavy
competition from well-funded pla-
yers such as Uber, Ola, Swiggy, and
Zomato. 

Unlimited offs and meals:
Go-Jeck woos India staff
Indonesian ride-hailing firm aims to hire
over 500 in 5 years for India engineering unit

Go-Jek, which mainly competes with ride-hailing firm Grab, is betting
big to capture the Southeast Asia market

Torrent Pharmaceuticals has traditionally been focused on the India
market. However, with its acquired Unichem portfolio still in the
slow lane, the company needs to grow faster abroad. Its recently
announced financial results for the fourth and final quarter of 2018-19
showed the Unichem drag on its domestic portfolio. In addition, its
markets in Brazil and Germany reported a decline or muted growth.
“Our four large geographies are India, Brazil, the US and Germany. We
remain focused on these, with an objective to drive higher market
share and a deeper presence,” a spokesperson said. VINAY UMARJI

Torrent Pharma aspires for fast growth abroad 
as Unichem remains a drag 

Also available online at chaichai.inJust add hot water to this premix.



16 
>

MUMBAI |  MONDAY, 27 MAY 2019

NOTICE

NOTICE is hereby given that the certificate(s) for the under mentioned Equity Shares of 

the Company have been lost/misplaced and the holder(s)/purchaser(s) of the said Equity 

Shares have applied to the Company to issue duplicate Share Certificate(s).
Any person who has a claim in respect of the said Shares should lodge the same with the 

Company at its Registered Office SARDAENERGY & MINERALS LIMITED, 73-A, Central 

Avenue, Nagpur - 440018 within 21 days from this date, else the Company will proceed to 

issue duplicate certificate(s) to the aforesaid applicants without any further intimation.
Folio                Name(s) of the                    No. of            Dist. Nos.         Cert Nos. 
No.                    Shareholder                      Shares       From      To        From         To 
C 00020    Chandrakant Premchand Shah     25         403226   403250   4137        4137
                                                                        25         676286   676310  10458     10458

Sd/-
              Chandrakant P. Shah

Date: 27-05-2019
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Date: 27/05/2019

WESTERN REGION, MUMBAI, 
MAHARASHTRA

BEFORE THE REGIONAL DIRECTOR

IN THE MATTER OF THE COMPANIES 
ACT, 2013 – SECTION 13(4) READ WITH 

RULE 30 OF THE COMPANIES 
(INCORPORATION) RULES, 2014

SD/-

Notice is hereby given to the general public 
that the company proposes to make petition 
to the Regional Director, Western Region, 
Mumbai, Maharashtra Under Section 13(4) of 
the Companies Act , 2013, Seek ing 
confirmation of alteration in domicile clause of 
Memorandum of Association to enable the 
Company to shift its Registered Office from 
Mumbai, State of Maharashtra to Kandla, 
State of Gujarat in terms of Special 
Resolution passed at the Extra Ordinary 
General Meeting of the Company held on 
Saturday 27th  April, 2019.

FOR EMPERIUS INFRALOGISTICS 
PRIVATE LIMITED

Any person whose interest is likely to be 
affected by the proposed change of the 
registered office of the company may deliver 
e i t h e r o n t h e M C A - 2 1 p o r t a l 
(www.mca.gov.in) by filing investor 
complaint form or cause to be delivered or 
send by registered post of his/her objections 
supported by an affidavit stating the nature of 
his/her interest and grounds of opposition to 
the Regional Director at the address Regional 
Director, Western Region, Everest, 5th Floor, 
100, Marine Drive, Mumbai-400002, within 
fourteen days of the date of publication of this 
notice with a copy to the applicant company 
with a copy of the applicant company at its 
registered office at the address mentioned 
below:

ADDRESS:- 1, 3RD FLOOR, PLOT-57, 
MULJI HOUSE, 

DIRECTOR
DIN: 01576671

VERSUS
THE REGISTRAR OF COMPANIES, 100, 

EVEREST, MARINE DRIVE,

DEVJI RATANSY MARG, 

AND

CHINCH BUNDER, 

RAKESH NARENDRA SHAH 

IN THE MATTER OF EMPERIUS 
INFRALOGISTICS PRIVATE LIMITED

MUMBAI - 400009

                                          ---PETITIONER

PUBLIC NOTICE (Form No INC-26)

Above Global Business centre,

High Court, Mumbai
(Adv. Aditya H. Gade)

NOTICE is hereby given to the public at large 
that my client named MS JANHAVI KETAN 
SOLANKAR will purchase the Flat through 
Agreement for Sale from MEHERDAD 
RUSTOM DASTUR. The detail of the flat are  

thFlat no. 406-407, 4 floor, B wing Ahimsa Aditya 
Anirudh CHS Limited Opp Ahimsa tower, 
carpet area admeasuring about 330 Sq ft(flat 
no. 407) & 371 sq ft (flat no. 406) lying, being 
and situated at Chincholi Bunder Road, Malad 
west Mumbai 400 064 bearing Society Reg. 
No. MUM/W-P/HSG/TC/13476/06-07. The 
said Flat was in the name of Late Rustom 
Manchersha Dastur & Roshan Rustom Dastur 
vide an Agreement which is Registered in the 
office of the Sub-Registrar Borivali city vide 
document no. BDR-2-03067/2003 dated 07-
05-2003 (Flat no. 407) and Sr. No. BDR-2-
03066/2003 dated 07-05-2003 (Flat no. 406)  
from Aditya Associates. Rustom Manchersha 
Dastur expired on 17-05-2013 and Roshan 
Rustom Dastur expired on 18-02-2013 leaving 
behind him Meherdad Rustom Dastur(Son) as 
his legal heir and the Share Certificate of Flat 
No 406 and 407 bearing its  Sr. No. 28, Member 
Registration No 28, Shares from 136-140 are 
still in the name of  Meherdad Rustom Dastur.

A.G. Associates,

If anyone finds the document or any person(s) 
having any claim in respect of the above 
referred property or part thereof by way of sale, 
e x c h a n g e , m o r t g a g e , c h a r g e , g i f t , 
maintenance, inheritance, possession, lease, 
tenancy, sub tenancy, l ien , l i cense, 
hypothecation, transfer of title or beneficial 
interest under any trust, any gift deed, will, 
mortgage, or any type of claim in respect of 
above said property for claiming the title of the 
property, please file objection within 15 days 
from the date of publication of this notice. For 
filing of objection in writing, address is as 
below.

Near Cidco Bus stop,

401, Gajanan Commercial Complex

Thane West – 400 601

PUBLIC NOTICE
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