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Dear Sir / Madam, 
 
Sub: Filing of Published copy of Advertisement released for un-audited financial results of the 
company for the quarter ended on September 30, 2025 
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Disclaimer: Readers are requested to verify
& make appropriate enquiries to satisfy
themselves about the veracity of an
advertisement before responding to any
published in this newspaper. THG
PUBLISHING PVT LTD., the Publisher &
Owner of this newspaper, does not vouch for
the authenticity of any advertisement or
advertiser or for any of the advertiser’s
products and/or services. In no event can the
Owner, Publisher, Printer, Editor, Director/s,
Employees of this newspaper/company be
held responsible/liable in any manner
whatsoever for any claims and/or damages
for advertisements in this newspaper.

India set to triple rare
earth magnets plan

India plans to almost triple the
size of its incentive programme
for rare earth magnet
manufacturing to more than
₹7,000 crore as it races to build
domestic capacity in a sector
dominated by China, according
to people familiar with the
matter. The proposal, awaiting
Cabinet approval, represents a
significant step-up from an
earlier $290 million plan aimed
at securing critical materials
for electric vehicles, renewable
energy and defence, the people
said. The final allocation could
still change, they said. BLOOMBERG

QUICKLY.

Steel makers seek more
steps to curb rising imports

New Delhi: Steel makers have
urged the government for
more measures to check rising
imports from a select group of
countries, including China
which has produced 746.3 mt
of crude steel in the January-
September period, over six-fold
of the domestic output. As per
global body World Steel
Association (worldsteel), India
has produced 122.4 mt of
crude steel in January-
September. PTI

The short-term outlook is
bullish for Intellect Design
Arena. The stock made a bullish
breakout on Friday and closed
on a strong note. 

The 8 per cent surge on
Friday also confirms a double
bottom pattern and a bullish

trend reversal. Moving average
indicators are also giving
positive signal. 

Support is now in the
₹1,110-₹1,090 region, which
could limit the downside if there
is an intermediate dip. Intellect
Design Arena share price could
rise to ₹1,270 in the coming
weeks. Traders can buy Intellect
Design Arena shares now at
₹1,133. Accumulate on dips at

₹1,120. Keep the stop-loss at
₹1,055. Trail the stop-loss up to
₹1,160 as soon as the stock goes
up to ₹1,185. Revise the
stop-loss up to ₹1,190 and
₹1,210 when the price touches
₹1,205 and ₹1,235 respectively.
Exit the long positions at ₹1,260.

Note: The recommendations are based
on technical analysis. There is risk of
loss in trading

TODAY’S PICK.

Intellect Design Arena (₹1,132.90): BUY

Gurumurthy K
bl. research bureau

India has urged members of
the WTO to work towards
addressing the digital divide
between countries and en-
terprises in terms of access
to technologies and digital
infrastructure. This is to en-
sure inclusive participation
of the developing and least-
developed countries in
global e-commerce. 

Its suggestions, made at a
meeting on the ‘Work Pro-
gramme on E-commerce’, in-
clude sharing national exper-
iences on e-commerce and
IP, discussing existing gaps
in digital infrastructure, fo-
cusing on prompting secure
and interoperable digital
public infrastructure and
discussing possible online
platform for technology
exchange.

NEW FRAMEWORK

“The WTO has a unique op-
portunity to contribute to-
wards addressing the digital
divide in terms of digital in-

frastructure and access to
technology that hinders the
inclusive participation of de-
veloping and least developed
countries in global e-com-
merce. The members need to
explore the appropriate
framework in this regard,” it
noted in its submission titled
‘Digital public infrastructure
(DPI) as driver for digital in-
clusion and competitive e-

commerce’. India invited
other members to share their
national experiences in the
context of e-commerce and
IP and its development di-
mension. 

“These experiences and
best practices can also be
compiled for easy reference
of the WTO members,” it
said in its proposal.

At an earlier meeting on

the ‘work-programme on e-
commerce’ in January 2025,
members shared informa-
tion on national e�orts to
close the digital divide. Initi-
atives include support for re-
gional studies on the digital
economy and online systems
to reduce business opera-
tional costs and to foster in-
clusive digital ecosystems.

FOCUS AREAS

Programmes focused on de-
veloping digital skills and di-
gital infrastructure, e�orts
to expand internet access in
underserved regions, pro-
moting secure internet ac-
cess and digital literacy, im-
proving internet and mobile
networks and developing di-
gital literacy and skills
among women and vulner-
able groups were some of the
other examples shared.

India, in its latest submis-
sion, proposed that discus-
sions should take place on
how WTO members can pro-
mote secure and interoper-
able digital public infrastruc-
ture and adopt the DPI
approach in the context of e-

commerce to prevent mono-
polistic market segmenta-
tion by big tech companies
and to promote competition
and MSMEs in e-commerce.

WIDENING GAP

It also suggested discussions
on the existing gaps in terms
of digital infrastructure and
access to tech that hinder
participation of developing
and least developed coun-
tries in global e-commerce
and how the WTO or the
Council for TRIPS could play
a role in addressing the same.

India also came up with
the idea of a possible online
platform for technology ex-
change to support global ef-
forts to address the digital
divide in collaboration with
relevant stakeholders.

“These engagements may
provide the foundation to
discuss specific steps that
can be recommended by the
Council for TRIPS to the
General Council in the con-
text of the work programme
on e-commerce related to IP,
especially in the develop-
ment context,” it said.

India urges WTO members to address
digital divide between nations, enterprises
FOR EQUAL ACCESS. Calls for inclusive participation of developing countries and LDCs in global e-commerce

Amiti Sen
New Delhi

EXPLORING OPTIONS. India came up with the idea of a
possible online platform for technology exchange to support
global e�orts to address the digital divide ISTOCKPHOTO

Mauritius, which imports
50,000-60,000 tonnes of rice
annually, is keen to have a
long-term agreement with
India to secure rice supply as
it buys through open tender
and such an agreement will
help Indian exporters bid
there, irrespective of any re-
striction on shipment.

“India is a traditional ally.
We already have a long-term
relationship in many things.
When Prime Minister Nar-
endra Modi visited Mauri-
tius, some agreements were
signed. But so far, there is no
agreement on rice supply,”
said Takesh Luckho, Chair-
man of the State Trading
Corporation of Mauritius. 

RICE PROCUREMENT

Speaking to businessline on
the sidelines of the global
rice conference held in New
Delhi on October 30-31,
Luckho said the Mauritius
government buys about 250
tonnes of basmati and 8,000
tonnes of non-basmati rice
every quarter through open
global tender, which comes
to its annual import require-
ment of about 33,000 tonnes
per year on government
account.

He said that when India
banned non-basmati rice ex-

ports, it was filled by
Pakistan and now Pakistani
exporters are keen to con-
tinue their share. However,
Mauritius was able to get
some rice from India
through diplomatic channels
by requesting for it.

Indian exporters said that
for any country to import an
agri commodity, open tender
is always the first preference
as no one will like to get into
any controversy. But when
options are limited, some
countries do buy rice
through government to gov-
ernment negotiation, an ex-
porter pointed out. Private
traders also import almost
an equal amount of what the
Mauritius government buys
annually, the exporter added.

According to USDA data,
Mauritius imported 63,000
tonnes of rice in 2023-24,
which fell to 55,000 tonnes in
2024-25, and there is a pro-

jection of it rising to 60,000
tonnes in the 2025-26 mar-
keting year.

India’s agri-trade promo-
tion body Apeda’s data show
that India exported over
50,000 tonnes of rice to
Mauritius in 2023-24, which
dropped to nearly 42,000
tonnes, including about
31,500 tonnes of basmati in
2024-25. During the April-
August period of the current
fiscal, it registered 16,247
tonnes of basmati and 664
tonnes of non-basmati rice.

The STC (Mauritius)
Chairman, who was in India
with a trade delegation on an
invitation from the govern-
ment to attend the Bharat In-
ternational Rice Conference,
organised by the Indian Rice
Exporters Federation, said
their supply came from India
and Pakistan. 

Luckho also said a long-
term agreement may help
Mauritius buy certain fixed
quantity through a govern-
ment-to-government mech-
anism at lower than market
rates since intermediaries
jack up prices.

“I spoke to people from
di�erent institutions when
last time I visited India. They
assured that they can do stra-
tegic stocking for us if we
have a long term agreement
with them,” said Luckho,
adding they are still in
negotiations.

Prabhudatta Mishra
New Delhi

Takesh Luckho, Chairman of
State Trading Corporation of
Mauritius

Mauritius seeks long-term 
rice supply pact with India 

IndusInd International
Holdings, the promoter of
IndusInd Bank, and Invesco
have completed the forma-
tion of their asset manage-
ment joint venture following
IIHL’s acquisition of a 60 per
cent ownership stake in In-
vesco Asset Management In-
dia following all regulatory
approvals and closing
conditions.

With Invesco retaining
the balance 40 per cent stake,
both IIHL and Invesco will
hold joint sponsor status un-
der the regulatory frame-
work. As of September-end,
IAMI is the 16th largest do-
mestic asset manager in In-
dia, with average assets un-

der management of ₹1.48
lakh crore and a presence in
40 cities across the country.

Invesco will o�er its
global investment manage-
ment expertise and product
range, while IIHL will tap
into its distribution network
of over 11,000 touchpoints
across India and serve a cus-
tomer base of 45 million.

IIHL will also deploy the
reach of several associate en-
tities of its global sharehold-
ers that o�er synergistic
business operations to widen
the customer base by an-
other 50 million, it said. The
JV will continue to operate
under the same management
led by Saurabh Nanavati.

Ashok Hinduja, Chairman,
IIHL, said the joint venture
with Invesco will augment
the para banking portfolio by

including asset management
and be a global financial
powerhouse by 2030. This is
the most opportune time
when India, on the back of
rising income levels and fa-
vourable demographics, of-
fers enormous investment
prospects to all Indians, the
diaspora included, he said.

Andrew Lo, CEO, Asia Pa-
cific at Invesco, said the part-
nership with IIHL will fur-
ther expand distribution
capability in the domestic
market. 

Saurabh Nanavati, CEO,
Invesco Asset Management
(India), said the aim is to ex-
pand distribution, especially
in tier-II and -III towns,
thereby making quality in-
vestment solutions available
to a wider set of investors
across India. 

IndusInd, Invesco launch asset
management joint venture
Our Bureau
Mumbai

Private equity-venture cap-
ital (PE-VC) investments
doubled year-on-year in
terms of value for October
driven by an increase in mega
deals (over $100 million), ac-
cording to data from Venture
Intelligence, a platform for
private company data.

The value of private in-
vestments in October stood
at $5.17 billion across 106
deals as against $2.61 billion
investments across 96 deals
in October of 2024. 

Interestingly, this was the
highest value of PE-VC in-
vestments secured in a single
month, across the last two
years. 

GROWTH DRIVER

Mega deals accounted for
$3.88 billion invested across
10 deals, a 167 per cent in-
crease from the $1.45 billion
invested across six such
deals in the same month last
year. Some of these deals in-
cluded the $1 billion bagged
by Housing Finance firm
Sammaan Capital, the $600
million secured by payments
major PhonePE and the $450
million pouched by quick
commerce platform Zepto. 

“Mega deals this year have
been led by investments in
IT & ITeS, BFSI, manufactur-
ing and healthcare. The
month of October saw an un-
usual surge in mega deals led
by financial services and
fintech companies,” said
Arun Natarajan, Founder of
Venture Intelligence. 

The month also saw a sig-
nificant increase in the num-
ber of early-stage deals — in-
stitutional investments in
companies that are less than
5 years old — with $429 mil-
lion invested across 53 deals
compared to $174 million
across 39 deals in October
2024). “Early-stage invest-
ments, especially in the seed
stage, are making a good re-
covery this year on the back
of interest in sectors like AI/
ML & deeptech, B2B soft-
ware, e-commerce and D2C,
healthtech and fintech,”

Natarajan said. He added
that it, however, remained to
be seen how many of these
newly-funded start-ups will
be successful in raising the
follow-on Series A rounds
(in 18-24 months), where
the action is still muted.

Growth-stage invest-
ments (companies that are
5-10 years old) went up to
$1,086 million invested
across 28 deals while late-
stage deals (companies that
are over 10 years old) went
up to $1.4 billion invested
across 18 deals.

BIGGER BETS

Interestingly, investors are
also making bigger bets with
the average PE-VC deal size
in the month across all three
stages going up on a year-on-
year basis.

For 2025 YTD, PE-VC in-
vestment still lags the activ-
ity last year as total invest-
ments in 2025
(January–October) stood at
$26.4 billion, compared to
$27.32 billion for the same
period last year.

Mega deals drive PE-VC
investments in October 
Rohan Das
Chennai
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AVAILABILITY OF THE RHP: Investors should note that Investment in Equity Shares involves a high degree of risk and investors are advised to refer to the RHP and the Risk Factors contained herein, before applying in the Offer. Full copy of the RHP shall be available at the website of SEBI at www.sebi.gov.in, the website of Stock Exchanges at

www.nseindia.com and www.bseindia.com and is available at the website of our Company at www.pinelabs.com and the website of BRLMs at www.axiscapital.co.in, www.morganstanley.com/india, www.online.citibank.co.in/rhtm/citigroupglobalscreen1.htm, www.jpmipl.com and www.jefferies.com.

AVAILABILITY OF THE ABRIDGED PROSPECTUS:A copy of the abridged prospectus shall be available on the website of our Company, the BRLMs, i.e. Axis Capital Limited, Morgan Stanley India Company Private Limited, Citigroup Global Markets India Private Limited, J.P. Morgan India Private Limited and Jefferies India Private

Limited at www.axiscapital.co.in, www.morganstanley.com/india, www.online.citibank.co.in/rhtm/citigroupglobalscreen1.htm, www.jpmipl.com and www.jefferies.com, respectively and the website of the Registrar to the Offer i.e., KFin Technologies Limited at www.k�ntech.com

AVAILABILITY OF BID CUMAPPLICATION FORMS:Application forms can be obtained from the Registered Of�ce of Pine Labs Limited, Tel: +91 22 6986 3600 and the BRLMs – Axis Capital Limited, Tel No: +91 22 4325 2183, Morgan Stanley India Company Private Limited, Tel No: +91 22 6118 1000, Citigroup Global Markets India Private

Limited, Tel No: +91 22 6175 9999, J.P. Morgan India Private Limited, Tel No: +91 22 6157 3000 and Jefferies India Private Limited, Tel No: +91 22 4356 6000. Bid cum Application Form shall be available at selective locations of registered brokers, Bankers to the Offer, RTA and Depository Participants. Also, the Forms can be obtained from

the websites of Stock Exchanges and at the Designated Branches of SCSBs, the list of which is available on the website of BSE, NSE and SEBI.

APPLICATIONS SUPPORTED BY BLOCKED AMOUNT (ASBA): Investors have to apply through the ASBA process. ASBA has to be availed by all the investors. For details on ASBA process, please refer to the details given in the ASBA Form and Abridged Prospectus and also please refer to “Offer Procedure” on page 523 of the RHP. Further

ASBA Application forms can be obtained from Designated Branches of SCSBs, the list of banks that are available on website of SEBI at www.sebi.gov.in and website of Stock Exchanges at www.nseindia.com and www.bseindia.com. The investors are required to �ll the Bid cum Application Form and submit the same to the relevant SCSBs at the

speci�c locations or registered brokers at the broker centers or RTA or DP’s. The SCSB’s will block the amount in the account as per the authority contained in application form. On allotment, amount will be unblocked and account will be debited only to the extent required to be paid for allotment of shares. Hence, there will be no need of refund.

Sub-syndicate members: Axis Securities Limited, Almondz Global Securities Limited, Anand Rathi Share & Stock Brokers Limited, Anand Share Consultancy, ANS Pvt Limited, Asit C Mehta Investment Intermediates Limited, G Raj & Co. (Consultants) Limited, HDFC Securities, ICICI Securities Limited, Innovate Securities Pvt Limited, Jhaveri

Securities, JM Financial Services Limited, Kalpataru Multiplier Limited, Keynote Capitals Limited, KJMC Capital Market Services Limited, Kotak Securities Ltd, Lakshmishree Investment & Securities Pvt Ltd, LKP Securities Limited, Marwadi Shares & Finance, Motilal Oswal Financial Services Ltd, Nirmal Bang Securities Pvt Limited, Patel Wealth

Advisors Pvt Limited, Prabhudas Lilladher Pvt Limited, Pravin Ratilal Share & Stock Brokers Limited, RR Equity Brokers Pvt Limited, SBICAP Securities Limited, Sharekhan Limited, SMC Global Securities Limited, Tanna Financial Services and Yes Securities (India) Ltd .

Escrow Collection Bank, Refund Bank and Sponsor Bank: Axis Bank Limited.

Public Offer Account Bank and Sponsor Bank: HDFC Bank Limited.

All capitalized terms used herein and not speci�cally de�ned shall have the same meaning as ascribed to them in the RHP.

For PINE LABS LIMITED 

On behalf of the Board of Directors

Sd/-

Date: November 1, 2025 Neerav Mehta

Place: Gurgaon, Haryana Company Secretary and Compliance Of�cer

Pine Labs Limited is proposing, subject to applicable statutory and regulatory requirements, receipt of requisite approvals, market conditions and other considerations, to make an initial public issuance of its Equity Shares and has �led the RHP dated October 31, 2025 with the RoC. The RHP is available on the website of the Company at www.pinelabs.com, 

as well as on the websites of the BRLMs, i.e., Axis Capital Limited, Morgan Stanley India Company Private Limited, Citigroup Global Markets India Private Limited, J.P. Morgan India Private Limited and Jefferies India Private Limited at www.axiscapital.co.in, www.morganstanley.com/india, www.online.citibank.co.in/rhtm/citigroupglobalscreen1.htm,

www.jpmipl.com and www.jefferies.com, respectively and shall be available on the website of SEBI at www.sebi.gov.in and the websites of National Stock Exchange of India Limited and BSE Limited at www.nseindia.com and www.bseindia.com, respectively. Any potential investor should note that investment in equity shares involves a high degree of risk

and for details relating to such risks, please see the section entitled “Risk Factors” on page 60 of the RHP and the details set out in the RHP. Any potential investor should not rely on the DRHP for making any investment decision.

This announcement is not an offer of securities for sale in the United States or elsewhere. This announcement has been prepared for publication in India only and is not for publication or distribution, directly or indirectly, in or into the United States. The Equity Shares offered in the Offer have not been and will not be registered under the U.S. Securities Act of

1933, as amended (“U.S. Securities Act”) or any state securities laws in the United States, and unless so registered, may not be offered or sold within the United States, except pursuant to an exemption from, or in a transaction not subject to, the registration requirements of the U.S. Securities Act and applicable state securities laws in the United States.

Accordingly, the Equity Shares are being offered and sold (i) in the United States solely to “quali�ed institutional buyers” (as de�ned in Rule 144A under the U.S. Securities Act) in transactions exempt from or not subject to the registration requirements of the U.S. Securities Act and (ii) outside the United States in offshore transactions in reliance on Regulation

S under the U.S. Securities Act and the applicable laws of the jurisdictions where such offers and sales are made. There will be no public offering in the United States.
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Š¼ÂhÂ@¼¼C
‡¼¡¼Â ½yÿ°Â, t¼¼.1

ü¼Æ@¼Ì¬¼ öÌm�ÿ¼ ½�d¡¼™Ì ¡ü¼¼] y�û¼¼Z
T¼h¼m¼Ì, û¼]ù¼Èt¼ m¼Ìÿ¼� ¡¼Ð½§¼K ¬t¼�Ì ̂ ÌQ¼û¼
ÿ¼Ì¡¼¼‡¼¼ ¬¼Ì¾‡hû¼Ì‡hû¼¼Z ¬¼Æ†¼¼�¼Ì x¼t¼¼ ¬¼Æ�½P¼t¼
¬¡¼S¼™ K°Ì¡¼¼t¼¼ ¬¼¼Ì‡¼¼‡¼Â ½KZû¼t¼û¼¼Z ¬¼t¼t¼
ù¼Â^ ½y¡¼¬¼Ì T¼h¼m¼Ì Ì̂¡¼¼ û¼ºü¼¼Ì °t¼¼Ì.
û¼ÿhÂ K¼Ìû¼¼Ì½mhÂ @¼ÌL¬¼[¼Ì‡]
(@¼Ìû¼¬¼Â@¼ÌL¬¼) Q¼¼t¼Ì ¬¼¼Ì‡¼¼‡¼¼Ì ½m¬¼Ìûù¼�
¡¼¼ü¼y¼Ì —½Š¼ü¼¼ 2,219 @¼x¼¡¼¼ 1.8
hK¼‡¼¼ T¼hØü¼¼Ì °t¼¼Ì. 

¬¼‹¼¼° y�½û¼ü¼¼‡¼ Š¼Âº¼Â †¼¼t¼Æ 28
@¼¼ÌLh¼Ìù¼�Ì Š¼œ½t¼ 10 S¼œ¼û¼ —½Š¼ü¼¼
1,17,628‡¼¼ ‡¼¡¼¼ ½¡¼Oû¼Â t¼½º¼ü¼Ì
Š¼°¼Í[¼Â S¼C °t¼Â. 

ú¼È�¼]KÂü¼ t¼r¼¼¡¼ °º¼¡¼¼ x¼t¼¼,
¡¼Ð½§¼K @¼‡¼Ì ¬x¼¼½‡¼K ù¼^�¼Ì ù¼Z‡¼Ìû¼¼Z ¬¼‹¼¼°
y�½û¼ü¼¼‡¼ t¼Â¡¼œ T¼h¼m¼‡¼Ì K¼�r¼Ì
�¼ÌK¼r¼K¼�¼Ì …¼�¼ Š¼œ¼Ì½öh ù¼Æ½KZS¼ K�¡¼¼û¼¼Z
@¼¼¡¼t¼¼ ¬¼¼Ì‡¼¼‡¼Â ½KZû¼t¼û¼¼Z T¼h¼m¼Ì ‡¼¼Í†¼¼ü¼¼Ì
°t¼¼Ì. ¡¼Ð½§¼K ù¼^�¼Ìû¼¼Z Š¼œ¼Ì½öh ù¼Æ½KZS¼‡¼Ì
K¼�r¼Ì ¬¼¼Ì‡¼ÆZ 4,000 m¼Ìÿ¼� Š¼œ½t¼ @¼¼Ñ£¼‡¼Â
h¼Ì[¼‡¼Â ¬¼Š¼¼hÂ‡¼Ì ¬Š¼£ü¼¼Î °t¼¼Ì. ¬x¼¼½‡¼K

ù¼^�û¼¼Z ¬¼¼Ì‡¼ÆZ Š¼œ½t¼ 10 S¼œ¼û¼ T¼hÂ‡¼Ì —
½Š¼ü¼¼ 1,19,000‡¼Â ‡¼Â[¼Â ¬¼Š¼¼hÂ@¼Ì
Š¼°¼Í[¼Â S¼ü¼ÆZ°t¼ÆZ, t¼Ìû¼ ¡¼Ìÿx¼h›¬h KÌ½Š¼hÿ¼
¬¼½¡¼™¬¼‡¼¼ ¬¼ÂC@¼¼Ì @¼‡¼Ì ¬x¼¼Š¼KÌ ®¼Ì°¼ ]Ð‡¼Ì
]r¼¼¡ü¼ÆZ °t¼ÆZ. t¼Ìr¼Â@¼Ì Eû¼Ìü¼Æš °t¼ÆZ KÌ,
@¼Ìû¼¬¼Â@¼ÌL¬¼ Q¼¼t¼Ì ¬¼¼Ì‡¼¼‡¼Â ½KZû¼t¼û¼¼Z
@¼ö�¼t¼ö�Â‡¼Ì Š¼œ½t¼ 10 S¼œ¼û¼ —½Š¼ü¼¼
1,23,000‡¼Â H[¼Â @¼‡¼Ì —½Š¼ü¼¼
1,18,000‡¼Â ‡¼Â[¼Â ¬¼Š¼¼hÂ‡¼Ì ¬Š¼£¼Ä
°t¼Â. EŸ¼ÌQ¼‡¼Âü¼ \Ì KÌ, m¼Ìÿ¼� û¼]ù¼Èt¼
x¼¡¼¼‡¼Ì K¼�r¼Ì ¬¼¼Ì‡¼¼‡¼Â ½KZû¼t¼û¼¼Z T¼h¼m¼Ì
‡¼¼Í†¼¼ü¼¼Ì \Ì. 

ü¼Æ@¼Ì¬¼ öÌm‡¼Â ½hŠŠ¼r¼Â Š¼\Â m¼Ìÿ¼�
C‡mÌL¬¼ ¡¼†ü¼¼ °t¼¼ @¼‡¼Ì ½¡¼yÌ£¼Â
Q¼�Âyy¼�¼Ì û¼¼hÌ ¬¼¼Ì‡¼ÆZ ¡¼†¼Æ û¼¼ÍT¼Æ ù¼‡¼Â S¼ü¼ÆZ
°t¼ÆZ @¼‡¼Ì tü¼¼� Š¼\Â ¡¼Ì[¼¡¼¼ÿ¼Â ̂ Ì¡¼¼ û¼º¼Â

Š¼ÂhÂ@¼¼C
‡¼¡¼Â ½yÿ°Â, t¼¼.2

dmŠ¼x¼Â ½¡¼K¬¼t¼¼ ú¼¼�t¼Âü¼
Enü¼‡¼ ù¼^� Š¼� t¼Ì_x¼Â ¬¼¼EyÂ
@¼�Ì½ù¼ü¼¼‡¼Â ‡¼¼Ì-½øÿ¬¼ KÌ½�ü¼�
÷ÿ¼¼ü¼@¼Ì½mÿ¼ 2026‡¼¼ Š¼œx¼û¼
½w¼û¼¼½¬¼KS¼¼º¼¼x¼Â û¼ÆZù¼C ¬¼½°t¼
ú¼¼�t¼Âü¼ £¼°Ì�¼Ì û¼¼hÌ ÷ÿ¼¼Ch¬¼ £¼—
K�£¼Ì. @¼Ì�ÿ¼¼C‡¬¼‡¼¼ ¬¼ÂC@¼¼Ì ¬hÂ¡¼‡¼
S¼œÂ‡¼¡¼Ì@¼Ì Š¼ÂhÂ@¼¼C‡¼Ì ]r¼¼¡ü¼ÆZ °t¼ÆZ KÌ,
ú¼¼�t¼ ½¡¼§¼û¼¼Z ¬¼¼Ðx¼Â ¬Š¼†¼¼™tû¼K
ù¼^�¼Ìû¼¼Zx¼Â @¼ÌK \Ì .

@¼‡¼Ì ü¼Æ½‡¼h Q¼[¼™ Š¼� ¬¼ZŠ¼Èr¼™ †ü¼¼‡¼
KÌ‡„Ât¼ K�¡¼¼‡¼Â ]—� \Ì. ¬¼¼E½yü¼¼
@¼Ì�ÿ¼¼C‡¬¼‡¼Â ½¬¼¬h� KZŠ¼‡¼Â @¼‡¼Ì
½]}¼ ¾¬x¼t¼ ÷ÿ¼¼ü¼@¼Ì½mÿ¼ @¼¼k ¡¼©¼™x¼Â
‡¼ö¼K¼�K �°Â \Ì @¼‡¼Ì [¼¼ÿ¼Æ ¡¼©¼™‡¼¼
@¼Zt¼ ¬¼Æ†¼Âû¼¼Z 46 ½¡¼û¼¼‡¼¼Ì û¼Ìº¼¡¼£¼Ì @¼Ì¡¼Â
@¼Š¼ÌP¼¼ \Ì. @¼tü¼¼�Ì 42 @¼Ì320
öÌ½û¼½ÿ¼ @¼Ì�O¼÷h KÌ½�ü¼� \Ì @¼‡¼Ì
]Æÿ¼¼C 2027 ¬¼Æ†¼Âû¼¼Z @¼Ì330
½‡¼ü¼¼Ì‡¼¼ 10 KÌ½�ü¼� @¼¼¡¼¡¼¼‡¼Â
@¼Š¼ÌP¼¼ \Ì. S¼œÂ‡¼¡¼Ì@¼Ì Š¼ÂhÂ@¼¼C‡¼Ì
C‡h�¡ü¼Èû¼¼Z ]r¼¼¡ü¼ÆZ °t¼ÆZ KÌ, @¼û¼Ì
@¼¼S¼¼û¼Â ¡¼©¼™‡¼¼ Š¼œx¼û¼

½w¼û¼¼½¬¼KS¼¼º¼¼û¼¼Z ú¼¼�t¼û¼¼Z @¼û¼¼�Â
K¼û¼S¼Â�Â £¼— K�Â£¼ÆZ. @¼û¼Ì £¼—@¼¼t¼û¼¼Z
û¼ÆZù¼C @¼‡¼Ì ½yÿ°Â ]Ì¡¼¼ û¼Ìh›¼ÌŠ¼¼Ì½ÿ¼¬¼
£¼°Ì�¼Ìû¼¼Z K¼û¼S¼Â�Â £¼— K�¡¼¼‡¼Â
\Â@¼Ì, t¼Ì Š¼\Â @¼û¼¼–Z †ü¼¼‡¼ ú¼¼�t¼‡¼¼
@¼‡ü¼ £¼°Ì�¼Ì Š¼� KÌ‡„Ât¼ �°Ì£¼Ì. 

û¼¼–Z û¼¼‡¼¡¼ÆZ \Ì KÌ, @¼û¼Ì ¬¼¡¼™ Š¼œx¼û¼
û¼ÆZù¼Cû¼¼Z K¼û¼S¼Â�Â £¼— K�Â£¼ÆZ. ¬¼¼EyÂ
@¼�Ì½ù¼ü¼¼ @¼‡¼Ì ú¼¼�t¼ ‡¼¼Í†¼Š¼¼w¼
¬x¼¼½‡¼K Enü¼‡¼ ù¼^� †¼�¼¡¼Ì \Ì @¼‡¼Ì
÷ÿ¼¼ü¼@¼Ì½mÿ¼ @¼û¼¼�¼ yÌ£¼ ¬¼¼x¼Ì 25
]Sü¼¼@¼¼Ì‡¼Ì K‡¼ÌLh K�£¼Ì. S¼œÂ‡¼¡¼Ì@¼Ì
]r¼¼¡ü¼ÆZ °t¼ÆZ KÌ, ÷ÿ¼¼ü¼@¼Ì½mÿ¼ ú¼¼�t¼û¼¼Z
¬x¼¼½‡¼K KÌ½�ü¼� ¬¼¼x¼Ì ú¼¼S¼Ây¼�Â
K�¡¼¼ @¼ZS¼Ì Š¼r¼ ½¡¼[¼¼�Â �°Â \Ì.
K¼Ìm£¼Ì� ú¼¼S¼Ây¼�Â @¼Ì�ÿ¼¼C‡¼‡¼Ì t¼Ì‡¼¼
ú¼¼S¼Ây¼� KÌ½�ü¼� Š¼� @¼ÌK ]
½h½Khû¼¼Z û¼Æ¬¼¼ö�¼Ì ù¼ÆK K�¡¼¼‡¼Â û¼Z]È�Â
@¼¼Š¼Ì \Ì. @¼Ì�ÿ¼¼C‡¼ °¡¼Ì ú¼¼�t¼ t¼�ö
KÌû¼ ̂ ÌC �°Â \Ì t¼Ì Š¼œ̈ ¼‡¼¼ ]¡¼¼ù¼û¼¼Z
S¼œÂ‡¼¡¼Ì@¼Ì ¾¬û¼t¼ ¬¼¼x¼Ì Š¼Æ\Øü¼ÆZ, KÌû¼ ‡¼½°Z?

Ì̂ @¼¼Š¼r¼Ì ù¼^� ̂ ÌC@¼Ì t¼¼Ì ½KZSmû¼
@¼¼Ìö ¬¼¼EyÂ @¼�Ì½ù¼ü¼¼û¼¼Z w¼r¼
½û¼½ÿ¼ü¼‡¼ ú¼¼�t¼Âü¼¼Ì \Ì @¼‡¼Ì ù¼Z‡¼Ì yÌ£¼¼Ì
¡¼[[¼Ì û¼]ù¼Èt¼ ½…Š¼P¼Âü¼ ú¼¼S¼Ây¼�Â \Ì,
t¼Ìû¼ t¼Ìû¼r¼Ì ]r¼¼¡ü¼ÆZ °t¼ÆZ. 

¬¼¼Ì‡¼ÆZ m¼Ìÿ¼�û¼¼Z
û¼]ù¼Èt¼¼A, öÌm �Ìh
Kh‡¼¼ K¼�r¼Ì ¬¼t¼t¼
ù¼Â^ ¬¼‹¼¼°û¼¼Z T¼hØü¼ÆZ

¬¼¼EyÂ @¼�Ì½ù¼ü¼¼‡¼Â
÷ÿ¼¼ü¼@¼ÌmÂÿ¼ 2026û¼¼Z
ú¼¼�t¼Âü¼ £¼°Ì�¼Ì‡¼Â
÷ÿ¼¼Ch¼Ì £¼— K�£¼Ì
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