
 

      
          Date: 26/11/2024 
To, 
The Manager, 
Listing Department, 
National Stock Exchange of India Limited 
Exchange Plaza, C-1, Block-G, 
Bandra-Kurla Complex, Bandra(E), 
Mumbai- 400 051 
 
NSE SYMBOL :  FONEBOX,                        ISIN : INE0Q4701019 
 
 
SUB.:  INVESTOR PRESENTATION FOR THE HALF YEAR ENDED 30TH SEPTEMBER, 2024 
 
Dear Sir,  

 
Pursuant to Regulation 30 of Securities and Exchange Board of India (Listing Obligations and 
Disclosure Requirements) Regulations, 2015, We are enclosing herewith Investor 
Presentation for the half year ended 30th September 2024. 
 
Kindly take the same on your records. 
 
You are requested to kindly take the above information on your record. 
 
For, Fonebox Retail Limited 
 
   
 
Charmi Shah 
Company Secretary 
Membership No: A61029 

PAN NO : AAECF4269P I GST NO : 24AAECF4269P1Z5 

FONEBOX RETAIL LIMITED 
( Formerly Known as Fonebox Retail Private Limited ) 

Unbox\t;!gppiness! CIN: L51909GJ2021PLC119941 

Q Regd. Office: 702-703, 7th Floor, Satyam 64, Opp. Gujarat High Court, S. G. Road, Ahmedabad, Gujarat - 380061 
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This presentation and the accompanying slides (the "Presentation"), which have been prepared by Fonebox Retail Limited ("Fonebox," "the Company"), are 
intended solely for informational purposes and do not constitute an offer, recommendation, or invitation to purchase or subscribe for any securities of the 
Company. This Presentation shall not form the basis of, or be relied upon in connection with, any contract or binding commitment whatsoever. No offering of 
securities of the Company will be made except by means of a statutory offering document containing detailed information about the Company. 

The information contained in this Presentation is based on data and information that the Company considers reliable; however, the Company makes no 
representation or warranty, express or implied, regarding the accuracy, completeness, fairness, or reasonableness of the contents of this Presentation. This 
Presentation may not be exhaustive and may not contain all the information you may consider material. Any liability for the contents of, or any omission from, this 
Presentation is expressly excluded. 

This Presentation may include forward-looking statements concerning the Company's market position, growth prospects, and strategic initiatives. Such forward
looking statements are not guarantees of future performance and are subject to various risks, uncertainties, and assumptions that are inherently difficult to 
predict. 

These risks and uncertainties include, but are not limited to, market conditions in the retail distribution sector, economic and regulatory changes, competitive 
dynamics, the Company's ability to implement its strategies effectively, and fluctuations in customer demand. The Company may also face operational challenges 
and risks that could impact its growth and expansion plans. 

Actual results, performance, or achievements may differ materially from those expressed or implied by forward-looking statements due to these and other factors. 
The Company undertakes no obligation to update or revise any forward-looking statements in this Presentation to reflect events or circumstances after the date 
hereof. Any forward-looking statements or projections made by third parties included in this Presentation are not adopted by the Company, and the Company 
disclaims responsibility for such third-party statements or projections. 
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GUJARAT MAHARASHTRA 

16 9 ___________... 16 

99 

Active stores (till 15th Nov) TOTAL ACTIVE STORES: 185 
Upcoming Stores within this FY (till 15th Nov) 

Pages 
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INVENTORY MANAGEMENT SOFTWARE 

Power Bl POWER Bl (Implemented from last 1 year) 

Streamlined Purchase Order 
Inquiry and Approval 
Power BI enables real-time monitoring of purchase 
orders, simplifying the process with intuitive 
workflows. This ensures quicker approvals, minimal 
delays, and enhanced supplier coordination. 

Product Selling Ratio Insights 

Dynamic reports showcase top-sellers, slow-moving 
stock, and high-margin items. This streamlines 
inventory planning and refines promotional 
strategies. 

In-depth Historical 
Sales Data Analysis 
Interactive dashboards evaluate past sales patterns 
across categories, locations, and time periods. This 
facilitates precise demand planning, improved stock 
management, and targeted marketing strategies. 

Accurate Stock 
1 Valuation 

Real-time valuation tools calculate inventory worth 
using flexible methods. This enhances financial 
reporting reliability and ensures effective inventory 
handling. 

Sales at Active Stores 

Power BI analyzes sales performance at operational 
stores, offering insights into top-performing outlets. 
It identifies success factors and aids in effective 
resource deployment for higher returns. 

Growth of Stores and 
Brand 
Power BI provides insights into optimal store 
locations based on sales and customer data, while 
identifying high-demand mobile brands, aiding 
strategic store expansion and targeted inventory 
planning. 
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The smartphone retail market in India was 
valued at approximately $45 billion in 2~24 
and is projected to grow at a compound 
annual growth rate (CAGR) of 8-1~% from 
2~24 to 2~29.This growth is fueled by: 

• Increasing smartphone adoption 

• Rollout of 5G technology 

• Affordable device pricing 

• A rising base of young, tech-savvy 
consumers 
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Onl;ne Marketplaces 

Amazon, Flipkart, and official brand stores dominate 

smartphone sales, especially for budget and mid-range 
devices. 

Telecom Partnersh;ps 

Premium brands like Apple and Samsung operate exclusive Bundling smartphones with carrier plans is a strategy used 

stores, while multi-brand retailers (Croma, Reliance Digital) by premium brands to increase sales through telecom 
cover a wide range of models. providers like Airtel, Jio, and Vodafone Idea. 

airtel 

r~ 
BSNL 

Jio 
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Mobile 
Accessories 

Consumer 
Electronics 

Gadgets and 
Tech Accessories 

Home 
Electronics 
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Installation 
Services 

After-Sales 
Support 

Insurance and 
extended warranties 

Pagen 
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2&21 

Establishing a Strong Foundation 

• I ncorporation: 
o Fonebox Retail Private Limited was 

officially incorporated, marking the 
inception of a visionary venture in the 
retail landscape. 

• Strategic Acquisitions: 
o April: Successfully acquired 11 stores 

from My Mobile Retail Solut ions LLP 
in Surat, enhancing brand presence 
under the "My Mobile" banner. 

o June: Expanded further by acquiring 
37 stores from Mis. HK Retail in 
Ahmedabad, consolidating market 
share under the "Fonebook" brand. 

2&22 

Accelerated Growth and Milestones 

• Remarkable Turnover: 
o Achieved an impressive turnover 

exceeding Rs. 98 crore within a mere 
13 months of incorporation, 
underscoring the rapid ascent of the 
brand. 

• Strategic Store Acquisitions: 
o February: Enhanced footprint by 

acquiring stores in Gandhinagar from 
Safe Zone Mobile, facilitating a robust 
network. 

o April: Further expanded with the 
acquisition of 2 stores from iMagic 
Mobile Private Limited, solidifying 
regional presence. 

• Retail Performance: 
o Consistently clocked Rs. 18 crore/month 

in retail sales across Gujarat, a testament 
to operational excellence and market 
demand. 

2&23 

Transitioning to Public Limited 
Company 

• Turnover Milestone: 
o Surpassed a remarkable turnover of 

Rs. 195 crore, showcasing 
substantial growth and market 
penetration. 

• Transformation: 
o Converted into Fonebox Retail 

Umited, embracing the status of a 
Public Limited Company to enhance 
capital accessibility and shareholder 
engagement. 

• IPO Initiation: 
o Launched an IPO on NSE Emerge to 

fund working capital, general 
corporate purposes, and cover public 
issue expenses, supporting our 
growth and expansion plans. 

2&24 

Strategic Expansion and Listing 

• Public Listing: 
o Achieved a significant milestone by 

successfully listing on NSE Emerge in 
February 2024, marking a new 
chapter in the company's evolution. 

• Future Endeavors: 
o Firmed up ambitious plans for 

strategic expansion into 
Maharashtra, poised to tap into new 
markets and drive sustained growth. 
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Demand 
Assessment 

Inventory 
Management 

Customer Service 
• After-Sales Support: Provide guidance post-warranty. 

• Consumer Preferences: Study trends 
and technology changes. 

• Supply Distribution: Allocate stock 
to owned and franchise stores. 

• Installation Services: Assist with setup of consumer durables. 
• Warranty Details: Explain coverage and service options. 

• Product Mix Finalized: Select stock 
based on projected demand. 

• Third-Party Transportation: Deliver 
devices efficiently. 

• convenient EMI payment options 

iiii 
• • 
6 

Market Research 
• Sample Devices Received: Gather 

from manufacturers. 
• Demand Analysis: Assess potential 

market needs. 

0 • • • 

0 
\ I / 

a 
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Product Ordering 
• Order Placement: Purchase from 

manufacturers and distributors. 
• Storage Solutions: Store devices 

in owned spaces. 

• • • 

D 

• • 
6 

Retail Operations 
• Sales Execution: Sell products 

directly to customers. 
• Finance Options: Offer attractive 

plans via banking partners. 

0 • • • 
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Tech-Savvy 
Consumers 

Young 
Professionals 

Page 14 





FONEBftX 
Unbox ~appinc,,;sr 

CERTIFICATE 
OF APPRECIATION 

M/s. Fonebox Retail Private Limited 

V,Wt«lbf'IOJJ~9'JPJ)Ort.#'ld~ 

~ - • .,__, ~ ~ ""°'" ~ 
-"' ~ MM -,.id • ~ rV1t iWI OIJf --

AWARDS 

'-'snMSUNG 

Best S24 Performer 

foneBox 

Mat1ishhlwi Patel 



FONEBftX 
Unbox {;!oppmess1 

MY 
i ronebook , ~~! 

(f in Lakhs) 

Particulars H1-25 H1-24 H2-24 HOH% FY24 

Revenue from Operations 16465.28 14019.35 15741.17 17% 29760.52 

Other Income 1.17 3.63 2.36 -68% 5.99 

Total Income 16466.45 14022.98 15743.53 17% 29766.51 

TOTAL EXPENSE 16183.70 13736.84 15411.42 18% 29148.26 

EBITDA 282.75 286.14 332.11 -1 % 618.25 

Depreciation and Amortization Expenses 42.05 39.62 43.03 6% 82.65 

EBIT 240.7 246.52 289.08 -2% 535.6 

Finance Costs 2.25 30.68 27.75 -93°/4 58.43 

PBT 238.45 215.84 261.33 10% 477.16 

Tax Expenses 66.67 60.65 73.36 10% 134 

PAT 171.78 155.19 187.97 11% 343.16 

EPS 1.67 2.25 2.26 -26% 4.51 

Page 17 



FONEBftX 
Unbox {;!oppmcss1 

MY 
i ronebook , ~~! 

(fin Lakhs) 

Equity capital 1026.00 1026.00 

Reserves 2140.85 1969.07 

Borrowings 230.14 18.81 

Other liablities 3509.96 3135.08 

Total Liabilities 6906.95 6148.96 

Fixed Aseets 414.97 434.43 

CWIP 2.94 0 

Other Assets 6489.04 5714.53 

Tota I Assets 6906.95 6148.96 
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Strengthened 
Equ;ty Base 

CWIP 

Well-Balanced 
Financial Position 

Reserves increased from f1,969.&7 lacs to f2,14&.85 lacs, reflecting strong retained earnings and a 
solid equity position, which bolsters the company's financial stability. 

A small investment in Capital Work in Progress {CWIP) of f2.94 Lacs highlights ongoing projects, signaling 
a commitment to future growth and expansion. 

Total Liabilities grew proportionally with Total Assets, maintaining a stable debt-to-equity ratio and 
ensuring a balanced financial structure for sustainable growth. 
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16,465.28 

H1-24 H1-25 

Revenue from Operations 
(f in Lakhs) 

238.45 

171.78 

H1-24 H1-25 H1-24 H1-25 

PAT PBT 
(f in Lakhs) (f in Lakhs) 

Page 20 



FONEBftX 
Unbox {;!oppmcss1 

MY 
i ronebook , ~~! 

SMART PHONE BRANDS 
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CONSUMER ELECTRONICS BRANDS 

Haie, ffioNEPLus realme VOLT.AS TCL Iii DAIKIN 

fingers ~ ZEBRO ICS Panasonic f> ~ (I] tessco 

amazf1t~ MIVI 

/- pebble SONY ®noise UBL Jabra 

boAt DIZO PHILIPS FIREf SOLTT m1n1>< 

LAPTOP BRANDS 

MacBook MLL 
Lenovo CHUW 
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~BAJAJ 
\Ii/Fl SERV 

I ~ IOFC FIRST 
I lw Bank 

• om□ 

Easy and instant zero-cost financing options provided at Point 
of Sale both at self-owned and franchise stores. 

ICICIBank 

- HDFC BANK 

"-• standard 
~ chartered • pay 

FEDERAL BANK . . ,., .. ,, .. ~·' ........ ' .... , 

SIIMSUNG 
Finance+ 

fflahind~a 
FINANCE 

Pine Labs 

Page 22 



FONEBftX 
Unbox {!_oppmess' 

MY 
i fonebook , ~!.!~! 

Manishbhai Patel 
Founder Promoter, Chairman, 

and Executive Director 

Education: 
Bachelor of Electrical 

Sardar Patel Engineering, 
University 

Professional Background: 
Over 17 years of experience in the 
Hotel and Retail Distribution 
industries. 
Instrumental in 
Fonebox Retail's 
strategic direct ion. 

establishing 
vision and 

Known for his leadership in 
driving operat ional excellence 
and business growth. 

Amitkumar Patel 
Founder Promoter and 

Managing Director 

8+ years of experience in the Hotel 
and Retail Dist ribut ion sectors. 
Responsible for overseeing daily 
operations and driving company 
performance. 
Focused on enhancing customer 
experiences and fostering strong 
vendor relationships. 

Jigar Desai 
Promoter 

Professional Background: 
More than 16 years of experience in 
the Ret ail Distribution Industry. 
Expertise in market analysis and 
compet itive strategy. 
Plays a key role in expanding the 
company's market presence and 
brand recognition. 

Parth Desai 
Promoter,Executive Director 
and Chief Financial Officer 

Education: 
Management Graduate, Maharaja 
Sayaj irao University of Baroda, 
Vadodara 
Completed a specialized training 
program on Marketing of Rural Products 
at the Entrepreneurship Development 
Institute of India, Ahmedabad 
Professional Background: 
11 + years of experience in Sales & 
Marketing, with a st rong focus on 
finance. 
Instrumental in driving business 
expansion strategies through both 
organic and inorganic growth. 
Responsible for financial planning, 
budget ing, and overall fiscal 
management. 
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