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FY2024 HIGHLIGHTS- Year at a Glance

Revenue EBITDA* PAT

8.66Ccr0r

Gross Margin® EBITDA Margin

24.76% 13.38%

Brand Investment
Outlay

x We have strategically increased our Brand investment outlay during the financial year, reflecting our

commitment to augment our brand equity.

3 i 1Q:rore x Attending business exhibitions, organizing Reward & Recognition programs, discounting policies, etc. C

t 71%voY

these amplified efforts have strengthened our brand, thereby facilitating premium pricing leverage.

x Consequently, despite moderate revenue growth, our profitability demonstrated substantial expansion.

AGross Margin computed using operating revenue less stockade sold during the year
*To evaluate core operations, EBITDA and PAT margins excludeperating income




INCOME STATEMENT

INR Crore H2 FY24 H1FY24| H2FY23, FY24 FY23
INCOME STATEMENT
Revenue from Operations 50.46 | 59.34 49.53 | 109.80 @ 95.05
Operating Costs 4349 | 51.62 4235 | 95.11 83.12
Operating Profit (EBITDA) 6.97 7.72 718 | 1469  11.94 mmRevenue (INR crye=EBITDA Margin™e=PAT Margin®
Other Income 1.78 0.00 0.05 1.79 0.05 13.38%
Finance Costs 2.28 1.21 1.09 3.50 1.93 1145% _ _ __ 1200 _ -
Depreciation and amortisation 0.43 0.41 0.43 0.84 0.78 e
Profit Before Tax (PBT) 6.04 6.10 571 12.14 9.27 e ————
Less: Tax expense 1.95 1.53 1.35 3.48 2.33
Profit After Tax (PAT) 4.09 4.57 4.36 8.66 6.94
FY22 FY23 FY24

“To reflect upon our core operations, we have computed
EBITDA margin and PAT margin excluding other income (non-
operating income)
‘ We have summarized the financials here



BALANCE SHEET

INR crore

As at 31.03.2024

As at 31.03.2023

BALANCE SHEET

Share Holder's Funds

’ Non-Current Liabilities
Long term Borrowings
Other Noncurrent Liabilities

7
2

Net Worth 65.18 33.54
32.85 34.62
0.19 0.12
Current Liabilities
Short Term Borrowings 25.49 26.15
Trade Payables 11.99 37.04
Other Current Liabilities 7.36 3.15
Total Equity & Liabilities 143.06 134.61
Assets
Non-Current Assets
Fixed Assets 2.02 2.53
Other nonrrcurrent assets 2.08 0.59
Current Assets
Inventories 85.68 87.73
Trade Recelvables 37.74 33.60
Cash & Cash equivalents 0.22 0.11
Loans & Advances 12.51 2.91
Other current assets 2.80 7.15
Total Assets 143.06 134.61

We have summarized the financials here




\\\‘ ,.

Number of Cities

Number of SKUs Covered (PAN India)
4 500 2 700
' . 2,400
5.00.00.000
o ! I I I 1,600 I I
This is the number of hand tool units that we Fy2l — Fy22 Fy23  Fy24 FY22  FY23  FY24

have sold during FY24. With our industry size of
Number of Dealers

around INR10,000cr, and the emergingtrend for Fv24 N 200

DIY(Doit Yourself!) culture in India, we envision Fv23 I 250

to becomea householdnamein comingyears Fy22 I 220

Fy21 I 200




ABOUT US

A Our company De Neers Tools Ltd. is amongst prominent suppliers of hand tools in India. |

A Driven by promoters’ extensive industry experience, starting from a small setup in Delhi, today we cover multiple states PAN ‘
India.

A Our hand tools are manufactured under our stringent quality parameters & supervision in production facilities equipped with
state-of-the-art technology and robust infrastructural capabilities.

QUALITY ASSURANCE ISO Certified
AN Py
1S0 150

10+ DE NEERS (e ST
Automotive, Textile, WAHRANTY:

Healthcare, Agriculture, = Full Coverage
'C:EI"TTEI’Tt1 etc. = Easy Claims Process

=« Customer Satisfaction
Guaranteed

Industries Served

Dealer Network ‘ \ | Stock Keeping Units
(SKUS)

~300 No Questions Asked ~4 | 500

Replacement Warranty!!

Servicing across India via Hand Tools, Steel Files,

our widespread dealer Cutting Tools, No#sparking
network Tools, etc.

neerstools.com
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OUR PRODUCT PORTFOLIO
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Steel Hand Tools Stainless Steel Tools Non-Sparking Tools
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Insulated Tools

Tool Kits, Tool-Boxes and Trolleys




INDUSTRIES SERVED
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INDUSTRY OUTLOOK

The overall industry is dominated by unorganized players:

Drivenby unorganizedplayers,the overall industry is expectedto grow 1 o V o o o C RO R E

around CAGRf 7.2%
However,the organizedsectoris graduallygaininga largermarket share

_ _ =18 his Is the estimated hand tool industry
from the unorganized sector owing to below reasons which is _ _ _
stimulatinghighergrowth expectationsfor organizedmarket market size in India

A Implementationof Goodsand Servicedax(GSThasbroughtmanyunorganizedusinessesinderthe tax net and reducedtax evasion
A Demonetizatiorhasdisruptedthe cashbasedtransactionsof the unorganizedsectorand encouragedligital payments

A The Indian market for hand tools is moving away from a price-sensitiveera and toward a quality-consciousera with "industry" or
"application"orientedcriteria.

A The expansionof industriessuch as aviation, heavy engineering,automobile/auto service,gardening/horticulture,woodworking &
furniture, and construction/infrastructurehaspromptedan increaseddemandfor quality/specialtytools.

Organized market gradually Organic growth of — Organized market growth expected
outpacing unorganized the overall industry — to outperform overall industry growth

Source: futuremarketinsightst



OUR VALUED CLIENTELE

Below are few of our prestigious clients

POLYCAO

WIRES & CABLES

IndianOil

MirSuUBISH LARSEN & TOUBRO




“You Name it, we have it!”

We possesdghe industry'smost extensive SKUselection
surpassingevenour closestcompetitor whoseoffering is 4
lessthan half asextensive NS s

KeyAdvantages Our SKUs have expanded by around 20% since last 2 years

A Distinct Brfand identity C Our _extenswe range of Number of SKUS
handtools is unmatchedin the industry, earningus
the reputation asthe ultimate solution provider, no
matter how nicheor rare the requirement 3.900

2,700

4,500
3,600

A Customer Convenience - Customers value the

convenienceof a one-stop shop. Hence, reducing
the needto sourcefrom multiple suppliers - . .

A Crossselling opportunities ¢ Advantageof cross Fy21 Fy22 FY23 Fy24
selling related products within the SKU portfolio.
Hence, improving the ability to increase average
transactionvalue




