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8th May, 2026 
 
To 
 
The Manager - Listing,  The Manager - Listing, 
BSE Limited,  National Stock Exchange of India Limited, 
Rotunda Building, Exchange Plaza, 
Phiroze Jeejeebhoy Towers,  Bandra Kurla Complex,  
Dalal Street,  Bandra (East),  
Mumbai - 400 001 Mumbai - 400 051 
Scrip Code: 543276 Stock Code: CRAFTSMAN  
  
Dear Sir/Madam, 
 

Sub: Intimation of publication of the Financial Results in the newspaper as 
per Regulation 47 of the Securities and Exchange Board of India 
(Listing Obligation and Disclosure Requirements) Regulations, 2015; 

 
We wish to inform you that pursuant to Regulation 47 of the Securities and Exchange 
Board of India (Listing Obligations and Disclosure Requirements) Regulations, 2015, the 
newspaper advertisement published by the Company relating to Audited Financial 
Results for the quarter and financial year ended 31st March, 2026 in the English 
newspaper (The Hindu BusinessLine) and Regional (Tamil) newspaper (Dinamani) on 
8th May, 2026 are enclosed for your records. 
 
Further, the advertisement also includes a Quick Response code and the weblink to 
access complete Financial Results for the said period. The above information is also 
available on the Company’s website at  www.craftsmanautomation.com. 
 
Kindly take the same into your records. 
 
Thanking you. 
 
Yours faithfully,  
for CRAFTSMAN AUTOMATION LIMITED  
 
 
 
Shainshad Aduvanni  
Company Secretary & Compliance Officer 
 
Encl: As above 
 
 
 



ùYs°d¡ZûU, 8 úU 2026 RªrSôÓ §]U¦   úLôûY  7��

®_  nûV B h£ Aû U dL Aû Z d Lô RÕ 
U d L s ¾ o lûT AY U § l T Rô Ï m

 ù N uû] , úU 7:  R ù YL Rû X Y o ®_  nûV B h£ Aû U dL 
Aû Z d Lô U p CÚ l TÕ U d L ° u 
¾ o lûT AY U § l T Rô Ï m G]  U d 
L s ¿§ U n V m L h£ j Rû X Y o LU p 
aôN u ùR¬ ® j Õ s [ô o.

CÕ Ï ± jÕ AY o " G d v' R [ j § p 
ùY° « hP T§Ü : 

 Rª ZL N hP l ú T WûY úR o R # p 
R² jÕ B h£ Aû U d Ï m A§ Lô 
W jûR U d L s G k R d L h£ d Ï m YZ e 
L ® pûX. C kR Ø¥Ü Rª ZL YW Xô t 

± p Ø u ù ]  l ú Tô Õ m ¨L Zô RÕ. 
§ØL Rû X Y o Ø.L. v Pô # u "U d L s ¾ o lûT U§ d ¡ 

ú \ ô m. ùTôß l Tô]  G§ o d L h £ Vô L f ùNV p T Ó ú Yô m' 
G uß A± ® j § Ú l TÕ, AY WÕ AW £ V p Ø§ o f £ û V d 
Lô hÓ ¡ \ Õ. C l ú TôÕ AW N û U l× ùTôß l © p CÚ l 
T Y o L Þ m A kR LP û UûV ¨û \  ú Y t\  úY i Ó m. CÕ 
úLô¬ dûL A pX, AW N û U l× LP û U Vô Ï m. 

®_  n Rû X û U « Xô]  Rª ZL ùY t ± d LZ L m 108 CP e 
L ° p ùY t± ùT t ß s [Õ. AYûW B h£ V û U dL Aû Z d 
Lô U p CÚ l TÕ Rª r Sô hÓ U d L ° u ¾ o lûT  AY U § l 
T Rô Ï m. 233 úR o k ù R Ó d L l T hP Eß l © ]  o L s C u à m 
TR ® ú V tL Ø¥ Vô U p CÚ d ¡ \ ô o L s. CÕ Uô¨ X j Õ dÏ 
úSÚ m AY Uô ]  m, U d L [ô h £ dÏ H t T Ó m úNR m.

 "ùTÚ m Tô u û UûV N hP l ú T W û Y « p Rô u ¨ì © dL 
úY i Ó m, BÞ S o Uô° û L « p  A pX G]  G v. B o. 
ùTô mûU YZ d ¡ p E f N ¿ § U u \  m ùR°Yô L f ùNô p # 
« Ú d ¡ \ Õ.  Sô u úTÑ YÕ L h£ AW £ V p A pX. K o C k 
§ V d Ï¥ U L ² u ùLô s û L d ÏW p CÕ. Rª ZL U d L ° u 
¾ o l × dÏ U¬ VôûR ¡û P júR BL ú Y i Ó m G]  A l T § 
® p LU p aô N u Ï± l © h Ó s [ô o.

Rù YL úTôWô hP A f Ñ ß j R p:  
ùUÃ ] ô ® p úTôÄ ̂ ô o Ï® l×

 ù N uû] , úU 7: Rª ZL ùY t ± d LZ L j § ]  o úTôWô h P m 
SP j R l ú Tô Y RôL ùY° Vô]  RL Y û X V Ó jÕ, ùUÃ ] ô 
® p úTôÄ ̂ ô o  Ï® d L l T h P ]  o.

Rª ZL ùY t ± d LZ L m, Aß§ ùTÚ m Tô uûU ùT\ ô R 
Rô p B h£ Aû U lT § p £ d L p ¿¥ jÕ YÚ ¡ \ Õ. úUÛ m 
BÞ S o B o. ®. B o ú X L o, B h£ Aû U l T R tÏ Rù Y L 
Ü dÏ Aû Z l× ®Ó ® d L ® pûX. CR ² û PúV, Rù YL 
Rû X Y o ®_  n dÏ A° d L l T hP Y¯ d Lô Y p YôL ]  l 
TôÕ Lô l× ×R u ¡ ZûU CWÜ §Ú m T l ùT\  l T h PÕ.

C kR ¨û X « p, Rª ZL ùY t ± d LZ L j § ] o, R e L [Õ 
L h£ûV B h£ Aû U dL Aû Z l× ®Ó d Lô R û R d L i 
¥ jÕ ùUÃ ] ô ® p úTôWô h P m SP j R l ú Tô Y RôL NêL 
FP L e L ° p ®Vô Z d ¡ ZûU RL Y p TW ® VÕ.

Cû R V Ó jÕ, ùN uû]  LôY p Õû\  A§ Lô ¬ L s, 
úTôWô h P j û R j RÓ d Ï m Yû L « p ùUÃ ] ô ® p TôÕ 
Lô lûT TX l T Ó j Õ Uôß E j R W ® h P ]  o. CR ] ô p, 
ùUÃ] ô LP t L û W « p ®Vô Z d ¡ ZûU BÙ R l T û P d 
LôY X o L s Ï® d L l T h P ]  o. A eÏ N k ú R L j Õ d Ï ¬V 
Yû L « p §W iÓ ¨ u\  Cû [ O o L ° P m úTôÄ ̂ ô o 
®Nô WûQ SP j § ]  o.

úUÛ m ùUÃ] ô LP tL û W d Ï s ùN p Û m Öû Z Yô « 
# p úTôÄ ̂ ô o A§L A[Ü ¨ß j R l T h P ]  o. A eÏ 
LP t L û W dÏ YÚ ú YôûW úTôÄ ̂ ô o ®Nô ¬ jÕ E sú[ 
Aà U § j R ]  o. CR u LôW Q UôL ùUÃ] ô LP t L û W dÏ 
Y kR ùTôÕ U d L s A Y § V û P k R ]  o.

®_ n ®Y Lô W m: BÞ S û W d L i ¥ jÕ 
Lô e ¡ W v C uß B o l Tô h P m

 ù N uû] , úU 7: N hP l ú T W û Y j úR o R # p R² l ù T Ú m 
L h£ VôL ùY t± ùT t\  Rª ZL ùY t ± d L Z 
L j § u Rû X Y o ®_  nûV B h£ Aû U dL 
Aû Z d LôR Rª ZL BÞ S û W d L i ¥ jÕ 
Rª r SôÓ Lô e ¡ W v Nô o © p Uô¨ X m  ØÝ 
Y Õ m ùY s ° d ¡ ZûU (úU 8) B o l Tô h 
P m Sû P ù T ß m G uß Uô¨ X j Rû X Y o 
Ï.ù N p Y l ù T Ú k RûL A± ® j Õ s [ô o.

 CÕ Ï ± jÕ Lô e ¡ W v UôY hP Lª h¥ 
Rû X Y o L Þ dÏ AY o ®Vô Z d ¡ ZûU GÝ 

§V L¥ R m: 
 Rª r SôÓ N hP l ú T W û Y j úR o R # p R² l ù T Ú m 

L h£ VôL ùY t ± ù T t ß s[ Rù YL B h£ Aû U d L d 
áPôÕ G u\  úSô d L j Õ P u C k §V AW N û U l × f N hP j 
Õ dÏ G§ WôL ùNV p T Ó m U j §V Tô_ L AW û N d L i ¥ j 
Õ m, AY o L ° u ûL l Tô û Y Vô L f ùNV p T Ó m BÞ S 
û W d L i ¥ j Õ m, UôY hP Rû X S L W e L ° p ùY s ° d ¡ 
ZûU (úU 8)  LôûX 11 U¦ dÏ Lô e ¡ W v  Nô o TôL Uôù T 
Ú m B o l Tô h P m SP jR úY i Ó m.  A j Õ P u ùN uû]  
UôY hP Lô e ¡ W v Lª h ¥ L s Nô o TôL A iQô NôûX, 
RôWô l é o PY o AÚ ¡ p ùY s ° d ¡ ZûU  LôûX 11 U¦ 
A[ ® p B o l Tô h P m Sû P ù T ß m G]  A§ p ùR¬ ® j 
Õ s [ô o Ï.ù N p Y l ùTÚ k RûL.

R e L m TÜ à dÏ ì.800 E V oÜ
 ù N uû] , úU 7: ùN u û ]  « p BT W Q j R e L j § u ®ûX ®Vô Z d ¡ 
ZûU TÜ à dÏ ì.800 E V o kÕ ì.1,13,200} dÏ ® t T û ]  Vô ] Õ.

R e L m ®ûX ùRôP o kÕ H t\  C\  d L UôL CÚ kÕ YÚ m ¨û X « p, 
LP kR úU 5}C p TÜ à dÏ ì.1,440 Ï û \  kÕ ì.1,10,560} d Ï m, úU 6}
C p TÜ à dÏ ì.1,840 E V o kÕ ì.1,12,400} d Ï m ® t T û ]  Vô ] Õ.

Cû R j ùRôP o kÕ ®Vô Z d ¡ ZûU R e L j § u ®ûX Á i Ó m 
EV o k RÕ. AR u T¥, ¡Wô Ø dÏ ì.100 E V o kÕ ì.12,150} d Ï m, TÜ 
àdÏ ì.800 EVokÕ ì.1,13,200}dÏm ®tTû]Vô]Õ.

ùY s° ®ûX Uô t \  ª u± ¡Wô m ì.270} d Ï m, JÚ ¡úXô (L h¥ 
ùY s°) ì.2.70 X h N j Õ d Ï m ® t T û ]  Vô ]  Õ.

 ù N uû] , úU 7: UR f Nô o T t\  R u 
û U û V d Lô d LúY Rª ZL ùY t 
± d LZ L j Õ dÏ BR WÜ A° j Õ s 
[ RôL §Ø L Ü dÏ, Lô e ¡ W v T§ p 
ùR¬ ® j Õ s [Õ.

CÕ Ï ± jÕ N hP l ú T WûY 
Lô e ¡ W v L h£ j Rû X Y o ùN.Wô 
ú _  x Ï Uô o ®Vô Z d ¡ ZûU 
ùY° « hP A± dûL:

Rª ZL N hP l ú T W û Y j úR o 
R p Ø¥ Ü L Þ d Ï l ©\ Ï EÚ Yô]  
AW £ V p ãZ # p, Rù Y LûY, Lô e 
¡ W v BR ¬ l TÕ Ï± jÕ £X ®U o 
N ]  e L s § hP ª hÓ Ø u û Y d 
L l T Ó ¡ u \ ] . Ï± l TôL, TR® 
Bû N d Lô L Ü m Rª ZL U d L Þ d 
Ï j Õú Wô L m Cû Z d Ï m Yû L « 
Û m C kR Ø¥Ü GÓ d L l T h P Rô 
L Ü m, ØÕ ¡ p Ï j § ® h P Rô L Ü m 
áß YûR  Lô e ¡ W v Ø t ± Û UôL 
Uß d ¡ \ Õ.

úR o R p A± ® l × dÏ Ø uúT 
T p ú Yß AW £ V p Aû Z l × L s 
G e L Þ dÏ (Lô e ¡ W v) Y k RûR 
SôP ± Ù m. CÚ l © à m, UR YôR 
N d § L Þ dÏ G§ WôL "C i¥' 
á hP ¦ « p TV ¦ l T § p Sô e 
L s Eß § VôL CÚ k ú Rô m. LP kR 
N hP l ú T W û Y j úR o R # p UR f 

Nô o T t\  Ø t ú Tô dÏ á hP¦ 
ùY t ± ù T\  Lô e ¡ W v ùRô i P o 
L s L[ j § p LÓ û U VôL Eû Z j 
R ]  o G u T § p Uô t ß d LÚ jÕ 
C pûX.

 _ ]  Sô VL Sô h¥ p U d L ° u 
G iQ K hP m £X úSW e L ° p 
G§ o Tô WôR úR o R p Ø¥ Ü L û [ j 
RÚ ¡ \ Õ. A kR Yû L « p, Rª ZL 
U d L ° u R t ú Tô ûRV U]  ̈ ûX 
U t ß m _ ]  Sô VL Ø¥ Ü L Þ d Ï j 
Rû X Y Q e¡, Uô¨ X j § u G§ o 
LôX SX u LÚ§ C kR Ø¥ûY 
GÓ j Õ s ú [ô m.   

 U R f Nô o T t\  L h£ VôL Rù Y 
L:  Rù YL R uû]  JÚ UR f Nô o 
T t\  L h£ Vô LúY Ø u ² ß j § f 
ùNV p T hÓ YÚ ¡ \ Õ. Ï± l TôL, 
A d L h £ « u Rû X Y o ®_  n, LôU 
Wô _ ûW R] Õ ùLô s û L j Rû X Y 
WôL H tß, AY o Lô h¥V Y¯ « p 
NêL ¿§ d Lô L j ùRôPo f £ Vô L l 
TV ¦ l ú Tô m G u ¡\  ùLô s û L 
û V l ©W L P ]  l T Ó j § Ù s [ô o.

LôU Wô _  ¬ u X h£ V e Lû[ 
E s Yô e¡, NêL ¿§ l Tôû R « p 
TV ¦ l T RôL A± ® j Õ s[ JÚ 

CV d L jûR BR ¬ l TÕ, Rª Z L j 
§ p UR f Nô o T t\  ®Ý ª V e Lû[ 
YÛ l T Ó j Õ m G uß Lô e ¡ W v 
S m × ¡ \ Õ.

B o. G v. G v. U t ß m UR YôR 
N d § L s Rª Z L j Õ d Ï s G kR 
LôX j § Û m Lôí u± ®P d á 
PôÕ G u T § p Lô e ¡ W v NU W N 
U t\  Eß § û V d ùLô i Ó s [Õ.

 UR f Nô o T t\  N d § L s Aû ]  j 
Õ m KW ¦ « p §W[ úY i Ó m, 
Rª Z L j § p JÚ Y# û U Vô]  UR f 
Nô o T t\  B h£ Aû UV úY i Ó m 
G u TúR G e L ° u JúW úSô d L m.

 A W £ V p ãZ p LÚ§ BR WÜ 
Ø¥ Ü:  C§ p Rª ZL U d L Þ d 
Ï j Õú Wô L m Cû Z d L l T Ó Y Rô 
L d áß YÕ A¥ l TûP BRô W 
U t \ Õ. Rª ZL U d L ° u SX û ]  
Ù m, Uô¨ X j § u Aû U § û V Ù m 
LÚ j § p ùLô iÓ, UR YôR N d § 
L û [ j R² û U l T Ó jR úY i ¥ 
VÕ LôX j § u L hPô V m. C j R 
û LV AW £ V p ãZ û X d LÚ j § p 
ùLô iúP C kR BR WÜ Ø¥Ü 
GÓ d L l T h Ó s [Õ G]  j ùR¬ 
® j Õ s [ô o ùN. Wô ú _  x Ï Uô o.

§Ø L Ü dÏ Lô e ¡ W v T§ p

EVo¿§Uu\m EjRWÜ

UR f Nô o © u û UûV Lô d LúY Rù Y L Ü dÏ BR WÜ

©C, ©ù P d úN o dûL 
LX k Rô nÜ: 5 Sô s L ° p 
42,156 úT o ® i Q l T m

 ù N uû] , úU 7:  ù Tô ± « V p L p 
í ¬ L ° p ©C, ©ù P d T¥ l × L 
° p AWÑ JÕ d ̧ Ó CP e L Þ dÏ 
¨L r L p® B iÓ úN o d û L d 
Lô]  LX k Rô nÜ ® i Q l T l 
T§Ü, LP kR 5 Sô s L ° p CÕ 
YûW 42,156 UôQ Y o L s T§Ü 
ùN n Õ s [ ]  o.

CÕ ùRôP o TôL ùRô¯ p 
Ö h Td L p® CV d L L m ùR¬ 
® j R Rô YÕ:  Rª Z L j § p E s[ 
AWÑ, AWÑ ER® ùTß m ùTô± 
« V p L p í ¬ L s, AWÑ ùTô± 
« V p T p L û X d L Z L e L s, ÑV 
¨§ ùTô± « V p L p í ¬ L s B¡ 
V Y t ± p ©.C., ©.ù P d. C[ ̈  
û X l ùTô± « V p T¥ l × L ° p 
AWÑ JÕ d ̧ Ó CP e L ° p úNÚ 
Y R t Lô]  LX k Rô n Ü dÏ Cû Q 
V Y ̄  « p ® i Q l T l T§Ü úU 
3} B m úR§ ØR p ùRôP e ¡ VÕ. 
CÕ YûW LP kR 5 Sô s L ° p 
42,156 UôQ Y o L s ® i Q l T e 
L û [ l T§Ü ùN n Õ s [ ]  o. 

A§ L T h N UôL LP kR úU 4 }
B m úR§ 11,345 ® i Q l T e 
L s T§Ü ùN n V l T h Ó s [] . 
LP kR 5 Sô s L [ôL 10,423 UôQ 
Y o L s L hP Q e L û [ f ùNÛ j 
§ V Õ P u,  3,352 UôQ Y o L s 
Nô u ± R r L û [ l T§ ú Y t \  m 
ùN n Õ s [ RôL ùR¬ ® d L l T h 
Ó s [Õ.

úTôû R l ùTôÚ s C p XôR Uô¨ X UôL 
Rª Z L jûR Uô t\  ®û W Yô]  SP Y ¥ dûL

 U ÕûW, úU 7:  R ª Z L jûR 
úTôû R l ùTôÚ s L s C p XôR 
Uô¨ X UôL Uô t\  ®û W kÕ SP 
Y ¥ d û L L s úU t ù Lô s YÕ 
AY £ V m G]  ùN uû]  EV o 
¿ § U u \  m A i û U « p E j R W 
® h PÕ.

úTôû R l ùTôÚ s L s LP j R p YZ d Ï L ° p ûLÕ ùN n V l T hÓ 
UÕûW, § i Ó d L p E s ° hP ¿§ U u \  e L [ô p 11 B i Ó L s YûW 
£û \  j R i Pû]  ®§ d L l T hP AúR TÏ § L û [ f úN o kR NW v Y§, 
A± Y Z L u B¡ ú Vô o ùN uû]  EV o ¿ § U u\  UÕûW AU o ® p ®Nô 
WûQ ¿§ U u e L s ©\  l © jR E j R WûY W jÕ ùN nV úY i Ó m G u 
ß m, ©ûQ YZ e¡ E j R W ®P úY i Ó m G u ß m úU p Ø û \  Â hÓ 
Uà d Lû[ R² j R² VôL Rô d L p ùN n R ]  o.

C kR Uà d Lû[ ®Nô ¬ jR EV o ¿ § U u\  ¿§ T§ ©. × L ú Z k§ A i 
û U « p ©\  l © jR E j R WÜ:

úTôû R l ùTôÚ s L û [ d LP j § V RôL úTôûR UÚ k Õ L s, U]  
ú Sô n ùTôÚs L s (G u ¥ © G v) N hP j § u ¸ r T§ V l T hP YZ d Ï 
L ° p D h¥V YÚ Yô n Ï± jÕ ¨§ Nô o ®Nô WûQ úU t ùLô s [ l TP 
úY i Ó m. CR u ê X m, N hP ® ú WôR ùNô j Õ L û [ l T± Ø R p ùN n 
Y û R d L hPô V Uô dL úY i Ó m. C kR YZ dÏ ®Nô W û Q L s ùYß m 
ûL l T t \  p, ûLÕ SP Y ¥ d û L L Þ P u U hÓ m ¨ u ß ® P d áPôÕ. 
C k R d Ï t \  f N m T Y e L s A§ L m ¨L Z d á ¥ V l TÏ § L ° p E s[ 
úTÚ k Õ L s, W« p L ° p §¼ o úNôR û ]  Lû[ úU t ù Lô s[ úY i Ó m.

Rª Z L j § p L gNô LP j R û X j RÓ d Ï m ®R UôL ùNV p T Ó m 
úTôû R l ùTôÚ s ×X ] ô n Ü l ©¬ Ü P u Cû QV Ï t \  j RÓ l × l 
©¬ û Y Ù m ×§ RôL EÚ Yô dL úY i Ó m. C j R û LV  SP Y ¥ d û L L 
Þ d Ï j úRû Y Vô]  T¦ Vô [ o Lû[  ¨V ª l T R tÏ AÕ Ø u à 
¬ûU YZ eL úY i Ó m. C j R û LV Ï t\  SP Y ¥ d û L L ° u ùTôÚ 
[ô RôW A¥ l T û P L s £û R d L l T Pô ® h Pô p, N hP AU Xô dL 
ØV t £ L s TV ]  t \  û Y Vô LúY LÚ R l T Ó m. CÕ ú Tô u\  ®û W Yô]  
SP Y ¥ d û L L [ô p U hÓúU Rª Z L jûR úTôû R l ùTôÚ s L s C p 
XôR Uô¨ X UôL Uô t\  CV Û m G u \ ô o ¿ § T §.

®_  n Å hÓ dÏ YZ e L l T hP 
TôÕ Lô l× YôT v

ùN uû] ,úU 7: Rª ZL N hP l ú T W û Y j úR o 
R # p R² l ù T Ú m L h£ VôL Rª ZL ùY t ± d 
LZ L m ùY t ± ù T t \  û R V Ó jÕ, ùN u û ]  « p 
A d L h £ « u Rû X Y o ®_ n « u ÅÓ, AÛ Y 
X L j Õ dÏ YZ e L l T hP TôÕ Lô l× R t Lô # 
L UôL ®Vô Z d ¡ ZûU YôT v ùT\  l T h PÕ.

  Rª ZL N hP l ú T W û Y j úR o R # p A§L 
ùRôÏ § L ° p Rª ZL ùY t ± d LZ L m ùY t± 
ùT t \  û R V Ó jÕ, A d L h£ « u Rû X Y Ú m, 
S¥ L Ú Uô]  ®_  n dÏ LôY p Õû\  TôÕ Lô l× 
A§ L ¬ d L l T h PÕ.

 H t ù L ] úY U j §V AWÑ AY Ú dÏ "J n' 
©¬Ü TôÕ Lô l× YZ e ¡ « Ú kR ¨û X « p, Rª 
ZL LôY p Õû\  Nô o © p áÓ R p TôÕ Lô l× 
YZ e L l T h PÕ. ¿Xô e L û W « p  E s[ AY 
WÕ Å h¥ Û m, Tû ]  ë ¬ p E s[ L h£ AÛ 
Y X L j § Û m ÑUô o 600 úTôÄ ̂ ô o LP kR 4}
B m úR§ ØR p TôÕ Lô l× T¦ « p DÓ T h 
P ]  o. ®_  n Å h¥ u Ø u ùU hP p ¥ù P d 
P o LÚ® ¨ß Y l T h PÕ. ®_  n LôÚ dÏ Ø u 
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¡ ZûU CWÜ §¼ ù W]  §Ú m T l ùT\  l T h 
P] .

 ®_  n ÅÓ, AÛ Y X L j Õ dÏ YZ e L l T h 
¥ Ú kR úTôÄ v TôÕ Lô l× ®Vô Z d ¡ ZûU 
R t Lô # L UôL YôT v ùT\  l T h PÕ. AY WÕ 
Å h¥ u Ø u ûY d L l T h ¥ Ú kR ùU hP p 
¥ù P d P o LÚ ® Ù m AL t \  l T h PÕ. R t 
ú TôÕ U j §V E s Õ û \  « u "J n' ©¬Ü TôÕ 
Lô l× U hÓ m ®_  n dÏ YZ e L l T Ó ¡ \ Õ.

 R ù YL ®[ d L m:            ® _  n úL hÓ d 
ùLô i P Rô p, Rª ZL LôY p Õû\  YZ e ¡V 
TôÕ Lô l× ®X d ¡ d ùLô s [ l T h Ó s [ RôL 
Rù YL CûQ ùTôÕ f ùNV Xô [ o £.¥ ¨ o 
U p Ï Uô o ®[ d L m A° j Rô o.

 Rª ZL ùY t ± d LZ L m B h£ Aû U l T § p 
£ d L p ¿¥ l T Rô p, C kR Ø¥Ü GÓ d L l T h 
Ó s [ RôL á \  l T Ó ¡ \  Õ.

Rù YL ¨ o Yô ¡ L Þ P u 
®_  n Bú Xô Nû] 

 ù N uû] , úU 7: Rª ZL BÞ S o B o. ®. B o ú X LûW ®Vô 
Z d ¡ ZûU N k § jÕ §Ú m ©V 
Rù YL Rû X Y o ®_  n, T h¥ ]  l 
Tô d L j § p E s[ L h£ AÛ Y X 
L j § p Ø d ¡V ¨ o Yô ¡ L Þ P u 
Bú Xô Nû]  SP j § ] ô o. C§ p 
ùTÚ m Tô u û U dÏ j úRû Y Vô]  
BR WûY §ØL á hP¦ L h£ 
L ° P m ùTß YÕ ùRôP o TôL 
Bú Xô £ d L l T h PÕ.

C k R d á hP j § p Rù YL 
ùTôÕ f ù N V X o G u. B ]  k j, 
Cû Q l ùTôÕ f ù N V X o £.¥. 
B o. ̈  o U p Ï Uô o, ùTôÚ [ô [ o 
©.ù Y e L P W U Q u U t ß m N hP Y p Û S o L s T e ú L t \  
]  o.

ÑUô o ê uß U¦ úSW Bú Xô N û ]  d Ï l ©\ Ï, ®£L, 
Uô o d £ v h, C k §V L m ë ² v h, Ø v # m Ä d E s ° hP 
L h£ L ° u Rû X Y o Lû[ úS¬ p N k § jÕ BR WÜ úL hTÕ 
G]  Ü m, BÞ S o ùRôP o kÕ B h£ Aû U dL Yô n l× 
Uß j Rô p, E f N ¿ § U u \  jûR AÔ L Xô m G]  Ü m Ø¥Ü 
ùN n V l T h PÕ.

 ú R £V _ ]  Sô VL á hP¦ L h£ L ° P m BR WÜ úLôW 
® p û X} R ù YL:  R ù YL Rû X Y o ®_  n Rû X û U « p 
Sû P ù T t\  Bú Xô N û ]  d á hP j Õ d Ï l ©\ Ï A d L h 
£ « u Cû Q l ùTôÕ f ùNV X o £.¥. B o. ̈  o U p Ï Uô o 
ùN n § Vô [ o L ° P m  á± V Rô YÕ: A§L ùRôÏ § L ° p 
ùY t± ùT tß R² l ù T Ú m L h£ VôL EÚ ù Y Ó j Õ s[ 
Rù Y LûY B h£ Aû U dL BÞ S o Aû Z l× ®Ó dL 
úY i Ó m. AR t ú L tT BÞ S o ùNV p T Ó Yô o G u\  S m 
© dûL E s [Õ. C p û X ù V ² p, AÓ j R L hP SP Y 
¥ dûL GÓ d L l T Ó m. úUÛ m, §ØL á hP ¦ « p E s[ 
®£L, CP Õ Nô ¬L s U t ß m Ië G m G p E s ° hP L h£ L 
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BR WÜ úLôW ® pûX. AR t Lô]  ®Ú l T Ø m C pûX G u 
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 Ø. Å W Tô i ¥ V u (Ck §V L m ë ² v h):  R ² l ùTÚ m G i 
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AI acceleration cloud pro-
vider Neysa Networks hinted
at looking for funding bey-
ond its earlier $1.2 billion in-
vestment by Blackstone in
February, following a strong
response from the ecosys-
tem, according to Sharad
Sanghi, Co-founder & CEO,
in an exclusive interview
with businessline.

Voicing aspirations to be-
come the next global hyper-
scaler, Sanghi said the com-
pany has received a strong
response from the AI ecosys-
tem globally, with mega deals
requiring additional funding
on the horizon.

FUNDING PUSH

“We have $600 million in
equity and $600 million in
debt. We need to raise more
money,” said Sanghi.

Of the $1.2 billion funding
acquired, the company plans
to use the capital to enhance
engineering and software
teams, while building new
products. The company will

also invest towards GPU ob-
servability to manage larger
GPU clusters as Neysa scales
up. “Our aim is, within the
next 12 months, to deploy
about 20,000 GPUs. Most of
the money will go towards
that,” he said.

The company plans to fo-
cus on the Indian market in
the current fiscal year and
then move to compete with
global hyperscalers. While
the current major players
have a wide net, Sanghi ex-
pressed confidence in com-
peting through competitive
pricing and flexibility in
terms of custom services.
Despite the current players’
scale, Neysa said it can de-
liver competitively in train-

ing, pioneering, influencing,
and setting up a marketplace
to add third-party tools.

“There is no reason for us
not to be able to compete
with them. We’re building
these in India. We’ve now
close to 75 customers in In-
dia,” said Sanghi, noting that
the company has received in-
ternational recognition
since the Blackstone funding
from West Asia , Japan, Thai-
land, and Malaysia.

HIRING PLANS

For the coming fiscal year,
the company talked about in-
creasing headcount from
120-125 employees to 155-
160 employees. However,
once the mega deals are con-
firmed, Sanghi estimated
worked to exceed by 200 em-
ployees. The deals would
also lead to Neysa’s own data
centre, two years from now.

“We may build data
centres for ourselves two
years from now. We have the
expertise. That’s what we’re
doing the best amongst all
companies in India. And
there’s no dispute on that,”
said Sanghi.

Vallari Sanzgiri
Mumbai

Sharad Sanghi, Co-founder &
CEO, Neysa Networks

Neysa Networks mulls additional
funds in light of mega deal proposals

Dabur India posted a consol-
idated net profit of ₹362
crore in the March quarter,
up 16 per cent from ₹312.7
crore in the year-ago period.
Consolidated revenue for the
quarter grew 7.3 per cent to
₹3,038 crore.

The Indian FMCG busi-
ness posted a growth of 9.5
per cent.

On the investor call, Mohit
Malhotra, Global CEO,
Dabur India, said, “Demand
conditions in India remain
steady, reflecting consump-
tion resilience, backed by
fiscal measures of direct and
indirect tax rationalisation.
Rural markets continue to
outperform urban markets,
although the gap between
urban and rural has nar-
rowed. Geopolitical head-
winds in West Asia are im-
pacting input costs and

supply chain across busi-
nesses, including India.”

GROWTH OUTLOOK

The company said that it fo-
cused on opening alternative
supply routes to key geo-
graphies such as West Asia,
disciplined cost controls, and
calibrated price increases.
“We are confident of sequen-
tial acceleration of growth in
India business driven by
stable consumption trends,
GTM transformation exer-

cise, focus on premiumisa-
tion and investments in
brand building,” Malhotra
noted. 

INFLATION PRESSURES

On inflationary pressures,
Malhotra said, “With the war
in the West Asia, we are see-
ing a cascading impact hap-
pening across all countries
and geographies. And there-
fore, the inflation has really
picked up. We have already
announced a 4 per cent price

increase across di�erent
parts of the business to mit-
igate the inflationary impact.
We may need to take a second
round of price increase, de-
pending on the geopolitical
situation.

On growth projections, he
noted, “The sequential
growth will accelerate, aided
by volume and value growth
due to price increase. Also,
there’s benefit of GST that
we will be seeing in the first
quarter, especially for the low
unit price points.”

On the international busi-
ness, he noted that the West
Asia region contributes 30-35
per cent to the company’s
overall international busi-
ness. He noted that the com-
pany has been navigating
challenges of supply chain
disruptions, inflation, and
lower demand in the West
Asia region. The company’s
Board has proposed a final di-
vidend of ₹5.50 per share, ag-
gregating to ₹975.50 crore.

Dabur India net up 16% at
₹362 cr in Q4, revenue up 7.3%
RURAL RALLY. India FMCG business grows 9.5%; company eyes faster sequential growth ahead

Meenakshi Verma Ambwani
New Delhi

We have already
announced a 4% 
price increase across
different parts of 
the business to
mitigate the
inflationary impact
MOHIT MALHOTRA 

Global CEO, Dabur India 

New Delhi-based Asian Foot-
wear, which operates a manu-
facturing facility in Bahadur-
garh and secured a ₹225–234
crore investment from
Motilal Oswal in 2021, has
scaled revenue from ₹230
crore in FY22 to around ₹700
crore in FY26, driven by
wider distribution, stronger
brand recall and greater con-
trol over manufacturing and
pricing.

Asian Footwear, which un-
til now largely operated in
the mass-premium footwear
segment, has entered the
premium category with the
launch of its limited-edition
sneaker MoJo Clay, while
also broadening its comfort-
focused portfolio typically
associated with global brands
like Skechers, Puma and Adi-
das, into the ₹800–₹2,500
price band.

RETAIL PUSH

The company is targeting
young consumers in Tier 2
and Tier 3 markets. 

This is giving the company
the confidence to double its
exclusive outlets to over 150
and aim for ₹1,000 crore rev-

enue in FY27, paving the way
for an IPO by FY29. 

The company is also accel-
erating its o�ine retail push,
targeting around 150 exclus-
ive brand outlets (EBOs)
over the next few years. Asian
has also introduced “Asian
Flash,” a 60-minute delivery
service across more than 100
pin codes, across Delhi, Gu-
jarat, Haryana, Himachal
Pradesh, Punjab, Rajasthan,
Uttarakhand, and Uttar
Pradesh.

BRAND EXPANSION

As part of its brand push, the
company has signed on MS
Dhoni as brand ambassador
and expanded its athleisure
range. 

“Dhoni brings credibility
and aspiration to the brand;

he resonates strongly with
the same consumers we are
targeting in Tier 2 and Tier 3
markets,” Aayush Jindal,
CEO of Asian Footwear, said,
speaking to businessline.

The company competes
with Campus Activewear in
athleisure and Relaxo’s Sparx
in the mass market, while
brands such as Red Tape and
entry-level Puma o�erings
overlap in the ₹1,000–₹3,000
sneakers segment.

The company positions it-
self at the lower end of this
band, with most products
priced between ₹800 and
₹2,500, targeting value-con-
scious consumers in non-
metro markets. “The idea is
to deliver comfort and design
at a price point where the
consumer doesn’t have to

think twice,” Jindal said.

ATHLEISURE DEMAND

Growth is increasingly
driven by its pivot to athleis-
ure, with Asian broadening
its “lifestyle-performance”
range across running, sneak-
ers and everyday wear.

To compete in this
crowded segment, the com-
pany is leaning on three
levers — distribution scale,
sharper price, value position-
ing and tighter manufactur-
ing control.

IPO PLANS

Asian Footwear is investing
about ₹100 crore to add two
manufacturing units in Ba-
hadurgarh, Haryana, taking
total capacity to around 10
million pairs annually. 

However, sustaining
growth while maintaining
margins in a highly competit-
ive, price-sensitive segment
will be the real test for Aay-
ush Jindal as the company
scales both retail and manu-
facturing to its IPO. It needs
to be seen. “There is a point
of convergence where con-
sumers want a branded shoe,
it ultimately comes down to
price and value and we plan
to own that space,” Jindal
added

Amit Vijay Mohile
Mumbai

Asian Footwear to double exclusive outlets,
targets ₹1,000 crore revenue, IPO by FY29

Our idea is to deliver
comfort and design
at a price point
where the consumer
doesn’t have to think
twice
AAYUSH JINDAL, 

CEO of Asian Footwear 

Bajaj Finserv Health names
Deepak Matai as CEO

New Delhi: Bajaj Finserv Health
Ltd (BFHL), a subsidiary of
Bajaj Finserv, appointed
Deepak J Matai as Chief
Executive O�cer. Matai brings
over 25 years of leadership
experience across financial
services, insurance and
consumer businesses, it said in
a statement. BFHL o�ers
preventive, personalised care,
health financing and wellness
plans. OUR BUREAU

QUICKLY.

MMTC-PAMP relaunches
digital gold, silver sale

Mumbai: MMTC-PAMP, a
London Bullion Market
Association Good Delivery gold
and silver refiner, relaunched
its digital gold and silver
o�ering in 24K gold and 999.9
purity silver. It provides gold
and silver investment as low as
₹10. The platform allows users
to redeem their holdings at the
real-time market prices with
direct bank transfers or
convert their digital balance
into physical gold and silver in
the form of minted coins and
bars. OUR BUREAU

Ride-hailing platform Ola
Consumer saw its losses
double to ₹662.4 crore in
FY25 from ₹328.5 crore a
year earlier, as revenue from
operations fell sharply amid
intensifying competition in
India’s mobility market.

According to Tracxn data,
the company’s operating
revenue declined 42 per cent
to ₹1,171 crore in the finan-
cial year ended March 2025,
compared with ₹2,012 crore
in FY24. The drop comes just
a year after Ola Consumer
crossed the ₹2,000 crore rev-
enue mark, highlighting the
pressure on growth in its
core ride-hailing business.

REVENUE CONTRIBUTOR

The company’s mobility seg-
ment, which includes ride-
hailing operations, remained
its largest revenue contrib-
utor, accounting for nearly
79 per cent of operating rev-
enue. However, income from
the segment fell more than
47 per cent to ₹925 crore in
FY25 from ₹1,761 crore in
the previous fiscal.

Despite the steep decline
in revenue, Ola Consumer
undertook aggressive cost
rationalisation measures
during the year. 

Employee expenses fell
nearly 39 per cent to ₹205
crore from ₹334 crore a year
ago, helping contain overall
expenditure. Total expenses
stood at ₹2,038 crore in
FY25, marginally lower than

₹2,107 crore in the previous
year. At the same time, the
company significantly in-
creased spending on cus-
tomer acquisition and brand
visibility.

Marketing expenses more
than doubled to ₹233 crore
from ₹107 crore in FY24, in-
dicating a renewed push to
defend market share against
rivals in the highly competit-
ive ride-hailing space.

Beyond mobility, the com-
pany generated ₹61 crore
from commerce, logistics
and other services. Non-op-
erating income stood at ₹198
crore, largely driven by in-
terest earned on fixed depos-
its and current investments,
taking total income for FY25
to ₹1,369 crore.

Ola Consumers’ board, in
September last year, ap-
proved a proposal to go pub-
lic. The company accounted
for ₹18.8 Cr as a prepaid ex-
pense for the IPO process in
FY25. 

This comes at a time when
the company has been loos-
ing market share to Rapido
and others.

Ola Consumer FY25
losses double to ₹662 cr
Our Bureau
Bengaluru

The company’s mobility
segment remained its largest
revenue contributor 

Vietnam President To Lam
met Adani Group Chairman
Gautam Adani and senior ex-
ecutives from Larsen & Tou-
bro and Oil and Natural Gas
Corporation in Mumbai to
discuss investment and col-
laboration opportunities.

The interaction took
place on Thursday on the
sidelines of the CII India-Vi-
etnam Business Forum.

GROWTH AGENDA

While Adani has plans to in-
vest $10 billion in Vietnam
in various sectors, ONGC is
engaged in oil and gas pro-
duction in the country.
Larsen & Toubro previously
supplied high-speed boats to
Vietnam for its defence
forces, and the company is
looking to intensify its busi-
ness partnership.

India and Vietnam have
agreed to elevate bilateral
trade to $25 billion by 2030,
up from the present $16
billion.

MOUS SIGNED

On Wednesday, the two
countries also signed 13
MoUs and agreed to deepen
co-operation in areas such as
digital payments, pharma-

ceuticals and rare earths,
among others.

Tourism also remains a
key driver of people-to-
people ties. Vietnam has
emerged as a popular destin-
ation for Indians and was the
fastest-growing overseas
destination in 2024. India is

also keen to attract tourists
from Vietnam, pitching at-
tractions like Buddhist trails
and the famous Ajanta and
Ellora caves.

AIR CONNECTIVITY

Speaking at the CII India Vi-
etnam Business Forum, Ma-
harashtra Chief Minister De-
vendra Fadnavis welcomed
investments from Vietnam
and proposed an increase in
air connectivity between the
two countries.

Last month, Vietnam’s
Vingroup committed to in-
vest $8.5 billion in Maha-
rashtra in electric mobility,
infrastructure, tourism and
entertainment.

Aneesh Phadnis
Mumbai

Maharashtra Chief Minister Devendra Fadnavis and Vietnamese
President To Lam during a meeting in Mumbai PTI 

Vietnam President meets business
leaders; seeks investments, partnerships

India and
Vietnam have
agreed to elevate
bilateral trade to
$25 billion by 
2030, up from 
$16 billion now

As of March-end 2026, the
NBFC-MicroFinance insti-
tution had an AUM of
₹14,006 crore, with Joint Li-
ability Group (JLG) loans
accounting for 83 per cent of
the AUM and small enter-
prise & SME (loan against
property) loans accounting
for the balance.

As part of its strategic vis-
ion for 2030, MML plans to
diversify into secured asset
creation and lifecycle-led
engagement to deliver the
right credit to the right cus-
tomer, at the right time.

PORTFOLIO SHIFT

The target portfolio mix by
2030 will include JLG loans
(53.4 per cent), small enter-
prise loans (33.3 per cent),
MSME loans (10 per cent)
and retail secured — two-
wheeler, used CV, gold (3.3
per cent), according to the
company’s presentation.

“By FY30, Small Enter-
prise Loan & MSME are pro-
jected to contribute almost
half of MML’s total AUM, re-
flecting a strategic shift to-
ward a more balanced, di-
versified and secured
portfolio,” it said.

Muthoot Microfin
eyes ₹30,000 cr
AUM by 2030

Our Bureau
Mumbai
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