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Safe Harbor

CarTrade Tech Ltd | Investor Presentation

This presentation and the accompanying slides (the “Presentation”), which have been prepared by CarTrade Tech Limited (the “Company”),
have been prepared solely for information purposes and do not constitute any offer, recommendation or invitation to purchase or subscribe
for any securities, and shall not form the basis or be relied on in connection with any contract or binding commitment whatsoever. No offering
of securities of the Company will be made except by means of a statutory offering document containing detailed information about the
Company.

This Presentation has been prepared by the Company based on information and data which the Company considers reliable, but the
Company makes no representation or warranty, express or implied, whatsoever, and no reliance shall be placed on, the truth, accuracy,
completeness, fairness and reasonableness of the contents of this Presentation. This Presentation may not be all inclusive and may not
contain all of the information that you may consider material. Any liability in respect of the contents of, or any omission from, this Presentation
is expressly excluded.

Certain matters discussed in this Presentation may contain statements regarding the Company’'s market opportunity and business prospects
that are individually and collectively forward-looking statements. Such forward-looking statements are not guarantees of future performance
and are subject to known and unknown risks, uncertainties and assumptions that are difficult to predict. These risks and uncertainties include,
but are not limited to, the performance of the Indian economy and of the economies of various international markets, the performance of the
industry in India and world-wide, competition, the company’s ability to successfully implement its strategy,

The Company's future levels of growth and expansion, technological implementation, changes and advancements, changes in revenue,
income or cash flows, the Company’s market preferences and its exposure to market risks, as well as other risks. The Company’s actual results,
levels of activity, performance or achievements could differ materially and adversely from results expressed in or implied by this Presentation.
The Company assumes no obligation to update any forward-looking information contained in this Presentation. Any forward-looking
statements and projections made by third parties included in this Presentation are not adopted by the Company and the Company is not
responsible for such third-party statements and projections.

Car@radeir™=y




CarTrade Tech Lt

Car@radeil=y

Consumer Group Remarketing Group OLX India
Cicarwale cacarwale @ bikewale pSHRIRAM Car@rade iy [ Olx
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New & Used Cars Two Wheelers Phygital Auction Services Online Auction Services Inspection Services Used Classifieds Business

FIND THE RIGHT BIKE

Get Compr ehersive Information on Bikes!

UNMISSABLE PRESENCE, UNMATCHED
SAFETY & UNADULTERATED THRILL

A TR

(R Froce

CarQrc‘agg Car@rade

CALL0Z2904T070 g
- #Om ALL YOS MICTION GUESES
Vehicle & Equipment Auction Platform | v o e o

Browse categories

LIVEEVENTS

IMELRANCE (1)

Muthoot Capital TW Kerala Online Auction

Fresh recommendations
Browse bikes by

FOATIRED = AT

Browse categories

- = 2

Fresh recommendations

FIND THE RIGHT CAR

New Car Discounts | Help Me Find A Car

> ROYAL
TVS =2 Ull!lltl ENFIELD

TVS Credit TW Bifar Onfine Auction

o
Featured Cars

UPCOMING EVENTS

Featured bikes

&

¥33,00,000 14,75,000
G

g £ -

Online platforms for customers, dealers, and Online-offline auction platform used by Inspection and Online classifieds platform across 12
OEMs to buy and sellnew and used consumers, business sellers, dealers, and valuation services categories (include Auto, Real estate,
vehicles seamlessly. Powered by tech-enabled

fleet owners Mobiles/ Electronics, Furniture, etc).
ERP and CRM solutions.
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BUILT FOR PROFITABLE GROWTH | Margin expands to 36%

CarTrade Tech Ltd | Investor Presentation

COMPOUNDING AT SCALE

Revenue CAGR 24%

EBITDA CAGR 74%

PAT CAGR 60%

STRUCTURAL MARGIN EXPANSION
9%

*Q2 FY27 Annualized

(F Foundedin 2010 )

4 Year Growth Story — PAT Grows 60% CAGR

CAPITAL STRENGTH

(«f Listed in 2021 )

1,401 Cr

CASH RESERVES

Debt Profile | Zero Deht

Return On Equity:

Cash Balance Change | ~ 300 Crores

—>

10%

SHAREHOLDER VALUE

49

7 5

FY23 FY24 FY25 FY26 FY27*

D= Earnings Per Share

X264 Cr - Among India’s most profitable listed digital platforms




Record Revenue at ¥236 crores and highest ever PBT of ¥85 crores

CarTrade Tech Ltd | Investor Presentation

Q2 FY27

2
‘,, #1 oo  ~76 Mn MAU® 000 96% %
- Auto Portal in India® I_L"_ __ij Across Platforms [|IF Organic Unique Visitors in
= I o

- Used Classified Business ~100 Mn+ App Downloads
- Vehicle Auction Platform

+ . E
@ iggatliaohn);smal / N !Y267/EV1 :1 Listings® b ra X 236 Crores
e Q y uction Listings“ | h 02 FY27
== Automall, abSure & OLX India outlets == : E@J evenue

A T1401 crores strong
R Z 106 Crores ¥ 66 Crores Cash balance

Adj EBITDA Q2 FY27 Profit after tax Q2 FY27

&)

Note:

1.  Based on relative online search popularity on Google Trends when compared to our key competitors over the period from March 2024 to September 2026 for CarWale (CW), BikeWale (BW) & OLX India.
2. Monthly. Average Unique visitor (MAU) that visit our websites or apps, across Carwale, Bikewale and CarTrade ~ 43 Mn MAU and on OLX India ~ 33 Mn MAU for FY27 Q2.

3. Organic Unique Visitors of Carwale, Bikewale, Cartrade 92% & OLX India 100%.

4. FY27 auction listing for Remarketing business is 1.56 Mn and FY27 auction volume for Remarketing business is 2.35 lakhs.
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Consolidated Performance: Record Revenue at ¥236 crores | Highest ever PBT of ¥85 crores

CarTrade Tech Ltd | Investor Presentation

Amount in Rs lakhs

Quarter ended Half Year ended Year ended
Particulars
_ Sep 30,2026  Jun 30,2026 Sep 30,2025 _Y-o-Y | Sep30, 2026 Sep 30,2025 Y-0-Y Mar 31,2026
lncome
Revenue from operations (A) i____2_1_,3_02] 20,116 19,341 10% 41,426 36,645 | 13% 77,927
Other income* 2,313 2,858 2,873 -19% 5,171 5419 | -5% 9,050
Total Income 23,623 22,974 22,214 6% 46,596 42,064 11% 86,977
Employee cost 8,367 8,347 7,755 8% 16,714 15,277 9% 30,709
Marketing 771 792 784 -2% 1,563 1,656  -6% 3,272
Other expenses 4,570 4,680 4,442 3% 9,250 9,002 3% 18,247
Total expenses (B) 13,709 13,819 12,982 6% 27,527 25,935 6% 52,227
EBITDA (A) - (B) 7,600 6,298 6,359 20% 13,898 10,710 | 30% 25,700
EBITDA % 36% 31% 33% 34% 29% 33%
Finance cost 304 319 303 0% 622 606 3% 1,248
Depreciation and amortization expense 1,065 1,077 937 14% 2,143 1,840 | 16% 3,869
Profit before exceptional item and tax 8,545 7,759 7,992 7% 16,304 13,684 19% 29,634
Exceptional Item - Labour law impact e 308 - 308 - 651
Profit Before Tax L 8,545 | 7,452 7,992 7% 15,997 13,684 17% 28,983
Current tax 1,007 893 717 40% 1,900 1,150 | 65% 1,854
Deferred tax expenses 942 884 867 9% 1,825 1,420 | 29% 2,778
Profit After Tax 6,595 5,675 6,408 3% 12,271 11,114 10% 24,351
Adjusted EBITDA 10,550 9,750 9,573 10% 20,300 16,856 20% 36,302
Adjusted EBITDA % 45% 42% 43% 44% 40% 42%
* Other Income in Q2 FY26 and H1 FY26 includes Rs 10.49 crores and 14.19 crores respectively on account of write back of provision. CarOrade
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Consumer Group: Margin expands to 41%

CarTrade Tech Ltd | Investor Presentation

Amount in Rs lakhs

Particulars
lncome
Revenue from operations (A) I 7,949 | 7,811 7,625 a%| 15760 14,263 [ 10%] 30,833
Other income 1,095 1,335 917 19% 2,430 2,168  12% 4,014
Total Income 9,045 9,146 8,542 6% 18,191 16,431 11% 34,847
Employee cost 3,073 3,482 3,013 2% 6,555 6,117 7% 12,376
Marketing 666 718 728 -8% 1,385 1,520 | -9% 3,102
Other expenses 981 1,025 816 20% 2,006 1,615 | 24% 3,555
Total expenses (B) 4,721 5,225 4,557 4% 9,946 9,252 7% 19,034
EBITDA (A) - (B) 3,228 2,586 3,068 5% 5,814 5,011 | 16% 11,800
EBITDA % 41% 33% 40% 37% 35% 38%
Finance cost 26 28 18 38% 53 37 | 43% 86
Depreciation and amortization expense 261 279 247 5% 540 481 | 12% 1,086
Profit before exceptional item and tax 4,038 3,614 3,719 9% 7,652 6,661 15% 14,641
Exceptional Item - Labour law impact e 308 - 308 - 651
Profit Before Tax L 4,038 | 3,307 3,719 9% 7,344 6,661 10% 13,990
Current tax - - - - - -758
Deferred tax expenses 804 733 850 -5% 1,537 1,492 3% 3,202
Profit After Tax 3,233 2,574 2,869 13% 5,807 5,168 12% 11,547
Adjusted EBITDA 4,535 4,241 4,090 11% 8,776 7,442 18% 16,436
Adjusted EBITDA % 50% 46% 48% 48% 45% 47%
Car@Qradei™y



Remarketing: Profit grows by 47% | Margin crosses 30%

CarTrade Tech Ltd | Investor Presentation

Amount in Rs lakhs

_ Quarter ended Half Year ended Year ended
e Sep30,2026 | Jun 30,2026 Sep30,2025 V-0-Y | Sep 30,2026 Sep 30,2025 Y-o-Y Mar 31, 2026
Income
Revenue from operations (A) 7,030 6,723 6,262 12% 13,753 12,202 | 13% 25,931
Other income 776 700 603 29% 1,476 1,256 | 18% 2,410
Total Income 7,806 7,423 6,866 14% 15,230 13,458  13% 28,341
Employee cost 2,839 2,739 2,710 5% 5,578 5194 7% 10,561
Other expenses 2,072 2,083 1,914 8% 4,155 3,990 4% 8,190
Total expenses (B) 4,910 4,823 4,624 6% 9,733 9,184 6% 18,751
EBITDA (A) - (B) 2,120 1,901 1,639 29% 4,021 3,018 | 33% 7,181
EBITDA % 30% 28% 26% 29% 25% 28%
Finance cost 268 279 275 -3% 547 548 ' 0% 1,112
Depreciation and amortization expense 674 670 598 13% 1,343 1,164 | 15% 2,377
Profit Before Tax 1,955 1,652 1,369 43% 3,607 2,563 41% 6,101
Current tax 448 427 363 24% 876 705 | 24% 1,584
Deferred tax expenses / (Credit) 55 -11 17 44 -73 -85
Profit After Tax 1,451 1,237 990 47% 2,688 1,930 | 39% 4,601
Adjusted EBITDA 2,897 2,602 2,245 29% 5,498 4,280 28% 9,602
Adjusted EBITDA % 37% 35% 33% 36% 32% 34%
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OLX India: Revenue zooms 26% | EBITDA jumps by 36%

CarTrade Tech Ltd | Investor Presentation

Amount in Rs lakhs

S Quarter ended Half Year ended Year ended
Sep 30,2026 Jun 30,2026 Sep30,2025 V-o-Y | Sep30, 2026  Sep 30,2025 Y-0-Y Mar 31,2026
lncome
Revenue from operations (A) i _____ 7 _,0_1_8] 6,218 5,552 26% 13,236 10,366 | 28% 21,756
Other income* 441 819 1,351 -67% 1,260 1,991  -37% 2,630
Total Income 7,459 7,036 6,902 8% 14,496 12,357 " 17% 24,385
Employee cost 2,401 2,074 1,988 21% 4,474 3,877 15% 7,592
Other expenses 2,368 2,333 1,912 24% 4,701 3,809 | 23% 7,452
Total expenses (B) 4,769 4,406 3,900 22% 9,175 7,685 - 19% 15,044
EBITDA (A) - (B) 2,249 1,812 1,652 36% 4,061 2,681 | 51% 6,711
EBITDA % 32% 29% 30% 31% 26% 31%
Finance cost 10 12 10 3% 23 21 7% 49
Depreciation and amortization expense | | 1_3_1 128 92 43% 260 195 | 33% 405
Profit Before Tax : _____ 2 _,5_4_9] 2,489 2,901 -12% 5,039 4,455 " 13% 8,886
Current tax 558 465 354 58% 1,023 443 1131% 1,025
Deferred tax expenses / (Credit) 83 162 - 245 - -339
Profit After Tax 1,908 1,863 2,547 -25% 3,771 4,012 " 6% 8,201
Adjusted EBITDA 3,114 2,905 3,235 -4% 6,019 5,129 ( 17% 10,258
Adjusted EBITDA % 42% 41% 47% 42% 42% 42%
* Other Income in Q2 FY26 and H1 FY26 includes Rs 10.49 crores and 14.19 crores respectively on account of write back of provision. Carﬁrade
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Product Strategy

Presentation

CarTrade Tech Ltd | Investor
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CarTrade Tech THE OPPORTUNITY

CarTrade Tech Ltd | Investor Presentation

]

CarTrade Tech

OLX India FinTech Consumer Group

AUTO NON-AUTO Car Wale
New Cars
B2C B2C el Enterprise
C2B c2B Dealer

Two-wheelers

Cc2C C2C Dealer Finance

Retail Retail Used Car Dealer Auction Dealer

Insurance & Warranty

Intelligence First Brand Leadership Customer First Asset-Light

Bike Wale

Enterprise

Dealer

Network Effects

Remarketing

B2C

C2B

Repo

Corporate

Operating Leverage

VAYA World - Enterprise Tech

VAYA Live

New Auto

Used Auto

Non Auto

Auction Buyers and Sellers

Proprietary data




New Auto Used Auto OLX India

CarTrade Tech Ltd | Investor Presentation

CarTrade Used Auto

A technology-led and asset-light platform across — B2C | C2B | C2C | Retail | FinTech
Cacarwale (o] b ¢




CHANGE THE WAY

INDIA BUYS AND SELLS
USED CARS




DIGITAL DEMAND IS RESHAPING USED-CAR BUYING ]

d—g% 94% research used cars online

0 would consider purchasing a used
__ 62 A car online
SO o - : :
\C;)’ 58 A still want a test drive before buying

CarTrade Tech Ltd | Investor Presentation




The BUYER and SELLER journey ]

Discover Shortlist Inspect Test drive Take delivery

List Get matched Inspection Instant offer Get paid RC transfer

Verified inventory Transparent pricing For the seller For the partner

Every car carries the same inspection The price on the listing is the price at One visit instead of six strangers at the A continuous, first-party supply of

standard regardless of which partner the counter. gate. A price they can check, money the retail-grade stock — sourced from
sourced it. same day, and no lingering liability on a sellers who came to us, organically
car they no longer own.

CarTrade Tech Ltd | Investor Presentation



ONE BRAND. ONE EXPERIENCE. POWERED BY PARTNERS

CarTrade Tech Ltd | Investor Presentation

THE PLATFORMS

OLX + CarWale

Supplies the demand and the data the brand is

built on.

Traffic & first-party intent
* Pricing and demand data
* Brand equity and reach

* Technology platform

We control the experience. Partners execute the operations.

THE BRAND

Owns the customer promise and the

standard behind it.

The customer promise
Inspection & pricing standards
Inventory strategy

Partner selection and scoring

THE OPERATORS

Retail partners

Runs the physical business the promise

depends on.

* Inventory procurement
e Stores and infrastructure
e Refurbishment

* Sales, delivery and service



—

~N
Lan _mark

DRIVING THE F

PRE-OWNED

STRATEGIC PARTNERSHI
MUMBAL | SEPTEMBER 2
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CarTrade Tech Ltd | Investor Presentation

Used Auto

DIGITAL BUYING JOURNEY

14:218 €

¢ A Landmark @D -oevews O (O

Mercedes-Benz GLE Class

% 19,50,000

A Landmark

A Buy with confidence, from verified partners

©&ad BB A

Spaciouswamanty 250+ points 7-day Fixed price Roadside
Uptolyear inspected money back assurance assistance
Test Drive ﬁ Book Now
Sales

Concierge

360 views and Sales Concierge

14:21 8

&« i@mndmam in partnership with @)%

400 4MATIC | (2017)

Certification details

Assured quality. Verified by Partner experts.

O & B

145+ 5 Multi-point

Quality checks Expert inspectors inspection

Engine, transmission & chassis

l&l Engine performance, gearbox, suspension
components & more

Fuel supply, ignition & other systems

Fuel system, ignition, cooling &

emission control

Seats, AC, audio & other features

Interior comfort, AC, infotainment

& other features

Panels, glasses, lights & fixtures

Body panels, windscreen, lights,

mirrors & fixtures

Tyres, clutch, brakes & more
Tyres, clutch, brake pads, discs

v

&

Mercedes-Benz GLE Class £19,50,000 v

Partner

Assured

v

Excellent

v

Good

8.8 >
Good

v

Good

v

& other wear parts Good
@ No tampering @ Non-flooded @ original parts
.
a Test Drive a Book Now
Sales
e Concierge

Certification

14:21 0
¢ Aglandmak @EEED «oeron O (B Q

Mercedes-Benz GLE Class
400 4MATIC | (2017)

%19,50,000 v

Top features

7 Moo ¢ oJ

9G-TRONIC AMATIC Panoramic LED High Cushion
Automatic All-Wheel Drive Sunroof Performance Comfort
Transmission Headlamps Seats

2 = ((en)) o
12.3-inch COMAND Online Dual-Zone Active 7 Airbags
Digital Infotainment Climate Parking (Oriver + Front
Instrument Cluster System Control Assist Passengors)
Similar cars in this showroom Viewall >
Ay Landmanc parnarsip it O Qo
Mercedes-Benz GLE 300d 4MATIC
2021 + Diesel + 42,000 km ¥ 44,90,000
@ Vilo Parle East, Good Prics
G Landmark # O Q
Mercedes-Benz GLE 400d 4MATIC
2022 + Diesel + 28,000 km % 52,75,000
@ Vile Parle East, Mumbai Good Price
% e V)
Mercedes-Benz GLE 200d 4MATIC
¥ 39,50,000
) Vile Parle East, Mumbai Good Price

ﬁ g o
Concierge

Showroom Catalogue

9:41 oll T @

& @ Landmark In partnership with @38 a] O

Mercedes-Benz GLE Class

¥19,50,000 v
400 4MATIC | (2017)
Certification details
X
Proceed to payment
Pay the booking amount to secure this car
.
a Great news! =
You're saving ¥20,000 on this booking . 9. v
Mercedes-Benz GLE Class
% 19,50,000
400 4MATIC | 2017
Booking amount
8 e 25,000 #

100% refundable

® Discount valid only for deliveries within 3 days of booking.

Test drive
&5 Schedule now >
No test drive scheduled

@ Explore loan options

Compare plans and get the best EMI for you

() Car will be booked on 9610707070 EDIT

PROCEED TO PAYMENT ¥25,000 >

& 100% refundable

Test Drive and Reservation
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Used Auto

DIGITAL SELLING JOURNEY

Hassle free selling, in partnership with °|x

Hi, lam | can be reached at
| am interested in your
ad posting.
23:34 W

THURSDAY, 21 MAY

Welcome to SellEasy!
We make car selling simple, safe and

rewarding for you.

& Get free RC transfer
We handle all RC transfer formalities for you.

& Free inspection
Our experts inspect your car at no cost.

& Instant payment
Get the best price with instant payment.

& Buyback & warranty options
Choose from assured buyback and
extended warranty options.

Ready to sell your car the smart way?

Get Instant Quotation

13:08

CJ@ QUESTIONS

Instant quotation messages

11:08 N

SellEasy by L.

Hassle free selling, in partnership with oll

Car Details
Maruti SUZUKI DZIRE, VDI, 1st owner, Manual,
Diesel, 2018 | Valid Road Tax upto - 30/09/26
-
N
Landmark
You arive us

in partnership with olx

Estimated Price Range

%10,30,000 - ¥11,50,000

EDIT

Use Booking ID 86557 while speaking to

our sales executive

Schedule a visit with our expert to get the exact price

of your car.
® Your Location
@© search for an area, tailor nan
® Select Date
22 May 23 May 24 May
Wednesday Thursday Friday
® Select Time Slot
10:00 AM 12:00 PM 02:00 PM
-12:00 PM - 02:00 PM - 04:00 PM

More

7 Days)

More
(5 Slots)

Request Call Book evaluation

Scheduling flow through

chat

11:08

4 @ Landmark v

Hassle free selling, in partnership with °|x

o o

Car Details Evaluation Inspection

) Buyback & warranty options
Choose from assured buyback and

extended warranty options.

13:08

Inspection Scheduled

° We have successfully scheduled
your inspection.

Our expert will contact you before
the visit.

g Yourinspection is scheduled on
22 May between 12:00 PM to 2:00 PM.

¢R quesTions

Step by Step notifications

©

I\ 1=

< Landmark SellEasy ¥ % Call

Hassle free selling, in partnership with olx

@ Offer Received, Sell now for ¥18,00,000

Inspection Scheduled

@ ° We have successfully scheduled
your inspection.

Our expert will contact you before
the visit.

a Your inspection is scheduled on
22 May between 12:00 PM to 2:00 PM.

Q Track Inspection >

1310

Inspection Done

@ ‘\‘; Congratulations!

Based on the inspection we are happy
to offer you ¥18,00,000.

Use offer ID 883776 with our sales

executive to get SellEasy with Landmark.

1315

@ QUESTIONS

Status tracker

o
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Used Auto Matching, Pricing and Condition agents

Match Making Agent

Chats Q

BUYING 14 SELLING

Recommendeds for you

TR

¥10,00,000 ¥11,80,000
Honda Cty 2016 HDTEC Maruti Suzuki Dzire

Quick Filters

All Important Unread Elte Buyer

1]

« I'm curious, can you elaborate on the

@

m looking to find out, could you explain

m wanting to know, could you outline the

1o}

# 'm intrigued, can you share the key

My Ads

o]
o

Account

| Pricing Agent |
|

Price Insights

Maruti Suzuki S-presso

¥5,50,000

+. Suggested price range C

¥4,25,000 - %5,10,000

— i

¥4,25,000 %5,10,000

Room to negotiate - Call the owner now!

Based on similar items near Delhi

Purchased p ™% Purchased p 3 Purchased Sg Purchased &{

%4,55,000 ¥5,10,000 %4,25,000 %4,75,000
Maruti Swift VX1 Maruti Swift VX1 Maruti Swift VX1 Maruti Swift

() 47/50 left to unlock

O chat Q, call

| Condition Agent

Looking to buy this 11:51 8m <t/
@4 Analyzing 13 images together.

k3 .
Z This may take a few seconds.

Looking at the car details...
This may take a few seconds =

SuperDost_Evaluation_Report_Ho
nda_City_20260518_115301.pdf
585 kB - PDF

11:52 am

« Honda City, Mumbai

« Photos show visible
age-related wear: faded
bonnet/front bumper, minor
rear scuffs, dusty cabin, and a
non-stock-looking front wheel
setup; odometer isn't visible.
Fair buy band is ¥2,70,000
- %4,30,000, with a refurb
reserve of ¥50,000 — ¥90,000;
ready-to-sell band is around
%4,10,000 - %6,00,000.

11:53 am
Want me to find leads for this car?

11:53 am

€ Find Leads




New Auto Used Auto

OLX India

tation

CarTrade Tech Ltd | Investor Presen

OLX India
Olx
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OLX India Elite Buyer

Elite Buyer - Dashboard Match Making - Chat Buyer - Pricing Seller experience

9:30

Cars
é © AIIMS, New Delhi @ Q? @ Chats Q

BUYING 14 SELLING

Chats

AL @ seLLne €D

Hello 4 QUICK FILTERS
y a0 Recommendeds for you ' ( \ #
Total Phone Numbers Viewed == Al (1mportant ) (_Unread ) (_ Elite Buyer )

TR,

How it works? ! © See all Verified Users Get Verified >

W ELITE i i k
All Listings Viewed Contacts ¥10,00,000 ¥11,80,000 @EED Price Insights X

Honda City 2016 /0TEC  Maruti Suzuki Dzire -

PWessted Maruti Suzuki S-presso
Category : Cars 4 = 3
3= Filters @ake \D @odel \) Guel type \D i ELITE BUYER G

+. Suggested price range I am interested, can you please x

I am interested

Quick Filters

67 Used Cars in Delhi - Buy Directly from Individual Sellers 4 25 000 - %5 10 000

All Important Unread Ehte Buyer

© # 22 hpr 201
—— | ELITE BUYER G

@ % ¥4,25,000 25,10,000 I am interested, can you please t..

« I'm curious. can you elaborate on the.
Room to negotiate - Call the owner now! Q

<'| am interested, can you please tell me t

]

m looking to find out, could you explain, Based on similar items near Delhi —

Purchased p = Purchased P ted, can you please tell me the x

24,55,000 25,10,000 24,25,000 24,75,000
2024 - 2,000 km Maruti Swift VX1~ Maruti Swift VX1~ Maruti Swift VX1 Maruti Swift

o}

Maruti Suzuki Swift «+ I'm wanting to know, could you outline the ‘
% ELITE BU

& | uminterested, can you please t

© Rohini Sector 3, Delhi, India ¥10,00,000

# I'm intrigued, can you share the key ) 47/50 left to unlock

A Qy +H9T-XXXXXXXXXX View Number

[o]

o (O chat Q, call
m My Ads Account
= ™I
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OLX India Vaya Chatbot for Elite Buyer

& [Carsm AlIMS, Delhi g,] © & VAYA Assist

& VAYA Assist & VAYA Assist

To 3 g 2013-2017 VL AT, ...
Ads near by
20 Petrol

@ RK Puram, Delhi Today

Would you like to continue with your latest
search or search for something else?

Continue the same

e Change your preference

Continue the same

¥ 8,50,000 Q?
Tata Nexon, 2025, Petrol
2025 | 8,000 km | Petrol

Start Exploring

@ Lajpat Nagar 1, Delhi

Hi, | am

Your personal Al assistant on OLX.
¥ 8,50,000 Let’s plan your purchase together.

Tata Nexon, 2025, Petrol
2025 | 8,000 km | Petrol

@ Based on your Elite Buyer package, I've identified
2000 Owner-posted Cars ads in Delhi.

¥, Here are the top Owner Ads matching your
preference.
View the listings below and call the Owners
directly using your Elite Buyer package.

Would you like to continue with your latest
search or search for something else?

Continue the same

Change your preference

@‘ Congratulations!!
@ Saket, Delhi . ;
Your Elite Buyer package for Cars in Gurgaon

is activated.

¥ 22,75,000 Q

Mahindra Alturas G4, 2022, Diesel
2022 | 26,000 km | Diesel A Vvalid till: 22nd May

Start Exploring

Q, Available Owner Contacts to Unlock : 50

¥10,00,000 ¥10,00,000
Maruti Suzuki Swift Maruti Suzuki Swift

@ Greater Kailash, Delhi

( call 1(1[ call

¥ 22,75,000 Q?
Mahindra Alturas G4, 2022, Diese!

o
20 7
ORAR |
= ay

2 8,75,000 Q

Mahind] 0 Neo 1.5 N 10, 2023, Di...
AR + « .
@ o
o

Sell My Ads Account

I Type something here
> something here )
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OLX India

Building 2.0: Escrow and Logistics

Buy Now

LT

Price: 5Lacs  Price:15 Lacs  Price: 25 Lacs  Price: 50 Lacs Price:5 Lacs Price|

- e 73 X 4
2= Filters (Sortby V) l\_Brand/Model ) (Budget V) (

W ELITE

© Verified User ) FEATURED (I
¥ 21,000
iPhone 12 | 128GB | Midnight Black

Iphone

© Rohini Sector 3, Delhi, India

| 2+ Years

[ <)
o) v IS

Delivery by tomorrow, 11 PM

Payment to Escrow

=

Order Confirmed!

Payment successful

6 Your money is safe with OLX India

After confirmed delivery, we will send money to seller

ORDER SUMMARY

iPhone 12 | 128GB | Midnight Black
Seller:
¥21,000

® Your item will be delivered in 10 business days

PICKUP DETAILS
#0LX-76291034
Payment method -

Payment dat 2 Sep 2026

Payout Breakdown

Item price 221,000
Express Delivery fee 2199
Buyer protection fee 220

Total payout ¥21,219

Track Order

Logistics tracking

¥21,000
iPhone 12 « Good condition for phone r...
Bought by

Track shipment Track order >

Picked up
Handed over to delivery agent

In transit
Out for delivery

Delivered

Pickup & delivery details

Payout Details

Sale price

OLX Delivers convenience fee (2%)

GST on fee (18%) ¥76

Delivery (paid by buyer) Free for you

e Your payout 20 2 504

Will credit within 24 hrs of delivery confirmation

Buyer Contact

Payment release

Payout Details X

#0LX-76291034

iPhone 12 - Good condition for...

2 Sep 2026

Completed

Payout Breakup
Sale price
OLX Delivers convenience fee (2%)

GST on fee (18%)

Total payout
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CarTrade New Auto

Cacarwale @ bikewale
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Car@radeir™=y



Al Assist Launched for Every Step of New-Car Buying

NEW AUTO

CarTrade Tech Ltd | Investor Presentation

GUIDED JOURNEY

17 steps, one guided flow

From showroom visit to delivery:
with an Al assistant integrated at every step.

See how any trim differs from the showroom's

& display car

Test-drive checklist with captured, comparable
notes

@ Community price validator- understand if your
guote is at market

Compare Trims Wihat o laeus on during the test drive?

Variant A — Displiay variant in showroon

z e
Smart Pure Creative Fear W Safety Space

Creative~

“& Build quality —a Drive guality

& Sat AC on Auto 24°C and check how fast cabin

ools = front and rear.

® Try the ventilated seats it available — check cool
down time.

Check seat adjustability and lumbar support on

the driver’s side.

® Eyaluate NVH at 60=-80 kmph — road and wind

Cmci no =ttar o lans e
Smart Creative Creative+ Fear cize matter on long drives.

Check rear knee room and headroom with the

Pure
front seat in your preferred position.

= My test drive notes

Cabin noise SUSDENSIon AL coolng Steering
Bool space Rear comiort Performance
olainme

buttons AC - rear AC vents

0.00L on-road, Mumbai

=11 | fs r [
~234K for Creative+ Aned s oam lor tall passengers [
Creative+ adds more
eadinom ot omfartable B
Shght knee pinch with tall driver 4
Pure — Creative+
Centre hump intrugive for 3rd paszenger 4

Sunroof Sunroof
Fixed sunroof Panoramic sunroof

Nice to have Suspension: Slightly stitf on bad roads 4
AC: Front cool, rear takes time 4
—
5 >

Compare trims vs. the display car Test-drive checklist & notes Carﬁrade Tech
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New Auto

The Al Companion for Every Step of New-Car Buying

Your Buying Companion

A digital journey that assists every buyer

from discovery to delivery

oS
&k
L))

Test drive agent

Loan agent

Trade-in agent

At the showroom agent

Price agent

Delivery agent

TATA NEXON - BUYING GUIDE

Showroom to delivery

17 ateps - Tap to expand - Mark dane a3 you go
0ot I/ comple=d
AT TIHE SHOWROOM

1 Select your car and dealer

Fersonalise this goice

2 Walk in and look at the car
First impressicns

3 Ask for a test drive
Non-negotiable st=2

a Finalise & compare variants

EQ Trim cavds - 3607 views - Focture difforencas

MOST IMPORTANT DECISION

5 Get the agent’s quote

1ake your time here

Understand the on-road price
Knew what you're oeying for

@

7 Negotiate
Know what meves and what dossn't

8 Exchange your old car

Qptianal

BOOKING AND PAPERWORK

BOOKING AND PAPERWORK

9 Pay hooking amount

Commit ta you- veriant

10 Loan and finance

Optianal

1 Finalise insurance
Mandatery kut fexib

12 RTO and registration
Dealer handles mest of this

13 Wait for delivery slot

Typically 2—6 weseks
BEFORE DELIVERY

1 Pre-delivery inspection (POI)
Inspcet before you sign

15 Final payment and signing

Last steo before hadover

DELIVERY DAY

% Delivery and hanclover
‘You're almast there

7 Drive out
Your're done

You are ready to drive

@ DriveSure - Showroom companion

Planning a showroom visit?
Everything you need from visit to delivery

&

Display car # your
variant

Visualise how your
variant differs from
showroom’s.

&

Test drive smarter

Checklist + notes across
all cars you drive.

E

Know your price

Fixed vs optional vs
negotiable — decoded.

s

Every step covered
Booking to delivery —
nothing catches you off
guard.

Your Buying Companion »

Car@radeir™=y






Vision

Become the automotive industry's always-on
intelligence and action platform for OEMs,
dealers and the wider automotive ecosystem
which allows them to understand, market,
target, connect and deliver an experience to
automotive users.




What is V/\Y/\ Live?

Layer Capabilities

@ Track ~ Live Market IL'I,J Market Indices

- Pulse

4 L

Cross shop Competitive Hyperlocal
analytics Intelligence Intelligence
VOICe Of ASk VAYA _______________________
Customer

Audience Hyperlocal Intelligent
Targeting targeting Agents




Proprietary Data Foundation

e Proprietary data across OLX,

CarWale and BikeWale | Cﬁ ' Vehicles )

. Oné of the largest a‘ut_omoti've

datasets in the_ world . C. Behavior >

~ New car )
+
~ buyers

o Hyperlocal intelligence across

geographies

o Granular insights at make, model

and variant level

Customer
' preferences :
C’ Car sellers >




ive Market- The

VAYA Demand Index

Q VYN Live

@ My Dashboard
@) Live Customers
A Audiences

& Campaigns

A Profile

aests

Illustrative screens with sample data, shown for presentation purposes only.

14

Amaze 15 1

Amaze 2nd Gen 0.3 4

Market

Indexes

All India All cities

Compare

Market Pulse

Traffic index
New-car demand index

Used-car demand index

SUV index
Hatchback index
Sedan index
MUV/MPV index
Mass index
Premium index

Luxury index

EV index
Seven-seater index
Sunroof-equipped index
ADAS-equipped index
Big-boot index

New-launch index

Delhi index
Mumbai index
Bengaluru index
Hyderabad index

Pune index

Astor 0.1 4

Aura 06  ? Baleno 22 1t 25 Basalt X 03 1

B Since beginning v Weekly

109.1

@ Market Pulse

109.1

See makes

@ SUV index
56.5 + +1e

See makes

® EVindex
7.80 -

See makes

® Big-boot index

39.2 ~+

See makes

@ New-launch index

7.55 » w107

See makes

Bolero 1.1 1

Bolero Neo 08 4

Bolero Neo Plus 0.1 *~ 57

Indian Auto Stock Exchange

Brezza 20 1

Clear all

+ Add to My Dashboard

C-Class 0.1



ross shop

VAYA Demand Index Brezza 20 1t 34 C-Class 0.1 4 ) 1.0 Camry 0.2 M 06 Carens 06 » 38 Carens Clavis 04 ™ 26 Carens Clavis EV 0.1 4+ 0 Carnival 0.1 unchanged Celerio 06 ™ 1.1 ity 1 . CometEV 0.1

@ VAYN Live Mal‘ket

Compass 0

3 Last 30 days v

@ Market

Cross-shopping
@ My Dashboard

t«) Live Customers Filters S s Also enquired about

A Audiences @ Creta

pla
& Campaigns & Cre

All India 1 6,967 :

All cities

Urban Cruiser Hyryder
Creta Elevate
Creta

Seltos

XUV 3X0

Creta Mahindra - Scorpio N
XUV 7X0
Taigun
Skoda - Kushaq

R Profile

rests Creta Tekton

lllustrative screens with sample data, shown for presentation purposes only.




ive Shoppers

VAYA Demand Index rnival 0.1 unchange Celerio 06 ™ 1.1 City 14 » 04 CometEV 0.1 » 038 Compass 03 + 0.7 Creta2.1 ™ 17 Creta Electric 0.2  1.4° CretaNLine 00 * 57 y 6.1 CurvwwEV 03 4 € Defender 0.6 Duster 0.5

& VNYN e Live Customers

@ Markel
® My Dashboard Filters Ciear all " [ Save to My Dashboard et these customers
My Dashboar:

Customer activity
@) Live
New-car enquiries Just arrived
Al Audiences Used-car

enquiries

& Campaigns Selier listings ! Il ir m“ el e
5,091 o I ”HHlH“u.r:. ‘

2 ,.1.>,Auii1|[u.,‘.‘.
Hyundai Creta

Dealer and individu
Hyundai Creta
Vehicie

Hyundai Hyundai Creta

Where they are

Model: 2 Hyundai Creta

Mfg year India Delhi Hyundai Creta

Location Hyundai Venue

Pune
All India
Hyundai Creta
Bengaluru
All cities
Hyundai Creta

@ @ © @

Hyderabad

Hyundai Venue

@

Chennai

Hyundai Creta

®

Ahmedabad
Hyundai Creta

@

Lucknow
Hyundai Creta

@

Mumbai
Hyundai Venue

®

Gurgaon

Models arriving now

Illustrative screens with sample data, shown for presentation purposes only.




Live Sellers

S-Presso 0.5 T 45

The Ability to Trade-In wit

Rumion 0.6

VAYA Demand Index ange Rover 0.2 » 0.9 Range Rover Evoque 0.1 4 3 Range Rover Sport 0.1 ¢ Range Rover Velar 0.2 4 Safari05 & 06 Scorpio 1.0 ScorpioN 3.0 7 Seltos 16 2 Slerra 2.7

& VYA Live Live Customers

@ Market

Filters Clear all

[ Save to My Dashboard ® Target these customers

@ My Dashboard
Customer activity
. Just arrived
New-car enquiries
A Audiences Used-car
enquiries

Seller listings Newest first

& Campaigns Today - IST

146

Maruti Suzuki Fronx

LT

Dealer and individu
Maruti Suzuki Wagon R
Vehicle

Maruti Suzuki Ciaz

Maruti Suzuki Where they are

All models in sel Maruti Suzuki Baleno

Back 10 All Indla
Karol Bagh
Mfg year Maruti Suzuki Grand Vitara

o Rohini Sector 10
LRI Maruti Suzuki Brezza

All states
i Meyur Vihar Maruti Suzuki Brezza

Delhi

R Profile

All of Delhi

Illustrative screens with sample data, shown for presentation purposes only.

Shalimar Bagh

Raja Garden

Pushpanjali Enclave

East Delhi

Pitampura

Preet Vihar

Maruti Suzuki Celerio

Maruti Suzuki Brezza

Maruti Suzuki Ertiga

Maruti Suzuki Swift

Maruti Suzuki Ignis

Maruti Suzuki Swift

Models arriving now




THANK YOU !

(L : : R

Cicarwale | @bikewale | CarPrade | kv | O . | OIX | el

RORCIT AUTO
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