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CANTABIL RETAIL INDIA LIMITED

Record Annual Profit of ¥95.8 Crores Amid Sustained Growth Momentum
Industry Leading EBIDTA of 31.0% recorded in FY26
Revenue Growth for the year at 18% and PAT Growth at 28%
Total Store 652 | Total Retail Area - 9.15 lakh sq. fi.
Robust SSG for FY26 of 5.2%

New Delhi, May 18, 2026: Cantabil Retail India Limited (CRIL / Company), one of
India’s leading integrated retail player with pan India presence declared its Financial
Results for the quarter and year ended March 31, 2026. CRIL with over 3 decades
presence is in the business of designing, manufacturing, branding and retailing of
apparels under the brand name of CANTABIL.

Key Financial Highlights are as follows:

Particulars (% In Cr) Q4FY26 QA4FY25 Y-O-Y FY26 FY25 Y-O-Y
Revenue from Operations 253.5 219.8 15% 852.6 7211 18%
EBIDTA 78.1 58.4 34% 264.3 204.8 29%
EBIDTA Margin 30.8% 26.6% 31.0% 28.4%
PAT 29.2 22.5 30% 95.8 74.9 28%
PAT Margin % 11.5% 10.2% 11.2% 10.4%

Revenue from Operations (% in Cr)

205

©
R & R

[}
& 3
‘ ‘ ‘ ‘ ‘ ‘ ‘ ‘ Q4FY26  Q4FY25 FY26 FY25

Q4FY26 Q4FY25 FY26 FY25 Q4FY26 Q4FY25 FY26 FY25

721
8
2
3

220

Standalone Performance highlights for FY26

= Revenue from Operations for FY26 grew by 18% to ¥852.6 crores as compared
to %721.1 crores in FY25.

= EBIDTA for FY26 grew by 29% to ¥264.3 crores as compared to %204.8 crores in
FY25. EBIDTA margin for FY26 improved to 31.0% as compared to 28.4% in FY25.

= PAT for FY26 grew by 28% to ¥ 95.8 crores as compared to X74.9 crores in FY25.
PAT margin for FY26 improved to 11.2% as compared to 10.4% in FY25.
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Standalone Performance highlights for Q4 FY26

* Revenue from Operations for Q4 FY26 grew by 15% to ¥253.5 crores as
compared to %219.8 crores in Q4 FY25.

» EBIDTA for Q4 FY26 grew by 34% to ¥78.1 crores as compared to ¥58.4 crores in
Q4 FY25. EBIDTA margin for Q4 FY26 improved to 30.8% as compared to 26.6%
in Q4 FY25.

= PAT for Q4 FY26 grew by 30% to ¥ 29.2 crores as compared to %22.5 crores in
Q4 FY25. PAT margin for Q4 FY26 improved to 11.5% as compared to 10.2% in
Q4 FY25.
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Commenting on the results and performance, Mr. Vijay Bansal, (Chairman &
Managing Director) of Cantabil Retail India Limited said :

" Financial Year 2026 marked another year of record performance for the Company,
driven by strong execution, expanding market presence, and sustained consumer
demand across our product portfolio. Despite a challenging global environment
characterized by geopolitical uncertainties, supply chain disruptions, and input cost
volatility, the Company continued to demonstrate resilience and deliver industry-
leading growth rate and operational margins.

During the year, the Company achieved its highest-ever EBITDA, reflecting the
strength of our operating model, disciplined cost management, and improving scale
efficiencies. The Company also reported a healthy Same Store Sales Growth (§SSG) of
5.24%, underscoring strong consumer traction, improving store productivity, and the
growing strength of our brands across markets. Over the last five years, we have
consistently delivered robust financial performance, achieving a Revenue CAGR of
22% and PAT CAGR of 26%, highlighting the effectiveness of our long-term growth
strategy and our continued focus on profitable and sustainable value creation.

Over the years, we have built a resilient business model supported by prudent
financial management, disciplined execution, and a strong balance sheet. Despite
near-term global uncertainties and fluctuations in raw material costs, we remain
committed to ensuring uninterrupted operations, strengthening sourcing efficiencies,
and maintaining momentum across production and sales. These strengths provide us
with the confidence to continue investing in growth opportunities while creating
enduring value for our stakeholders.

At our Company, we have consistently focused on sfrengthening our core
capabilities. Our expanding retail presence, confinuous product innovation, and
deep understanding of evolving customer preferences have enabled us to build
strong consumer trust and enhance brand relevance across geographies. We are not
merely expanding our footprint; we are building a scalable and future-ready platform
designed to deliver sustainable long-term growth.
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As we look ahead, our priorities remain clear — driving operational excellence,
leveraging digital capabilities, enhancing customer engagement, and strengthening
our leadership position in India’s value fashion segment. We remain committed to
creating a business that not only delivers consistent financial performance but also
contributes meaningfully to the communities we serve.

With a strong brand foundation, a dedicated tfeam, and a favourable industry outlook,
we are confident in our ability to achieve new milestones and build a more
sustainable, inclusive, and growth-oriented future."
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About Cantabil Retail India Limited: Established in 1989, Cantabil Retail India Limited is
a leading player in the Indian apparel industry, engaged in the designing,
manvufacturing, branding, and retailing of garments and accessories. The Company
started its garment manufacturing and retailing business in the year 2000 and opened
the first Cantabil store in September 2000 in New Delhi.

Cantabil operates a state-of-the-art manufacturing facility spanning 200,000 sq. ft. in
Bahadurgarh, Haryana, with an annual production capacity of 18 lakh garment
pieces. This facility specializes in the production of casual and formal trousers, shirts,
suits, and jackets. In addition to its primary plant, the Company also operates with
dedicated production units and four strategically located warehouses, enabling
seamless, timely logistics and the consistent delivery of high-quality products across
its retail network.

Cantabil retails its products exclusively through a strong and growing network of 652
Exclusive Brand Outlets (EBOs). Driven by a deep commitment to quality, customer
satisfaction, and market responsiveness, Cantabil continues to strengthen its position
as a trusted and aspirational brand in India’s fashion retail landscape.
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Disclaimer : Certain statements in this “Release’” may not be based on historical information or
facts and may be “forward looking statements” within the meaning of applicable securities
laws and regulations, including, but not limited to, those relating to general business plans &
strategy of the Company, its future ouflook & growth prospects, future developments in its
businesses, its competitive & regulatory environment and management's current views &
assumptions which may not remain constant due to risks and uncertainties. Actual results could
differ materially from those expressed or implied. The Company assumes no responsibility to
publicly amend, modify or revise any statement, based on any subsequent development,
information, or events, or otherwise. This “"Release” does not constitute a prospectus, offering
circular or offering memorandum or an offer to acquire any shares and should not be
considered as a recommendation that any investor should subscribe for or purchase any of
the Company'’s shares.

Investor Relation Advisors

Marathon Capital Advisory Private Limited
Dr. Rahul Porwal / Amit Porwal
Tel : +91 9967576900 / +91 98197 73905
Email: rahul@marathoncapital.in / amit@marathoncapital.in
www.marathoncapital.in
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