May 12, 2018

National Stock Exchange of BSE Ltd. Calcutta Stock

India Ltd. Corporate Relationship Dept. Exchange Asscn. Lid.
Exchange Plaza,5th floor 1st Floor, New Trading Wing 7 Lyons Range
Plot No. C/1, G Block Rotunda Building, PJ Towers Kolkata 700 001
Bandra Kurla Complex Dalal Street Scrip Code — 10000027
Bandra (E) Mumbai 400 001 (Demat)
Mumbai 400 051 Scrip Code - 500800 27 (Physical)
Scrip Code —
TATAGLOBAL

Dear Sirs,

Sub: Schedule of Meetings with Analyst / Institutional Investor

In compliance with Regulation 30 of SEBI (Listing Obligations and Disclosure Requirements)
Regulations 2015, please find attached herewith investor presentation which will be made in
the 9th Annual dbAccess Asia Conference to be held at Singapore on 14-16May 2018.

Yours faithfully,
For Tata Global Beverages Limited

\r“}v/’/

( V. Madan )
Vice President & Company Secretary






Certain statements made in this presentation relating to the Company’s objectives, projections, outlook, expectations, estimates,
among others may constitute ‘forward-looking statements’ within the meaning of applicable laws and regulations. Actual results may
differ from such expectations, projections etc., whether express or implied. Several factors could make a significant difference to the
Company’s operations. These include climatic conditions, economic conditions affecting demand and supply, government regulations

and taxation, natural calamity, currency rate changes, among others over which the Company does not have any direct control.



































































































Enhanced focus on India businesses

= Continue to invest behind incubatory businesses

= Expand into adjacent categories

Continue to invest behind key power brands in India and Globally

Sustain efforts on creating successful innovations and new product launches

Turnaround non-branded commodity businesses to deliver growth in both topline and profits

Deliver on cost restructuring initiatives to improve operational efficiency
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