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Safe Harbor A

AKANKSHA

This presentation and the accompanying slides (the “presentation”), which have been prepared by AKANKSHA POWER AND INFRASTRUCUTRE LIMITED
(APIL), “the company” have been prepared solely for information purposes and do not constitute any offer, recommendation or invitation to purchase
or subscribe for any securities, and shall not form the basis or be relied upon in connection with any contract or binding commitment
whatsoever. No offer of securities of the Company will be made except by means of a statutory offer document containing detailed information
about the Company.

This Presentation has been prepared by "APIL”, the Company based on information and data, which it considers reliable, but the Company makes
no representation or warranty, express or implied, whatsoever, and no reliance shall be placed on the truth, accuracy, completeness, fairness and
reasonableness of the contents of this Presentation. This Presentation may not be all inclusive and may not contain all the information that you may
consider material. Any liability in respect of the contents of, or any omission from, this Presentation is expressly excluded.

This presentation contains certain forward-looking statements concerning the Company’s future business prospects and business profitability, which
are subject to a number of risks and uncertainties and the actual results could materially differ from those in such forward-looking statements.
The risks and uncertainties relating to these statements include, but are not limited to, risks and uncertainties regarding fluctuations in earnings, our
ability to manage growth, competition (both domestic and international), economic growth in India and abroad, ability to attract and retain
highly skilled professionals, time and cost over runs on contracts, our ability to manage our national and international operations, government
policies and actions regulations, interest and other fiscal costs generally prevailing in the economy. The Company does not undertake to make any
announcement in case any of these forward looking statements become materially incorrect in future or update any forward looking statements
made from time to time by or on behalf of the
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Management commentary — H1 2026-27
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We have made meaningful progress during the first half of
FY2026-27, a period that marks an important phase in the
strategic transformation of Akanksha Power & Infrastructure
Limited. While maintaining our focus on our established
electrical infrastructure and power-quality businesses, we have
continued to strengthen our manufacturing capabilities,
expand our product portfolio and develop new opportunities
across the energy and power infrastructure value chain.

During the period, the Company continued to strengthen its
business through technology advancement, new product
development and expansion into specialised capacitor
manufacturing. Following the acquisition of the APP capacitor
manufacturing facility and technology from TDK India, APIL has
expanded its manufacturing capabilities and product portfolio,
moving beyond conventional LV and MV APP capacitors into
specialised, application-specific solutions, including pulse
capacitors and customised capacitors for niche industrial and
advanced technology applications.

These developments have strengthened the Company's ability to
address diverse customer requirements and expand its domestic
and international presence. During the period, APIL progressed
product evaluations, approvals and commercial engagements
with reputed organisations including GE Vernova-France, NEI -
Oman, EPKOM-Turkey, Lauritz Knudsen and ELSPAC -Israel. Going
forward, the Company will continue to focus on technology
indigenisation, specialised product development and strategic
customer partnerships to establish itself as a recognised
manufacturer of advanced power-quality and capacitor solutions.

Amid the growing demand for power-quality solutions, supported
by the Government's initiatives to promote the installation of
harmonic filters in the renewable energy segment, the Company
has further strengthened its in-house design and engineering
capabilities in this emerging market. During the first half of the
year, building on its existing Power Quality Solutions (PQS)
portfolio, APIL initiated participation in bidding opportunities with
Solar EPC companies. This marks an important milestone in
expanding the Company's technical capabilities and
strengthening its positioning in the renewable energy value
chain. The development has also generated enquiries from
several other customers in the sector, opening up new business
opportunities and creating a platform for APIL to expand its
presence in the rapidly growing power-quality market.
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In parallel, the Company is actively expanding its footprint in DISCOM
management and digital distribution infrastructure through its

solutions. Building on its ongoing engagement with
MITL, APIL has recently secured a pilot order from SAIL — Rourkela
Steel Plant, providing an opportunity to extend its AMI capabilities into
a large industrial township environment.

These engagements will enable the Company to further strengthen its
capabilities in DISCOM Digitization portfolio . Over time, APIL aims to
be established as an integrated solution provider encompassing smart
electricity meters, HES, UDREaM and power-quality monitoring
systems to address the evolving requirements of DISCOMs and large
industrial utilities. The experience and execution capabilities gained
through these projects are expected to provide a platform for wider
deployment and entry into larger utility distribution-management
opportunities.

Beyond its capacitor, the Company has continued to invest in product
development, technology wupgradation and manufacturing
capabilities, with particular focus on specialised medium-voltage
switching equipment, including Vacuum Circuit Breakers (VCBs) and
Vacuum Contactors (VCs). These initiatives are aimed at strengthening
in-house technical and manufacturing capabilities, broadening the
Company's product portfolio, expanding its addressable markets and
progressively reducing dependence on external sources for specialised
products. This will also support APIL's broader strategy of evolving
from a component manufacturer into an integrated power-quality and
electrical infrastructure solutions provider.

The development of specialised products is progressing well, with key
products undergoing accelerated stress testing to evaluate their
performance, reliability and operational capabilities under demanding
conditions. The encouraging test results have further strengthened
customer confidence in these products, including among TDK
management, and are supporting the next phase of validation with end
customers. This progress represents an important milestone towards
product validation, customer acceptance and eventual
commercialisation.

The plant was commercialised in March 2026, following an intensive and
technically demanding process involving technology transfer, product
testing, approvals, validation and manufacturing-process stabilisation.
With continued technical handholding and support from TDK for
technology integration and process stabilisation, the Company focused
on product qualification, customer registrations, regulatory approvals
and market development across domestic and international markets.

Despite these initial challenges, APIL has made encouraging progress
during the first six months of commercial operations. The Company has
successfully stabilised its manufacturing processes and product portfolio,
established customer confidence and strengthened its order book.
Several leading domestic and international players, including Lauritz
Knudsen, along with other large Indian corporations and global
companies, have approached APIL to explore long-term business
associations for its medium-voltage (MV) capacitor range. This reflects
the growing market acceptance of the Company's manufacturing
capabilities and the potential of its newly established capacitor business.
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Going forward, the Company is pursuing a focused customer-
acquisition and market-penetration strategy, with an emphasis on
developing a wider customer base through smaller, repeat and
relationship-driven orders from large industries and Public Sector
Undertakings (PSUs), rather than depending disproportionately on
a few large individual orders or tenders. The approach follows a
segment-wise strategy targeting key industries such as Steel,
Cement, Renewable Energy, Oil & Gas and other power-intensive
sectors, while expanding its geographical reach across the country.

The strategic priority is to build a diversified and geographically
distributed customer portfolio, reduce dependence on a limited
number of large customers or projects, and establish long-term
business relationships that generate repeat orders and predictable
revenue opportunities. This measured approach to market
penetration is intended to create a sustainable foundation for
capacity utilisation, business scalability and long-term growth in the
Company's capacitor business. Reflecting this progress, the
Company's capacitor business has un-executed order booking in
hand is of £39.42 crore as on 14 November 2026, within the initial
phase of commercial operations. This provides encouraging
evidence of customer acceptance, successful market penetration
and growing traction for APILs PQS portfolio.

By this way, as we moved into the second half of FY2026-27, our
priorities are centred on accelerating the commercial utilisation of
our expanded manufacturing infrastructure, strengthening
customer engagement, improving production and delivery
efficiencies, expanding our order book and maintaining disciplined
working-capital management. We remain conscious that the
investments undertaken must translate into higher capacity
utilisation, sustainable revenue growth, stronger operating margins
and improved returns on capital.

Looking ahead, we believe APIL is entering a new phase of growth,
supported by an expanded manufacturing platform, broader
product capabilities, technology development and opportunities
across multiple segments of the evolving energy ecosystem. Our
immediate focus is on execution and commercialisation, while
continuing to build the capabilities required for sustainable long-
term growth.

Our strategic direction remains clear: Product to Solution,
Transaction to Relationship and Capacity to Capability.
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Key metrics — H1, FY26 vs H1 of FY25, with FY26 full-period reference

Sales - H1, FY26

X45.93 Cr

+4.9% YoY

PBDIT — H1, FY26

X7.72 Cr

+36.6% Yoy | 17% margin

PAT — H1, FY26

X2.70 Cr

+12.5% YoY | 6% margin

FY26 Sales (Mar-26)

X91.61 Cr

PBDIT margin 14%

Operating performance strengthened sharply: PBDIT grew 36.6% YoY to X7.72 Cr; margin expanded ~390 bps from 13% to 17%.

Growth is being absorbed by the new asset base: Depreciation tripled (X0.54 to 1.66 Cr) and interest rose 32.8% (X1.95 to %2.59 Cr),

reflecting recently commissioned capex. PBT grew 9.8% and PAT 12.5%.

Profitability is improving but still thin: Being the first year of commercial operations, the capacitor business's profitability has been
influenced by initial overheads, evolving capacity utilisation, product testing and approval costs, and competitive pricing pressures during

market entry, resulting in a PAT ~ 6%.

Financing burden is manageable: Interest cover (PBDIT =+ Interest) held at ~3.0x (2.9x a year earlier) — track leverage as new capacity ramps.
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X Crore | margins as % of sales
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Sales grew 4.9% YoY — modest top-line growth.

PBDIT grew 36.6% YoY — ~7x the revenue growth
rate.

The gap between PBDIT and PAT is widening
depreciation + interest consumed X4.25 Cr of the
X7.72 Cr PBDIT in H1, FY26 (55%).

H1, FY26 alone delivered ~50% of FY26 sales and
~60% of FY26 PBDIT.
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New capacity is in place — utilisation will decide how fast PAT converges to PBDIT

4.5
4
3.5 ** Depreciation nearly tripled YoY (+207%), a clear
sign that recently commissioned capex has entered
3 the books.
2.5 ¢ Interest up 32.8% YoY — higher bank fund
utilisation on working-capital and term debt funding
2 the expansion.
1.5
1
0.5
0

Q2 FY25 Q2 FY26 FY26

[l Depreciation M Interest
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X Crore | margins as % of sales

Q2 FY26 (Sep-26)

FY26 (Mar-26)

Metric Q2 FY25 (Sep-25)
Sales 43.79
PBDIT 5.65
PBDIT margin 13%
Depreciation 0.54
Interest 1.95

PBT 3.16

PBT margin 7%

PAT 2.40

PAT margin 5%

45.93

7.72

17%

1.66

2.59

3.47

8%

2.70

6%

+4.9%

+36.6%

+390 bps

+207.4%

+32.8%

+9.8%

+~40 bps

+12.5%

+~40 bps

91.61

12.82

14%

1.36

3.63

7.83

9%

5.85

6%

APIL delivered a resilient financial performance during the first half of FY27, with H1, revenue growing by 4.9% year-on-year to 45.93
crore. Operating profitability improved significantly, with PBDIT increasing by 36.6% and margins expanding from 13% to 17%. PAT
grew by 12.5% to %2.70 crore, with PAT margins improving from 5% to 6%. The improvement in operating margins reflects better
operational performance and cost management, despite higher depreciation and interest costs associated with business expansion

and investments.
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Babu Narayan

Padma Sri Rabi Narayan Bastia, Bipin B Dasmohapatra, Independent Director

Chaiman Managing Director

APIL is supported by a strong leadership and advisory team, led by its Chairman, Padma Shri awardee Dr. Rabi Narayan
Bastia, and Mr. Babu Narayan, former Director, CPRI, along with other experienced industry professionals. The
leadership and management team collectively brings substantial domain knowledge, technical expertise and
operational experience in relevant industries. This depth of experience provides strategic direction, strong governance

oversight and execution capabilities, supporting the Company's technology development, business expansion and long-
term growth ambitions.

, ) '
Chaitali B Suresh Kumar, Sandeep Kedar, Hariom Kushwaha, Hemant Talele,

Dasmohapatra, Director CFO CS, Compliance Officer VP, Operations
Director




Our Journey over the years
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SINCE 2008...

“Eighteen years of building credibility, mastering technology and earning the

market’s trust

2010 - 2021

Input base distribution franchisee, to cater electricity
distribution to 40000 consumers in Odisha, by this
experience — the company develop the AMI
infrastructure. .

2008

Incorporated with a vision to work in the reactive power
management.

2018-19

Entered into manufacturing of Vacuum
Contactor

2015-16

Entered into manufacturing of instrument
Transformers.

2014-15

National award — for its meritorious

performance in Distribution management
for the year 2013-14

2012-13

Manufacturing set-up to manufacture Reactive
Power compensation equipment's

2026-27

Developed of Pulse Capacitors, Type tested for De-

tuned MV Series reactor. Internal testing complete
for 33 kV Vacuum Contactor and VCB.

2025-26

Acquired of APP Capacitor manufacturing line Plant
and Machinery and license of the technology.

£ 2023-24

Listed with the stock exchange for NSE MSME
platform.

© 2023-25

Technology Partnership with TDK India Pvt. Ltd. for
manufacturing of APFC and Hybrid panels.

¢ 2020-21

Entered into development and manufacturing of
Electronics products.

¢ 2018-19

Development of Smart electricity meters

19 yrs
In PQS solution

14 States

Sales

Reliable Product Quality
with 4.80 Cpk

On boarding of FIVE

International customers.

1 additional pilot order for UDREaM

SAIL — Rourkela Steel Plant to use UDREaM,

Compliance
1SO 9001:2015,

Compliance
BIS

‘Acredition process to
obtain ISO 17025
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Key Strength A%A

Strong Manufacturing Capabilities
with an Unwavering Focus on Quality.

Strong Commitment to Regulatory Compliance,
Workplace Health, Safety and Responsible
Manufacturing Practices.

Tailored Product
Development Approach

Diversified Product Portfolio with
Customer-Centric, Application-
Focused Development.

A globally recognised Power
Quality Solutions company

Experienced Leadership with
Knowledge and Capabilities.

Delivering a diversified portfolio of
products and technologies.

Diversified Customer Base Oualified Professionals with Strong Indust
. ualified Professionals wi rong Industry
Strong Order Book with Experience and Technical Expertise.

Growing Order Book with an
Expanding and Diversified Customer
Base,

Disciplined Financial Management
for Sustainable Growth.

Track record of profitability and consistent
financial performance in an industry with
significant entry barriers




Range of Products and their application
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Products That Consistently Meet The Highest Global Standards

Medium Voltage APP capacitors for
shunt and serge application

Film foil, designed Surge capacitors up
to 33 kV

Low Voltage APP capacitors for shunt

i
@ w.—'m

Single / 3 phase, max
of 1000 kVAr 36 kV

Current Transformer — ranging from 1 kV

©

Up to 33 kVAC/ 100
kv DC

application

End Use Industry / Application

©

Up to 50 kVAr/
860 volts

— 33 kV, for indoor / outdoor application.

{|

Q@

(Max
50 MVA)

Residual Voltage Transformer up to 33
kV for indoor / outdoor application

Potential Voltage Transformer up to 33
kV for indoor / outdoor application

Q

(Max
50 MVA)

Q

(Max
500 MVA)

Surge and Series reactor up to 33 kV
system voltage application

Vacuum Contactor up to 33 kV, for
indoor / outdoor application

— -—

W

Q@

0.2%, 6%, 7 % & 14%

Q@

3.6,7.3,12.3,
22 & 33 kv

Utilities

Heavy Industries
like Steel, Cement

Renewable Energy
Installations

Commercial
Buildings

Oil & Gas
Industries

Electrochemical
Industries

16



Our Strength and present challenges
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_____ / Ability to meet technical
A requirements in complete or more

@ - @ Ability to meet technical

specifications

0 .
Stre,b,';th _@ Reputation for

quality and safety

@ - - ‘@ Financial strength

______ (\/) Quality-Driven Positioning

Lagging to meet pre- ® _____

T
qualification requirements. WEw
D
Blocking for approvals ®- - 5}2‘5
Lagging to meet the requirement ) d Short-term
in supply experience in numbers Challenges
Execution of similar projects ®' T @
R

Price competitiveness ® “““““

Strategic Investments in Business Development, Technology Advancement and Differentiated Offerings,
Strengthened by Customer Approvals, Product Type Testing and NABL Accreditation to Accelerate Market

Access.”’



Quality Focused, Manufacturing Excellence
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MV capacitors: Tan delta MV capacitors: Capacitance variation (%)
L Process Doa'a LsL usL Process Data LsL Target usL
. LSL 3
Lasrfﬂ 00002 Target 15 /\
y usL 10 i
Sample Mean  9.6857E-05 sample Mean 147198 I
Sample N 4916 Sam::Ie N 5136 i
StDev(Overall) 1.45448E-05 1
StDev(Within)  6.72604E-06 g:gz:m‘f;ﬂ;’ 23.4;12?7139 !
. 1
1
Overall il
== Within — Overall 1
=== Within - "
. W)
Overall Capability Overall Capability S :
:gL ;ig PP 177 Al
PPU 236 PPL 152 q )
- PPU 201 \
ppk  2.22 Ppk 152 1 !
cpm N Cpm 153
Potential (Within) Capability ’ N, | Potential (Within) Capability
cp 49 e c o
CPL 480 spbb t$¢5b éé\n cés\"" éj\b‘ Bds\ro Fé\‘b @’19 ch 299
cPU  5M § ;
- YUY o YooY QoY > CPU 394 T T T 1 1 T
Cpk 480 Y © ° N cpk  2.99 4 2 0 2 4 6 8 10
Performance Performance
Observed  Expected Overall  Expected Within Observed Expected Overall Expected Within
PPM < LSL 0.00 0.00 PPM < LSL 0.00 2.41 0.00
PPM > USL 0.00 0.00 0.00 PPM > USL 0.00 0.00 0.00
PPM Total 0.00 0.00 0.00 PPM Total 0.00 2.41 0.00

Last 6 months test results demonstrate strong manufacturing process capability, with both parameters
recording zero observed deviations beyond their respective specification limits.

Out of the total parameters the two parameters with Cpk of 2.99 and an overall Ppk of 1.52 value for
Capacitance & Cpk of 4.80 and Ppk of 2.22, for Tan-Delta, demonstrated an exceptionally high indicating

excellent consistency and substantial margins against the specified limits, ensure perfect ROl for the
customers.

APIL will continue to strengthen its statistical process monitoring and quality-control systems to sustain these
capabilities as production volumes increase.
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The CAGR for India Vs Global market for Power Quality Solution
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INDIA POWER-QUALITY MARKET GLOBAL POWER-QUALITY MARKET CAPACITOR BANKS & HARMONIC FILTERS
0/ CAGR 8 0/ CAGR 1 8 0/ CAGR

9% 0 0

US$1.22bn US$16.72bn 2023-2028

Forecast market size by 2028 Forecast market size by 2028 Derived segment forecast

WHAT THE GROWTH PROFILE INDICATES

2 % Faster segment growth DEMAND DRIVERS
At 18% CAGR, capacitor banks and harmonic filters are Renewable-energy integration ¢ Harmonic mitigation
projected to grow at roughly twice the rate of India's overall power-quality * Reactive-power compensation ¢ Energy efficiency
market (9%). e Grid and industrial reliability

APILs position “from PRODUCT to PQS”
Capacitors, Reactor, VC, CT-PT, RVT, APFC panels, Passive filters & Specialized capacitors like ripple and pulse.
An expanding portfolio aligned with demand for efficient, reliable and power quality compliant electrical infrastructure.
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DEMAND DRIVERS APIL'S PORTFOLIO EXPANSION

. Grid modernization

Replacement, expansion and reliability of T&D networks.

CORE LV / MV shunt capacitors ® HT capacitors

. Renewables + BESS

Reactive-power management and grid integration needs.

SYSTEMS APFC panels e capacitor banks e reactors

‘ Industrial efficiency

Power-factor correction, loss reduction and energy quality.

POWER QUALITY Passive filters ¢ AHF ¢ harmonic mitigation

Electrification

Surge e ripple ¢ pulse capacitors
Data centres, rail, EV infrastructure and industrial loads.

APIL's opportunity is not the entire capacitor universe. It is the industrial and utility power-quality ecosystem—where manufacturing,
approvals, application engineering and integrated solutions can differentiate the company.
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Key Strategic going forward
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Capital Expenditure
Innovative and focused marketing O v Manufacturing Capacity & Automation
initiatives -- v Technology, R&D & Product Diversification
=k v Strategic Infrastructure to meet the
upcoming long term demand.
v Solution-Led Market Development ( ) P g1long
v Strategic Customer Acquisition & Global
Expansion Cg%
v Technology-Led Differentiation & Brand .
Building S Customer base expansion
v Expand to renewable segment for passive filters.
v New Customer Acquisition
. , v Customer Conversion & Relationship Building using TDK’s
Strategies to Increase APIL's Market Share

network.

v Deepen Market Penetration.

v Expand Product Portfolio & Share of
Wallet

v Competitive Differentiation & Faster
Market Conversion
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APIUs Digital Platform A
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Products and solutions for Digitization and DISCOM management.
Measuring Devices HES MDM UDREaM
Secure digital endpoint Secure communication Meter Data Integration Utility Distribution Revenue
layer Analytics & Management

* Connects with

0

meters & Data validation & +» Consumer onboarding
+ Power Quality <% DLMS/COSEM : T + Billing & collections
Analysers. +» Scheduled / on- o merr g . «» GST/TDS workflows
. . %+ Billing / interval . . .
< Smart electricity demand reads rofiles % SD / security-deposit
meters for all % Remote N p. logic
.. % Time-stamped data . . . .
voltage level parameterization Y .. + MIS & financial reporting
N N + Data organization & . . .
% Modem % Remote R % Revenue / field analytics
< PDU disconnect / N . + Integration with
. % Interfaces with -
% PDMU reconnect .. payment & utility
. utility systems
% Event & alarm ecosystem
collection

Meter » Communication = Data > Decision » Revenue = Control




APILUs Smart Solution
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APIL
INTELLIGENT
POWER QUALITY
SOLUTIONS

a Power Quality Analyzer (PQA)
(© Power Distribution Unit (PDU)

fantll Il =

MEASURE ¢ MONITOR e ANALYZE ¢ PROTECT «

i
Commercial

Bulldings 4

5 Renewable
Energy

[7\ Smart Citios

CONNECT

7
Data Centres /

Measure ¢ Monitor ¢ Analyze ¢ Protect « Connect

APIL Power Quality & Distribution Architecture

Reliable. Safe. Intelligent Power Distribution.

OVERVIEW

APIL Power Distribution Units provide safe, reliable and efficient
1l elactrical power distribution for industrial plants, substations,

control rooms, IT infrastructure and commercial facilities.

KEY FEATURES

APPLICATIONS

Industrial Plants

Power Utilities
& Substations.

Solar Power Plants.

ANALYZE
Insights &
Visualization =
SCADA / HMI Dashboards Cloud Platform Mobile App Email / SMS Alerts
APIL
CONNECT Industrial Communication Modem
< 4G /LTE / GSM / GPRS / Ethernet
e Modbus RTU / TCP. MQTT, IEC 60870-5-304, DNP3
i APIL
a - i 4
PRTELT B° 4EE  ATE oo e Distribution Unit (PDU)
DEpRon S I | IR PowerDisribution | rotecton | Morvtring

Protection Layer

MCB / MCCB | Surge Protection | Energy Metering

APIL

:EASURE Power Quality Analyzer (PQA)
la:s’wemeﬂl Voitage | Currant | Power | Enargy | Harmonics
Ay Disturbances | Events | Power Quality

r T T T T v
'SOURCE / FIELD % ¢ f
st (i) &
Fra L &5 el

Utiity / Grid Transformers

Gererator

A unified architecture that enables end-to-end visibilty,

Solar Plant Vind Farm Motors.

advanced

55 connectivity

for smarter, safer and more efficent power systems.

Loads

BENEFITS

©

7

Improved Power
Reliability

Reduced
Downtime

Lower Energy
Losses

Batter Power
Quality

Faster Fault
Detection

Data-Driven
Decisions

Regulatory
Compliance

Optimized
Operations

MEASURED PARAMETERS.

v A AW MR VA Ha PF W
B el i
MARMONIC ANALYSES

VOLTAGE WAVESORM

.

5-‘.“‘!'.“.“.".":::::~‘  '\‘

APIL POWER QUALITY ANALYZER (PQA)

Advanced Electrical Network Monitoring

ArIL

Empowering Automaton

OVERVIEW

APR Power Quaity Analyder continuoutly montors electrical
parameters 3nd provides detaled mughts Into power Quaity,
harmonics, Gsturbances. energy waage snd system performance
Desgned for utites and ndustnal acpbeation, 2 ensbles
Proactive mantenance. imeroved relabrity and optemized
energy efficiency

KEY FEATURES
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BENEFITS APPLICATIONS
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BENEFITS
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Imogration  Clreuit Protection: ‘Montoring Friendly Coratruction
Hospitals.
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APIL INDUSTRI
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COMMUNICATION MODI

ivity for Smart A

OVERVIEW

The APL Inchuatrial Communication Modem ensties
SeCure and rehiadie COMmUNCaton betwees fukd
ovices, RTUS, PLCx, meters and SCADA systems.
WG NBustial COMMUnic 10N PIOLOSO.

KEY FEATURES

© GSM/ OPRS 1 40 LTE Contwctivity
© RS212/ RSAES / Exharrt intartoce
© Modtun RTU / Modtes TCP Sepport
© VPN & Socure Commenication

© Automatic Reconnection

© Remate Cenfiguation & Dugnossics
© Duta Loggng Suppert

© Cloud Comnectivty

© indusiral Grase Oergn

© Wide Opevating Temperature Range
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INTEGRATED APIL ARCHITECTURE
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APIL (Advanced Power Infrastructure Ltd.)

© Complete End-to-End Solutions
@ Proven Industrial Expartise

© \nitey Grade Products

@ Advanced Analytics & Insights

desh, India

@ SCADA & oY Ready

@ Custom Enginesring

@ Refiable Techrical Support

@ Made for Smart Grid Appiscations.
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AKANKSHA

Build the next generation of power
quality and smart energy
solutions—together

Let's Transform Energy Together
With AKANKSHA
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