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Safe Harbor and Disclaimer

This presentation contains statements that are, or may be deemed to be, forward-looking statements, including statements relating to the Company’s business objectives, strategy, growth 

prospects, product and service expansion, estimates of revenue and margin, future financial or operating performance, and industry outlook. Such statements may be identified by words 

such as “plans”, “expects”, “will”, “anticipates”, “believes”, “intends”, “projects”, “estimates” or words of similar meaning. Forward-looking statements are based on assumptions and 

expectations of future events which the Company cannot guarantee to be accurate or to be realized, and are subject to risks and uncertainties, many of which are outside the Company’s 

control. Actual results, performance or achievements may differ materially from those expressed or implied in such statements. Readers are cautioned not to place undue reliance on them. 

The Company assumes no obligation to update or revise any forward-looking statement to reflect subsequent events, information or developments, except as required under applicable law.

The financial information in this presentation for the quarter and half year ended 30 September 2026 and 30 September 2025 is unaudited. It has been prepared in accordance with Ind AS 

34 “Interim Financial Reporting” and has been subjected to a limited review by the Company’s statutory auditors pursuant to Regulation 33 of the SEBI (Listing Obligations and Disclosure 

Requirements) Regulations, 2015. All figures in this presentation are in ₹ crore unless stated otherwise, and individual amounts may not sum to totals due to rounding.

In addition to financial information presented in accordance with Ind AS, this presentation contains certain non-GAAP measures and operating metrics. Management uses these measures to 

evaluate operating performance and believes they provide useful additional information to investors. They are not measures of performance under Ind AS, are not uniformly defined, may 

not be comparable to similarly titled measures presented by other companies, and should not be considered in isolation or as a substitute for measures prepared in accordance with Ind AS. 

Some operating metrics are derived from the Company’s internal management systems, are not defined under Ind AS, and have not been audited or reviewed by the statutory auditors or by 

any independent agency.

This Presentation is prepared by Moneyview Limited (“Company”) and is for information purposes only without regards to specific objectives, financial situations or needs of any particular 

person and nothing in it shall be construed as an invitation, offer, solicitation, recommendation or advertisement in respect of the purchase or sale of any securities of the Company or any 

affiliates in any jurisdiction or as an inducement to enter into investment activity and no part of it shall form the basis of or be relied upon in connection with any contract or commitment or 

investment decision whatsoever. This Presentation does not take into account, nor does it provide any tax, legal or investment advice or opinion regarding the specific investment objectives 

or financial situation of any person. This Presentation and its contents are confidential and proprietary to the Company and/or its affiliates and no part of it or its subject matter be used, 

reproduced, copied, distributed, shared, or disseminated, directly or indirectly, to any other person or published in whole or in part for any purpose, in any manner whatsoever.
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Performance Snapshot Company Overview Strengths Financial Performance

Q2’FY27: Profit Up 15.6% Q-o-Q on 7.6% Income Growth, with RoE at 27.9%
Driven by strong disbursal growth, combined with improving credit quality and operating leverage

Loan Disbursals

₹7,701 Cr

Managed AUM

₹23,892 Cr

Collection Efficiency

98.64%

Total Income

₹1,146 Cr

GNPA 

2.42%

Opex (% Income)

34.5%

Profit After Tax

₹201 Cr

Return on Equity

27.9%
in Q2’FY27
On net worth including IPO raise

5

41.3% Y-o-Y 7.7% Q-o-Q 28.4% Y-o-Y 6.1% Q-o-Q 42.4% Y-o-Y 7.6% Q-o-Q

23 bps Y-o-Y 2 bps Q-o-Q 37 bps Y-o-Y 3 bps Q-o-Q 10.1% Y-o-Y 3.9% Q-o-Q

169.1% Y-o-Y 15.6% Q-o-Q
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We Are a Consumer-First, Digital-Only, Credit-Led Platform for Middle India Users
With a strong track record of growth, profitability and RoE performance

Consumer-First 149 Million
Registered users

4.8 Stars
App store rating

Digital-Only
99.5%
PIN code coverage with 
zero branches

< 10 Mins
Loan disbursal time, with no 
paperwork

Credit-Led Platform
100K+
Data variables in AI/ML 
Models for Risk Assessment

49
Financial partners across 
9 product offerings

Middle India Focus 79%
Tier 2+ city users

32 Years
Average age of users

A Full-Stack Digital 
Lending Platform

₹23,892 Cr
Managed AUM as of Sep’26

27.9%
Return on Equity in Q2’FY27

7
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We Operate a Two-sided Network Offering Personalized Products to Users via Deep Partner Network
Delivering win-win value proposition for consumers and partners

8

H O W  O U R  P L A T F O R M  W O R K S

Platform Users

149 Million Registered Users

Digital savvy Mid income PAN India

Our Value to Users

• Personalized product offerings

• Fully digital, self-serve platform

• Transparent and responsible

Financial Partners

49 Financial Partner Network

NBFCs Banks
Other Financial 

Institutions

Our Value to Partners

• Market expansion

• Data-driven user evaluation

• Operational efficiencies
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Performance Snapshot Company Overview Strengths Financial Performance

Digital Personal Loans, Launched in 2017, is the Flagship Product Offered Through Our App
Beyond personal loans, we are expanding to a full suite of financial offerings

9

W H A T  W E  O F F E R

O T H E R  P R O D U C T S One app for every financial need

Credit Tracker

Know and improve your 
credit score

Personal Finance 
Manager

Track spends and plan your 
money

Borrow

Loan options beyond 
personal loans

Transaction & Bill 
Payments

Simple, secure everyday 
payments

Save & Invest

Build savings in simple ways

Insurance

Protection when you need it 
most

F LA GS H IP  P RO D UC T

Personal Loan
₹23,892 Cr

Managed AUM as of Sep’26

7.2 Million
Active borrowers as of Sep’26

Personalized 
Convenient access to credit
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Our Users Enjoy a Fully Digital Product Journey Powered by the Moneyview App
From discovery to servicing, every step of the loan lifecycle happens in one app, with no paperwork or branch visits

Product Discovery Loan Application Loan Offer Loan Review NACH Mandate

Servicing Collection Repayment Disbursement Signing

10

H O W  I T  W O R K S  F O R  T H E  U S E R
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Most of Our Users are Young Middle India Customers Spread Across the Country
With diverse professions, incomes and credit needs

Serving a Large, Digitally Savvy and Creditworthy Cohort Across Mid-Market India

Young population

67% of our users are below 
the age of 35

Tier 2+ cities

79% of our users are from 
Tier 2+ cities / towns

Middle income

68% of our users are mid-
income earners (1)

Good credit score

36% of our users have a 
credit score of 750+

11

W H O  W E  S E R V E

Note: 
(1) Mid income represents annual income of ₹3–11 Lakhs.

Annual Income Band

< ₹3 Lakhs

₹3-6 Lakhs

₹6-11 Lakhs

> ₹11 Lakhs

Credit Score

New to Credit 
(1%)

700-750

750-800

>800 (1%)

Age Profile

21-24 Years

25-35 Years

36-45 Years

46+ Years

City / Tier

Tier 1

Tier 2+
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Our Journey Created a Consistently Growing, Profitable and Diversified Platform
With a mission to provide access to world-class financial products to everyone with a smartphone

FY2015

Personal Finance 
Manager Product 
launched

Built SMS-led data 
intelligence for user 
segmentation

FY2018

Digital Personal Loan 
Product launched 
with Partners

Capital-light model with 
risk models for longer-
tenure personal loan 
offerings

FY2020

NBFC license granted 
to our subsidiary in 
October 2019

Added own NBFC as a 
lending partner

FY2022

Achieved 
profitability

Fast-growing platform 
with a focus on 
sustained profitability

FY2025

New products 
launched

Transitioning towards a 
multi-product financial 
services platform

FY2027

Became a Listed 
Company

Listed on NSE & BSE on 
October 1, 2026

12

H O W  W E  G O T  H E R E
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Our IPO Saw Strong Institutional Participation Reflecting High Investor Confidence
Strong subscription, with the shares listing at a ~62% premium to the Offer price

Listing Date – October 1, 2026

₹341.7 Cr
Offer For Sale

₹32 - ₹34
Price Band

101.6x
Subscription (1)

230.3x
QIB Subscription (1)

₹55
Listing Price

Note:
(1) Subscription (x) calculated as Total number of equity share bids ÷ shares on offer, excluding anchor investors
(2) Listing Premium calculated as (Listing price − offer price) / offer price

13

IPO Details

H O W  I N V E S T O R S  R E S P O N D E D

Anchor Investors

₹750 Cr
Fresh Issue

61.8%
Listing Premium (2)
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Performance Snapshot Company Overview Strengths Financial Performance

Our Strengths Provide the Foundation for Strong Business and Financial Performance
Powering sustainable growth and profitability in the next phase of our journey

Large & sticky user 
base

With a flywheel effect for 
growth

1

Future growth platform with

Improving Marketing 
Efficiency

15% reduction in Marketing 
Cost as % of Loan Disbursals (1)

Data-driven approach

For product personalization & 
User assessment

2

Serving a broader user base 
with

High Credit Quality

7% reduction in credit cost as 
% of Average AUM (2)

Technology & AI 
capabilities

Fast, Scalable and flexible

3

Broad reach, high-tech 
leverage with

Improving Operating 
Efficiency

10% reduction in Opex as % 
of Total Income (3)

Capital-light LSP 
Model

Diversified network of capital 
partners

4

Diversified Capital Sources 
with

High Capital 
Efficiency

Delivering 27.9% RoE in 
Q2’FY27

Experienced 
management

Strong track record of building 
and managing successful 

business

5

Fintech run with the 
rigor of a financial 
services company

8 years average tenure of 
KMP & SMP with us

Notes: (1)  Calculated as 100% - (1.60% / 1.89%), with 1.60% and 1.89% being our Marketing and direct sourcing cost as a % of Loan disbursal for Q2’FY27 
and Q2’FY26, respectively.

(2)  Calculated as 100% - (4.94% / 5.30%), with 4.94% and 5.30% being our annualized Impairment of financial instruments as a % of Average Managed AUM 
for Q2’FY27 and Q2’FY26, respectively.

(3)  Calculated as 100% - (34.53% / 38.41%), with 34.53% and 38.41% being our Operating Expense as a % of Total Income for 
Q2’FY27 and Q2’FY26, respectively. Operating expenses include Other expenses, Employee benefits expense and Depreciation and 
amortization expense.

15
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1 A Virtuous User Acquisition Flywheel Drives Growth in Users and Loan Volumes
Personalized products and customer experience driving user stickiness, monetization and repeat engagement

User growth and Increasing Monetization

Figures in Million

120
140 149

Q2’FY26 Q1’FY27 Q2’FY27

9

12
13

Registered Users

24.5% Y-o-Y

Monetized Users

47.7% Y-o-Y

Growing Loan Disbursals

Figures in ₹ Crore

₹5,449

₹7,152 ₹7,701

Q2’FY26 Q1’FY27 Q2’FY27

Disbursal Growth %

41.3% Y-o-Y

7.7% Q-o-Q

16

Customer Satisfaction
& Loyalty

4.8 ★
Mobile Application Store Rating

64.5%
Repeat AUM as of Sep’26

Registered 
Users

Personal
Loan

Repeat 
Loans

Delightful User 
Experience

Word of 
Mouth

Personalized
Products

Delightful User 
Experience

Repeat 
Cycle

Multi-
Product 

Adoption

Profile basis
Cross-sell
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2 We Combine Our Deep Data Expertise to Create Personalized Risk-Based Offers
Our proprietary risk models give a 360-degree view of every user, enabling highly granular risk differentiation

100,000+ Data Variables 3,000+ User Segmentations for Assessment Personalized Risk-Based Loan Offer

Data Sources

Bureau
Credit history

SMS & Bank Statement
Cashflows, Purchase behavior, Card usage

Device Data
Apps on device

Application Details
Education, Employment, etc.

Verification Data
EPFO, AML, GST

Collections
Payment Consistency, Auto Debit, Voice Interaction 

Data

Segmentation Intelligence

15+ contextual ML models

Models continuously tested against new 
features

Pricing Engine
Risk-based pricing

Offer Engine
Personalized and flexible

Fraud & Verification Engine
Automated & Deterministic

Collections Engine
Contextualized & AI First

17
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2b Our Data and Technology Capabilities Are Driving Steady Improvements in Risk Performance
In-house AI/ML models process complex data at scale to sharpen underwriting and collection

GNPA

2.65%
2.44% 2.42%

Sep’25 Jun’26 Sep’26

Collection Efficiency

98.27% 98.61% 98.64%

Sep’25 Jun’26 Sep’26

18

Figures in %

Figures in %

Data-Led User Risk 
Assessment

Multi-Source 
Behavioral Data

Fine-tuned usage 
of ML Models

User scoring 
within Micro-

segments

Risk-segmented 
Collection Strategy

Diverse Behavioral 
Risk Signals

Payment Intent 
Modeling

Delinquent User 
Classification

AI-Enabled Voice 
Engagement

In-House 
Developed 

Conversational AI

Multilingual, 
human-like AI 
voice agents

Contextual 
Understanding & 
Intent Detection

Continuous 
Enhancement

AI-based Post-Call 
Quality Analysis

Real-time 
feedback into 

strategy

Call insights guide 
next action
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3 Robust In-House Technology and AI Capabilities Drive Scale, Agility and Operating Leverage
Our integrated technology infrastructure powers all aspects of our business in a seamless manner

In-house tech 
platform built over 

12 years

More than 50% 
employees with tech 

and data roles

Accelerated product 
development due to 
flexible and modular 
platform architecture

Deep API 
integrations with 
financial partners

Built for scale & 
performance

Ability to create 
customized and non-

standard products

Operating Expense as a % of Total Income

Figures in %

38.4%

35.9%

34.5%

Q2’FY26 Q1’FY27 Q2’FY27

Opex Improvement %

10.1% Y-o-Y

3.9% Q-o-Q

19

Technology Infrastructure

AI embedded across all business functions
driving faster execution, sharper decisions and operating leverage
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3b Our AI Capabilities Are Driving Operational Improvements Across Every Function
Learning from every interaction, our AI keeps improving outcomes, speed and cost

20

SYSTEM DEVELOPMENT

Faster Releases, Higher 
Quality

Faster cycles

AI speeds up the design, build 
and testing of new products

Quicker launches

Products and features reach 
customers sooner

Stronger code

AI-assisted review lifts code 
quality, testing and security

PRODUCT PERSONALIZATION

Smarter Journeys, Higher 
Conversion

Better profiling

AI builds a deeper profile of 
every user from their data and 
behavior

Tailored journeys

AI tailors onboarding, 
communication and language 
to each user

Guided completion

AI assists users step by step, so 
more of them complete their 
loan journey

COLLECTIONS

Every Call Makes the Next 
One Smarter

Scored upfront

Every account is scored on its 
likelihood to pay before the 
first call

Personalized at Every Stage

Call, message and tone change 
by delinquency stage and 
customer situation

Voice as Data

Every call is audited and mined 
for 1,000+ signals that re-score 
the account and set the next 
action

CUSTOMER SUPPORT

One AI Manager for Every 
Customer

Always available

24x7 assistance with real-time, 
personalized responses

AI First, Human Always

AI does the heavy lifting; 
experts handle sensitive cases.

Governed Learning

AI spots the gaps, drafts the 
fixes and tests them; people 
approve every release.

78% of queries resolved by AI at 
one-third the TAT

67% of collection calls handled 
by AI voice bots

12% higher conversion at key 
steps of the loan journey

80% of code written and tested 
with AI assistance
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4 Our Hybrid Capital Model Drives Capital-Light, Scalable Growth
Deep integrations with partners and a diversified funding base deliver resilient growth with minimal equity and strong returns

Managed AUM

Figures in ₹ Crore

₹18,603

₹22,520

₹23,892

Q2’FY26 Q1’FY27 Q2’FY27

AUM Growth %

28.4% Y-o-Y

6.1% Q-o-Q

Off Book AUM %74.9% 74.9%

Benefits of a Hybrid Model

Lending Service 
Provider (LSP)

75% Off Book AUM

• Rapid, scalable growth with 
minimal equity requirement

• Lean balance sheet

• Earn fees for origination and 
servicing

• Higher RoE vs. traditional 
lending models

Own NBFC

25% On Book AUM

• Skin-in-the-game makes it 
attractive for partners

• Access to diversified sources of 
capital

• Improvement in cost of capital

• Redeployment of profits 74.7%

21
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4b Our NBFC Subsidiary, WFPL, demonstrates strong financial resilience
Strong AUM growth momentum supported by a diversified borrowing profile and improving cost of borrowings

On Book AUM

Figures in ₹ Crore

4,675

5,657
6,036

Q2’FY26 Q1’FY27 Q2’FY27

On Book AUM Growth %

29.1% Y-o-Y

6.7% Q-o-Q

Diversified Borrowing Profile

Non-convertible 
debentures

Term Loans

Pass through CertificateCommercial Papers

21.7%
CRAR (1) as of Sep’26

176.4%
LCR (1) as of Sep’26

A-/Positive Outlook
Credit Rating (1) by India Ratings

14.1%
Average cost of borrowings reduced 

from 14.9% in Q2’FY26 (2)

Notes

(1) Pertains to our NBFC subsidiary, Whizdm Finance Private Limited

(2) Calculated as the annualized finance costs for the relevant period divided by the average of opening & closing borrowings of the relevant period.

Figures in %

22
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5 Our Management has Significant Industry Expertise across Leading Companies
Great Combination of Financial Services & Technology experience – a true Fintech team

Puneet Agarwal

Co-founder, MD & CEO

Sanjay Aggarwal

Co-founder, ED & CTO

Saurav Goyal

Chief Financial Officer

Rahul Patidar

Chief Risk Officer

Sushma Abburi

Chief Product Officer

Prasanth Naidu

Chief Marketing Officer

Ankit Kumar Jain

Chief Compliance Officer

Notes: MD – Managing Director, ED – Executive Director, CEO – Chief Executive Officer, CTO – Chief Technology Officer

• Extensive experience 
building and scaling 
retail credit businesses

• Leads strategy, growth 
and risk management

• Focused on long-term 
value creation and 
efficient, sustainable 
growth

27+ years of experience

Previously at

• Deep experience 
building large-scale 
systems

• Leads technology and 
security, with strong 
technology acumen

• Drives digital and AI 
transformation to unlock 
efficiencies

33+ years of experience

Previously at

• Leads financial strategy, 
reporting and investor 
relations

• Strengthens governance, 
financial controls and 
audit standards with 
deep finance and audit 
expertise

• Associated with 
Moneyview for 8+ years

16+ years of experience

Previously at

• Leads risk management 
and data analytics across 
the lending business

• Builds credit intelligence 
that sharpens 
assessment and user 
insights

• Associated with 
Moneyview for 7+ years

16+ years of experience

Previously at

• Leads customer-centric 
product strategy and 
execution

• Designs simple, intuitive 
digital products that are 
built to scale

• Associated with 
Moneyview for 9+ years

30+ years of experience

Previously at

• Leads marketing 
strategy, performance 
campaigns and brand 
building across channels

• Drives customer 
acquisition and brand 
awareness

• Associated with 
Moneyview for 4+ years

17+ years of experience

Previously at

• Oversees regulatory and 
secretarial compliance 
across Moneyview

• Upholds strong 
governance and 
regulatory standards, 
with deep expertise 
across financial services

• Associated with 
Moneyview for 3+ years

17+ years of experience

Previously at

23
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We Have Seen Consistent Growth in Customer Base and Loan Volumes Over the Period

Figures in Million

120

140
149

Q2’FY26 Q1’FY27 Q2’FY27

9

12

13

Figures in ₹ Crore

₹5,449

₹7,152
₹7,701

Q2’FY26 Q1’FY27 Q2’FY27

Figures in ₹ Crore

₹18,603

₹22,520
₹23,892

Q2’FY26 Q1’FY27 Q2’FY27

Registered Users

24.5% Y-o-Y

6.3% Q-o-Q

Monetized Users

47.7% Y-o-Y

10.7% Q-o-Q

Disbursal Growth %

41.3% Y-o-Y 7.7% Q-o-Q

25

AUM Growth %

28.4% Y-o-Y 6.1% Q-o-Q

Registered and Monetized Users Managed AUMLoan Disbursals
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Figures in ₹ Crore

₹805

₹1,065
₹1,146

Q2’FY26 Q1’FY27 Q2’FY27

Figures in ₹ Crore

₹75

₹174

₹201

Q2’FY26 Q1’FY27 Q2’FY27

Figures in %

14.8%

29.9% 27.9%

Q2’FY26 Q1’FY27 Q2’FY27 (1)

Income Growth %

42.4% Y-o-Y 7.6% Q-o-Q

Notes:

(1)  Capital raise pursuant to the IPO of ₹750 Cr is considered in the Net Worth as of Sep’26

26

Profit Growth %

169.1% Y-o-Y 15.6% Q-o-Q

Total Income Return on EquityProfit After Tax

Our Business Has Demonstrated Strong Growth in Total Income and Profitability, with Improving RoE
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Particulars (₹ Crores) Q2’FY27 Q1’FY27 Q-o-Q Q2’FY26 Y-o-Y

Total Income 1,146 1,065 7.6% 805 42.4%

Finance Cost 194 188 3.3% 155 25.8%

Net Total Income 951 877 8.5% 650 46.3%

Operating Expenses 396 383 3.3% 309 28.0%

Pre-Provision Operating Profit 556 494 12.4% 341 62.9%

Impairment Cost 286 261 9.6% 241 19.1%

Profit Before Tax 269 233 15.6% 100 167.9%

Tax 68 59 15.7% 26 164.7%

Profit After Tax 201 174 15.6% 75 169.1%

Return on Equity (%) 27.9% 29.9% 14.8%

27

Financial Performance – Quarterly Profit & Loss Statement
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Definitions and Glossary of Terms

Term Definition

Borrowings
Borrowings represents the aggregate of borrowings through debt securities and other 
than debt securities, including both current and non-current borrowings, as at the last 
day of the relevant period.

Collection Efficiency 
Collection Efficiency refers to the percentage of the scheduled amount outstanding that 
is collected by the end of the month, before the account reaches 30 days past due (DPD).

CRAR
Capital to Risk-Weighted Assets Ratio (CRAR) for our NBFC subsidiary, WFPL, is the sum of 
Tier I Capital % and Tier II Capital %.

Credit Rating
Credit Rating refers to the rating, along with the outlook, assigned to our NBFC 
subsidiary, WFPL, by India Ratings and Research as at the end of the relevant period.

GNPA 
GNPA refers to the percentage of Managed AUM that is overdue by 90 to 180 days past 
due (DPD) as of the last day of the month.

Impairment Cost
Impairment Cost includes provisions and write-offs on On Book loans and Default Loss 
Guarantee (DLG) expense on Off Book loans.

KMP & SMP
KMP & SMP refers to the Key Managerial Personnel and Senior Management Personnel 
of the Company.

LCR
Liquidity Coverage Ratio (LCR) for our NBFC subsidiary, WFPL, measures its stock of high-
quality liquid assets as a percentage of its net cash outflows over the next 30 days.

Loan Disbursals
Loan Disbursals is the aggregate value of unsecured personal loan amounts facilitated to 
users through our platform during the relevant period.

Managed AUM
Managed AUM refers to the aggregate value of principal outstanding for the unsecured 
personal loans serviced through our platform as of the last day of the relevant period.

Monetized Users
Monetized Users refers to the cumulative number of Registered Users who have availed 
at least one revenue-generating product on our platform since inception through the last 
date of the relevant period.

Net Total Income Net Total Income refers to total income less finance cost.

Term Definition

Net Worth / Total Equity
Net Worth / Total Equity refers to the shareholders’ funds of the company, being paid-up 
share capital plus free reserves and securities premium, net of accumulated losses, as at 
the last day of the relevant period.

Off Book AUM
Off Book AUM refers to Managed AUM reduced by On Book AUM as of the last day of the 
relevant period.

On Book AUM
On Book AUM refers to the total gross loans of our subsidiary, WFPL, as of the last day of 
the relevant period.

Operating Expenses
Operating Expenses refers to the aggregate of other expenses, employee benefits 
expense and depreciation and amortization expense.

Pre-provision Operating 
Profit (PPOP)

Pre-provision Operating Profit (PPOP) refers to Net Total Income less Operating Expenses.

Profit After Tax (PAT) Represents the profit for the period before adjusting for exceptional items, net of tax.

QIB
QIB refers to Qualified Institutional Buyers, as defined under the SEBI (Issue of Capital 
and Disclosure Requirements) Regulations, 2018.

Registered Users
Registered Users refers to the cumulative number of users who have accessed our 
website or mobile application through a unique mobile number or email address at least 
once since inception through the last date of the relevant period.

Repeat AUM %
Repeat AUM % refers to the aggregate principal outstanding, as at the last day of the 
relevant period, in respect of second and subsequent loans disbursed to borrowers 
through our platform, expressed as a percentage of Managed AUM.

Return on Equity (RoE)
Return on Equity is calculated as profit for the period before exceptional items, divided 
by the Average Total Equity for the relevant period and presented on an annualized basis

Y-o-Y / Q-o-Q
Year-on-Year / Quarter-on-Quarter: change versus the same quarter of the previous year 
(Q2’FY26) / versus the previous quarter (Q1’FY27).



Thank you

For further details, please refer to the Investor Datapack: 
moneyview.in/investor-relations/financial-information

For further information, please contact: 
investor.relations@moneyview.in

https://moneyview.in/investor-relations/financial-information
https://moneyview.in/investor-relations/financial-information
https://moneyview.in/investor-relations/financial-information
https://moneyview.in/investor-relations/financial-information
https://moneyview.in/investor-relations/financial-information
mailto:investor.relations@moneyview.in
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